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Lumber Firm’s Window Display Has “Punch” 


Supposing that you were Mr. Average Citizen, walking number is steadily increasing. Many dealers, however, still 
down the street one of these fine spring days, per haps thinking seem to think that because boards and dimension are familiar 
about how you could scrape up the money to make the first objects, and not in themselves particularly attractive, lum- 
bermen have nothing to show. That 
wrong idea of course has been complete- 
ly exploded by the numerous actual 
displays, of the most attractive char- 
acter, made by retailers, that have been 
illustrated and described in the AMERI- 
CAN LUMBERMAN during the last two or 
three years. 

The display shown on this page well 
illustrates the point often made by this 
journal, that an effective exhibit need 
not be confined to showing the commodi- 
ties handled, altho many of those do 
lend themselves to the purpose. So long 
as the display scores a point in relation 
to the lumber business, and conveys im- 
portant facets that the public ought to 
know, other fields may be drawn upon 
to any desired extent. 

An exhibit of this sort can be very 
easily arranged by almost any lumber 
dealer. All that is required is an old 
car and a miniature house, both of which 
An enjoyable luxury, but a poor financial investment may be readily obtained. The exhibit 























payment on a new ear, when—wham! | ~ eer eee —EEEE 
you run into an object lesson like this. | WHAT. HAPPENSsTONOURN dX0 EARS 
Honestly, wouldn’t it jar you? : 

That, doubtless, is just what this 
exhibit was intended to do. The automo- 
bile obsession has taken hold of count- 
less thousands of people who ought 
instead to be thinking first of acquiring 
homes of their own, to such an extent 
that a sharp mental jolt is necessary in 


order to make them see that in putting ‘ me ee : 7 (000.00 





the possession of a car ahead of owning iy ATERIAL FURNISH = fe INVESTED- « 
a home they are dealing themselves a J jIN A HOME 
severe blow in the pocket book. This dis- ie ‘ ieee | 
play, which occupjgg two of the show —— _ a AMOUNTS to ¢ 
windows of Dunk@mrg, Leeper & Crop- ppc EnapPen, &. Elie 2 a 2166.00 


per (Ine.), re lumber dealer at % is eo , iM 3 YEARS 

Waterloo, Iowa, is calculated to —_ 

the beholder think long and hard befo 

he decides to put his savings into a car 

while continuing to pay house rent. le ge Wor Mg ot as 
This display affords a very interest- ““———= a aaa ste 

ng illustration of the effective use which A source of permanent satisfaction, and a splendid investment 
mbermen can make of their show win- ; ; 

ows. Merchants in other lines have long realized the value might be made still more effective by including a display of 

of such displays, but lumber dealers have been a little slow plan books and photographs of attractive homes. 

in taking hold of the idea, altho hundreds of retailers all over What would result if a thousand or more retailers all over 

the country now maintain very creditable displays, and the the country should follow this suggestion—and why not? 
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California Sugar Pine 





IS STRAIGHT GRAINED! 





fornia Sugar Pine. 


This straight grain and even texture means easy work- 
ing and minimum waste. For sash and doors, patterns, 
drain boards, interior finish and similar uses, Cali- 
fornia Sugar Pine is an ideal lumber. : : : 





Home Office: 


38th and Alameda Streets 
LOS ANGELES, CAL. 








Write for current Price Lists and Stock Sheets. 


J. STANTON & SON 


For Thirty Years Specialists in 
California Sugar and White Pine 





Veteran lumber men marvel at the wonderful straight grain that characterizes Cali- 
Think of a single board 6° x 48° x 16 without a single blemish! 
This piece was actually produced at our mills. 


° 
° $ 3 $ 3 


All our California Sugar Pine is properly manufac- 
tured, band-sawn and thoroughly air-cured. 2 : 
Our 30 years’ specialization in this lumber is your 
assurance of grade and quality. 


t : : 3 : 





516 Union Building 
CLEVELAND, OHIO 
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‘ The Home of Maple 

| (66g > 99 Beech M e h e | 
and Oak and Canadian 


Hardwood Flooring 
104 Kinds 3/8” and 13/16” 





Where men make an art of a trade—where the highest degree of 
excellence is the only standard tolerated— where it is an honor and 
a distinction to produce better than the usual quality of flooring. 


L. C. L. or Carlot Shipments. Sold to Dealers Only. 


Nichols & Cox 


Grand Rapids, Mich. 


maces LUMber Co. 
Woadiorkers ‘ um 
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Hardwoods 


are manufactured in ourmod- 
ern mills. 

Planing mill and dry kiln 
facilities assure an annual ca- 


The sign to follow 
for Maple Flooring 


—Special— 


e pacity of 30,000,000 feet. This 
Items: is assurance to the lumber 
Dry Stock buyer that prompt service can 


be given. 

Not only can we take care 
of hardwood requirements but 
also ship mixed cars of the fa- 
mous Wolverine Brand Maple 
and Birch Flooring. 


474 No. 2Com. & Btr. 
Lower Mich. Beech. 

674 No. 2 Com. & Btr. . 
Lower Mich. Beech. 


Upper Mich. Birch 


5/4 Selects & Better. 

4/4No. 1 Common & 
Selects. 

4/4 No. 2 Common. 


Your ing s will be 
appreciated. 


Basswood 


4/4 Selects & Better. 
4/4 No. 1 Common & 
Selects. 








IStrable 











LUMBER & SALT COMPANY 


Saginaw, Michigan 
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Everybody Is Wearing Them This Spring 


HE OLD-FASHIONED GAME OF “Button, Button, Who Has a news story appearing on page 68, under a Pittsburgh date line, 
the Button?” is being revived in a new and striking way. All relates that an official of a large title guaranty company in that city 
over the country the blue, red and white buttons that denote wore the button a day, including attendance at an Association of 

membership in “the World’s Greatest Club,” numerically speaking, Commerce luncheon, and was overwhelmed with inquiries as to 
are being worn by all sorts and conditions of men, from bank presi- “what it meant,” affording opportunity for him to reply that it 
dents to laborers, all standing on the common ground of home owner- meant that he belonged to the Home Owners’ Club. When told the 


ship, patriotism and good citizenship. 


purpose of the club, everyone said that it was a fine idea and ought 


During the last few weeks many thousands of these buttons have _ to be boosted. 
been sent out from the office of the AMERICAN, LUMBERMAN, orig- Since the story was put in type, a letter has been received from 
Inator and sponsor of the “Home Owners’ Club” movement, which _ the official referred to, requesting that 100 Home Owners’ Club but- 
has taken such a hold on the imagination of lumber dealers and pros- tons be sent him so that he may present them to new home owners 
bective home builders. These buttons have been sent to a large having title examinations made thru his company. This is an inter- 
number of lumbermen and others interested in promoting home esting idea which lumber dealers interested in promoting home own- 
building, with the suggestion that the recipient wear the button ers’ clubs in their communities may wish to adopt. The AMERICAN 
a day or two, or longer if so inclined, and report the comments of | LUMBERMAN will be glad to furnish buttons for that purpose to those 
Persons whose attention was attracted thereby. This has resulted desiring them. 
I some very interesting experiences being reported. For instance, Thru the influence of local lumbermen interested in pushing the 
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organization of home owners’ clubs, newspapers in various communi- 
ties are printing alphabetical lists of home owners, in accordance 
with the “Bestville plan” originated by the AMERICAN LUMBERMAN, 
which plan is a feature of the Home Owners’ Club movement. 
Lumbermen and others desiring to launch the movement in their 
communities will gladly be supplied with complete information upon 
request. The movement is sweeping the country, and this office is 
flooded with reports of the most enthusiastic character, telling of 
aroused interest in home building and of prospective business as 
results of the efforts that have been put forth. 





New Southern Forest Experiment Station 


HERE IS EVERY REASON TO believe that forest experiment 
stations may perform in behalf of forestry a service equivalent 
to that performed by agricultural experiment stations for 

farming. It is the policy of the Department of Agriculture to estab- 
lish these stations in strategic positions in the various timbered 
regions. Several already have been established and another is now 
proposed for Florida to promote the cause of scientific forestry in 
that section of the United States. 

A bill providing for this new southern forest experiment station 
was introduced into the Senate last December by Senator Fletcher 
of Florida. It has been referred to the secretary of agriculture, has 
had his approval, and has the approval also of the director of the 
budget. This gives the Fletcher bill a favorable gtanding and it 
may reasonably be expected to pass the Senate and the House. 

With the pressure upon Congress for legislation of all kinds, some 
important bills may be overlooked if they are not urged upon the 
attention of representatives and senators at Washington. Lumber- 
men of the South as well as those of other sections will recognize the 
necessity of letting their representatives at the capital know that 
they favor the policy of putting forestry on a scientific basis thru 
the establishment of experiment stations. It is especially important 
that the Fletcher bill have favorable action at an early date because 
the work that the new station can do for the South is greatly needed 
and it will do much to hasten reforestation and help the cause of 
forestry in that section. The bill appears in full on page 66 of this 
paper. Lumbermen no doubt will be glad to give the measure their 
support in every legitimate way. 





For More and Better Window Displays 


OME YEARS AGO THE American, LUMBERMAN became con- 
vinced that lumber retailers were overlooking a valuable adver- 
-tising asset—one that was recognized and utilized by merchants 

in most other lines. That asset was, and is, their show windows, 
altho it must be admitted that when this journal first began to advo- 
cate window displays by lumber dealers, the percentage of lumber 
yard buildings affording proper facilities for such displays was very 
small. 

Its campaign of education has borne fruit, however, and in recent 
years the proportion has greatly increased. Many retailers have 
remodeled their shed fronts to provide commodious windows, and 
recognition of the value of such displays is now so general that very 
few retailers designing new buildings fail to provide for adequate 
window display space. The extent to which this method of adver- 
tising has developed is reflected by the numerous photographs and 
descriptions of retailers’ window displays that have been published 
in the pages of the AMERICAN, LUMBERMAN during the last three or 
four years. 

In this connection, it is interesting to know that the field of mer- 
cantile window display advertising is hereafter to be served in a 
more comprehensive way than in the past, thru the organization on 
a national scale, at Cleveland last week, of the Window Display Ad- 
vertising Association, mention of which was made in the news 
columns of the March 22 issue. A man engaged in another line of 
business, who has been very much interested in the promotion of 
this association, in a letter to the AMERICAN, LUMBERMAN, says: “I 
feel certain that this organization will be a great benefit to the 
lumber dealer who is interested in making most effective use of his 
display windows. It will be the effort of the association to endeavor 
to ascertain just what the dealers in every line want in the way of 
help from the national advertisers and the distributers of display 
material and to see that they get it.” 

At the organization meeting last week “standards of practice” 
were formulated, some of which no doubt will be of interest to lum- 
ber merchants interested in this form of advertising, as, for instance: 

“Every person in any way connected with the field of window and 
store display advertising should dedicate his efforts to making clean, 
truthful, attractive window and store display advertising an efficient 
aid to his business. 

“To study carefully his proposition and his field, to determine what 


kind of display advertising best applies. The only forms of window 
advertising best suited to any purpose are those which produce the 
most sales, and the most profit. 

“To bring window display advertising to the attention of dealers 
who have never realized its possibilities, or who have permitted their 
display windows to remain only a place to put something in, without 
regard to the advertising value of such space. 

“So to study other forms of advertising that window and store 
display may be made a component part and factor of the entire pub- 
licity plan.” 

Thru the AMERICAN, LUMBERMAN Window Display Club and the 
frequent publication of photographs and descriptions of window dis- 
plays of merit, this journal has consistently endeavored to raise the 
standard of excellence and to provide for an exchange of ideas for 
the benefit of all dealers interested in the subject. The need for 
activities such as have been undertaken and carried out by this jour- 
nal in connection with the lumber field is specifically mentioned, and 
such activities are commended, in the “standards of practice” 
adopted by the new association. 

Incidentally, it may be added that the front cover of the AMERICAN 
LUMBERMAN this week affords a striking example of effective win- 
dow advertising by a retail lumber concern, and offers some sugges- 
tions which can be readily adopted by almost any retailer. 





Economic Marketing of Short Lengths 


T THE STANDARDIZATION COMMITTEE conferences held 

in Chicago last week, the subject of the marketing of short 

lengths was very much to the fore. This subject is recognized 
by all as a three-cornered one, the producer, distributer and con- 
sumer being directly interested. A fourth interest, that of the pub- 
lic, as distinguished from the individual consumer of lumber, also, 
of course, is concerned, from the viewpoint of conservation of timber 
resources, 

A statement made by a prominent manufacturer during the con- 
ferences to the effect that a more comprehensive and correlated 
endeavor by producers and distributers of lumber is needed for 
marketing the short length output of the mills in an economic and 
equitable manner, points the way for a constructive movement that 
may eventually find a satisfactory solution for the whole problem. 

It is to be hoped that the suggestion will not be lost sight of, but 
that it may in due time be crystallized into some action that will 
smooth the points of friction now retarding certain aspects of the 
standardization program, obviate any waste of usable lumber, and 
prove a boon to the whole industry, as well as to the public. 








“| Progress in “All Year” Construction 


HE WINTER NOW RELUCTANTLY yielding to spring sun- 
shine has witnessed record breaking activity in the construc- 
tion industry in many parts of the country. The remarkably 

mild weather of the early winter had a great deal to do with this, 


of course, but another very important factor in the situation un-. 


doubtedly has been the efforts of far-sighted lumbermen and others 
who have been preaching the economic gospel that building should 
not be a seasonal enterprise. 

For example, a score or more of the leading lumber merchants of 
Massachusetts who were interviewed by a news representative of 
the AMERICAN LUMBERMAN at the recent annual convention of the 
Massachusetts Retail Lumber Dealers’ Association, declared that 
the sustained activity of building in their communities had made 
the winter months show a profit this year for one of the few times 
in their experience. Plans are being considered for direct educa- 
tional work along this line, with the hope of stimulating building 
next winter. 

The value of the building contracts let since last October in many 
communities has been considerably larger than during the same 
season of any previous year. For some time contractors and ar- 
chitects, as well as dealers in building materials, have been carry- 
ing on an active campaign to overcome the belief on the part of 
many builders and investors that building during the winter is much 
more costly than during other seasons of the year. 

While the need of protection for concrete, masonry and plastering; 
and expenditures for the comfort of the men on the job, add some- 
thing to the cost, this increase is more than offset by savings result- 
ing from greater ease of securing labor, and consequently smaller 
expenditures for overtime and bonuses; saving of interest on the 
capital already invested in the project by speeding its completion, 
and frequently from lower prices for materials and better deliveries. 
Moreover, May 1 is an important renting date, and winter building, 
therefore, may make possible the completion of the work so that 
leases can be made from that date. 

In so far as the large volume of building during last winter re?- 
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resents a trend toward spreading out the year’s building over the 
twelve months, in place of the decidedly seasonal tendency of former 
years, it is a healthy sign. One of the strongest arguments of 
building craftsmen, in every demand for higher wages, is the sea- 
sonal character of the industry, resulting in long periods of unem- 


ployment. If this can be done away with, even in part, a long step 


will have been taken toward wage stability. 





“Demonstration Week” An Opportunity 


ETAIL LUMBERMEN SHOULD NOT overlook the opportunity 
for stimulating community interest in home owning, and for 
securing desirable publicity, afforded by the “Better Homes in 

America” demonstration week, May 11 to 18, sponsored by the na- 
tional organization of that name, with headquarters at Washington, 
D.C., a news story regarding which appears on page 68. 

The national organization is asking that a capable and public 
spirited woman, who is a leader in the civic life of her community, 


be appointed in each town to serve as chairman of a local Better 
Homes campaign. Women serving as presidents of local women’s 
clubs, or representing parent-teachers’ associations or other publie 
spirited civic organizations, are the type desired for these appoint- 
ments. Lumber dealers who desire to see the movement inaugurated 
in their towns should take steps immediately to see that, in each 
community, a woman qualified to head the campaign is selected and 
her name forwarded to Better Homes in America (Inc.), 1653 Penn- 
sylvania Avenue, Washington, D. C., for official confirmation. This 
will also result in her receiving from the Washington headquarters 
full information as to the steps to be taken to put on a local Better 
Homes campaign. 


In last year’s campaign, conducted by the National Better Homes 
Association, approximately one thousand demonstrations were held 
in cities and towns all over the country. The value of these demon- 
strations in creating interest in home ownership and home better- 
ment can hardly be overestimated. The movement should command 
the interest and support of lumbermen everywhere. 














Cut Increases; Shipments, Orders Less 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 27.—Telegraphic 
reports received by the National Lumber Man- 
ufacturers’ Association today from 397 of the 
larger mills of the country making comparable 
weekly returns, during the week ended March 
22 show that shipments and new business fell 
off and production increased. Compared with 
the same week last year, production and orders 
increased and shipments decreased. 

The unfilled orders of 265 Southern Pine 
Association and West Coast Lumbermen’s As- 
sociation mills at the end of last week amounted 
to 679, 632,384 feet, as against 675,806,055 feet 
for the same number of mills the previous 
week. The 138 Southern Pine Association mills 
in this combination showed unfilled orders of 
260,610,315 feet at the end of last week, and 
258,314,280 at the end of the week before. 
Corresponding figures for the 127 West Coast 
association mills are 419,022,069 feet and 417,- 
491,775 feet. 

Altogether, the 397 mills of seven associa- 
tions had shipments of 92 percent, and orders 
of 88 percent of actual production. The South- 
ern Pine Association mills by themselves showed 
shipments of 87 percent and orders of 90 per- 
cent of production, while the West Coast asso- 
ciation mills’ corresponding percentages were 
98 and 94 percent. Of the entire number of 
mills making comparable weekly reports, 370 
have an established normal production for the 
week, the total being 229,632,360 feet. Accord- 
ing to this, normal actual production of last 
week by these mills was 101 percent, shipments 
92 percent, and orders (new business) 88 per- 
cent. 

Production last week aggregated 245,208,018 
feet, against 229,647,145 feet the week before, 
and 231,183,654 feet the same week last year. 
Shipments were 226,749,764 feet, against 232,- 
983,687 feet the week before, and 248,034,169 
feet last year. Orders were 215,556,345 feet, 
against 235,531,526 feet the week before, and 
210,656,970 feet last year. 

The lumber movement for the first twelve 
weeks of this year compared with the same pe- 
riod of 1923 follows: Production—2,698,898,- 
047 feet, against 2,479,462,201 feet; 1924 in- 
crease, 219,435,846 feet. Shipments—2,740,- 
416,963 feet, against 2,896,322,383 feet; 1924 
decrease, 155,905,420 feet. Orders—2,728,437,- 
987 feet, against 2,974,943,633 feet; 1924 de- 
Crease, 246,505,646 feet. 

Altho the California White & Sugar Pine 
Manufacturers’ Association Mills make weekly 
Teports, their current orders are not comparable 
with reports from mills of other associations 
and are not included in any of the foregoing 

res. Sixteen of these mills reported a cut 
of 7,317,000 feet last week, shipments of 9,- 
271,000 feet, and orders of 6,580,000 feet. The 
Teported cut represents 65 percent of the total 
of the California pine region. 





The Western Pine Manufacturers’ Associa- 
tion wired that compared with the preceding 
week forty identical mills show increased orders 
of 14 percent, with no change in shipments, and 
an increase of 10 percent in production. The 
Western Pine association mills produced 7,000,- 
000 feet more than for the same week last year, 
while orders were 3,000,000 feet less, shipments 
showing about the same difference. 

The California Redwood Association wired 
that production, shipments and orders are 
nearly 60 percent more than what they were 
at this time last year. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association reports production, ship- 
ments and orders running well ahead of those 
of the corresponding week last year. 

The Southern Pine Association reports that 
new business increased 0.9 percent from that 
of the previous week, shipments were unchanged 
and production increased 2.8 percent. Of the 
eighty-seven mills reporting running time, sev- 
enty operated full time, one was shut down, 
and the rest operated one to five days. For 
139 mills, shipments were 13.37 percent below 
actual production; current orders 10.37 percent 
below actual production and 3.46 percent above 
shipments. 

The West Coast Lumbermen’s Association 
wired that the production of 127 mills for the 
week ended March 22 was 13 percent above 
normal, while new business was 7 percent be- 
low production, and shipments 5 percent above 
new business. Of all new business taken during 
the week, 41 percent was for future water de- 
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livery, amounting to 38,897,689 feet, of which 
31,018,769 feet was for domestic cargo delivery, 
and 7,878,920 feet export. New business by 
rail amounted to 1,622 cars. Thirty-seven per- 
cent of the week’s lumber shipments moved by 
water, amounting to 36,536,597 feet, of whieh 
21,669,240 feet moved coastwise and inter- 
coastal, and 14,867,357 feet overseas. Rail 
shipments totaled 1,857 cars, and local de- 
liveries were 6,556,666 feet. Unfilled domestic 
cargo orders totaled 156,019,351 feet; unfilled 
export orders, 147,242,718 feet, and unfilled rail 
trade orders, 5,788 cars. 


Carriers Withdraw Protested Schedules 

[Special telegram to AMBRICAN LUMBERMAN] 

WASHINGTON, D. C., March 27.—Division 2, 
of the Interstate Commerce Commission, has 
canceled its order in Investigation and Suspen- 
sion Docket No. 2,058—lumber from Oadillae, 
Mich., to Cincinnati, Ohio, for beyond—the 
carriers having withdrawn the protested sched- 
ules. 


Southern Pine Mill Prices 
[Special telegram to AMBRICAN LUMBERMAN}) 
WasHINGTON, D. C., March 27.—Following 
are f.o.b. mill prices, from March 20 to 22, of 
a varying number of southern pine mills, be- 
ing weighted averages of reported actual sales 
at latest available dates: 


Sap Flooring Common Boards, S$2$ 


Edge grain— or 
1x3” B&btr. ....$83.64 oe ap | ay Bee $38.76 
Flat grain— > oe ae a ee 24 
1x4” B&btr. ....$43.15 Ee SP NG Sescccs 20.81 
1x4” No. 2 com.. 21.53 See Ee Redoade 
1x6” No. 2 com.. 23.56 amt?” Na. 2. fac. 24.66 
1x6” No. 3 com.. 15.82 Longleaf Timbers, 4S, 
Dimension, 2x4”, 16’ 20’ and Under 
INR Bi dsawaacceae $27.18 8” and under....$27.19 
NO: Decdctuccices See > OEP asec wtenaudes 33.28 


Pulpwood Consumption Increases 

The Department of Commerce annvunced 
today that according to preliminary st«tisties 
compiled by the bureau of the census acting 
in codperation with the Forest Service, the total 
quantity of pulpwood consumed by 127 mills 
was 3,247,165 cords in 1923, compared with 
3,033,543 cords by the same mills in 1922, 
The production of wood pulp by these mills im 
1923 amounted to 2,079,772 tons, as against 
1,883,827 tons in 1922. These plants consumed 
more than 54 percent of the total quantity of 
pulpwood used in 1922 and produced nearly 
bee same percentage of the total quantity of 
pulp. 

In this comparative statement, which covers 
nearly one-half of the total number of active 
mills, 20 States are represented. The returns 
indicate that the total figures for 1923 of 
consumption of pulpwood will exeeed those of 
1922 by about 7 percent, predicting a total 
consumption of approximately 5.940,000 eords 
of wood, providing the percentage of invrease 
holds good for the mills which have not re- 
ported. 
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Why Ash Is Known as “Hoop” Tree 


Epitork AMERICAN LUMBERMAN: In your issue 
of Feb. 23, you published an article entitled, 
“Washington’s Corner Tree,” by Hu Maxwell. In 
that article Mr. Maxwell speaks of an ash or an 
elm tree noted in Washington’s diary as a “hoop” 
tree, stating that he has never found why Wash- 
ington should have so termed the tree, or words 
to that effect. 

Having been raised in northeastern North Caro- 
lina, I happen to be acquainted with the use of 
ash as a hoop tree. On the South Atlantic sea- 
board, among the fishermen of fresh water streams 
and lakes, ash hoops are today in common use in 
barrel making and also for holding certain fishing 
seines in their proper shape. The factory-made 
“fike’’ (a small fish trap) is held in shape by steel 
hoops; while the home-made fike is in most cases 
held by hoops made from the ash tree. When the 
fisherman bought a barrel of molasses or whiskey 
as the case may be, after having first removed all 
traces of its contents, he took off the metal hoops 
and replaced them with hoops made from ash, or 
perhaps elm, which is used also, tho not so gen- 
erally as ash. This is done because metal does 
not withstand the brine in which fish are salted; 
whereas, the hoops of ash will last forever. 

In Mount Vernon today there are ash hoops 
still on duty which have held tubs on their own 
bottoms for one and a half centuries. 

These trees are quite common on the Atlantic 
coast of the Southern States.—EARL V. WELCH, Los 
Angeles, Calif. 


Exhibiting at Building Shows 

We are going to make an exhibit at the build- 
ing show to be held in this city in the near future, 
and shall appreciate very much any suggestions 
you can give us as to how we may make this ef- 
fective —Inquiry No. 1,252. 

{This inquiry comes from a lumber dealer 
in a large midwestern city. This particular 
concern specializes in building garages, and 
intends using a full size garage for the central 
feature of its exhibit. It wishes, however, also 
to impress those visiting the show with the fact 
that the company handles a complete line of 
lumber and is in position to supply any sort 
of a house bill. Inasmuch as the garage is to 
dominate the exhibit, probably the most practi- 
eal method of ‘‘ getting across’’ the message 
eoncerning house material is to use for the 
background of the exhibit a big sign with a pic- 
ture of an attractive cottage or bungalow 
painted thereon, the remaining space to carry 
the firm’s name and any statement which it 
may desire to make concerning house material. 
As this sign is to serve a temporary purpose 
only, it may be painted on cloth, thereby re- 
ducing the cost. 

Inasmuch as this is the season for ‘‘own your 
home’’ shows and building expositions, no 
doubt many other dealers are thinking upon this 
subject. Such exhibits should be as attrac- 
tive as possible, and should be especially de- 
signed to create a desire for a home. It rarely 
is possible for an individual dealer to build a 
full sized bungalow or cottage, both because of 
space limitations and the cost of such a struc- 
ture, but this is frequently done thru associ- 
ated effort, either by members of an existing 
association or by a group formed for that 
purpose. Such a demonstration home, finished 
and furnished in uptodate style, is the best 
possible advertisement for home owning. How- 
ever, the individual dealer must, as a rule, con- 
tent himself either with exhibiting a miniature 
house, which can be large enough for use as a 
child’s play house, or with showing one or 
more of the miniature models made for exhibi- 
bition purposes. If a structure of play-house 
size is used, it can at close of the show be given 
away, the award being determined by one of 
the various plans in use for such purposes, thus 
securing for the donor further publicity. 

Another type of exhibit that can be arranged 
is to represent some of the interior features of 
a home. For this purpose, specimens of mill- 
work and other interior finish can be used to 
good advantage, particularly breakfast sets and 


the various built-in conveniences. There should 
be a table, on which may be placed plan books 
and photographs of homes, with two or three 
comfortable chairs grouped about, as an invi- 
tation to passersby to stop and rest, and look 
over the plans if they so desire. 

Probably the files of the AMERICAN LUMBER- 
MAN form the most prolific source of ideas for 
exhibits of this sort to be found anywhere, as 
this paper has frequently published photo- 
graphs and descriptions of displays made by 
lumber concerns at ‘‘own your home’’ shows 
and building expositions, especially during the 
last year or two. Therefore anyone interested 
in this subject, and who has preserved a file of 
the paper, can glean many valuable ideas by 
looking thru the back copies.—EDITOR. ] 


Romances of the Lumber Industry 


Can you give me any reasonably complete bibli- 
ography of fiction or near fiction dealing mainly 
or in part with forestry or lumbering or woods- 
work as a setting? People often come to me 
with the request that I suggest to them some in- 
teresting nontechnical books along this line, and I 
should like to have a larger list.—INQuiIRY No. 
1,244. 

[This inquiry is made by the director of a 
western school of forestry. In response to his 
request the following titles have been given: 


“Scott Burton and the Timber Thieves” and 
“Seott Burton, Logger,’”’ E. G. Cheney; ‘Woods 








Commission on Lumber Sales 

I should like to know the price per thousand 
usually charged by a wholesaler to handle the 
entire output of a mill on a commission basis. If 
there is another popular way for wholesalers to 
handle lumber will you kindly give this way algo, 
with the figures in question ?—INQurIRY No. 1,238. 

[This inquiry is made by a Pennsylvania 
lumber dealer. According to the best informa- 
tion available it is the custom of western mills 
to pay commission men on a percentage basis, 
whereas the southern pine mills customarily 
allow so much a thousand. Arrangements some- 
times are made under which a certain amount 
a thousand is allowed to the commission man 
on a base price fixed by the mill and in addi- 
tion the commission man receives a share, usu- 
ally one-half, of any advance in price over the 
base price. Terms and rates of compensation 
vary so widely that the AMERICAN LUMBERMAN 
is unable to say that any particular price pre- 
vails in the majority of cases.—EDITOR. ] 


Favors Grade-Marking of Lumber 


Epitor AMERICAN LUMBERMAN: This company 
wants to place its approval on any move to grade- 
mark all southern pine. We trust that the 
Southern Pine Association will speedily put this 
measure thru. It is certainly very confusing to 
the average retail dealer that about every mill in 
the entire South should use a different grade mark, 
This is about the situation, too. 





mm 


| 
| 
| 
| 








One of the most modern methods used in preserving timbers and ties for use especially on rail- 
roads is by forcing creosote into the pores of the wood. In order to force the creosote into 
the wood, a special vacuum tank equipment is necessary. The accompanying illustration shows 
a 124-foot steel creosoting cylinder which was shipped from Alliance, Ohio, to the Texas 


Creosoting Co. at Orange, Texas. 


The cylinder, one of the largest and heaviest shipments 


ever handled, was placed on five ordinary railroad cars, two supporting the load and the other 


three being used as idlers. 


The cylinder has an inside diameter of 8 feet and is constructed 


of 1%4-inch steel plates in the shell and 14-inch plates in the head. The tank has been 80 


strongly constructed that in a test it withstood a hydraulic pressure of 375 pounds. 








Rider,’ F. L. Pollock; “Log of A Timber Cruiser,” 
W. P. Lawson; “The Backwoodsman” and ‘“‘Earth’s 
Enigmas,” C. G. D. Roberts; “King Spruce” and 
“Rider of the King Log,’ H. F. Day; “The Source,” 
Cc. B. Kelland; “Blazed Trail,’ “‘Conjurer’s House 
—A Romance of the Free Forest,” “The Riverman” 
and “Rules of the Game,” Stewart Edward White; 
“Gaston Olaf,” H. Oyen; “The Beleagured Forest,” 
Elia Peattie; “The Undercurrent,’ Judge Robert 
Grant; “The Trail of the Axe,’’ Ridgewell Cummom ; 
“The Managers of the B&A,”’ V. Kester; ‘‘The Whip 
Hand” and ‘The ‘Merry Anne’ ’’, Samuel Merwin. 


The AMERICAN LUMBERMAN will be pleased to 
receive information regarding other books of 
this character.—EDITOR. | 


Would Learn to Inspect Lumber 

Can you give me any information as to where 
I could go to learn to be a lumber inspector? I 
am a graduate of the New York State ranger 
school, have worked for the Forest Service in New 
Hampshire and am now working for a timber 
land concern as a cruiser. I have had no expe- 
rience as an inspector.—INQUIRY No. 1,243. 

[This inquiry comes from New York. The 
inquirer has been referred to several lumber 
manufacturers’ associations from which he can, 
perhaps, obtain the information he wants. The 
name of the inquirer will be furnished to inter- 
ested readers upon request.—EDITor. | 


The present practice of grading southern pine by 
the various mills presents an opportunity for un- 
scrupulous dealers to take advantage of the ignor- 
ance of buyers and sell lower grades of lumber for 
the next higher grades. This is not only taking 
advantage of the trade, but it is a gross injustice 
to the dealer who is “on the square” with his 
trade and would not under any circumstances do 
that thing. It is true that it is a practice that 
can not be kept up very long, but it is an iniquitous 
one while it lasts. It will ultimately land the 
dealer who practices it where he belongs. 


The temptation to push up a good grade of 
lumber is too great for many dealers; so the high 
grade of say, No. 1 common flooring, is pushed up 
to B&better. The Jumber industry suffers on ac- 
count of such practices, and it will be better for 
all concerned when every piece or bundle of 
southern pine lumber is marked so that not only 
dealers, but buyers will know just what they are 
getting. Furthermore, under the present practice 
of marking utter carelessness makes it about im- 
possible in many instances to read the marks; it 
is so botched up and distorted that nobody can tell 
what it means.—J. R. WILLson, treasurer, Will- 
son & Wood Lumber Co., Hendersonville, N. C. 





ONE OF THE ANCIENT lake villages in Switzer- 
land was built upon more than 100,000 piles 
three to nine inches in diameter. 
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General Business Conditions Good 


General business is good, tho still somewhat 
spotty. Depression exists only in the Dakotas 
and Montana; it is active in the Lake States 
region, along the Pacific coast, in Texas and 
the southeastern States, and fair and improv- 
ing in the rest of the country. Spring demand 
is gradually making itself felt and indications 
are that production and distribution will be 
maintained at fairly high levels. Railroad 
traffic is of high volume. Sales of mail order 
houses and chain stores are materially higher 
than a year ago. Retail trade is fully up to 
that of March, 1923. Wholesale trade is sub- 
normal for this season, but prospects are for 
early recovery. Building permits reach the 
highest totals in history; the automobile in- 
dustry, tho having slowed down a little, is still 
operating at high levels, and the railroads are 
becoming busier on construction and repair 
work. The iron and steel industry is operating 
at about 91 percent of capacity, compared with 
85 percent a month ago. While there is some 
unemployment in certain sections as a result 
of unsatisfactory conditions in a few industries, 
such as apparel, textile and footwear, such un- 
employment is relatively insignificant and is 
expected to disappear as outdoor work in- 
creases. 

There is a definitely easier undertone in 
money, but underlying conditions do not indi- 
cate any marked decline in rates within the 
near future. The stock market has been dull 
and irregular for some weeks. Bonds have been 
only fair. Foreign exchange has been greatly 
unsettled, especially French and Belgian franes, 
but new strength has recently been displayed by 
foreign moneys. Exportation is not of great 
volume, but the outlook is improving as condi- 
tions in Europe, and especially in Germany, 
seem to be on the road to betterment. 


North Carolina Pine Holds Firm 


Demand for North Carolina pine is materially 
better when compared with the first two weeks 
of March, but remains markedly below the 
average for the preceding months. The mills 
meanwhile have been producing steadily on a 
relatively high level and have accumulated some 
stocks. Much of this surplus over new business, 
however, is covered by orders booked some time 
ago, and unsold stocks on hand can still be de- 
scribed as poor. Buyers meanwhile believe that 
by holding up orders they will be able to secure 
lower prices, but manufacturers show no dis- 
position to depart from previous lists. They do 
not believe that conditions warrant concessions, 
as the building season is close at hand and all 
indications point to a spring and summer de- 
mand which will absorb everything they have 
to offer. The air dried mills take the same 
cheerful view of the situation and apparently 
do not mean to dump their product on the mar- 
ket, but to hold out for a fair price. 


Southern Pine Demand Expands 


_ Demand for southern pine has continued to 
Increase slowly but is still only fair. Book- 
ings of mills reporting to the Southern Pine 
Association during the week ended March 21 
totaled 80 percent of normal. Unfavorable 
weather continues to restrict outdoor work in 
northern consuming territories, and retailers 
are marking time. It is estimated that 40 
percent of the stock in their yards has been 
sold for delivery to construction jobs when 
Weather permits the latter to start. Dealers 
are unwilling or unable because of lack of 
Space to commit themselves further until most 
of this lumber has been loaded out, but after 
this has been done there is bound to be a 
Tapid revival of wholesale trade. Building 
permits are being taken out in the greatest 
me ever recorded and everything points 
0 active building during the next four months 


or more. Prospects in other industrial fields 
also are promising. 

Manufacturers meanwhile are unable to 
handle any great volume of business because 
their stocks are considerably subnormal, while 
current order files are fairly well filled. The 
tendency is to sean all orders that come in 
very closely and not to sell ahead. Demand 
is particularly insistent for boards and siding, 
and also for assorted No. 2 dimension, all of 
which are in low supply and strong in price. 
Special cuttings are stronger and buyers in 
some cases pay premiums for quick deliveries. 
A good deal of railroad and car material is 
also being bought. Southern pine prices gen- 
erally are being strongly held, even the 
smaller mills refusing to make concessions, 
as they have sufficient business to cover the 
very small stocks they have been able to pro- 
duce during recent months of wet weather. 
Transit cars are not numerous and are being 
strongly held. 


Hardwood Demand Is Slower 


The hardwood market this month has lost 
some of the vigor that previously featured it. 
No actual weakness either as to demand or 
price has developed, however, and the market 
is still characterized by manufacturers and dis- 
tributers as more than usually active for this 





Statistics on production, orders and 
shipments appear on page 48 





time of year. The scarcity of dry stocks is 
undoubtedly the sustaining feature of the mar- 
ket. This scarcity is pronounced in many of 
the woods, especially in elm, maple, sycamore 
and other woods which have for some time been 
in large demand from the automobile industry. 
It is the decline in call from this source that 
appears to be mainly responsible for the present 
comparative dullness. Automobile output at 
Detroit is authoritatively reported to have de- 
creased about 15 percent. Expectation of low- 
er automobile production during the near future 
is general. Sales of cars from stock in the 
next six weeks, it is said, will decide whether 
the February rate of operations can be resumed. 
Leaders in the automobile industry meanwhile 
state that activity in their field is only tempo- 
rarily checked by backward weather. One au- 
thority states that ‘‘there is no indication that 
buying of automobiles this year will fall be- 
low last year. To the contrary, all signs point to 
an increased sales volume as soon as the move- 
ment gets under way. Producers probably will 
not increase present operating schedules until 
they are able to gage the extent to which output 
ean be absorbed.’’ Hesitancy is also discerni- 
ble among the other large hardwood consuming 
industries. Furniture manufacturers are ex- 
tremely cautious in all their commitments, and 
are buying very little ahead. As this industry 
is fairly busy, its takings nevertheless show a 
good total. Flooring makers are buying more 
slowly than they were, due, they say, to the 
fact that weather has prevented building oper- 
ations from developing as early as expected. 
This has resulted in a slightly easier tone in 
Nos. 1 and 2 common plain red and white oak. 
Offerings of these items in shipping dry condi- 
tion, however, are limited and no serious weak- 
ness is expected to occur. Sash, door and inte- 
rior trim interests also are less active on the 
market, giving the same reasons as the floor- 
ing makers. Little change has been noted in 
connection with demand from other consuming 
interests. The movement of lower grades to 
box and packing crate makers is well main- 
tained and mills are accumulating practically 
no stocks of these items. Exporters report 
that foreign demand is increasing, especially 
for oak, gum and ash for United Kingdom 
delivery. Hardwood prices are as a rule being 
strongly held. 


Northern Hard- and Softwoods 


Demand for northern hardwoods continues 
fully up to the ability of the mills to meet it, 
even tho consumers are buying only for pres- 
ent needs. These, however, are large enough 
to provide a steady outlet for all offerings of 
dry stock, in both high and low grades. There 
is an especially heavy industrial demand for 
box and erating lumber, in addition to which a 
strong call for ties makes for a firm market. 
In the ease of no northern hardwood is there 
any indication of price softening, but every 
promise of a strong demand later on which is 
expected to maintain the market at or close to 
present levels. 


The hemlock market is in strong position, 
with no large supplies on hand anywhere. Sales 
of hemlock to retail yards in Wisconsin and 
Michigan have been comparatively large, and 
the excellent outlook for construction activities 
in these States leads to the belief that a short 
supply will feature the hemlock situation dur- 
ing the coming season. 


The northern pine market holds strongly. 
Shipments to Minnesota retail yards have picked 
up materially. Dealers in iron range towns in 
Duluth and other cities in the northern pine 
territory, are busy figuring on more bills than 
for many years. The log input meanwhile has 
been low this winter and supplies of northern 
pine are expected to fall short of the season’s 
requirements. Demand for box lumber has 
fallen off lately, but stocks of dry lowers are 
practically cleaned up. Prices on all items re- 
main steady. 


The Douglas Fir Situation 


While reports from Seattle state that 
‘‘there is no improvement in the volume of 
business offered and prices apparently eut no 
figure with buyers,’’ Portland advises that 
‘during the last ten days there has been an 
increasing volume of inquiries, a great many 
wire orders being offered, tho usually at quite 
low prices.’’ The fir market, in other words, 
is mixed, but taken as a whole does not ap- 
pear to be much better than reported last 
week. 7 

None of the mills have very large order 
files and practically all are looking for busi- 
ness, especially timber business, on which low 
prices are being quoted. Most of them are 
also eager for orders for slash grain flooring, 
ceiling, siding ete., but not for dimension, 
which is in low supply and steady in price. 
Wide dimension, in fact, is hard to buy for 
immediate delivery at any price. 


Manufacturers meanwhile are giving in- 
creasing thought to the price situation and 
resistance to further declines is becoming 
marked. Many refuse to take business on 
the present level and are putting their stocks 
in pile. The others claim they must sell be- 
low cost and are contemplating a shutdown 
unless the situation changes soon. Already 
there has been some curtailment, tho not to 
the extent expected. Much depends upon the 
log situation. Log prices are very high, not 
having been reduced at all while lumber 
prices have taken a radical decline, nor are 
manufacturers hopeful of any reduction in 
the price of raw material. Many loggers are 
closing down their operations to prevent @ 
weakening in the market. 


In spite of the present weakness of the fir 
market, manufacturers and distributers alike 
regard the future with confidence. They look 
for a big rail demand from both cities and 
country as soon as weather conditions permit 
a serious start of building operations, and 
say it will not take much buying to stiffen 


_the market as stocks are badly broken even 


now when there has been a so called over 
production—which is in comparison with 
stocks carried the last two years only. 
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REALM OF THE RETA 








‘Gea Puts inter Retail Eciatiean on Even Basis— 
Getting Together on “‘Shorts’’-—Booklets That Create Business 


The Realm recently sat in at the South- 
ern Pine Association’s convention and heard 
these sawmill men talk about their end of 
the lumber industry and the plans they 
have to make the business bigger and bet- 
ter and hence more serviceable. We saw 
several retailers in the crowds; and among 
them was Will A. Cavin, of Sturgis, Mich. 
Mr. and Mrs. Cavin had been in the South 
for several weeks, escaping a little rough 
weather and enjoying Dixie hospitality. 
Cavin, it seems, can’t stay away from lum- 
ber, and at that we guess he doesn’t try. 
It’s a fascinating occupation to a keen busi- 
ness man, so Cavin was an interested spec- 
tator. He made a little speech at the 
preliminary meeting of the mill managers 
<page 66 of the March 15 issue); 


bring out points of view, there seemed to 
be a general impression that the whole mat- 
ter was a merchandising problem, and that 
both manufacturers and retailers could con- 
tribute to its settlement by some intelligent 
coéperation. There was clear and frank 
statement and good nature. The Realm 
doesn’t intend to draw any conclusions 
about the point actually at issue, but merely 
to cite an example of the value of talking 
things out in open meeting. 


Grades Are Becoming Definite 


If you read the report of the convention 
you'll remember that the association adopted 
the principle of grade-marking its stuff, 
and that a machine has been perfected to 


don’t think anybody will challenge the 
statement that grading in general is much 
more exact now than it was in 1910. Well, 
back in those days it was a common prac- 
tice for many retailers to buy from mills 
that had the reputation for sweet grades, 
and to pick out much of their uppers from 
common stock. There was, I believe, no 
thought of shady practice. The good stuff 
selected out was entirely suitable to the 
purposes to which it was put, and the re- 
mainder graded up well alongside of similar 
stock from less generous mills. The re- 
tailer was willing to pay the slightly higher 
price asked by the producers of the richer 
grades, because he could count on this per- 
centage of uppers from regrading. 


Scamping Upsets Competition 





not because he wanted to, but 





because he was drafted. The 
manufacturers seemed to be 
very eager to hear the visiting 
retailers state their points of 
view in some of the discussions 
that directly concern both 
branches, such as the shipment 
of short lengths in random or- 
ders; and it was on this point 
that Cavin made his speech. 

I think any person who sat 
thru these mutual discussions of 
retailers and manufacturers 
must have been impressed with 
the value of such conferences in 
bringing out the real points at 
issue and in finding places where 
the two branches could agree. I 
don’t know any other way of 
arriving at agreement. If you 
try to carry on a debate by cor- 
respondence it’s pretty certain 
that, after the first exchange of 
letters, each side will give most 
of its thought to fixing up in- 
genious arguments to support 
its original position, and every- 
body goes out of the same door 
thru which he came in. Not al- 








Merchandising Short Lengths 


We sell short lengths by showing the customer long lengths of 
the same item, quoting him a price on them and taking him over 
to the pile of short lengths and giving him a fair differential, explain- 
ing that it is just as economical to use short lengths so far as 
labor is concerned, and that they will give him clear lumber at the 
same price as long lengths in knotty lumber. 
is never satisfactory unless everybody concerned is benefited. If 
we can give our customer better lumber in short lengths at a less 
price than knotty lumber in long lengths, he is satisfied both as to 
quality and price, and we have made more money on our short 
lengths than we would on the long lengths. 
have helped the manufacturer get rid of his short lengths and have 
done our part in the matter of conservation. 


There are a great many advantages to the carpenter in the use 
of short lengths, and after we are successful in getting him to try 
the short lengths a few times, even if we have to slip him some- 
thing on the side to do it, he will be thereafter a booster for short 
lengths, at a lower price, of course. 


So long as the manufacturer will sell us shorts at a differential 
sufficient to help move them as short lengths, we will do more than 
our part to merchandise them. 
reasonable differential in short lengths, they would accumulate 
in our yards and would be a serious burden. 


Again I say that there must be a reasonable price differential 
on short lengths from the manufacturer and from the retailer as 
well.—Witt A. Cavin, Sturgis, Mich. 


A sale, of course, 


Not only that, but we 


Of course, unless there is a 


The old practice lost its in- 
nocence when grading tightened 
up. It’s hard to see the exact 
difference now between taking 
the best boards out of a certain 
grade, and putting in boards 
from a lower grade. The latter 
would be adulteration. Either 
practice would lower the general 
level of quality. To be sure, 
much lumber is sold not by 
grade names but to serve a cer- 
tain purpose. Most customers 
don’t much care what you call 
the stuff if it will answer this 
purpose. But that isn’t nearly 
all of the story. There is the 
bill that is to be figured on a 
competitive basis, the specifica- 
tions drawn by an architect and 
so on. There’s no need to go 
over the list. Anyone who 
wasn’t born yesterday knows 
how a scamping of grades would 
upset competitive bids. 

The southern pine men had 
G. E. Melliff, an up-and-coming 
young retailer from San Antonio, 











over to tell them what he 





ways, of course, but often. 

This mill mariagers’ meeting started with 
manufacturers standing for short length 
and retailers against them. Retailers 
couldn’t sell shorts, and manufacturers 
couldn’t make lumber all in long lengths 
without wasting wood. Then retailers said 
they were not against shorts, but wanted 
them sold to those dealers who had a mar- 
ket for them; and manufacturers admitted 
that it wasn’t according to Hoyle to make 
a man take what he couldn’t possibly use. 
But manufacturers seemed to think, with- 
out actually being blunt about it, that most 
retailers could sell shorts if they’d just do 
it. Retailers admitted that there might be 
some truth in this statement, but contended 
that handling and selling shorts involved 
extra labor, and that there should be a suit- 
able differential in price with no forcing of 
the stuff on unwilling dealers. Manufac- 
turers disclaimed any intention of forcing 
anything on any unwilling person. With- 
out actually coming to any decision, for the 
purpose of the discussion was merely to 


do it. We haven’t heard much from the 
general run of retailers about grade-marked 
lumber, and doubtless there will be some 
objection. There is some objection among 
manufacturers, and only a mean man would 
say that all persons against printed lumber 
want it unmarked so they can beat the 
game by skimming off the cream. 

Nobody denies that there has been some 
cream skimming going on, and that the 
public has paid for it in money, and the 
industry in impaired reputation. The gen- 
eral attitude toward regrading has changed 
in the last dozen years. This department 
can well remember when grades were less 
clearly defined than they are now, and 
when inspection service was so much less 
accurate that grades had only a very gen- 
eral meaning. The lines of division be- 
tween grades were even more blurred and 
wavering than they are now. I have often 
heard Chief Inspector Jones, of the South- 
ern Pine Association, say that lumber grad- 
ing can not be scientifically exact. But I 


thought of grade-marking. A 
number of northern retailers have met him 
and heard him speak at various conventions. 
Melliff is all for grade-marking. Without 
naming names or specifying towns, he men- 
tioned instances of sharp practice in scamp- 
ing grades that was bringing the industry 
into disrepute and was making it hard for 
an honest retailer to do business. It’s im- 
possible for a dealer to say to his customer: 
“Now there’s something you should know 
about this matter. I am an honest man, 
but some of my competitors are not. I 
give-you the grades just as they come from 
the mill, but these crooks take all the best 
of the boards out and sell you the tailings. 
I’m the saintly business man. But if you 
dea! with these ordinary sinners you may 
pay a little less for what they call the same 
grades, but you'll not get as much for your 
money. If you play with crooks you'll get 
hooked.” It may be true as George Wash- 
ington, but a man doesn’t like to say it or 
to insinuate it. Probably his customers 
wouldn’t believe him, anyway; for all of 
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us are suspicious of virtue that is paraded. 


Marking Compliments Retail Honesty 


As a matter of fact that isn’t the way to 
meet such things. The manufacturers be- 
lieve their new way is the right one. They 
expect to be benefited by grade-marking, 
for their grading and inspection service is 
highly efficient, and they are pretty sure 
that within a short time their lumber with 
the grades marked on the ends of the sticks 
will be given the preference by square- 
shooting retailers. This is really a compli- 
ment to the retail fraternity, for it assumes 
that most of the brethren are going to 
prefer being protected in honest practices. 
To be sure, this isn’t going to make the 
matter completely air tight; for a dealer 
can still pick out the better boards and sell 
them for special purposes at a higher price. 
But if a man has any turnover at all, he 
isn’t going to find. much time or opportu- 
nity for this kind of fiddling merchandising. 
If he could pick the stuff out as it went into 
the bins, and shove it up a step and then 
let it go out when that grade was called 
for, that’s one thing. To pile it separately, 
and then to sell it out at a higher price 
than the grade that is marked on it is quoted 
in his own price list, is quite another. 


Branded Grade Wins Confidence 


It is going to be interesting to see just 
how the idea works out in practice. We 
don’t think it is going to iron out all dif- 
ficulties and make salesmanship a Simple 
Simon’s job. There will continue to be the 
large percentage of occasional lumber buy- 
ers who don’t know one grade from an- 
other. There will be the people who think 
they know grades and don’t. A dealer will 
need just as much merchandising skill as 
before in order to get his customer to use 
the right quality of stuff. But the cream- 
skimmer, the “two-timer” as Mr. Melliff 
calls him, may find a wrench in his little 
machine. The “two-timer,” by the way, as 
Mr. Melliff sees him, is the fellow who gets 
in his gouge while the stuff is coming and 
going. He complains of grades to the 
wholesaler or manufacturer from whom he 
buys his lumber and if possible gets a favor- 
able settlement. Then he regrades the stuff, 
puts it out in competition with his com- 
petitor’s grades that bear the same name 
but carry a higher quality, and gets his 
additional profit out of the public. The 
two-timer can still buy unmarked lumber. 
But it will embarrass his operations if the 
Square competitor begins advertising grade- 
marked lumber. We well remember when 
a dealer, well known to readers of these 
columns some years back, decided to begin 
selling coal. His town had the reputation 
for short weights in coal, and his friends 
told this man he couldn’t make his coal 
business pay unless he sold a 1700-pound 
ton. He laughed at them and began ad- 
vertising, “Two-thousand Pounds Make a 
Ton.” So that there could be no doubt of 
his weights he sent all his coal over the 
official city scales. He sold a large volume 
of coal from the first. If a person can 
authenticate his stuff, whether it be in 
weights or in grades, and will advertise 
this fact, he doesn’t need to say a word 
about his crooked competitor’s offerings. 


The Realm is. interested in this matter 
and in the way it works out. We’re not 
Saying the new practice is all to the good. 
Maybe we’ve overlooked something. But 
from where we sit it looks like a step in 
approximately the right direction; a step 





toward fair practice and toward a competi- 
tion that instead of playing on the cus- 
tomer’s ignorance will lay greater weight 
on intelligent service. 


Issues Book of New Home Plans 


While we are talking about the Southern 
Pine Association we want to mention a new 
plan book it has just got out and has ready 
for distribution. This book is called 
“Southern Pine Homes” and is similar in 
size and general makeup to “Modern 
Homes,” the plan book that has had such 
an extraordinarily wide circulation and suc- 
cess. There are fifty houses, each with a 
picture of the house and the floor plan in- 
cluded. In the foreword the statement is 
made that “Altho principally suited to 
southern climatic conditions, they can easily 
be adapted to other sections.” From a 
hasty glance thru the book we’d say that a 
large majority of the houses shown would 
be quite as good in Minnesota or New Eng- 
land or Colorado, as in Mississippi. A 
large number are rather small, or at least 
moderate in size, for this is the type 
usually picked out of a plan book. But 
there are more 2-story and moderately large 





makes a discovery 


Mr. Denton is a great lover of flowers. 4% 
For years he had looked forward to having time for a fj 
garden of his own 


Two years ago he started his garden. 
In the autumn, he planted bulbs of his favorite flowers. 


then waited for spring and the enjoyment of his hobby 
ree, 


He had lived in a rented house 
that the possibility of having to move did not 


him and a notice that he must vacate by a ring yp 
@ great shock. His dreams of a garden wi fe spa eg! 


ne fl: 
Last summer, Mr. Dentoffbuilt a 
home and*started another garden* He wyll not be dis- 
appointed: again His house, lawn and /garden are 
arranged just as he wants them and he has discovered 
that it’s easier to build a home than he thought. 


Perhaps it’s easier than you think, 
too! Why nor find out at 


McPHEE &McGINNiTY Co. 


Building Material Headquarters 


Main 318 23rd and Blake 


The home owning instinct is fostered in this 
ad. by appealing to a man’s love for a 
garden and flowers 


houses shown, I believe, than were included 
in “Modern Homes.” All the plans are 
new, in the sense at least that they have 
not appeared in any other Southern Pine 
Association literature, and most, I think, 
were prepared expressly for this book. 
“These plans are not copies,” says the fore- 
word, “but are creations prepared by skilled 
architects with years of experience back 
of them. Every effort has been made to 
make them practical and economical. Any 
competent contractor can, by following the 
plans, build a home which will be beautiful 
in design and a source of continuous satis- 
faction and pride to the owner.” 





Put this question to your family to- 
night: “Shall we build a home?” 
and take a vote. It will be 
carried unanimously. 


The Southern Pine Association, as all 
dealers who have used its service know, has 
worked out a policy in regard: to distribut- 
ing its dealer helps. It would be quite will- 
ing to give away this material if in that 
way it could get the best and widest use of 
the literature. But experience has proved 
that it doesn’t work that way. A man will 
consent to receive something if it costs him 
nothing, but when it comes he has no invest- 
ment in it and feels little obligation to make 
an effort to get it well distributed. So the 
association makes a small charge; much less 
than cost. This cuts out the careless man 
who wouldn’t make use of any outside helps. 
It doesn’t stop the up-and-coming man who 
would have done his best to use all helps 
whether they were free or expensive, and 
it spurs up the half-way man to make his 
little investment pay. The association will, 
I believe, print the dealer’s name on the 
attractive cover and sell him the book for 
25 cents. There are certain minimum quan- 
tities that he must take. He can buy blue- 
prints of any house shown for about $1.50. 


“Silent Salesmen” Create Business 


When Mr. Melliff began his speech, men- 
tioned above, in which he indicated the 
“two-timer,” he digressed long enough to 
make a statement about the value of the 
Southern Pine Association dealer helps in 
his own business. To be sure, he is in a 
southern pine territory and perhaps finds 
these things more exactly suited to his needs 
than some other brethren would. But while 
we are interested in and have a great ad- 
miration for the Southern Pine Association 
helps, what we are thinking of primarily 
is such aid in general. Other manufac- 
turers’ associations are doing extensive 
work along the same lines to assist in the 
sale of their products. There is hardly a 
dealer so unusually situated that he can 
not find these materials ready to his hand. 


I think the Realm has mentioned a state- 
ment made last winter by C. D. Root, of 
Crown Point, Ind., secretary of the Indiana 
retail association. He said that in going 
around the State he had usually found the 
clean, attractive yards busy; while the junk 
piles didn’t seem to be selling much. He 
implied a relation of cause and effect be- 
tween neatness and volume of sales. I 
wonder if he might not have found, too, 
that the busy yards had these “silent sales- 
men,” the dealer helps, working for them, 

Not all dealers feel justified in building 
new offices, putting in service rooms, or 
hiring men to go out and hunt up prospects, 
But I doubt if there is a lumber office that, 
without spending much money, couldn’t add 
the pulling power of these deaier helps 
and thereby increase their own usefulness 
to the public and at the same time add to 
the volume of sales. It takes only a little 
thought, but the difference may be amazing. 

Since the Southern Pine Association ex- 
pects to get a return from this material 
only as it sells more lumber—and it will 
sell more lumber only as these helps really 
are effective in increasing the retailer’s 
business—the Realm is glad to bring these 
things to its readers’ attention. L. E. 
Sigur, who has this matter in charge, says 
he is glad to send out samples. He is a 
most affable young man and can be reached 
at the association’s offices in the Interstate 
Building, New Orleans. 


The Realm has no partiality for this par- 
ticular service, and hopes later on to have 
something to say about dealer services main- 
tained by other manufacturers’ associations. 
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News and Business Ideas for Retailers 


Costs Little But Pleases Much 

In the experience of William R. Phillips, a 
contractor of Louisville, Ky., lies an excellent 
suggestion, which could be used by retailers 
handling cedar, for increasing their sales. Mr. 
Phillips has found that it costs $9.60 to plaster 
a 3x3x9 closet, and only $16.20 to line it with 
eedar. Therefore it costs but $6.60 extra for a 
job of this sort. The home builder is much 
better pleased and more than willing to stand 
the cost, while the cedar lined closet materially 
increases the value of houses built for quick 
sale, as they catch the housewife’s eye at the 
start. The contractor referred to claims that 
on some of his jobs, where there has been a 
little saving here and there, he has slipped in 
the cedar without extra cost, and that it pleased 
the owners so much that they talked their 
friends into giving him other jobs. 


Retail Firm Has Cheerful Name 


MILTON, W. Va., March 25.—If there is any- 
thing in a name, Old Man Gloom will have no 
chance around the premises of the Happy Hall 
Lumber Co., which has just been formed to 
conduct a retail lumber yard at this point, 
in connection with and under the control of the 
J. L. Hall & Son Furniture Co. Sheds are 
now being built preparatory to ordering com- 
plete stocks of lumber and other building mate- 
rial. 


Modern Methods Reduce Labor Cost 


Far Rockaway, Lone Isuanp, N. Y., March 
25.—‘‘ After you know about costs, efficiency 
is the thing.’’ So says George Adams, of the 
George Adams Lumber Co.; and he lives up to 
that principle. ‘‘We are working to the goal of 
efficiency in every branch of our business,’’ he 
continued. ‘‘We are working to promote the 
best interests of the trade.’’ 

Plans for stacking lumber and unloading 
ears at the Adams yard are unique and as up- 
todate as are to be found in the Metropolitan 
district. They are largely the product of Mr. 
Adam’s ingenuity and effort—the effort being 
devoted in no small measure to getting every 
man in his employ to give of his best at all 
times. 

A miniature house placed in a show window 
at the plant provides the most striking display 
made by any merchant in the town. It adver- 
tises the fact that the Adams company is 
equipped to build homes ‘‘from the ground 
up,’’ and that is precisely what the company is 


in business for. Mr. Adams calls this minia- 
ture house his best advertising feature, and he 
says it has proved a big business getter. 

The company’s storage building is perhaps 
the most complete structure of its kind on Long 
Island, which district is noted for the excellence 
of its retail lumber 
establishments. The 


device on the market. We can not recommend 
it too highly to any lumber concern wishing to 
cut its cost of handling to the minimum.’’ The 
yard has a cinder bottom, wherever the road- 
ways are not of concrete. Five roadways lead 
thru the site. A sash and door building hag 





building has a_ thoro 
system of ventilation, 
constructed, Mr. Adams 
says, on plans which he 
obtained solely from 
the AMERICAN LUMBER- 
MAN. ‘‘If the AMERI- 
cAN LUMBERMAN had 
done nothing more than 
give me the idea for my 
storage house,’’ said he, 
‘¢it would have repaid 
me for a lifelong sub- 
scription. I followed 
exactly the ideas ob- 
tained from that jour- 
nal’? 
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trucks has a miniature 
house built over the 
driver’s seat. This 
truck is known in the 
Far Rockaway section 
far better than any 
other vehicle, and the 
company has been called upon repeatedly to 
display it at conventions and other gatherings 
of lumbermen. 

The layout of the Adams yard is as unique 
as it is useful. The site embraces four and a 
half acres, entered by a spur of the Long Island 
Railroad, adjacent to the Inwood station of 


vertising value 





Rain makes the sweetest music when 
it beats on your own roof 





that line. Every forty feet thruout the yard 
is a stationary roller system for unloading cars. 
The alley ways are each twenty feet wide. 

Mr. Adams says the roller bolster system for 
unloading and loading, manufactured by the 
R-B Company, Kansas City, Mo., has proved 
by far the best he has ever seen for economy 
and dispatch. ‘‘We have been using the R-B 
equipment on our trucks since 1920,’’ said he, 
‘and in our opinion it is the best loading 
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Airplane view of the thoroly modern retail yard of the George Adams Lumber Co., Far Rock- 
away, Long Island, N. Y. 


Unloading lumber from car direct on truck at yard of the George Adams 
Lumber Co., Far Rockaway, N. Y. Note roller bolsters on floor of 
the truck, which greatly reduce the labor cost of handling; also the 
unusual cab in form of a miniature house, a feature of distinct ad- 


recently been completed, and a shingle shed 
and a garage are also recent additions. 

The company is now constructing a show 
room, in which will be exhibited samples of 
every type of sash and door sold by the com- 
pany, besides numerous other building acces- 
sories, and samples of various woods. 


Keeps Birthday with Open House 


RockrorD, ILu., March 24.—Celebrating its 
thirty-fourth year in the same location the 
Rockford Lumber & Fuel Co., 201 East State 
Street, this week is holding ‘‘open house.’’ 
Inspection of the great lumber yard, acquaint- 
ance of 115 employees, and first hand informa- 
tion of the business are offered the visitors. 
The firm serves northern Illinois and southern 
Wisconsin and is one of the largest in the 
State, outside of the Chicago territory. The 
lumber warehouse has capacity for 1,000,000 
feet. A new lumber plant has just been com- 
pleted. The firm was formed in 1890 when 
the Perry & Reber and Lawler & Keeler firms 
merged. The officers are: Thomas D. Reber, 
president; Jerome Baker, vice president; E. H. 
Keeler, secretary-treasurer. 


(Se@e@eaaasaaas. 


Chicagoan Buys California Yard 


BrvERLY Hits, Cauir., March 22.—The Sun 
Lumber Co., a newly formed corporation, has 
purchased all buildings, machinery, equipment, 
and entire stock of lumber, as well as five acres 
of real estate, formerly owned by the Woods- 
Beekman Lumber Co., and will henceforth con- 
duct the lumber business hitherto carried on 
by that concern. The Sun Lumber Co. is headed 
by Frank H. Burnaby as president. Mr. Burn- 
aby was formerly a resident of Chicago, and is 
president as well as principal owner of four 
lumber companies having headquarters in that 
city. 

The Woods-Beekman Lumber Co. was the 
outgrowth of the Woods Lumber Co., orgal- 
ized in 1912, by W. E. Woods. The company 
grew from small beginnings until it had large 
assets and carried on an extensive business. 
‘‘T have known Mr. Burnaby intimately for 
25 years,’’ said Mr. Woods, ‘‘as we started in 
the lumber business as young men in Kansas 
City. I can recommend him most highly to the 
people of this community as a high grade busi 
ness man and one who will take a deep and 
vital interest in its business, civic, and social 
life.’’ 
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Friends and Associates Pay Tribute to Lumberman 


SHREVEPORT, La., March 25.—E. A. Frost, 
president of the Frost-Johnson Lumber Co., 
president-elect of the Southern Pine Associa- 
tion, and retiring chairman of the board of 
directors of the Commercial National Bank of 
Shreveport, was the honor guest at the Youree 
Hotel last night at a banquet given by the offi- 
cers and directors of the bank as a tribute of 
esteem and appreciation of the services he has 
rendered that institution and the entire com- 
munity. About 400 
representative citizens 
of Shreveport and oth- 
er parts of the United 
States, some of them 
from far away points, 
all friends and admirers 
of Mr. Frost, were in- 








E. A. FROST, 
Shreveport, La.; 


Eulogized at Honor 
Dinner 








vited, and the great 
majority was in attend- 
ance. His father, E. W. 
Frost, of Texarkana, 
and the other members 
of his family were 
among those in attend- 
ance, sharing in the 
glowing tributes voiced by different speakers. 


From Aug. 9, 1921, to Jan. 9, 1924, when he 
retired, Mr. Frost served as chairman of the 
board of the Commercial National Bank, hav- 
ing accepted the responsibility when this great 
financial institution faced a grave crisis which 
affected the city and surrounding country. 
The banquet in his honor was an evidence of 
the bank’s gratitude for his unselfish services. 


Ben Johnson, president of the bank, pre- 
sided as toastmaster. In presenting its pur- 
poses, he dwelt particularly upon the signal and 
unselfish services which Mr. Frost had ren- 
dered the institution. 


Other speakers paying tribute to Mr. Frost 
as a citizen and as a man included: John Bon- 
ner and Frank Bonner, of Houston, Tex.; R. T. 
Moore, chairman of the board of the Commer- 
cial National Bank, brother-in-law of Mr. 
Frost; A. J. Peavy, head of the Peavy-Byrnes 
interests, former business associate of the honor 
guest; Andrew Querbes, president of the First 
National Bank of Shreveport, who especially 
praised Mr. Frost for his services during the 
war drives; R. S. Hawes, of St. Louis, vice 
president of the First National Bank of that 
city and former president of the American 
Bankers’ Association, who paid glowing trib- 
ute to the business integrity and high stand- 
ards of Mr. Frost in business affairs; Dr. 
George S. Sexton, Methodist minister and 
president of Centenary College, whose endow- 
ment was favored with an investment of $100,- 
000 by Mr. Frost, the largest investor in that 
service, and who paid Mr. Frost and his fam- 
ily a tribute featured with reminiscences of 
the association he and the honor guest had 
when young men; and B. A. Johnson, of Chi- 
cago. John H. Kirby, of Houston, was to 
have delivered a toast but was unable to be 
present. 








Presented with Loving Cup 


At the conclusion of the tributes voiced thru 
toasts by personal friends, business associates 
and.competitors in commercial and industrial 
activities, Mr. Frost was presented with a large 
Silver loving cup as a token of appreciation 
from the officers and directors of the Commer- 
ial National Bank for his priceless services to 
the bank and to the community. ‘‘We think 
of you as being in the class of the ‘never wav- 
ering few’ ’’ said Ben Johnson, president of the 
bank, in presenting the cup. 

I'm plumb full and haven’t had a drink, re- 





marked Mr. Frost very feelingly in responding to 
the avalanche of compliments. For a man to 
make a success he’s got to have his heart and soul 
in what he’s doing. I think that’s the secret of 
the success of Dr. Sexton, Ben Johnson and Randle 
Moore in the matter of speaking; they like that 
sort of stuff. 

I never made but one speech that was really 
worth while. That was in Jackson, Tenn., in a 
little brick house. The audience was small. I sold 
that Arkansas proposition that night lock, stock 
and barrel. 

There’s one thing I’ve always regretted, except, 
of course, the feeling that more human life might 
have been sacrificed, and that is that we didn’t 
permit our boys to march on to Berlin and plant 
oumflag on top of the highest German building and 
tell those fellows when they passed by to take off 
their hats. If we had done that, there would 
have been no need for the League of Nations or the 
Reparations Commission, and Woodrow Wilson, 
I believe, would have been alive today. 

You hear some folks say the world is growing 
worse, but I don’t think so. The world is getting 
better all the time, and business is growing better 
every day. The plane it is on is growing higher 
all the time. The banking business is especially 
on a high plane, despite statistics that show that 
there are a number of bankers around Atlanta 
and Leavenworth. 

We have the greatest Government in the world, 
and its Constitution is the greatest doctrine on 
earth except the bible. I’m for my country, for 
my State, for my city, for my street and for my 
side of my street. I believe I have the right to 
do all I want to on my side of my street just so 
long as it doesn’t interfere with the rights of my 
neighbors. That’s the principle on which the 
Constitution of our country is built, and our 
Government will continue as long as we stick to 
that sort of principle. 

He commended the ‘‘family’’ of the Com- 
mercial National Bank and declared it had as 
many friends as.any similar institution in the 
country. The success of business, he said, is 
based on proper past accomplishments; if the 
foundation is right and proper effort is exerted, 
he claimed, there will surely be success. 


John Bonner, ‘‘sometimes of Lufkin, always 
of Texas, now of Houston,’’ paid Mr. Frost a 
glowing tribute, stressing the fairness of the 
honor guest in all his business dealings. He 
said he remembered knowing ‘‘Brosie’’ Frost 
before there were electric lights and bath-tubs, 
making a number of quips at Mr. Frost’s ex- 
pense. ‘‘He has been a wonderful fellow,’’ 
said Mr. Bonner. ‘‘He never waited for op- 
portunity to knock at his door; he always has 
knocked at the door of opportunity himself.’’ 


Frank Bonner, introduced by his brother John, 
eulogized Mr. Frost and referred to the bless- 
ings he had enjoyed thru his loving mother 
and her inspiration in his soul, enabling him 





Don’t spend your whole life on some- 
body else’s property. Own 
a home. 





to distinguish right from wrong; to his sp!en- 
did father, worthy sire of a worthy son; and 
to his splendid wife, the guiding star from 
Tennessee. ‘‘ We love you, Brosie, for the high 
plane on which you have pitched the lumber 
industry of the Southwest,’’ said the speaker; 
‘as a neighbor, as a friend; for your civic 
pride and for every energy you have put forth; 
your country is better for all you have done.’’ 

Frank T. Whited, vice president of the Frost- 
Johnson Lumber Co., business associate for 
many years, told of this association, paying 
glowing tribute to Mr. Frost’s admirable char- 
acter, his splendid citizenship, and to his keen 
business instincts. 

A. J. Peavy, head of the Peavy-Byrnes and 
associated lumber interests, spoke of Mr. 
Frost as a business competitor. Always, he 
said, Mr. Frost had been square and fair in his 
dealings with his business rivals, and if all 
competitors were like Mr. Frost, he declared, 
it would be easy to apply the Golden Rule. 

Toastmaster Johnson then read from a num- 


ber of telegrams and letters from Mrs. Sue 
Frost Moore, sister of Mr. Frost, and from 
various friends unable to attend, including: 
S. B. Coppage, of New York; J. D. Wilkin- 
son and A. C. Steere, of Shreveport; Henry 
Lindsley, of the Cullinan interests; J. W. Link, 
of the Kirby Lumber Co.; J. H. Kirby; A. L. 
Ford, Chicago, managing editor of the AMERI- 
CAN LUMBERMAN; former Senator Joseph 
Bailey of Texas; M. H. Carver, of Natchitoches, 
La.; B. M. Musser, of Oakdale, La.; Perey 
Johnson and L. F. Loree, of New York. 


Dr. George S. Sexton, president of Centenary 
College, then made a talk on the ‘‘evolution of 
a citizen,’’ illustrated by stereopticon slides of 
Mr. Frost as boy and man. He spoke feelingly 
of his associations with Mr. Frost, extending 
over a period of thirty-six years, beginning in 
the days of the youth of the two men in Arkan- 
sas as they stood upon the thresholds of their 
careers. Greater than his success as a busi- 
ness man, banker, railroad man, civie leader, 
Mr. Frost, the speaker said, has been an in- 
vestor in various enterprises of religious and 
kindred activities. 


Ozone Process for Drying Lumber 


A new French process for drying lumber 
by the use of ozone, briefly described by A. 
N. Mirzaoff on pages 62 and 63 of the Oct. 
6, 1923, issue of the AMERICAN LUMBERMAN, 
has produced some interesting comments from 
Paul Durand, of New York City, who states 
that the ozone wood drying process is no long- 
er confined to laboratories, having been em- 
ployed for more than three years in two plants 
in France and one in Italy engaged in handling 
lumber and manufacturing wood articles of all 
kinds. In France, Mr. Durand says, they dry 
everything from a cotton spool to wood for 
railroad cars, and the French interests now 
using this process plan to open other plants 
in the near future. 


In commenting further on the ozone process, 
Mr. Durand says: 

With regard to the technical side of the ques- 
tion, I want to say that we do not claim to dry 
wood in twelve to fourteen hours, as the author of 
the article has written. In some cases, according 
to the nature and the sizes of the lumber, it takes 
a little longer and in other cases a shorter time 
than the steam kilns. But that is not the special 
feature of the ozone process. The ozone oxidizes 
all the substances and gives a material which is 
impervious to any outside influence. 

The following statistics compiled by the 

French plants using the ozone process for 
drying and presented by Mr. Durand, give some 
idea of the results produced: 
_ A lot of oak, 24 inches thick, 17 feet long, form- 
ing a bulk of 8,000 feet, was submitted to a heat 
of 69 to 98 degrees Fahrenheit, and came out in 
twenty-one days with no loss at all. 


A lot of mahogany, 24 inches thick, 18 feet long, 
forming a bulk of 8,500 feet, was submitted to a 
heat of 44 to 95 degrees Fahrenheit, and came out 
in twenty-one days without loss. 


A lot of blocks for shoe lasts, which are very 
thick, forming a bulk of 7.500 feet, was submitted 
to a heat of 77 to 100 degrees Fahrenheit, and 
came out in twenty-one days with a loss of six per 
thousand. 


WIDESPREAD DEVELOPMENT of the lumber and 
woodworking industries in the southern States 
continued thruout February, with nearly fifty 
construction projects announced by the former 
during the month, and more than thirty-five 
such projects in the furniture and other wood- 
working industries, slightly less than the Janu- 
ary average, according to figures on southern 
industrial activity compiled by a well known 
financing firm of Atlanta, Ga. Total number 
of new projects in the lumber field in the 
South, including new companies formed, the first 
two months of 1924 is in excess of one hundred 
ten, more than 25 percent greater than for 
the same two months last year. In the wood- 
working industries, total of such projects the 
first two months exceeds eighty, also more than 
25 percent greater than the same period last 
year. 
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Federal Forestry Bill Approved as Most Constructive Measure 


Will Consider Bill Next Week 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., March 27.—After listen- 
ing to a presentation of the McNary-Clarke 
forestry bill by Col. W. B. Greeley, chief for- 
ester, the House agricultural committee ad- 
journed the forestry hearings this morning until 
next week. At that time the committee will 
consider the bill section by section prior to re- 
porting it to the House. Chairman Haugen had 
expected a vote on the bill today. 


Col. Greeley’s testimony was mostly explan- 
atory of the methods of administering the vari- 
ous provisions of the bill and what the results 
would likely be. He dwelt largely on the conse- 
quences of adequate protection of the forests 
from fire which would follow from the adoption 
of the bill. He said he considered it very signifi- 
cant that already in parts of the country where 
adequate protection against fire is afforded tim- 
ber is becoming an insurable risk. Policies are 
now being written on protected timber in New 
England at a premium rate of about 1 percent. 
In France, where protection against fire is vir- 
tually 100 percent effective, the forest fire in- 
surance rate is as low as one-half of one per- 
cent, and a similar rate may be expected in the 
United States. The making of insurable risks 
out of standing timber is considered by Col. 
Greeley to be a very important step in general 
reforestation. 

Because the House committee took up the en- 
tire morning with Col. Greeley’s testimony, he 
was unable to appear before the Senate com- 
mittee on agriculture and forestry as had been 
expected. That committee will hear him and 
Gov. Gifford Pinchot of Pennsylvania tomorrow 
morning at 10 o’clock. 


Entire Committee for Measure 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., March 26.—The Mc- 
Nary-Clarke Forestry bill if enacted into law 
would be the most constructive measure ever 
taken by the Government to solve the great prob- 
lem growing out of the forest question. This 
statement was made to the House committee on 
agriculture today by Secretary of Agriculture 
Wallace in strongly recommending passage of 
the bill. 


Chairman Haugen conferred with the com- 
mittee members and by unanimous agreement 
the committee decided to vote on the bill to- 
morrow morning. Chairman Haugen indicated 
that the committee is virtually a unit for the 
bill and will report it favorably to the House. 

Secretary Wallace said that in its broadest 
aspect the reforestation problem is that of pro- 
viding better forest fire prevention and sup- 
pression, and the establishment of a better 
system of codperation between the States and 
the Federal Government. The NeNary-Clarke 
bill in its present form is the most practical 
measure that could be framed at this time and 
is satisfactory to all who are interested in re- 
forestation. One benefit of the national policy 
of reforestation would be the production of 
timber near the centers of consumption, thus 
reducing transportation costs which have be- 
come a very large factor in the ultimate cost to 
the consumer. About 600,000 acres of forest 
land now in military reservations could well 
be transferred to national forests. He said he 
also thought Congress should authorize the sec- 
retary of agriculture, as provided in the bill, to 
accept bequests and gifts of timber lands. The 
aititude of private owners of commercial tim- 
ber in respect to forest protective measures and 
conservation was praised by Mr. Wallace as a 
factor which will be helpful to the Federal Gov- 
ernment and the States in laying the founda- 
tion for a remarkable policy. He favored the 
extension of the authority to purchase forest 
lands for additions to the national forests and 
recommended that such purchases should not be 
subject to budgetary alteration each year. 

Representative W. C. Hawley of Oregon as- 


serted that the American people have been prod- 
igal with their natural resources and said the 
time has arrived for the United States to take 
stock of these resources which, he said, are held 
‘‘in trust’’ by the people and should be judi- 
ciously conserved and handled for the public 
good. It is important that the Nation do some- 
thing to assure a plentiful supply of its timber 
resources for future needs. He explained the 
great value of the forest protective. systems set 
up by Oregon and other western States. 

C. L. Pack, president of the American Tree 
Association, said the proposed legislation has 
the backing of all interests, and is opposed by 
none. He said it would mean the establishment 
of a farsighted national policy to protect the 
forests and stimulate production. Mr. Pack 
expressed the opinion that eventually a balance 
will be reached in this country between produc- 
tion and consumption of timber thru the opera- 
tion of the policies which will be initiated thru 
pending legislation. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
filed a brief statement on behalf of that asso- 
ciation in advocacy of the bill, and made a brief 
oral presentation of its contents. 

On behalf of the American Paper & Pulp 
Association, W. B. Bullock of New York City 
read a statement signed by President Henry 
W. Stokes and Secretary Hugh P. Baker, which 
follows in part: 

The paper industry is a wood-using industry. 
Its permanency in this country depends upon 
a continuous and adequate supply of pulp- 
wood. Of the approximately 7,200,000 tons of 
paper produced in the United States in 1923 
over 95 percent was made wholly or in part 
from wood. The paper industry, appreciating 
the great necessity for a Federal forest policy 
which will provide for adequate forest protec- 
_—™ action by Congress upon the Clarke 

lll. 

While the paper industry in the United 
States is using only approximately 4 percent 
of the annual cut of wood in the United States, 
yet as a wood-using industry it is facing the 
immediate and serious problem of its very exis- 


tence thru the present lack of adequate Federal 
and State forest policies. 


Many Interests Approve Bill 


WASHINGTON, D. C., March 25.—Those in 
attendance Tuesday at the hearing before the 
House committee on agriculture and forestry, 
called for the purpose of informing new mem- 
hers concerning the provisions of the NeNary- 
Clarke forestry bill, gained the impression that 
most members of the committee are sympathetic 
toward this measure. 

The bill, as has been pointed out heretofore 
in the AMERICAN LUMBERMAN, was the outcome 
of the extended hearings held last year by the 
select Senate committee on reforestation. It 
has been strongly endorsed thruout the country 
and was so drafted as to reduce to a minimum 
controversial features. 

Members of the committee were interested in 
the announcement that the bureau of the budget 
has endorsed the measure in writing. This 
announcement was made by R. 8. Kellogg, 
chairman of the national forestry program 
committee, who was one of the witnesses at 
today’s hearing, in response to a question by 
a committee member. 

Col. W. B. Greeley, head of the Forest Serv- 
ice, presented the witnesses. He will conclude 
the hearing tomorrow, summarizing the situa- 
tion and the arguments in support of the many 
highly important features of the bill. 

In a statement read to the committee by Mr. 
Kellogg on behalf of Elbert H. Baker, chair- 
man of the committee on conservation of the 
American Publishers’ Association, the vital 
concern of the publishers in everything that 
has to do with the protection of the forests was 
strongly emphasized. 

Mr. Baker’s statement pointed out that the 
American Newspaper Publishers’ Association ’s 
550 member newspapers consume 80 percent of 
the newsprint used in the United States. ‘‘We 
believe,’’ he continued, ‘‘that we speak con- 
servatively when we say that without a plenti- 


ful supply of paper it would be impossible to 
carry on the modern processes of civilization, 
There never was enough paper until the use of 
wood pulp began about fifty years ago. If our 
forests are not put upon a producing basis a 
shortage of paper will come again.’’ He urged 
an early and favorable report on the bill and 
that it be pressed for enactment at the present 
session of Congress. 


Urges Purchase of Watershed Lands 


G. 8. Williams, of Ann Arbor, Mich., secre- 
tary of the executive board of the American 
Eugineering Council, presented the following 
resolution of the council in support of reforesta- 
tion: 

Pending the development of a definite co- 
operating forest policy on the part of the 
Federal Government and_the several States, 
the Federated American Engineering Societies 
respectfully recommends and urges the Presi- | 
dent, the Congress, and the Federal budget 
bureau to renew yearly appropriation at the 
rate of $2,000,000 for the purchase of forest 
lands on the watersheds of navigable rivers 
under the Weeks law. It also feels that as 
fire protection is so important, present appro- 
priations should be materially increased for co- 
operation with the States and individuals in 
fighting and preventing forest fires, and in 
maintaining fire patrols. The engineering pro- 
fession is vitally interested in maintaining 
and increasing our supply of timber and forest 
products near heavy consuming centers, and 
in the maintenance of forest protection of our 
watersheds that future power developments 
may be safeguarded, river navigation insured, 
and valley agriculture protected. 

Representative Clarke of New York, who in- 
troduced the measure in the House, presented an 
analysis of the bill. In brief, the bill aims at 
establishing thru Federal leadership a codérdi- 
nation of public forest policies thruout the 
United States as affecting reforestation. The 
principal objects aimed at are the inauguration 
by the States of adequate protection of the 
forests against fire, and the introduction of 
State taxation systems that will not confiscate 
the value of forest growth. It is contemplated 
that the Federal Government shall ultimately 
spend $2,500,000 ($1,000,000 at first) annually 
in fifty-fifty financial codperation with those 
States that will establish or have established an 
approved forest protection organization. 


Mr. Clarke estimated that a total expenditure 
(State, National, and local) of $10,000,000 a 
year would effectively protect 320,000 acres 
of State and privately owned commercial forest 
land. At present only $3,300,000 is being spent, 
of which 12 percent is contributed by the Fed- 
eral Government, and 58 percent by the State, 
the remainder by private owners. 


Study of Tax Methods Provided For 


The bill also authorizes a study of the effect 
of taxation on forest perpetuation and the de- 
vising of suitable taxation laws. It appropriates 
$100,000 for the purpose of distributing tree-| 
planting material, and another $100,000 to assist 
farmers and other owners of land in improving 
and renewing woodlots and shelter belts. This 
scction is considered important as the farmers 
own 150,000,000 acres of timber land. 

It also establishes a broader legal basis for 
further acquisition by the United States of 


forest lands on the watersheds of navigable, 


streams, and authorizes the acceptance by the 
Government of gifts or bequests of forest lands. 
Provision is made for further additions to the 
national forests from any part of the national 
domain, except Indian reservations and national 
parks. 

Mr. Clarke pointed out that the bill excludes 
the controversial question as to the public reg- 
ulation of the methods of cutting timber on 
privately owned land. He said that that phase 
of the forestry policy of the United States 
night well wait until the methods and processes 
of timber growing have become more thoroughly 
understood and demonstrated, and public opin- 
ion is more fully matured. 


R. S. Kellogg declared that the bill is ‘‘the 
logical outeome and culmination of fifty years’ 
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consecutive effort to conserve our forest re- 
sources.’’ He considered action to be urgent 
because ‘‘we must grow more timber at home 
or alter the entire plan of American life and 
industry.’ 

After defining forestry in general and for 
the United States in particular, Mr. Kellogg 
named five essentials of an immediate program, 
all of which are included in the MeNary-Clarke 
pill. ‘‘ None of them,’’ he said, ‘‘ can be rightly 
charged to the national expense account. They 
are investments in the future and permanent 
welfare of the country—an insurance upon one 
of our greatest and most necessary natural re- 
sources. Their permanent inclusion in the na- 
tional budget will be an act of constructive 
statesmanship which will be heartily sup- 
ported by the people regardless of party affilia- 
tion.’ 

Mr. Kellogg added that forestry is and will 
ke practiced by the private owner when he can 
see that it pays him to do so, and that forestry 
is and must be practiced by Government in 
order to insure some forest supply for the 
people. Because of the long time investment 
and its numerous and large hazards, timber 
growing is necessary on a considerable area 
of publie lands, altho public ownership of the 
entire forest area is neither necessary nor de- 
sirable. 

P. W. Ayres, secretary of the Association for 
the Protection of New Hampshire Forests, was 
an interesting witness. He declared that the 
States, now hesitating in forestry protection 
measures, will be ready to follow the lead of the 
National Government if Congress will sanction 
a broader national policy that will extend forest 
fire protection. The Federal Government 
should take the lead in measures that will stim- 


ulate the States in the adoption of constructive 
programs for making the forests more produc- 
tive. 


Non-Productive Farm Land Should Grow Trees 


Mr. Ayres told what New England States 
have done and are now doing to increase the 
timber growth. Tree planting upon a large 
scale is one method by which a larger supply 
of timber for the future may be assured in that 
particular area. In New England, as in other 
parts of the country, Mr. Ayres said, there is 
too great an area of non-productive agricultural 
land which needs to be replanted with trees. 
The replanting of these idle lands, he said, is 
a most vital part of the reforestation program. 

H. A. Reynolds, secretary of the Massachu- 
setts Forestry Association, said the whole prob- 
lem of reforestation revolves about the point of 
educating the people to the country’s timber 
needs. Great benefit would come from educat- 
ing the farmers of the country in the value of 
tree planting and protection of woodlots. 
Eighty percent of the farms have woodlots, he 
said, and there are 5,000,000 farmers, who if 
trained in the fundamentals of forest protec- 
tion and production, would become a most active 
aid in a solution of the forestry problem. 

‘‘The eastern States are now drawing heavily 
upon the other parts of the country for their 
lumber supply,’’ he said. ‘‘Forty percent of 
all the building material brought into Connecti- 
cut consists of Douglas fir, from the far North- 
west,’? 

G. D. Pratt, of New York City, president of 
the American Forestry Association, said the 
average American newspaper reader can grasp 
an idea of timber needs from the fact that it 
requires 10 acres of spruce timber to make a 


Sunday newspaper. He said the wood pulp 
supply of the future for America’s newspapers 
is dependent upon a more liberal Federal re- 
forestation policy. 

Another witness was John S. Holmes, State 
forester of North Carolina and president of the 
Southern Forestry Congress, which has strongly 
endorsed the McNary-Clarke bill. This bill, 
Mr. Holmes said, is now occupying the mind of 
the South. He devoted particular attention to 
the feature of the measure which extends the 
Weeks’ law to cover codperation between State 
and nation on any forest lands in the State 
instead of confining it, as at present, to forests 
at the headwaters of streams, and emphasized 
the importance of codperation with private 
owners, also provided for in the bill. The latter 
he considers a tremendous advance, since two- 
thirds of the timber lands are privately owned 
and under existing law the Government can 
not codperate actively with private owners. 

Mr. Holmes said North Carolina furnishes a 
splendid example of the results of even a small 
amount of codperation. Under the Weeks law 
that State at first received $2,000 for coépera- 
tive work. This year it is receiving $21,000 
and has appropriated $27,000 to match the Gov- 
ernment funds. The legislature has come to 
appreciate the value of this codperative work, 
as evidenced by the increased appropriations. 

Secretary of Agriculture Wallace will be one 
of the witnesses at tomorrow’s hearing. He 
has strongly endorsed the MeNary-Clarke bill. 

The Chamber of Commerce of the United 
States yesterday sent to the committee a copy 
of the referendum sent out to its members and 
a letter volunteering to send up witnesses if 
the committee desired further testimony from 
the national chamber in support of the bill. 








Retail Lumber Firm Holds Grand Opening 


Yates City, Inu., March 24.—While Yates City may be pretty far 
down in the alphabet, it is pretty close to the top in doing things worth 
while, as evidenced by events of the last week. The Yates City Lumber 


Co., which is one of the fourteen yards of the Pioneer Lum- 
ber Co., with main office at Dallas City, Ill., naturally wanted 
the people of the community to see its fine new building 
recently completed. Accordingly Joe M. Baxter, the com- 
pany’s manager at this point, staged a grand opening and 
general celebration. 

Things began to happen last Tuesday evening, when a 
three act play was given by the Parent-Teachers’ Associa- 
tion to a large and appreciative audience. In the play, Mr. 
and Mrs, Baxter took leading roles. The proceeds are to be 
used for the benefit of the school and community. This is 
one of the ways that ‘‘Joe’’ has of getting hold of the real 
folks of his community, by interesting the children, as well 
as their parents and teachers. It is a cinch that some of 
these kids will be buying lumber not many years hence, and 
they are not likely to forget the Yates City Lumber Co. 

It should be explained that the fourteen yards of the 
Pioneer Lumber Co. operate under individual names, each 
taking the name of the town in which it is located. In this 
connection it is interesting to note that two brothers of the 
Yates City manager are in charge of company yards at 
other points, F. EK. Baxter being manager at Gilson, IIL, 
and A. G. Baxter at Gilman, II. 

The new shed of the Yates City Lumber Co. is a substan- 
tial 2-story structure, 85x125 feet. The east part of the 
building, divided by a brick fire wall, is used for lumber 
storage, the other part being devoted to offices, implement 
storage ete., the company doing quite a business in farm 
implements as well as building materials. The stock of lum- 


ber is very complete, including all the varieties and items required for 


supplying the trade in this territory. 


Local merchants in other lines coéperated in the grand opening by 


This new building of the Yates City Lumber Co. takes the place of a 


half dozen scattered structures 











JOE M. BAXTER, 
Yates City, Ill.; 
Yard Manager Who 
Staged Grand Opening 


offering special discounts during the four days, and by helping in arrang- 
ing for an auction sale of merchandise each afternoon. 
these sales were from the stocks of the local merchants. 


Goods offered at 
This feature 
served the double purpose of bringing people in, while the 
united effort made helped to develop a healthy community 
spirit. 

The codperating merchants also offered a discount of 5 
percent on all bills paid up during the four days, regardless 
of how long they had been running, which resulted in getting 
a lot of old accounts cleaned up, as well as many that had 
not been running so long. As an extra inducement, Mr. 
Baxter delivered free all goods bought during the four 
days. He recently purchased an International motor truck, 
and made good use of it in promptly delivering to customers 
all goods purchased during the week. 

Luncheon was served free at the office of the lumber com- 
pany daily during the celebration. On the first day, a free 
lecture, illustrated by moving pictures, was given by a rep- 
resentative of the International Harvester Co. The film 
was educational, showing the manufacture of farm imple- 
ments and their proper care. 

The grand opening was thoroly advertised by large posters, 
the size of four ordinary newspaper pages, which were mailed 
to about 3,000,persons in the community, as well as being 
posted in conspicuous places ete. 

During spare time the company has its men make up, 
from odds and ends of lumber, a few chicken coops of the 
type shown in the accompanying photograph. These ceops 
measure 18x24 inches, and are sold at $1.75 each. A few 
are kept on hand to meet demands, and when the stock gets 
low, a2 new supply is made up. 

The third annual bird house contest, sponsored by the 
women’s club, of which Mrs. Baxter is president, took place 


during the week. Altogether it was a big week for Yates City, and has 


helped to entrench the local branch of the Pioneer Lumber Co. still more 


| 


firmly in the esteem of the community. 





Some of the handy folding chicken coops made up from odds and ends 


by the Yates City Lumber Co. 
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Lumbermen and representatives of the man- 
ufacturing branch of. the industry, as well as 
furniture makers and other wood users and 
representatives of the Forest Products Labora- 
tory, were afforded an unusual opportunity to 
study the manufacture of small dimension this 
week thru the invitation of W. A. Babbitt, 
general secretary of the National Association 
of Wood Turners, to visit a plant at Deer River, 
Minn. The greater number of the visitors left 
Chicago Saturday evening in a body on a spe- 
cial sleeper, which served as headquarters thru- 
out the trip. Others joined the party on the 
way or came direct to Deer River from their 
places of business. 

On reaching Deer River at about noon Sun- 
day the car was taken over a local railway a 
distance of about thirty-five miles into the 
woods, where members of the party were able 
to see the logs and other forest products as 
they come from the woods. Sunday evening 
the visitors were the guests of the Deer River 
Commercial Club at dinner. H. E. Wolfe, edi- 
tor of the Deer River News and vice president 
of the club, as chairman welcomed the party 
and told of the industrial, commercial, agri- 
cultural and recreational advantages of the lo- 
cality. Mr. Babbitt responded, and C. C. 
Collins, of Madison, Wis., president of the 
Northern Hemlock & Hardwood Manufacturers’ 
Association, and O. T. Swan, secretary-manager 
of that organization 
also expressed the 
pleasure of the party 
in visiting Deer River 
and enjoying the 
elub’s hospitality. 

Monday forenoon 
was spent visiting the 
mill of Williamson & 
Fleming, which is cut- 
ting white and yellow 
birch into small di- 
mension stock exclu- 
sively. This mill 
originated as an ex- 
perimental plant de- 
signed by Mr. Babbitt 
and his associates to 
show the practicabil- 
ity of cutting small 
dimension directly 
from logs. While the 
equipment has served 
admirably the purpose 
for which it is used, 
neither Mr. Babbitt 
nor those associated 
with him in the enterprise deemed it the last 
word in equipment. The logs are cut in the 
usual lengths and are handled up to the mill 
as in ordinary lumber manufacture. However, 
when carried into the mill on the conveyor they 
are cut into bolts closely approximating the 
lengths of the stock to be cut. 

The equipment consists essentially of one 
large head saw, with a cable operated ear- 
riage, and three resaws and several trimming 
saws; all saws being circular. The logs are 
placed on the carriage and turned by hand, an 
ingenious gage insuring accurate cutting for 
thickness on all of the saws. The sawyer 
and one man on the carriage, with an offbearer 
operate the head saw. Stock from the head saw 
is taken from a sorting table and the resawyers, 
with offbearers, operate the resaws in the same 
way substantially that the head saw is oper- 
ated. 

The dimension stock as it leaves the saws is 
sorted for length and size and is bundled flat, 
with thin stickers between the pieces; a wire 
tying machine being used for this operation. 
The waste is roughly bundled and wire-tied. 
Trimmings are carried by a conveyor to a wagon 
outside for delivery as fuel, being sold in Deer 
River at $3 a load and including a percentage 
of the edgings as well as the trimmings. 

While the visitors were studying the opera- 
tion of the plant representatives of the Forest 
Products Laboratory scaled two lots of logs, 





checked them thru the mill, counted the pieces 
of dimension produced from them and con- 
verted the product into board feet, with the 
following results: 

First lot, 22 logs of white birch, of inferior 
quality. These logs were cut into 34-inch 
squares 45 inches long; 14-inch squares 45 
inches long and flats 144 inches x 2 inches x 
39% inches long. The logs were scaled with 
an allowance for defects other than crooks, us- 
ing the Scribner Decimal C rule; containing 
510 board feet log scale. The stock cut from 
these logs amounted to 327 board feet green; 
or 64.1 percent of the log scale. 

The second lot, 12 logs of yellow birch, scaled 
720 board feet, and on being cut into the same 
dimensions as the first lot produced 624 board 
feet green, or 86.7 percent of the log scale. 

On averaging the two lots it is seen that from 
a total of 1,230 feet log scale was produced 951 
feet board measure of small dimension; the 
product being 77.3 percent of the log scale. An 
analysis of the product showed that from the 
first lot 3 board feet of 34-inch squares, 62 
board feet of 14-inch x 2-inch and 262 feet of 
14-inch squares, or a total of 327 board feet 
was produced. The second lot produced 254 
board feet of 34-inch squares, 84 board feet 
of 14%4-inch x 2-inch and 286 feet of 114-inch 
squares, or a total of 624 board feet. 

After having dinner at Deer River the entire 


Millmen, Wood Users and Specialists Visit Dimension Plant 


the later handling labor to such an extent that 
one man could load more and get more feet in 
the car than three men could without bundling. 
Mr. Merrill added that it would be practicable 
for his concern to use multiple lengths to avoid 
the necessity of bundling; observing that the 
extra cutting and ripping would be practically 
an inspection job. 

Mr. Babbitt explained that the wastes this 
year are double those of last year, when a mill 
was operated at Cloquet, Minn. At that loca- 
tion the edgings were hogged for fuel and the 
hearts were used by the paper mill. All red 
sound squares, he said, were utilized in the 
regular way when white was not a requisite, 
Mr. Babbitt said he was not certain about the 
practicability of drying the stock in bundles, 

T. D. Perry, vice president of the Grand 
Rapids Veneer Works, Grand Rapids, Mich., 
said that he had studied kiln layouts and had 
concluded that the best way was to use a con- 
veyor between each two rows or one conveyor 
in front; carrying the stock by conveyor from 
mill to dry shed, to kiln and to storage. There 
is much to be gained, he said, in preliminary 
air-drying, and to kiln-dry without winding, 
warping or end-checking is a problem to work 
out. Mr. Babbitt explained that a simple method 
of tightening the bundling wires to take up the 
slack from drying had been devised. 

Considerable discussion then followed regard- 
ing the cost of logs, 








Yellow and white birch logs being cut into small dimension at Minnesota plant 


party took train for the return trip, leaving at 
about 1:30 p. m. Monday. On the train a very 
interesting and instructive discussion was en- 
gaged in by the members of the party, J. M. 
Pritchard, secretary-manager of the Hardwood 
Manufacturers’ Institute, presiding. 

W. L. Saunders, of Cadillac, Mich., presi- 
dent of the Cummer-Diggins Co., and a manu- 
facturer of small dimension as well as lumber, 
thought that the cull logs should have been 
eliminated from the log scale. 

C. C. Collins, of the C. C. Collins Lumber Co., 
Rhinelander, Wis., asked Mr. Babbitt whether 
the binding wires would injure the squares for 
the purposes of further manufacture. Mr. Bab- 
bitt replied that he had had no complaints on 
that score. 

Mr. Saunders said that he understood that 
the American Seating Co., of Grand Rapids, 
Mich., used No. 1 and 2 maple and that its 
wastage from the best lumber amounted to 50 
percent. He asked if maple flats produced at 
the mill out of maple would suit that company’s 
purposes. R. K. Merrill, mechanical engineer 
for the American Seating Co., replied that the 
wires would likely prevent the use of bundled 
flats for the backs and seats, but not for the 
tops. Mr. Babbitt said it would be practicable 
to use a top and bottom sticker to prevent in- 
jury to the stock. Incidentally he said that the 
cost of bundling without any overhead was $2 
a thousand feet, and he figured that it reduced 


and of manufacture. 

Mr. Babbitt said the 

logs cost $20 at the 

tracks and to this a 

freight charge of $3 

to the mill is to be 
added. The stock in 

bundles at the mill 

cost about $55 a thou- 

sand, and the freight 

rate to Chicago is 18 

cents a hundred 

pounds. 

Mr. Perry said that 
this experiment and 
the situation as it now 
exists suggest that 
methods must be 
changed in order to 
effect economies. Mr. 
Pritchard said that 
users must be inter- 
ested with the lum- 

_ bermen. He then 
asked Anton Larson, 
general] superintendent 
of the Rockford Cabinet Co., Rockford, IIL, 
whether his concern could use dimension stock. 

Mr. Larson replied that the use of dimension 
stock is not new, but that in trying to use it 
fully one-half of some lots of flats and squares 
were lost in drying. He thought that if the 
drying problems were solved furniture makers 
could use some of the small dimension. 

Albert Anderson, superintendent of the Rock- 
ford Furniture Co., said that on account of the 
end-checking in kiln-drying it would be neces- 
sary to air-dry the dimension first. Mr. Bab- 
bitt said that the next step is to get the drying 
process on a reasonable basis of certainty com- 
parable with the drying of boards. He felt 
sure that the tendency is toward doing the 
rough work of manufacture in woods, near the 
source of supply, and the finer work in the 
industrial centers where skilled workers are 
available. Mr. Babbitt said also that the prac- 
tice of drying in transit for groups of mills 
must be developed and a relation set up be- 
tween the producer of small dimension and the 
user of it somewhat like that of patron and 
client. Mr. Pritchard said that the whole prob- 
lem is one that producers and consumers should 
unite in solving. 

Kenneth Redman, of the dry kiln department 
of the Cutler Desk Co., Chicago, said that the 
kiln-drying should be done near the source of 
supply and that the lumberman should not ship 
green or air-dried stock. The small pieces 
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should be placed in a room where the condi- 
tions can be controlled, and every effort should 
be made to reduce the handling charges. The 
stock should be kept in a direct movement from 
the logs to the storage shed. He said that hick- 
ory spokes and maple shoe lasts and nine pins 
are being dried with little loss. 

‘Mr. Collins said that, owing to the scattered 
supply of timber and frequent moving, he 
thought the lumber, manufacturer 
could hardly go beyond the air- 
drying; remarking that a 4-cent 
rate on logs is equivalent to a 12- 
cent rate on lumber. Mr. Babbitt 
said that the carriers would have 
to put the kiln-drying in transit 
privilege on a tonnage basis. Mr. 
Merrill suggested that a common 
kiln-drying concern drying stock 
for tributary lumber manufactur- 
ers would have to do some machin- 
ing of stock or buy coal for fuel. 

Mr. Babbitt said that the matter 
of saw kerf had been considered 
and that investigations now under 
way look to the use of thinner saws 
run at higher speed, together with an arrange- 
ment for returning the saws to the saw maker 
for reconditioning. 

W. C. Rogers, president of the Piqua Handle 
& Manufacturing Co., operating plants at 
Piqua, Ohio, and Marquette, Mich., said that 
his concern used band saws of \-inch kerf to 
cut the bolts, and thinner band saws for cut- 
ting all square stock. 

W. B. Klubine, general manager of the Park 
Falls Lumber Co., Park Falls, Wis., said that 
in making a test in the production of dimension 
stock he would scale straight and sound. He 
has made tests that showed that No. 2 logs 
produced log scale in clear small dimension 
stock, but he cut the logs up alive. On a test 
of a million feet the clear cuttings exceeded the 


log scale. He and Mr. Collins had examined 
some of the logs at the Deer River mill and had 
found that 50 percent of some of them would 
go into waste. 

C. H. Sherrill, of New Orleans, president of 
the Hardwood Manufacturers’ Institute, said 
that the whole proposition suggested the neces- 
sity of frank and friendly codperation between 
producers and consumers in order that the 


if the manufacturers or kiln men can show 
that the stock can be dried satisfactorily he 
will be interested in the use of dimension 
stock. 

Carlile P. Winslow, director of the Forest 
Products Laboratory, Madison, Wis., said that 
in view of the increasing population and growth 
of the country it is important that closer utili- 
zation be practiced in order to reduce the drain 
upon the forests. This means the 
cutting of second growth and in- 








Small dimension cut from birch logs at northern mill 


forests may be conserved and a future supply 
of wood be assured. 

Mr. Klubine told the party that his com- 
pany’s mill at Rice Lake, Wis., soon will be 
completed and he invited them all to visit the 

lant. 

. Walker Wellford, of Memphis, Tenn., presi- 
dent of the Southern Hardwood Traffic Associ- 
ation, and the Chickasaw Cooperage Co., said 
that he had been in the small dimension busi- 
ness all his life and had never been able to 
dry oak and gum green direct from the saw. 
The cost, he said, was exorbitant, and that it 
is necessary to air dry for 90 days to six 
months, using special forms of careful piling. 

A. H. Lucky, purchasing agent of the Stude- 

baker Corporation, South Bend, Ind., said that 





“Linkumpooter’s” Annual Letter 


For a number of years the annual letter of 
KE. H. Lingo, veteran lumberman, of Dallas, 
Tex., has been an interesting ‘‘travelog’’ to 
his numerous friends in the Lone Star State and 
elsewhere. In December, 1922, Mr. Lingo— 
who is known as ‘‘Linkumpooter’’ to his many 
friends—wrote from San Diego, Calif., where he 
had gone on a wedding tour. The following 
letter is also written from the metropolis of 
the southwestern corner of the United States. 
Mr. Lingo writes: 


My second winter in San Diego, Calif.—a pre- 
lude to permanent residence here—has so far con- 
firmed some of their wonderful stories of its 
health-giving climate and of the wonderful local 
products of land and sea. If I may recite a few 
items pertaining thereto that have occurred under 
My own observation or by hearsay—next thing to 
observation. 

In visiting San Francisco on first coming here 
this time, a year ago last October (I had pre- 
viously visited California in the early ’60s via 
the “Covered Wagon” route) I met an old friend 
whom I had known in Texas and, knowing that his 
father-in-law, as an invalid, had followed him from 
Texas some years since, I said to him, “How long 
since your father-in-law passed away?’ “Passed 
nothing. He is in his ’90s and goes to a picture 
show every day.” 

Again, this summer at Avalon, Catalina Island, 
in renewing an acquaintance formed some thirty 
years ago with a townsman of your city. William 
Wrigley of chewing gum fame, he said, “Lingo, if 
you decide to live in California, Avalon especially, 
I would almost guarantee you would live to be a 
hundred. If you don’t believe it go up and visit 
Old Chicken Jonnie’ who is 96 years old and still 
Tunning a chicken ranch in Avalon. To come 
hearer home, San Diego has a citizen over one 
hundred years of age whose favorite pastime until 
~ was nearly one hundred years old was to visit 
the bay here every first of the year and take a 
plunge bath. 

f Conecrning California’s great productiveness: A 
riend of mine just a few days ago, stopping at the 
byes on returning from a drive, bought a box 
b oranges, saying to the vendor, “Just put the 
box in my auto, please.” ‘No, sir,” he replies 
Pay box is worth more than the 25 cents you paid.’ 

n getting home, just for the fun of the thing, he 
counted the oranges numbering 125 luscious fruits. 

A lady friend of mine in first coming to Cali- 
—- visited a small store and inquired for some 

mons. ‘No, madam, no one sells lemons here. 

aven’t any - neighbors lemon trees?” “Oh, 
yes,’ she replied, “lemon trees grow on each side of 
me, Well” he said, “Just step over and help 


yourself. Your neighbors will be glad to get rid 
of them.” . 

Apropos of lemons. A friend of mine who en- 
gaged in the lemon industry some ten or twelve 
years says that, when he first began, the consump- 
tion of lemons per capita in the United States 
was five; now it has crawled up to fifteen and is 
increasing every year. 

Sea fishing here is good at all times of the year, 
but poor inland in the winter at the twenty 
various fishing places ten to fifty miles distant. 
In visiting the Biological Museum near La Jolla, 
near this city, I asked an attendant if the fishing 
was good off a pier nearby in the Pacific Ocean. 
“Yes, can catch anything from a tadpole to a 
whale. See that sandab (about as large as one’s 
hand) in the showcase, and the 300 pound jewfish 
stuffed on the wall? I caught each of them my- 
self.” And so on and so on ad infinitum. 

But my, oh my, what a string of stuff when the 
main import of my letter was intended to remind 
you and your many readers of the approaching 





Be a shareholder in your community; 
own a home. 





meeting of the lumbermen and millmen of Texas 
and Louisiana in April at El Paso, Tex., inviting 
your and their attendance, at perhaps one of the 
most unique affairs in the history of any associa- 
tion meetings. Representatives will be there from 
Mexico, California, Arizona, New Mexico, Okla- 
homa; and bullfights. free lager, bourbon. pulque 
and pretty Mexican lassies just across the river and 
an El Paso hospitality unknown elsewhere; and 
going or coming thru California, also the bound- 
less territory of Texas and the intervening miles 
and miles of interesting sights and scenes—verily 
an opportunity of a lifetime.—LINKUMPOOTER. 


Michigan Commission Firm Change 


Jackson, Micu., Mareh 25.—The Hugh W. 
Bates Co., lumber manufacturers’ agent, will 
be succeeded on April 15 by the Bates-Thatcher 
Lumber Co., B. S. Thatcher, formerly manager 
of the Ionia Lumber Co., Ionia, Mich., having 
become associated with Mr. Bates in the busi- 
ness. Mr. Thatcher was secretary of the Michi- 
gan Retail Lumber Dealers’ Association during 
1923 and is well known in the trade of the State. 
Mr. Bates is one o1 the ‘fold guard’’ of Michi- 
gan lumbermen, having sold in that State for 
over twenty years. 


ferior timber as well as the use of 
lower grades of lumber and re- 
quires the codperation of members 
of all branches of the producing 
and using industries. 

With a brief address by Mr. 
Sherrill expressing the visitors’ ap- 
preciation of the opportunities of- 
fered and the courtesies shown by 
Mr. Babbitt, the meeting was 
closed. 

Visitors at the Dimension Plant 


Albert Anderson, Rockford, Ill.; superin- 
tendent Rockford Furniture Co. 

W. A. Kabbitt, South Bend, Ind.; gen- 
eral secretary National Association of 


a s A 


Wood Turners. 

S. L. Calfee, Columbus, Ohio, superintendent of manu- 
facture, W. M. Ritter Lumber Co. 

C. C. Collins, Madison, Wis.; president Northern Hem- 
lock & Hardwood Mfrs.’ Assn. 

G. M. Conzet, St. Paul, Minn.; State forester of Min- 
nesota. 

E. M. Davis, Madison, Wis.; Forest Products Laboratory. 

John Foley, Philadelphia, Pa.; Forester Pennsylvania 
Railway System. 

G. W. Hartzell, Piqua, Ohio; manufacturer of walnut 
lumber. 

W. B. Klubine, Park Falls, Wis.; general manager Park 
Falls Lumber Co. 

Anton Larson, Rockford, Ill.; general superintendent 
Rockford Cabinet Co. 

A. H. Lucky, South Bend, Ind.; purchasing agent Stude- 
baker Corporation. 

J. C. McCarthy, Rockford, Ill.; commissioner, Rockford 
Furniture Manufacturers’ Association. 

R. K. Merrill, Grand Rapids, Mich.; mechanical engi- 
neer American Seating Co. 

John Olsen, Superior, - Wis.; 
Chair Co. 

T. D. Perry, Grand Rapids, Mich.; vice president Grand 
Rapids Veneer Works. 

A. R. Pierce, Oshkosh, Wis.; Northern Hemlock & Hard- 
wood Mfrs.’ Assn. 

J. M. Pritchard, Chicago, Ill.; secretary-manager Hard- 
wood Manufacturers’ Institute. 

A. O. Ratcliff, Chicago; manager dimension department 
Chicago Mill & Lumber Co. 

Kemet Redman, Chicago; dry kiln department Cutler 
Jesk Co. 

O. A. Rogers, Marquette, Mich.; manager Marquette 
branch Piqua Handle & Mfg. Co. 

W. C. Rogers, Piqua, Ohio; president Piqua Handle & 
Mfg. Co. 

W. L. Saunders, Cadillac, Mich.; president Cummer- 
Diggins Co. 

W. G. Seabold, Alton, Ill.; Illinois Glass Co. 

C. H. Sherrill, New Orleans, La.; president Hardwood 
Manufacturers’ Institute. 

0. T. Swan, Oshkosh, Wis.; secretary-manager North- 
ern Hemlock & Hardwood Mfrs.’ Assn. 

H. M. Taliaferro, Grand Rapids, Mich.; vice pres. and 
director Mfg. American Seating Co. 

A. J. Thornley, Providence, R. I., president Narragan- 
sett Machine Co. 

A. E. Thornley, Providence, R. I.; superintendent Nar- 
ragansett Machine Co. 

R. Truesdell, Des Moines, Iowa; Des Moines Saw- 

mill Co, 

A. T. Upson, Madison, Wis.; Forest Products Laboratory, 

W. R. Wallace, Deer River, Minn.; manager 
Rathbone, Hair & Ridgway Co. 

Walker L. Wellford, Memphis, Tenn.; president South- 
ern Hardwood Traffic Assn. 

L. H. Weston, Alton, Ill.; lumber buyer, Illinois Glass 
C 


superintendent Webster 


‘o. 
Carlile P. Winslow, Madison, Wis.; director Forest 
Products Laboratory. 


Hawaii Takes. Many Cargoes of Fir 


Hono.uuu, T. H., March 17.—For the two 
weeks ended March 12, approximately 6,500,000 
feet of lumber arrived in Honolulu from Puget 
Sound ports. These shipments consisted of 
793,000 feet, brought here by the steamship 
Makena; 662,000 feet, by the Makaweli; 558,- 
000 feet, by the Mahukoma; 1,400,000 feet, by 
the Vancouver; 500,000 feet, by the Wilming- 
ton; 1,000,000 feet, by the schooner Alice Cooke, 
and 1,600,000 feet, by the schooner Commodore. 

It is stated by local lumber dealers that the 
present demand for lumber, not only in Hono- 
lulu but thruout the Hawaiian Islands, is the 
largest ever known here, and is due to the un- 
precedented building operations which are now 
in progress or being planned. In Honolulu the 
housing problem for visitors and permanent 
residents is being met as rapidly as possible 
by the erection of new homes. Many of the 
sugar cane and pineapple plantation companies 
have adopted extensive improvement programs 
that will require large quantities of lumber for 
this year. 
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National Production, Shipments and Orders 


Wasuinoton, D. C., March 24.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
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Softwoods: Production Shipments Orders 

Week ended: 1924, March 15; 1923, March 16— 924 1923 1924 1923 1924 
Southern Pine Association EE See eh ee Cae eT ee re ee 72,383 ,806 85,190,393 64,429,365 80,622,263 66,047,982 76,165,756 
West Coast Lumbermen’s ASSOCiatiON.........0.c ccc eee eee eces 100,134,670 107,566,406 113,819,444 122,936,572 118,272,344 115,128,859 
Western Pine Manufacturers’ ASSOCiation.........cccceceeceee 28,506,000 21,837,000 27,491,000 26,259,000 20,850,000 25,575,000 
Cuilfornia Redwood Association ....ccccccccccccccsccecccvsccee 8,243,000 9,784,000 6,609,000 8,362,000 5,621,000 10,869,000 
meer CATOUNA Pine ASBOCIRUION «6 00:60: s:00-0:0.600:0006000.0 660% se 6,471,369 4,544,666 5,333,078 4,424,350 4,284,200 5,038,176 
Northern Hemlock & Hardwood Manufacturers’ Association.. 2,038, 1,458,000 2,412,000 1,201,000 1,829,000 1,120,000 
Northern Pine Manufacturers’ Association............eeceeeees 6,487,300 7,015,900 8,736,300 8,092,400 13,439,000 7,432,000 

PP ORONO onc cCéans onien soba tie oueaass se dee peRae 224,264,145 237,396,365 228,830,187 ” 951, 897, 585 230,343,526 241,328,784 

Eleven weeks: 1924, Dec. 30 to March 15; 1923, Dec. 31 to March 16— 

Southern Pine Association Ca DTSPHEDIRN SFOS STE SE OR COWS SESE 792,705,290 847,734,591 803,119,840 932,025,077 776,671,124 1,023,030,838 
West Coast Lumbermen’s Association.........cccccccccscsccce 1,101 789,673 986,349,792 1,097 ,269,584 1,178,317,033 1,073,658,592 1,193,182,323 
Western Pine Manufacturers’ Association.........cccccceeeee 15,811, 155,609,000 281,967,000 271,842,000 297,225,000 268,725,000 
Serie, TRBGWOOE: ASBOCIRCION . 6.6.00: 0:0'0:0:0'0.0 s/0.0:0's 0101040010 8 2.0.4,09.50 91,513,000 83,601,000 81,515,000 96,934,000 82,846,000 124,039,000 
Deemen OATolng Pine ABSOCIALION. «.o.0:4:6:5:2: 0:20 0\e-00iss00s sewaseese 78,154,701 88,119,190 80,011,171 95,434,258 81,522,657 95,842,704 
Northern Hemlock & Hardwood Manufacturers’ Association.. get eg oa 24,563,000 25,057,000 24,681,000 22,594,000 25,917,000 
Northern Pine Manufacturers’ Association.......cc.cceeceeeees 1,508,200 78,778,200 92,869,100 88,688,900 106,803,000 80,411,000 

Re: MOTOR WOOK «05:66 5:6.09)6 v5 6900s ssnnde de oasees eee 2,373,819,864 2,264,754,773 2,461,808,695 2,687,922,268 2,441,320,373 2,811,147,865 
California White & Sugar Pine Mfrs.’ Assn., 11 weeks........ TE OOO 0G lt ccccsecree GUERIN. Gcv-csssdoses.. Deweeesereee | wacwweecence 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 11 weeks............ 56,757,000 38,234,000 39,062,000 32,219,000 45,254,000 31,534,000 

e e 
Record of Direct Sales of Douglas Fir 

SEATTLE, WASH., March 22.—Direct sales of Douglas fir from March 10 to 15, inclusive: 

Sales—— Prices Sales—— Prices 

V. g. flooring— No. Feet No. High Low a re oem. No. 1 S1S— No. Feet No. High Low Spread 
OE are rr 6 61,000 3 $57.00 $54.00 $ 3.0 8-10 asa 6 Ma Baile 6 iis cai RIE 411,000 8 $20.50 $16.50 $ 
oR ck a maiecbk WOSeS eee ee aeaee 60 318,000 10 54.00 48.00 6. 00 Be” io eae- earns an Saat oa ees 12 48,000 3 20.00 18.5 1.50 
No; Benes eeeeeesessnneeees 26 172,000 9 41.00 28.00 13.00 Cnr COS 

g. flooring— ” ‘ ' ” P 
4” No. 2 and better ......... 35 312,000 8 32.00 23.00 ~—-9.00 ill Tan: “Snganemnnecanhone Gc He ££ ge fe OU 
DE cakeinsiossssseeenath 12 67,000 5 26.00 = -23.00 =~ 3.00 _  ieailalaeataasaces 33 71,000 4 2150 1880 3:00 
S No. 2 and better ... cscs 12 40,000 ‘ 37.00 31.00 6.00 20’ : ‘ : : : ; : : : : : : 2 F : : ‘ : 18 28'000 5 21.50 18.50 3.00 

mar taneanrnseoerensnse>s 18 94,000 6 88.00 27.00 6.00 2x6", 22-24. .......scsccceeee 20 64,000 4 25.50 22.50 3:00 
No. 2 and better ............ 51 218,000 7 32.00 26.00 6.00 26-82"... 00s seeeeereeees [i ne + 92 ell 
asia d nb 0:50 wine wiele aol 22 142,000 8 25.00 19.50 5.50 Lath— 

Drop siding, 6”— OO Oe Te mE cs 15 845,000 9 4.50 3.40 1.10 
Bae. 2 Bnd better ..cceccecses 63 462,000 11 35.00 28.00 7.00 RNIN 5 caval s cal cinin Sige Rola w.d 3 5is mies 2 115,000 2 4.75 4.00 Ay {3 
ES Ri re esse rr 26 195,000 : § 31.50 25.00 6.50 PRGMRIORE | 65.005 oe sere tee esc ans 4 428,000 2 4.00 3.50 .50 

° e e e e e 
California Redwood Data The West Coast Review California Pine Sales 
San Francisco, Cauir., March 22.—The fol- SEATTLE, WasH., March 22.—For the week San Francisco, Cautr., March 22.—For the 


lowing information is summarized from the 
California Redwood Association’s report for 
the week ended March 15; 








Member mills reported Entire 
Percent Industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 14 8,243,000 100 12,300,000 
Shipments ... 14 6,609,000 80 9,900,000 
Orders— 

Received .. 14 5,621,000 68 8,400,000 
On hand ... 13 24,827,000 ‘ 39,400,000 
Detailed Distribution for Week 

Shipments Orders 

Nerthern California* ...... 3,451,000 2,743,000 

Seuthern California* ...... 2,208,000 1,317,000 
err ee ee 75, 

RE acc nesbeaaaonases 713,000 1,143,000 

SENS. i vis.0:016'o s4.niee s.ase be 237,000 343,000 

oe eS ee eee 6,609,000 5,621,000 

California White Wood 

Shipments Orders 

14 mills 14 mills 

Northern California* ...... 718,000 633,000 

Southern California* ...... 425,000 888,000 

ee Te Ty 1,143,000 1,521,000 


Preduction (14 mills) was 1,288,000 feet; and 
orders on hand at the end of the week (13 mills), 
4,233,000 feet. 

*Nerth and south of line running thru San 
Luis Obispo and Bakersfield. 

tNevada, Arizona, Oregon and ee. 

TAIL other States and Canada 





Western Pine Analysis 


PorTLAND, ORE., March 22.—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended March 
15 from thirty-nine mills: 

—Percentage of— 


Pro- Ship- 
Cars Feet duction ments 
Production ... .... 28,506,000 
Shipments* .. 1,100 27,491,000 96.44 
Orderst— 
Received ... 834 20,850, +4 73.14 ™ 84 
On hand ... 4,695 117, '375,0 


*Of these ‘shipment totals, oe sales took 26 
ears, 641,000 feet. 

fLoeal orders are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by thirty-eight identi- 
eal mills were 70.03 percent of bookings for 
the previous week. 





ended March 15, 127 mills report as follows 
to the West Coast Lumbermen’s Association: 
Production ...100,134,670 14% above normal* 





Shipments ...113,819,444 4% below orders 
WOPROTE .4<640 118,272,844 18% above production 
Shipments— 
Water delivery: Feet Feet 

SPOIANRUIC: skies bee cliewewes 40,613,858 

EIROONE, GéssSeoses esse ware 12,705,469 

OUR WAC? TEI). is:5% 0500-0 ve-vs 53,319,327 
PRONE SO COU Y 5.54id 9:55 1050's 5s hlace'e areerne 54,270,000 
Local auto and team deliveries........ 6,230,117 

113,819,444 

New business— 
Water delivery: 

SPOIMOSUG oss acensicnwenseece 46,030,473 

PURDONE b66 30%%% besser ners 12,311,754 

Oba! Water CA0F ) 6.0:6i5.0600scieaeesire 58,342,227 
PAD dO OORT 6 6:0 9:05 4p slo w-nie.s Sale bates 53,700,000 
Local auto and team deliveries........ 6,230,117 


118,272,344 
Unfilled orders— 


PUOROUTIC: CBDRO 650.066. 0.0.80:4 Keoki e aan 141,417,764 
Re emi rere er rn 153,834,011 
BRUTE 0555 aiow-5 Based dS lOMIS ode cle ae 6,112 cars 





*Normal as reported weekly covering previous 
five years’ operating experience, or such operat- 
ing experience as may be available. 

7Car figured at 30,000 feet. 


National Analysis 


WASHINGTON, D. C., March 24.—The Nation- 
al Lumber Manufacturers’ Association issued 
the following analysis for the week ended March 
15, orders and shipments being shown as per- 
centages of production: 





During During 11 
Week Ended Wks. Ended 
March 15 March 15 


No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ...... 135 89 91 101 98 
WOOL COREE ..ccecss Jer 2S 298 100 97 
Western Pine ..... - 89 96 73 131 1388 
Cant, Pines? .6..0.% 16 190 190 207 
Calif. Redwood ..... 14 80 68 89 


“91 
No. Carolina Pine .. 38 82 66 102 104 
No. Hemlock & Hdwd. ; 20 82 92 81 86 
Northern Pine ...... 9 135 207 130 149 


398t 104 105 103 102 


*Represents 43 percent of cut in California 
pine region. 

tIncluding hardwoods and softwoods. 

tLast week there were reports from 414 mills. 








period March 9-15, 


the California White & 


Sugar Pine Manufacturers’ Association reports 
sales by grades as follows: 


California White Pine 
Feet 
Nos. 1 & 2 clr. 109,000 


C 1BBISEE: 220e 219,000 
Dr BEOC6. 6.0:65::6 94,000 
No. 3 clear.... 140,000 
INCH BRODY: «..<- 55,000 
No. 1 shop..... 145,000 
No. 2 shop....1,329,000 
INO. 3 BROD. «06 151,000 
Panel, 36" «02: 4,000 
Shop, stnd. ... 157,000 
Sugar Pine 

Nos. 1 & 2 clr. 135,000 
© BGC sce 124,000 
D BGICCE o.c.000 2,000 
No. 3 clear.... 67,000 
Inch Shop ..... 17,000 
INO. 1 BhOD..... 231,000 
No. 2 shop..... 778,000 
NO. 3 GNOD..... 50,000 
D&btr., stnd. . 13,000 
No. 3 clear, 

Oe 12,000 
Shop, ,;stnd. ... °38,000 

White Fir 

CEB... 6.0.0.0 ers 5,000 
No. 3 com. & 

TIM: eGieie-neare 116,000 
No. 4 com., 

| 75,000 
No. 1 dimen.... 179,000 
No. 2 dimen.... 122,000 

Box. 


Mix. pines, 4/4.3,136,000 
Mix. pines, 5/4 

6/4 2.2206 7,250,0 
Mix. pines, 8/4.3,125, O00 


Mixed Pines 


Feet 
Common— : 
La Re Se see 39,000 
INO: 2 saveccess 234,000 
TGs. OO ~ei'asa 66 els, 453 488,000 
DOr Se apenecans 75,000 
DO. Bee sia tet aci8: 76,000 
No. 1 dimen.... 197,000 
No. 2 dimen.. 10,000 
THNDCTS 20055 . 134,000 
Tank stock ... 25,000 
Lin. Ft. 

Beveled iiaten— 
MIDE. vicvccaes 158,000 
i: Srna ea Bore 10,000 
Ue eredewrurteretece es 135,000 
ecvnsitaineesarves 50,000 

Douglas Fir 
‘eet 
CUTS ota sans 3,000 
Com., 2/46 asses 61,000 


Com., 5/4 & up 238,000 
Ties & timbers 2.000 
Dimension .... 25,000 
Cedar 
Miscellaneous 1,098,000 


Export 
Australian .. 


Lath 
Pieces 
No. 1 mix. pine 300, 000 
No. 2 mix. pine 15,000 
No. 3 mix. pine 200,000 
32” mix. pine.. 63,000 
No. 1 white fir 56,000 


32,000 


Footage of common stock is of 1-inch stock 
only, no other thickness being included. 





North Carolina Pine 


NorFoutk, Va., March 24.—The North Caro- 
lina Pine Association makes the following an- 
alysis of figures by 40 mills for the week ended 





March 15: Percentage of—— 
Production Ship- 

Production— Feet Normal* Actual ments 
Actual .. 8,431,369 i rr seer 
Normal ... 11,682,000 lew. salah rr 
Shipments ... 6,383,565 55 T5% sess 
Orders} ..... 6,060,200 52 72 95 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 
tAs com _ with last week, there has been an 


increase o 
were RB ag 


ercent in orders ; 
rom thirty-eight "mills. 


last week there 


(Statistics continued on page 49 and 65) 
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Statistics on Michigan Production, Shipments and Stocks 
CADILLAC, Micu., March re following statistics on stocks. of member mills of the Michigan Hardwood Manufacturers’ Association have 
been compiled by Secretary J. C. Knox: 
February Hardwood ecu in Detail Hardwood Stocks on Hand at Michigan Mills March 1, 1924 
5 No. 2 commor 
382 ” “@ better No. 3 common Total No. 2common No. 3 Total No. 2common No. 3 Total 
000 1 OCTET 55,000 115,000 170,000 and better common on hand ’ and better common on hand 
000 Basswood 400,000 198,000 598,000 ASH— ; Rock EemM— 
176 sets 816.000 416,000 1,232,000 On hand ....... 338,000 178,000 516,000 On hand ....... 192,000 23,000 —- 215,000 
000 MIGH occ 328,000 506,000 834,000 SO ccocwceewnds 104,000 59,000 163,000 WONG Setwidevacé Seccauae’ “seucdecen | aan 
000 Rock - sees apa ser'aae be ghee UNSOIE Se cccccns 234,000 119,000 353,000 WMSOME cccecce 192,000 23,000 215,000 
— Soft elm ..... 261,000 24,000 85,000 Basswoop— Sorr ELu— 
7 Rites cares 5,640, 00( 2,303, 00( 7,943, ( . - = is: oss ; 
784 Maple a 640,000 303,000 7,943,000 On hand ....... 3,045,000 972,000 4,017,000 On hand ....... 2,916,000 1,088,000 4,004,000 
9 WOOGS <..+<% 228,000 170,000 398.000 Sold ......ceeee- 540,000 135,000 675,000 SOE igadatacces 1,063,000 478,000 1,541,000 
fe seieeteess Pn Ee aE piiete Unsold «......+. 2,505,000 837,000 3,342,000 UMSOld .cccccce 1,853,000 610,000 2,463,000 
000 7,850,000 3,873,000 11,723,000 Brecu— MAPLE— 
000 February Production and Shipments On hand: .....5. 6,132,000 2,678,000 8,810,000 COeRANG ¢ ciscce 36,960,000 8,287,000 45,247,000 
704 Production Shipments Sold ...ssseeeee 4,778,000 890,000 5,668,000 SOME ho Svs wae 32,444,000 3,767,000 36,211,000 
000 PAPEWOOGS oc ccccecees 13,261,000 11,723,000 Unsold ........ 1,354,000 1,788,000 3,142,009 UMGOME ccieccas 4,516,000 4,520,000 9,036,000 
000 ree 3,189,000 4,064,000 Biren— ToTaL ALL Species— 
prs Other softwoods ....... 801,000 641,000 On BANG . viccenc 3,381,000 1,843,000 5,224,000 On Rand .ccccee 52,964,000 15,069,000 68,033,000 
865 ——_—_— we i SR rete 1,357,000 1,104,000 2,461,000 SONG acacdeuaeus 40,286,000 6,433,000 46,719,000 
cr TEORAID: ocak cc ewoenes 17,251,000 16, 428,000 Unsold ...cese 2,024,000 739,000 2,763,000 Unsold ..ccccce 12,678,000 8,636,000 21,314,000 
000 Hemlock Stocks on Hand, March 1, 1924 
No. 3 
va Boards— C&better Mer’n’ble Culls fill run Total Piece Stuff— No. 1 No. 2 Mer’n’ble orculls Millrun Total 
eer ere 34,000 2,327,000 1,365,000 32,000 3, com 000 On hand .. 1,132,000 768,000 28,127,000 10,110,000 290 * _ 000 
BPRS are rr 204,000 21,000 =. atacee 25,000 SOW .nccce cocscece 200,000 3,960,000 4,995,000 “eq 000 
TRBOIE ccccwcccccce 34,000 2,123,000 1,344,000 32,000 3, 533, 000 Unsold ... 1,132,000 568,000 19,167,000 5,115,000 290 28 22. 000 
—_ e 2 e 
i I ’s V Trade P ts With West Ind 
00 exans Views on irade rrospects l est indies 
0 Houston, Tex., March 25.—Great possibili- envoys visited all the principal cities of Cuba, prise at the density of population of these two 
rr ties are awaiting lumbermen of the South for Porto Rico, Haiti and Santo Domingo and _ countries, especially Porto Rico, 
3.00 the development of commerce with the coun- Jamaica, and also made side trips into the in- While Mr. Wier appeared much encouraged 
+a tries of the West Indies, particularly in Cuba terior of the countries for a study of economic at the prospect of developing extensive trade 
rte and, Porto Rico, in the opinion of R. W. Wier, conditions. with Cuba and Porto Rico within the next few 
, president of the R. W. Wier Lumber Co. and Cuba and Porto Rico, Mr. Wier said, already years, he expressed little hope of seeing exten- 
1.10 the Wier Long Leaf Lumber Co., sive commercial advancement in 
5 who has just returned to Houston Haiti, Santo Domingo and Jamaica 
Ria, with a party of Texas lumbermen within the present generation. 
and other business men and their Leaving the Cuban country around 
families from a month’s tour of Havana for the Haitian country, 
the island countries. The all im- he declared, was like turning back 
the portant factor, he said, is a sta- the pages of history 300 years. 
& ble government, and this can only All of the countries in the .West 
rts be expected with some sort of Indies, Mr. Wier said, are extremely 
supervision by the United States. fertile, and one can see wondrous - 
. Otters in the party of lumber cehrsteattien Se woes eee 
woe folk were Mr. and Mrs. B. F. Bon- stability of government.  Thig,. of 
000 ner, of Houston, and their daugh- course, has been practically an. un- 
rn ters, Mrs. S. W. King, of Dallas, known quantity until the American 
Mrs ‘anroa " ay : forces stepped in to render assist- 
oe sama cee Eig ance. 
ee t Race (lbaavae GE . The type of building most in  evi- 
ee Steves and Albert Steves III, of dence in these countrics is the one- 
000 San Antonio; Louis Lipsitz, of the room frame house, poorly constructed. 
000 Harris-Lipsitz Lumber Co., of In some of. the cities, of coursé, the 
: : . finest mansionscan be found ; Havana, 
Ft. Dallas ; J. H. Kurth, president of especially, is a marvel of beauty in 
the Angelina County Lumber Co., every respect. There is much_evi- 
ye of Lufkin, and Mrs. Kurth; and — of fa pened — = — 
‘000 Mrs. B. R. Hardin, wife of B. R. Will be a market for a great deal 
,000 Hardin, of the Hardin Lumber Co. more southern pine than is now being 
The Texas trade trippers sailed bought by those countries. 
rn directly from the turning basin of ous —_ gpa — 
‘000 the Houston ship channel on the é , trade excursion of its kind from the 
,000 steamship Lafayette of the French Texas trippers making their first landing in the West Indies. J. H. Cares States, and if 1 sm ~ _ 
000 i ¢ > . ; ; li ’ } > ‘o.. Luftki oe. is taken the natives would be glad to 
“000 line, the largest passenger ship to Kurth, president Angelina — — Co., Lufkin, Tex., ts acs musne cxemmehane. AEM 
enter the Gulf waters, chartered indicated by arrow to left. Arrow to right indicates B. F. Bonner, are ready and eager for more com- 
for the voyage by the Houston Kirby-Bonner Lumber Co., Houston, Tez. merce with us. What it takes to 
,000 Chamber of Commerce. More secure it is a little initiative. 
* * * . The trip of the Texans to the West Indies was 
“ than two hundred persons were in the party. buy practically all of their construction timber o¢ grent ‘beneit educationally, whatever oé.00 
' During an absence of nearly a month, the trade from the United States. He expressed his sur- sult may be in a commercial way. 
ces 
,000 
,000 
000 
,000 
000 
ock 
1r0- 
an- if 
ded ; 
i 
hip- 
nts : 
: F 
“ib 
aber i 
lay. i 
| an : ol i 
rere This hut, made from packing cases, with a thatched roof, is typical of nu, Weir, of Houston, Tex., is indicated by the cross on the deck. ; 
dwellings in the interior of Porto Rico, Cuba and Santo Domingo, Holding Mr. Weir’s arm is Louis Lipsitz, of the Harris-Lipsite 
according to R. W. Weir Lumber Co., Dallas, Tez. 
4 
4 
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Pull the Stairs Up Behind You 


Every boy who has ever climbed up into a 
tree-house knows the joy of pulling up the 
rope ladder which was the only connection be- 
tween the tree-house and the rest of the world. 
The primitive rope ladder is a makeshift not 
suitable to a modern home, but the idea of 
saving in space and convenience has been de- 
veloped and perfected in the Bessler movable 
stairway, which operates by means of a spring 
barrel that can not get out of order and a 
simple system of counter-balance with an ac- 
tion so easy that any child can handle it at 
will. 

At the recent building show in Detroit, the 
Bessler movable stairway made a decided hit, 
as the big real estate men seemed to be inter- 
ested more than any others, with the result that 
these stairways are beginning to sell in hun- 
dred lots. F. E. Bessler, president of the 
Bessler Movable Stairway Co., Akron, Ohio, 
which manufactures this specialty, says that 
it is a pleasure to demonstrate the Bessler stair- 
way because everyone speaks so well of it. The 
Detroit newspapers compared the Bessler stair- 
way with the old-fashioned box stairway of 
years ago as like the contrast between electric 
lights and a tallow dip. The modern way where 
space is at a premium is to go upstairs and 
then pull the stairs up after you, as you used 
to pull up the rope ladder when you played in 
your tree-castle in your boyhood days. But it 
is much easier to pull up the Bessler movable 
stairway than it was to hoist the old rope lad- 
der in the care-free days long past. 

At the fourth annual Own Your Home Expo- 
sition held at the Coliseum, Chicago, March 22 
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Exhibit of the Bessler movable stairway at Own 
Your Home Exposition in Chicago 


to 29, the Bessler movable stairway occupied 
booths 124 and 125, showing one large room 
complete together with a Bessler_ stairway 
folded up into the ceiling. The exhibit in Chi- 








cago attracted a great deal of attention and 
drew the largest crowds, probably, of anything 
at the show. The Chicago representative for 
the space saving movable stairway device is the 
Crescent Sales & Manufacturing Co. 


CRABB AEGEAEEZZAHS 


To Conduct Experiments in Forestry 


SEATTLE, WASH., March 22.—To enable it to 
determine whether in this particular case re- 
forestation of its cut-over lands is practicable, 
the Merrill & Ring Lumber Co., Seattle, Wash., 
has decided to conduct certain experiments on 
its lands in the Olympic peninsula, these to be 
conducted by Mason & Stevens, Portland, Ore., 
in cooperation with the School of Forestry, 
University of Washington, which is to supply 
spruce plants. To have certain facts at hand 
the company finds it essential to conduct actual 
field experiments on its own account. A large 
number of- plots will be established this spring 
on which different planting and seeding meth- 
ods will be tried. At Pysht, Wash., a planting 
of redwood will be made to determine the suc- 
cess of this species in the northern country, 
because this tree has a remarkably rapid growth 
and shows a sprouting propensity which will 
possibly be of assistance in fire assurance. The 
main reliance will be placed on Douglas fir and 
spruce, however. As not enough is known of 
the growth of these trees in the Pacific North- 
west fog belt to warrant very definite conclu- 
sions, reforestation studies as to these species 
will be continued by the company during the 
coming field season. 


Research Conference Formulates Forest Preservation Measures 


Mapison, WIs., March 24.—‘‘Measures to 
prevent forest destruction, formulated by 
United States Forest Service specialists after 
three years’ study will, if put .into effect by 
public and private agencies, call a halt to the 
conversion of forests into waste and idle land 
and will assure the nation of at least a part 
of the timber it will need,’’ said Chief For- 
ester William B. Greeley after hearing the 
reports for all forest regions of the United 
States at the forest research conference here. 

With heavy cutting, destructive processes of 
logging, the practical 


forest fire evil must, in the opinion of the 
forestry conference, be greatly strengthened. 
Timber operators must be required to abate 
the logging debris menace, to organize their 
crews for effective fire-fighting, and to keep 
fire from starting in the woods. 

Equally dangerous to future forest produc- 
tion in many regions, the research specialists 
showed, is the reduction of the forest by lum- 
bering to the point where there is insuffi- 
cient seed to reproduce a forest of satisfactory 
density or where the invasion of brush, weeds, 


such great difficulties in reproducing the for- 
ests that the Government, either Federal or 
State, should take them over into public owner- 
ship to assure their preservation. In general 
in most forest regions, however, he stated, for- 
est regeneration is comparatively easy, and 
with a fair share of help from the public in 
the way of fire protection and fair taxation of 
timberlands, the owner of forest land can 
fairly be. required to keep it productive as a 

matter of public policy. 
The measures to prevent forest destruction 
were supplemented by 





certainty of fire in the 
debris left on logged-off 
forest land destroying 
seed or seed-trees, and 
the prevalence of fire in 
forests of all ages, the 
forest often either dis- 
appears or greatly de- 
teriorates, as the de- 
tailed reports for one 
forest region after an- 
other graphically por- 
trayed. 

So far has the proc- 
ess of forest deteriora- 
tion 
brought out, that no 
steps that can now be 
taken will avert a serious shortage of timber 
during tlie next several decades, because of a 
lack of young growing forests. Measures to 
stop the further conversion of forests into waste 
unproductive land, were strongly urged. 

The recommended measures which have been 
worked out by Forest Service officials in con- 
sultation with timber land owners, lumbermen, 
and State officials, will be published as soon 
as they can be put into final form, so that all 
interested agencies may make use of them. 

Control of forest fires was shown in every 
forest region to be the first practicable step 
toward keeping forest lands productive. 

In the South, one of the largest and most 
important forest regions, fire control is prac- 
tically lacking. In the Lake States, with 57,- 
000,000 acres of forest lands, control is far 
from effective, and nowhere is it fully de- 
veloped. Public organization to combat the 





Wis., March 10-22, 1924 


or inferior tree species may prevent the re- 
establishment of a forest of commercial value. 
To overcome this destruction of seed and re- 
placement of forest by brush various measures 
were recommended suitable to varying condi- 
tions, ranging from protecting seed in the 
ground litter in the Douglas fir region so that 
it can sprout after logging, to leaving seed 
trees in the southern pine region, and leaving 
standing all trees below a given diameter in 
the California and Rocky Mountain pine region. 

Modified logging methods were recommended 
for some regions, particularly in the California 
pine region where so called high-lead, high- 
speed logging machinery practically annihil- 
ates the young growth. 

The same methods of preventing forest de- 
struction are not applicable in all regions, ac- 
cording to Chief Forester Greeley, who headed 
the conference. In a few regions there are 


suggested methods for 
building up the produce- 
tivity of second-growth 
forests by simple for- 
estry methods. These 
recommendations are 
intended for timber 
land owners who desire 
to grow timber on a 
fairly intensive scale. 
Serious as is the dan- 
ger and destruction in- 
flicted on young forests 
by fire, a still greater 
loss results from im- 


gone, it was Members of Forest Service Research Conference at the Forest Products Laboratory, Madison, Proper methods of cut- 


ting forests so that 

natural reproduction is 
hindered or prevented, said 8S. T. Dana, director 
of the Northeastern Forest Experiment Station 
at Amherst, Mass. He laid yreat emphasis on 
inducing timber land owners to use better meth- 
ods in harvesting their mature timber so as to 
permit the young growth to get started. 

In the absence of exact knowledge of meth- 
ods of timber-growing, Raphael Zon, director 
of the Lake States Forest Experiment Station 
at St. Paul, Minn., advocated either partial 
cutting by removing only a part of the timber 
and leaving the rest to grow, or restricting 
clear-cutting to small areas which can be re- 
seeded from the surrounding forests. He urged 


the adoption of conservative methods of cut- 
ting thruout all forest regions in order to 
avoid the danger of entirely removing the forest 
cover from large continuous areas and thus 
opening them up to adverse climatic factors and 
excessive fire danger. 
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| Reducing the Cut of 


Altho the situation for the last year respect- 
ing the lower grades of lumber has not been as 
acute as formerly, one of the pressing problems of 
the hardwood lumber industry is the marketing of 
these grades. A large part of these lower grades, 
particularly the No. 2 common grades, comes from 
small trees, and the thought at once occurs, would 
it not be desirable for mills cutting hardwoods to 
raise their cutting limits and thus leave uncut 
more of this low priced material. It is believed 
that under most conditions this cutting limit in 
stands of old timber could well be raised to 18 
inches, possibly even to 20 inches and in some 
eases more. Under many conditions the results 
of this would be to reduce in a marked degree the 
proportions -of low grades which are the slow 
gelling stock. Furthermore, these small trees, 
from which comes the largest proportion of the 
low grade stock, are by far the most costly trees 
to log and to mill, because of their small size and 
the high cost of handling the small sized mate- 
rial, compared with the lower cost of handling 
large sized stock. 

This subject is again brought to attention thru a 
discussion and a suggested change which has re- 
cently been made in the method of cutting lumber 
with a view to facilitating the marketing of the 
entire contents of the tree. This statement was 
issued by W. A. Babbitt. In addition to the stand- 
ing of Mr. Babbitt as an operator, and the weight 
which for this reason should attach to his views, 
his opinions have additional importance from the 
fact that he is taking a most active part in matters 
affecting the policy of the lumber industry, and 
especially the subject of the grading of lumber.* 


Comparing Flitches and Standard Sizes 

Without making a definite recommendation that 
hardwoods should be converted into flitch lumber 
with a view to eliminating the production of No. 
2 common and No. 3 common grades, at present 
slow moving and cheap, he makes a comparison 
between flitch stock, as containing the total util- 
ity of the tree, and the at present square-edged 
and graded lumber. The comparison is decidedly 
favorable to the use of flitch-sawed stock. Were 
hardwoods so cut into flitch stock, the lower 
grades would still be in the flitches; the higher 
grades would also be in them. The purchaser of 
the flitched stock would cut out the clear mate- 
rial to meet his requirements. If the flitch stock 
were graded, the purchaser would buy on the 
grade: Undoubtedly in the future most hardwood 
lumber will be so marketed. A large amount of 
dimension stock undoubtedly will also be pro- 
duced at the mills, since most hardwoods are con- 
verted into dimension rather than carried as yard 
lumber. It is believed, however, that flitch lumber 
will largely come from second growth trees. There 
will not be sufficient difference in the quality 
of the lumber cut from such trees to justify elab- 
orate grading. It will largely be knotty material; 
and in the desire to secure as much wide stock 
as possible it will probably be gang-sawed, and no 
attempt made even to box the more knotty hearts ; 
but this eventuality let us hope, is still a long way 
off. Undoubtedly, if all hardwood lumber were to 
be sold as flitch stock, it would be necessary for 
the buyer whose requirements demand that he 
use clear stock only, to take a certain proportion 
of the poor quality stock as well; he would have 
to take all in order to secure what would be 
needed for his requirements. He would be forced 
to pay freight on all of it, but he would use only 
4s much of it as he could profitably employ. He 
would continue to buy as far as possible so as 
to secure the greater amount of clear stock or 
that class of stock which would meet his needs. 

It is a fact that already in New England much 
hardwood timber. is flitch cut. The lumber so cut, 
however, in large part goes into special uses for 
small pieces, bobbin and spool stock, chair stock, 
an for other small dimension and specialty pur- 
Poses. Users there who require clear stock or 
stock of certain specifications largely supply their 
heeds by purchases elsewhere of standard grades. 

It is the lower grade stock, the knotty and un- 
sound, the No. 2 common and the No. 3 common 
grades, which move so slowly. The secretary of 
the Northern Hemlock & Hardwood Manufacturers’ 
Association recently reported, almost with elation, 
that with a far larger cut of hardwoods, the low 
grade stock on hand was much less than a year pre- 
vious. No. 3 common is supposed to yield only 
ae fer] ors sefrary tert reorls 

*Mr. Babbitt is a member of the Consulting Com- 
mittee on Lumber Standards and chairman of Com- 
mittee “C” to consider the grading of softwood 
Shop lumber and hardwood lumber. 


[By W. W. Ashe, Forest Service] 


Lower Grades of Hardwood Lumber 





25 percent of sound cuttings of certain lengths or 
breadths. Three-fourths of its surface theoretically 
may be unsound. No. 2 common is prescribed to 
yield 50 percent of clear cuttings within specifi- 
eation dimensions; the remainder of its surface 
may be knotty or otherwise defective. The up- 
per grades, producing all clear lumber or a higher 
proportion of clear lumber which ean be cut out 
in sizes suitable for industrial use with less waste, 
find a ready and satisfactory market. 


Small Trees Cut Into Low Grades 

Trees of a size of 16 inches and smaller? saw 
out almost exclusively stock of No. 2 common and 
No. 3 common grades and produce little of the more 
desired grades which sell freely and at profitable 
prices. In case 5 percent of the amount of the 
cut of an operation comes from trees 16 inches and 
below in diameter, the cut of No. 2 and No. 3 
common is largely increased. Excepting northern 
red oak, 90 percent of the volume of lumber cut 
from mixed hardwood trees 12 inches in diameter 
will grade as No. 2 common or lower, while nearly 
60 percent even of the volume of trees 20 inches 
in diameter will still consist of these grades. It 
is estimated that about 40 percent of the log out- 
put of northern hardwoods falls into No. 3 com- 
mon, while nearly 20 percent is No. 2 common. 
Thus, with only 5 percent of the total cut from 
trees 16 inches and smaller in diameter, nearly 
10 percent of the No. 2 and No. 3 common grades 
produced might come from these small trees. In 
case the small trees which produce only these two 
grades, and which yield 5 percent of the total 
cut, are left standing, the combined proportion of 
these grades might be reduced to about 50 percent. 


Small Mills Compete on Low Grades 


The situation respecting these lower grades, es- 
pecially No. 2 common, seems to be that they must 
met with the competition of the same grades which 
are produced by small mills engaged largely in 
cutting second growth and culled timber, chiefly 
on land which was cut over a number of years ago, 
and which is located much nearer points of con- 
sumption in the Northeast than most of the 
large mills engaged in cutting heavy tracts of 
virgin timber. Thus these small mills have in 
their favor the advantage of a lower freight rate 
or are often even so situated that no freight is to 
be paid at all, delivery being made by auto truck. 
The luinber which comes from this class of timber 
is, if the timber is second growth, chiefly No. 2 
common; or in case it is timber which has been 
heavily culled in the past, many defective trees 
having been left, there will also be much No. 3 
common. 

This situation can be expected to become more 
acute each year. There will be continual increase 
in the areas of cut-over lands on which the young 
timber has become large enough to justify a port- 
able sawmill operation. It is a condition which 
exists today particularly in such States as Ohio, 
Pennslyvania, Maryland, in southern New Eng- 
land, and in the lower parts of the Lake States 
where on cut-over lands there are already areas 
of young and small timber which have become 
large enough to justify profitable operation. This 
timber will practically yield only the two lower 
grades. Most of it is situated within the indus- 
trial zone; it is close to market and secures a very 
low freight rate; its use prevents the profitable 
sale by large mills at greater distances from con- 
suming points of a certain proportion of their 
stock of low grades, especially at times when the 
market is sluggish. In case the prices for these 
grades become still higher, there is at once a 
greater inducement for the portable mill to cut 
this class of small timber. At present a general 
average of the prices at Wisconsin mills for these 
grades is about $15 for No. 3 common, $25 for No. 
2 common, $60 for No. 1 common, and $100 for 
selects and clear, or roughly in the ratios of 1, 2, 
4, 6. No. 3 common has a general mill price of 
$10 to $17 a thousand board feet at different 
points of production, and varying somewhat also 





+The proportion of grades cut from trees of the 
same diameter varies not only with different kinds 
of trees, but in different trees of the same kind 
which are under different conditions of growth. 
A short bodied tree from the crest of a ridge or 
from a poor site for growth, will saw out a larger 
proportion of low grades than the average tree of 
the same diameter but much taller which is from 
a better site for growth. Even on the same site, 
the clean bodied trees of slow growth will as a 
rule cut out a larger proportion of the_ better 
grades than trees of the same kind and same 
diameter which have grown rapidly but the wood 
of which is of coarser grain. 


with the kind of wood; and other grades at pro- 
portioned prices. 
Eliminating Low Grades Would Raise Average 


In case 5 percent of the entire cut selling at 
25 a thousand board feet should be eliminated 
by not cutting smaller size trees, the value of the 
remaining lumber is proportionately raised. If 
the average selling price of all lumber, including 
this 5 percent, is $42, then, taking 5 pereent of 
$25, there is obtained $1.25 as representing its 
value. If this amount is deducted from the aver- 
age selling price of the mill cut, a new selling price 
is secured of $40.75 for 95 percent of the previous 
amount cut, or $42.90 as the average selling price 
per thousand board feet of the remaining lumber. 
The average selling price is raised nearly $1 a 
thousand board feet. 

Furthermore, it costs decidedly more to log and 
mill these small trees which yield the low priced 
lumber than to log and mill the logs from larger 
trecs.= It costs more than twic* as much p°r thou- 
sand board feet mill cut to fell and buck trees 14 
inches in diameter as trees 20 inches in diameter. 
It costs more than twice as much per thousand 
board feet mill cut to skid trees 14 inches in diam- 
eter as it does trees 20 inches and over. It costs 
50 percent more per thousand board feet to saw 
at the mill the timber from trees 14 inches in diam- 
eter as it does to saw the timber from such as are 
20 inches and over in diameter. There are other 
steps in the operation in which there are like 
ratios between the costs of handling large and 
small timber. 

It is true that the greater the amount of timber 
which is cut at an operation the smaller is the 
overhead. In view, however, of the high costs 
of operating the small timber and of its low value, 
the relative weight of these two factors in connec- 
tion with the increase in the overhead is worthy 
of consideration. ; 


Leaving Small Trees Provides New Growth 


Another element worthy of consideration in 
many cases is that lands so cut over and left to 
a high diameter would be in position for a profit- 
able recutting at an earlier period and could be 
operated, when such cutting was made, far more 
profitably than if practically clean cut. It can be 
taken for granted that practically all hardwoo¢ 
lands which are now being operated will again be 
cut, just as has been the case with the hardwood 
lands of southern New England, and just as is. 
now taking place in the case of such lands in 
southern and eastern Pennsylvania, in middle 
Maryland, and in southeastern Ohio sections where 
second growth hardwoods are being profitably cut. 


In place of yielding only No. 2 common lumber: 


at the recutting, such trees as are now 18 inches 
to 20 inches in diameter and which have been 
allowed to grow for two or three decades, would 
yield some lumber of the grades FAS (first and 
seconds) and quite a proportion of No. 1 common 
lumber. There will be less of these grades in the 
future than there is at present. They will still 
be the high price grades. They will be the most 
profitable grades; just as wide hardwood lumber 
of all grades will be relatively high priced. In 
place of No. 2 common and No. 3 common consti- 
tuting 50 percent to 60 percent of the cut, as they 
do at present, they will on average second growth 
hardwood lands which are not cut practically 
clean, constitute when these are recut 80 percent 
or more of the lumber, and largely in narrow 
widths. | 


tSee AMERICAN LUMBERMAN, Oct. 21, 1922. 
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Study Waste Problems in South 


JACKSONVILLE, FLA., March 24.—William A. 
Gatley, of the Department of Commerce, who 
is making a tour of the South for the purpose 
of making an intensive study of the elimina- 
tion and utilization of waste already achieved 
or projected by the lumber industry, arrived in 
Jacksonville yesterday and was a visitor at the 
offices of the Georgia-Florida Saw Mills Asso- 
ciation today to confer with Secretary E. C. 
Harrell. Dudley F. Holtman, construction en- 
gineer of the National Lumber Manufacturers’ 
Association, Washington, joined Mr. Gatley 
here and they will visit several Florida pine 
and cypress mills during the week. Among the 
plants to be visited is that of the Burton- 
Swartz Cypress Co., at Perry, and J. Ray Ar- 
nold Lumber Co., at Groveland. 
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Portable Pumps for Fire Protection 


LonGview, WasH., March 22.—In this city 
next Friday there will be a demonstration and 
test of portable forest fire pumping apparatus, 
under the auspices of the United States Forest 
Service, with all other Northwest forest pro- 
tective agencies, State and private, assisting. 
The test will be competitive, and will be par- 
ticipated in by manufactutrers of several makes 
and types of pumps, including Wonder Pump 
& Engine Co., Fairbanks, Morse & Co., Northern 
Fire Apparatus Co., Evinrude Motor Co., and 
Pacific Marine Supply Co. Also two hose man- 
ufacturers will compete with hose equipment. 
Several lines of hose, 1,000 feet in length, will 
be used, and the elevation will be such as to 
make the test severe—in fact, just what is like- 
ly to be encountered in actual field work. 

George ©. Joy, of Seattle, chief fire warden 
of the Washington Forest Fire Association, 
says: 

During the last four years much has been ac- 
complished in the development of portable power 
pumps. In field test they have proved to be 
practical, and of very material aid in suppressing 
forest fires. It is our opinion that these pumps 
will be of even greater value to logging operators 
in providing protection in and around their camps, 
and in burning slashings. 


Distribution of Fir in 1923 


SEATTLE, WASH., March 22,—Discussing 
Douglas fir as ‘‘the ultimate lumber,’’ Harry 
I, Worth, of the Worth Lumber Co., revives the 
prophecy that the country would turn to the 
Northwest for its lumber supply. ‘‘It is rap- 
idly becoming true,’’ he says; and in his mar- 
ket bulletin for March reproduces figures show- 
ing the 1923 distribution of fir, based on sta- 
tistics of the West Coast Lumbermen’s Asso- 
ciation and the Pacific Lumber Inspection Bu- 
reau. A summary of the figures shows: Rail 
shipments, in feet, 4,698,522,101; domestic 
water, 2,495,300,035; export, 1,258,693,858; lo- 
eal, 248,335,006—a total distribution of 8,700,- 
851,000 feet. Mr. Worth says: ‘‘In the tre- 
mendous growth in the use of fir lumber and 
its wide distribution is proof of its downright 
merit.’’ Explaining that the purpose of the 
bulletin is constructive, educational publicity 
for fir lumber, Mr. Worth adds: 

Slack demand and depressed market have one 
advantage of making business men consider their 
methods of operation. Frequently certain branches 
of an industry are blamed for the depression, 
altho the cause is usually much deeper. Any- 
body can make money in times of great prosperity 
but only the most efficient methods are successful 
when margins are small, 

Some call the wholesaler a parasite. We respect 
any manufacturer who is able to market his stock 
direct thru his own sales organization, but many 
mills find it more economical to sell thru whole- 
salers. Our conception of the function of the 
wholesaler is to bring together the requirements of 
the eastern buyer with the facilities and available 
stock of the manufacturer.: It is necessary to 
hold down the cost of distributing lumber to the 
smallest practical basis, but if the wholesalers are 
required to market the product of certain mills, 





it is necessary that the wholesaler have a reason- 
able margin for his service. 

The manufacturer can market his lumber at a 
smaller cost if he codperates more fully with the 
wholesaler, because at the present time a con- 
siderable proportion of the wholesaler’s expense is 
due to the cost of keeping in touch with mills, 
knowing what they have to sell and placing orders 
with them. The more information the manufacturer 
gives the wholesaler, the better service the whole- 
saler can give the manufacturer. 
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From College Athlete to Yard Manager 


San FRANcisco, CALIF., March 22.—Last 
year ‘‘Chuck’’ Dunn was very much in the 
limelight as the stalwart collegian who pulled 
the No. 8 oar in the famous University of Wash- 
ington crew, which 
came out the vic- 
tor at the Intercol- 
legiate Regatta, 
Poughkeepsie, 
N. Y., being the 
winner over the 
great Navy crew 
of Annapolis and 
the other crack 
eastern contenders. 


But a very rapid 
transition has 
taken place from 
the star college 
athlete to the busi- 
ness man, and 
‘‘Chuck’’? is now 
attired in overalls 
instead of trunks, 
and is the ‘‘ gener- 
al-manager’’ of a 
one-man lumber 
yard owned by the 
Sunset Lumber 
Co., and located at 
the little village of 
Alvarado, Calif. 

The Sunset Lumber Co. is a subsidiary of 
the Charles Nelson Co., San Francisco, which 
operates mills in the Northwest. Chuck had 


Charles S. (Chuck) Dunn, 
manager Alvarado yard 
Sunset Lumber Co. 


worked for this company in its sawmills during 


former vacations, and immediately following the 
victorious trip to the East last spring he went 
to California and into the retail department of 
that company. In a short time he worked up 
enough courage to ask for a yard, and the 
company decided to give it to him. How- 
ever, they evidently thought that his rise in 
the retail end of the business was rather rapid, 
and they did not put him in charge of the 
largest yard they had. It is a one-man yard 
and Chuck is the manager, foreman, salesman, 
bookkeeper and loading crew. His office is 
nearly ten feet high and almost that wide. In 
the accompanying cut you could see his yard 
better if it wasn’t behind the palm tree in the 
foreground. However, it is in ship shape, all the 
lumber is well taken care of and neatly piled, 














**Chuck’’ Dunn, manager, standing in front of office of Alvarado yard, Sunset Lumber Co., 
Alvarado, Calif. 





es 


and there are no loose ends to be moved before 
a truck can drive thru. 

It is only natural that the Charles S. Duny 
above referred to as ‘‘Chuck’’ should choose 
the lumber industry as the field for his life’s 
work, His father, A. L. Dunn, familiarly 
known thruout the Northwest as Al Dunn, js 
a lumberman of many years’ experience. Dur. 
ing the last dozen or so years Al Dunn hag 
built up a wholesale lumber and shingle business 
of large proportions and a record for square 
dealing and efficiency, which might be envied 
by any or all of his competitors. Al Dunn came 
to Seattle from Wisconsin and started the 
Dunn Lumber Co. He knew the retail lumber 
business of the middle West, and he has steadily 
and consistently given the retailers a real gery. 
ice hased on experience, intelligence and stead- 
fast honesty of purpose. 

It is a source of great pride to him that his 
eldest son should aspire to follow in his foot- 
steps. 


Yard Managers and Salesmen’s Annual 


Tacoma, WASH., March 22.—Group insurance 
for the employees of the John Dower Lumber 
Jo. at which every person in the employ of 
the firm receives a life insurance policy, the 
amount depending on the length of time em. 
ployed, was announced by John Dower, presi- 
dent of the company, at the annual banquet of 
the organization held here last Tuesday night. 
The banquet was held in connection with the 
annual convention of yard managers and sales- 
men, all of whom were present. In all seventy- 
five sat down to the meal, including forty dele- 
gates from out-of-town yards and _ thirty-five 
employees of the local office. 

The insurance policies were distributed by 
Mr. Dower personally and with each one went 
a check for a share in the firm’s profits for the 
last year, in accordance with the profit sharing 
plan announced at last year’s banquet. 

Mr. Dower presided at the banquet and the 
principal address was made by Everett G, 
Griggs, president of the St. Paul & Tacoma 
Lumber Co. After telling some incidents of his 
recent trip to Japan Mr. Griggs paid a fine 
tribute to Mr. Dower, both as a business man 
and as a community worker. He urged the em- 
ployees of the company to give their loyal sup- 
port to Mr. Dower as he has the entire confi- 
dence of the public and the lumber interests 
and has always worked for the benefit of those 
in his employ. 

Mr. Dower, when called on to speak, urged 
every member of his staff to take a personal 
inventory and try to develop his powers to the 
utmost. 

We take an inventory of the business every year 
to find out just where we stand he said. Individu- 
als, like a business firm, are always either coming 
forward or going back. I urge each of you to take 
a personal inventory and find out which you are 
doing. There has never been so many opportunities 
for the man or woman who has it in him or her to 
be successful. Your future is in your own hands 
and with it the future of our business. 

The speaking was preceded by an interesting 
entertainment program. 

The business sessions of the yard managers 
and salesmen, representing the seventeen east- 
ern Washington yards operated by the company, 
were held March 17 and 18, and were devoted to 
a discussion of the problems affecting the retail 
lumber trade. The program included the fol; 
lowing subjects: ‘‘ Reducing Overhead Expense 
and Investment,’’ C. A. Stevens, Puyallup; 
‘‘Gypsum Hard Wall Plaster,’’ C. O. Gray; 
‘Better Methods of Keeping Records of Trade 
Information and Credits,’’ D. A. Rose, Grand- 
view, ‘‘Competition,’’?’ H. C. Schmidt, White 
Bluffs; ‘‘Sectional: Houses,’’? E. G. Thornell, 
Selah; ‘‘How May an Agent Increase His 
Worth to the Community,’’ S. L. Crawford; 
‘Orchard Heating,’’ E. T. Warner; ‘‘ Know 
Your Costs,’? C. W. Harrington, Kennewick; 
‘‘New Business,’? F. D. Dwight, Chehalis; 
‘« Advertising,’? G. F. Skiff; ‘Side Lines,”’ 
F. P. Bailey; ‘‘Credits,’? A. L. Weber; 
‘‘Liens,’’ C. J. French, Selah; ‘‘ Better Plan 
Service,’? Dean Pickett; ‘‘Improved Merchan- 
dising,’’ R. E. Cowie. aed 

At noon, March 18, the wives of the visiting 
delegates were entertained at a luncheon given 


by 
of | 


. 
ou 


', 1924 


—., 


before 


Dunn 
choose 
life’s 
iliarly 
nn, ig 
Dur. 
n hag 
Sinesg 
square 
-nvied 
came 
1 the 
umber 
eadily 
sery- 
stead- 


it his 
foot- 


nual 


rance 
mber 
’y of 
» the 
) em- 
oresi- 
et of 
ight, 
1 the 
sales- 
enty- 
dele- 
y-five 


1 by 
went 
r the 
ring 


the 
> G. 
oma 
f his 
fine 
man 
em- 
sup- 
onfi- 
ests 
hose 


‘ged 
onal 
the 


year 
ridu- 
ning 
take 
are 
ities 
r to 
nds 


ing 


ers 
ast- 
ny; 
| to 
tail 








MarcH 29, 1924 


AMERICAN LUMBERMAN 53 








by Mrs. W. C. Deering, wife of the manager 
of the Tacoma office. The entire party were 

ests of Mr. Dower on a boat trip on Puget 
Sound Tuesday afternoon. 


Committee Champions Wood Shingles 


SEATTLE, WASH., March 22.—The red cedar 
shingle industry has noted with satisfaction a 
report to the officers and members of the Affili- 
ated Club of Berkeley, Calif., made by the shin- 
gle committee of the club, to investigate the 
proposed referendum. The committee, which 
was composed of H. H. Gastman, J. HE. Pember- 
ton and H. W. Knoll, said: 


Your committee went into the matter thoroly. 
We held two meetings with experts on roofing, at 
which meetings both sides to the controversy were 
represented, together with such experts on forestry 
as Prof. E. Fritz, of the University of California, 
and Building Inspector Robert Greig, and City 
Manager John Edy. At these sessions a _ thoro 
examination was made of the roofing allowed by 
present ordinance, and of shingles made according 
to amended specification, as proposed in the ref- 
erendum. Your committee feels the present ordi- 
nance is discriminatory, inasmuch as your com- 
mittee feels a fair test has not been made of 
either the class C roofing allowed by present ordi- 
nance, or of the proposed improved shingle. 

In our examination of some of the class C 
material allowed by the present ordinance, we 
found it highly inflammable, and would strongly 
advise a time test to determine its wearing surface 
and fire resisting qualities. 

After our thoro investigation of the class C 
material allowed by the present ordinance, and the 
proposed improved shingle roof, your committee 
held two long sessions with the city council at the 
City Hall in an endeavor to secure a modification 
of the present ordinance in order to forestall a 
special election, and to secure a practical and in- 
discriminatory roofing ordinance. 

We found the council desirous of preventing a 
special election and its expense, and willing to 





ness. We are catering more to the small home, 
with all recent improvements, as should be the 
type of structure in a modern city. In my judg- 
ment, the subdivdsional process, as handled on a 
broad scale in Los Angeles, is a distinct advantage. 
It is certainly true that if people as individuals 
go at this thing of building up a district, they 
make a mess of it. Much better results are ob- 
tained when there is a definite unity of plan, and 
buildings are erected on a comprehensive scale, 
as a group. A tour of Los Angeles will reveal 
really fine effects gained thru a working knowledge 
of distinctive types of architecture, including 
English, Italian, Spanish and Old Colonial as set 
forth in’ medium-class homes modern in _ 
respect. We certainly could not get along without 
the realty men. They are doing a good service in 
making it possible for the citizen of modest means 
to become a home owner thru the part-payment 
plan, for there is no question that the mere fact 
of home owning in the final analysis raises the 
standard of citizenship. Somebody is obliged to 
conduct surveys, provide proper drainage, make 
suitable arrangements for building, conduct the 
financial process, and all such things ; and the 
highelass realtor attends to those functions better 
than anyone else. 

The yards and offices of the Vernon Lumber 
Co. are located on a tract of six acres on East 
Vernon. The firm usually carries a stock of 
9,000,000 to 10,000,000 feet of lumber, of which 
about 80 percent is fir. The Siler Mill Co. re- 
cently bought the steamer Point Arena, which 
makes the round trip from Raymond to San 
Pedro every twenty-one days, with a cargo of 
1,750,000 feet of lumber. 


Fire Fighters in Conference 


TacoMA, WASH., March 22.—‘‘Stay with a 
forest fire until the last spark is out.’’ This 
policy was adopted by forestry officials of the 
Northwest at a meeting held here Mareh 17 








Forestry officials at Tacoma conference. r en, 
Ranier National forest, George HE. Griffith, Tacoma, deputy supervisor, FE. N. Kavanaugh, Portland, 
assistant district forester, Maj. J. D. Guthrie, Portland, assistant district forester, W. D. Bryan 


and John Kirkpatrick, district rangers. 


Left to right (lower row) G. F. 


Allen, Tacoma, supervisor 


Second row, R. L. Fromme, Olympia, supervisor Olympic 


national forest, E. J. Fenby, forest examiner, Fred Ames, Portland, assistant district forester, A. O. 


Waha, Portland, assistant district forester, J. H. Billingslea, ssist 
forest, A. A. Griffin, forest examiner, R. A. Hilligoss, and J. W. Fulton, district rangers. 
Chris Morgenroth, William Sethe, J. L. Hagon, 


rangers. 


abide by the decision of the United States bureau 
of standards, by whom a test of shingles is now 
being made. 

The report of the committee was unanimous- 
ly adopted by the Affiliated Club. It is so fair 
toward wood shingles that the shingle branch 
of the West Coast Lumbermen’s Association is 
circulating it as a special bulletin, along with 
a booklet, issued in the interest of truth and 
fair play, giving the correct story of the Berke- 
ley fire of Sept. 17, 1923. 


Marketing Output of Fir Mills 


Los ANGELES, Cauir., March 22.—Extraor- 
dinary growth has been recorded by the Vernon 
Lumber Co., which was started here a year ago, 
and began active operation last September 
under the management of A. C. Teagarden. 
The company is marketing the output of some 
of the fir mills including the Siler Mill Co., 
at Raymond, Wash., and at the outset figured 
that at the expiration of a year the yarding 
requirements would be about 25,000 feet a day. 
Only six months of the year have elapsed, yet 
the daily yarding requirements are 200,000 feet. 
In addition to lumber, there is quite a trade in 
side lines, amounting to about 10 percent. Mr. 
Teagarden says: 

The larger the city, the more varied the busi- 


forest assistant, Olympic national 


Third row: 


Arnold Arneson and Harry Crozford, district 


and 18 at which the problems of the service 
were discussed. The meeting was attended by 
the representatives of the northwestern na- 
tional forests, the Northwest headquarters and 
the district rangers. 


The first day of the conference was devoted 
to the fire problem and the policy outlined 
above was enunciated and adopted. In the 
past it has been the policy to keep fire fighting 
crews on the ground only so long as it was 
thought danger existed. This has resulted in 
the outbreak of several fires thought to be 
safely under control, and has been the cause of 
much damage. In the future no fire will be 
left until thoroly extinguished. 


Plans for closer codrdination in the fire fight- 
ing work were discussed, the fire hazards in the 
different districts were taken up together with 
the available men and supplies for fighting con- 
flagrations. : 

The second day of the meeting was devoted 
to a discussion of improvement plans for the 
forests, the management of the districts’ graz- 
ing problems, sanitation questions and miscel- 
laneous matter. 

After closing the sessions here the officials 
left for Seattle where another two-day session 
will be held. From that city they will go to 
Okanogan where a final conference will take 


every - 


place with the forestry officials of eastern 
Washington in attendance. 


(SEB BEBEEEe 


To Take Charge of Mill Operation 


San FRANcIScO, CALIF., March. 22.—The an- 
nouncement is made that E. A. Blocklinger has 
sold the Dorris Lumber & Box Co., at Dorris, 
Siskiyou County, to Tarter, Wester & Johnson, 
but retains the Chiloquin Lumber Co., at Chilo- 
quin, Klamath County, Oregon. Mr. Blocklinger 
is sole owner of the Chiloquin Lumber Co., 
which has an annual output of about 20,000,- 
000 feet of California white pine. Under the 
present arrangement Mr. Blocklinger will take 
active charge of the mill operation, while the 
sales organization will be known as the E. A. 
Blocklinger Lumber Co., with headquarters in 
this city, Mr. Blocklinger being president, and 
W. E. Barwick secretary and manager of sales. 

Mr. Blocklinger, who was formerly connected 
with Carr, Ryder & Adams, of Dubuque, Iowa, 
has been on the Coast for twenty years, and 
his experience has gained for him a wide knowl- 
edge of manufacturing and sales, so that today 
he is regarded as one of the best known au- 
thorities on cutup stock. For a considerable 
period he was manager of The Pacific Lumber 
Co. plant, at Scotia, Calif. About fifteen years 
ago he founded the Dorris Lumber & Box Co., 
and five years ago built the California white 
pine plant at Chiloquin. 


Mr. Barwick, who during recent years has 
gained a wide acquaintance on the Coast, began 
his business career as a lumber student in 1916 
in the Long-Bell mills at Longville, La. Later, 
along with half a dozen Long-Bell salesmen in- 
cluding Robert E. Seeley, he entered the army 
forestry division, and saw active service in 
southern France as a member of the Twentieth 
Engineers (Forest). He was at Weed, Calif., 
for about a year, as a member of the Weed 
Lumber Co., organization, and later in Seattle 
for two years handled white pine from Cali- 
fornia and the Inland Empire, establishing him- 
self as a recognized expert with respect to that 
wood. He is a son of Seth Barwick, manager 
of the Chicago office of the Long-Bell Lumber 
Co. 


Resume Testimony in Millmen’s Case 


St. Louis, Mo., March 24.—Attorney Gen- 
eral Barrett closed his case against the St. 
Louis Millmen’s Association alleging violation 
of the Missouri antitrust laws, last Friday, with 
the hearing of the testimony of four witnesses, 
which largely had to do with the contract for 
the Susan R. Buder public school. 


The testimony was heard before Special Com- 
missioner Dorsey W. Shackleford. The case’ will 
be resumed at Hotel Statler May 21. 


Issues Attractive Book on Redwood 


San Francisco, CaAuir., March 22.—‘‘Cali- 
fornia Redwood, Nature’s Lumber Master- 
piece,’’ is the title of a most attractive bit of 
literature issued by the California Redwood As- 
sociation. The book, which embraces sixty- 
eight pages, is splendidly illustrated. There are 
color reproductions of rich interiors done in 
redwood, and full page illustrations showing 
many varieties of finish from the natural wood 
to Japanese brown and silver grey. The vol- 
ume is appropriately bound in heavy paper por- 
traying redwood ‘‘slash’’ in the natural color. 
There are many suggestions covering the use 
of redwood, including exclusive recipes for 
stain finishes which can be relied upon to yield 
artistic, interesting and satisfactory results if 
carefully executed. Discussing the house and 
the home, the book lays down this fundamental: 

The inside, then, really is about all there is to 
the house, as far as living is concerned, and the 
interior finishing and furnishing together are the 
vital task of home building. Immediately we grant 
the foregoing premises, we must acknowledge the 
superior importance of our discriminative selection 
of the most beautiful and adaptable wood for the 
“interior trim” of the house we are to be so proud 


of for the rest of our lives. Inside the house is 
where we live. Inside the house is home. What 
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we have inside the house, and what we do inside 
the house determine the kind of home we have and 
the kind of sentimental and moral heritage which 
we bestow upon our children. 

The point is made that when the architect, 
home builder or decorator puts redwood into 
a house, he has a most unusual opportunity to 
distinguish himself in working out color 
schemes. There is no limitation upon an ar- 
tistic impulse in the handling of redwood. Red- 
wood will take any finish that any other wood 


will take, and some that no other wood will 
take. It takes stain readily, and the stain 
penetrates so thoroly that any damage to the 
surface does not show as much as might be 
feared, because the pinking color of the natu- 
ral wood does not show thru the stain. An- 
other vital point is practically total absence 
of resin and pitch. Quoting from the first 
page of the book: 


So this is the book about interior trim of genu- 


ine California redwood in modest homes, in elap- 
orate homes, and in public buildings: suggesting 
its varied yet unvarying beauty, its distinction. itg 
graceful dignity of grain, its responsiveness to 
diverse artistic treatment, its sympacu. Uc ua. mony 
with any type of interior. its excell ont “worka. 
bility,” its unequaled freedom from the warping 
and shrinking tcudencies of sv Muuy wouds, auu ity 
economic advantage as relat'd to more costly yet 
less desirable foreign “trim woods.” 


There is much to write about in the book, 
and it is well done. 





San FRANCISCO, 
Cauir., March 22.— 
Unique among the lum- 
ber offices and lumber 
yards of the Golden 
Gate are the headquar- 
ters of the Cadwallader- 





B. W. CADWALLADER, 
San Francisco, Cali. ; 


President Cadwallader- 
Gibson Co. (Inc.) 





Gibson Co. (Ine.), at 
Fifth and Brannan 
streets, displaying in 
exterior and interior fin- 
ish the varied and beau- 
ful effects of Philippine hardwoods in proper 
combination. The results are so marked and 
attractive as to have made the offices of the 
company one of the show places of San Fran- 
cisco. In particular the exterior of the build- 
ing has been paneled with weatherproof veneer 
of bataan mahogany. This splendid wood has 
been given the severest test imaginable, for dur- 
ing many months it has been exposed to the ele- 
ments; and its superiority is amply demon- 
strated by the fact that it has stood up in a 
surprising and gratifying manner. The office 
building and yards occupy a frontage of an 
entire block on Fifth Street, between Brannan 
and Bluxome; and in the sheds at present is 
a stock of more than 2,500,000 feet of bataan, 
lamoa, orion and bagac, not including a supply 
of perhaps 500,000 





dices of long standing, to blaze a trail of sound 
lumber merchandising, and within two years 
to build up a _ business whose sales extend 
around the globe, is an achievement worth the 
attention of every progressive lumberman. 
Thru short-sighted methods, Philippine lumber 
had lost popularity in the United States. Most 
of the cargoes sent here gave just reasons for 
the complaint that it was brash, too porous, 
worm-eaten and wasteful. It reminded folks 
of the conundrum: 

‘*What is worse than biting into an apple 
and finding a worm? Biting into it and finding 
half a worm! ’’ 

Worm holes and other defects had left a bad 
taste in the mouths of American lumber buy- 
ers when they thought of Philippine lumber. 

The situation called for a remedy and a 
courageous leader to show the way out. Thus 
the stage was set for the advent of Mr. Cad- 
wallader who knew that the Philippines pro- 
duced very desirable lumber. He had _ per- 
sonally gathered this information first hand, 
during his extensive activities there as a con- 
tractor and as an expert upon whom Uncle 
Sam had depended to inspect warehouses, 
docks and other structures. 


Trade Names for Philippine Hardwoods 


The Cadwallader-Gibson Co. was organized, 
with large holdings of virgin timber in the 
northern mountains of the islands. The first 
fundamental necessity, as Mr. Cadwallader 
saw it, was to raise quality standards. He 
made it a rule not to ship any lumber grown at 
an altitude of less than 1,000 feet. 

The next step was to christen the product. 


Successfully Markets Philippine Woods 


Less than two years ago it opened its American 
headquarters in San Francisco. It now hag 
branches in Oakland, Seattle and Los Angeles; 
also selling connections in important centers of 
the United States, Europe and the Orient. 

At first it had to overcome the prejudices 
of planing mills. This was soon accomplished, 
Architects found the newly introduced woods 
irresistibly beautiful, durable and reasonable 
in cost. Contractors and builders took to them 
readily. Some door manufacturers, who used 
Philippine mahogany without letting it season 
properly, naturally encountered trouble. Here 
again the Cadwallader-Gibson Co. displayed its 
genius for leadership. It began to manufac- 
ture veneered stiles and rails, and thus furn- 
ished the door makers with an article on which 
they could build up a profitable business. 

During the European war, Uncle Sam, who 
for quite a while had been leaning on Mr. Cad- 
wallader’s judgment and expert knowledge of 
timber and lumber, asked him to make plywood 
for pontoons. He installed all the latest equip- 
ment for the purpose, and just as he was about 
to start the armistice put a halt to his oper- 
ations—but only for a while. The Government 
wanted to take the equipment off his hands, but 
Mr. Cadwallader decided to keep it and make 
plywood for the trade. 

The Cadwallader-Gibson Co., as shown by 
the illustration of its office and warehouse 
building in San Francisco, has faith in its 
products. 

The success of the Cadwallader-Gibson Co., 
in marketing bataan, lamoa, orion and bagac, 
is a matter of wide public interest, because 
the company has originated new grades that 
are rapidly outrival- 





feet of the figured 
panels for which an 
increasing demand is 
noted in fine resi- 
dences all over the 
world. It is a mere 
incident that in one 
of the recent Mont- 
clair homes across the 
bay an entire room 
has been set off with 
specially-selected Phil- 
ippine mahogany sup- 
plied by the Cadwal- 
lader-Gibson Co. The 





ee ling Mexican and 

: : Honduras mahogany. 
The concern is intro- 
ducing new woods to 
the building frater- 
nity, the furniture 
trade, the piano trade, 
the automobile and 
car building trade, 
and other consumers. 
The company has 
worked miracles with 
the proverbially, con- 
servative British mind. 
After trying a small 
sample shipment, 





panels are 48x84 
inches, and are ex- 
quisitely figured. 

This is one of the 
instances going to show that the Philippine 
hardwoods are becoming more popular every 
day in the world’s markets, having gained recog- 
nition on account of their intrinsic merits. B. 
W. Cadwallader, president of the Cadwallader- 
Gibson Co., is at present in the United States, 
having arrived here early in March from Ma- 
nila, where he makes his home, and where the 
company of which he is head owns and directs 
a hardwood operation. He has made the voy- 
age so many times that it has become an old 
story to him. He is now able to note that the 
mahogany manufactured by his company is 
securing the widest distribution, finding a 
ready and growing demand not only in the 
United States, but in England, Scotland, Aus- 
tralia, China and Japan. In the development 
of this market, the Cadwallader-Gibson Co. has 
shown the true American pioneer spirit. To 
correct trade abuses, to overcome trade preju- 


American headquarters of the Cadwallader-Gibson Co., (Inc.), San Francisco, Calif. Exterior 
is paneled with weatherproof veneer of bataan mahogany 


The trade names ‘‘bataan,’’ ‘‘lamoa,’’ 
‘forion’’ ‘bagac’’ were thus evolved. Their 
importance is emphasized by the fact that Bul- 
letin No. 1,050 of the United States Depart- 
ment of Agriculture, Forest Service, issued in 
1922, features bataan as a valuable species of 
Philippine woods. 

Then came the next logical step in modern 
sales methods. A trade mark was devised. It 
is affixed to every board shipped. This has a 
double-barreled effect: It forms a pledge of 
quality for which the company assumes full 
responsibility; it forms a dependable mark 
of identification for the trade. 

As the only Philippine lumber exporter, with 
its own mills and timber tracts, the Cadwalla- 
der-Gibson Co. can assure the trade an unfail- 
ing, uniform supply. 

Having thus set its house in order, the com- 
pany was ready to enter the American market. 


British car builders 
in London, placed an 
initial order for 500,- 
000 feet of bagac. 

Mr. Cadwallader, being a true cosmopolitan 
who has done and is doing much to raise the 
standards of lumber-selling, divides his time 
among the Orient, America and Europe, and 
shortly will sail for the Old World to visit his 
European sales agencies, 


Instructional Courses at Laboratory 


MapIson, WIs., March 24,—Forty-three men 
have already enrolled in the instructiona 
courses to be given at the Forest Products Labo- 
ratory at Madison in April. These men are 
coming from fifteen States and, it is estimated, 
will travel a total of 26,000 miles to attend the 
government school. Classes in the kiln drying 
of lumber, gluing of wood, and wood properties 
and uses will begin on April 7. The class 
boxing and crating starts on April 14. 
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South Dakota Retailers Sound Optimistic Note 


Sioux Fauts, 8. D., March 24.—An emphatic 
determination to tell the world that South 
Dakota is not bankrupt and that it has a wealth 
of resources not outrivaled by any other State 
jn the Union was expressed at the annual con- 
yention of the South Dakota Retail Lumber- 
men’s Association held in Sioux Falls last Wed- 
nesday and Thursday, March 19 and 20. [A 
prief telegraphic report of the opening session 
appeared on page 60 of the March 22 issue of 
the AMERICAN LUMBERMAN.—EDIToR.] This 
idea, stressed both by speakers and in informal 
discussions at the sessions, was incorporated in 
the set of resolutions and unanimously adopted. 
The lumbermen commended the Sioux Falls 
Chamber of Commerce for its activity along 
this line and recommended that other civie clubs 
and organizations over South Dakota take simi- 
Jar action. 

Other resolutions adopted included endorse- 
ment of the MeNary bill now before Congress, 
providing for the reforestation of the country’s 
timber areas; endorsement of Northwestern 
Lumbermen’s Association code of ethics and 
formulation of a similar code for the guidance 
of South Dakcta association; thanked retiring 
officers, convention speakers, Tri-State Associa- 
tion of Building Material Salesmen and other 
factors for their efforts in contributing to the 
success of the annual meeting. 

Underlying practically all discussions at the 
convention was the financial situation, caused 
by a series of bank failures since the first of 
the year. It was generally conceded that the 
worst had passed and that the State now is on 
a firmer foundation than it has been since the 
inflated prosperity days immediately after the 
war. With the tottering banks out of the way 
and business in general having an opportunity 
to make a survey of the situation and know ex- 
actly where it stands as to future prospects, 
further expansion and development on a sound 
basis may now be expected. 

But there is one thing very certain. Bank 
failures haven’t dampened the business enthusi- 
asm of the South Dakota lumber dealers or 
lessened their interest in the annual conven- 
tious. The attendance this year was close to 
350, the largest on record. Last year, before 
banks were tottering, the attendance was 100 
less. The convention this year was classed as 
the best ever held and so well pleased were the 
dealers with the entertainment and reception 
provided by the Sioux Falls business interests 
that they voted unanimously to return here in 
1925 for the next annual convention. 


Officers Elected 


President—-E. C. Barton, Vermilion. 

Vice president—C, F. Reitz, Salem. 

Secretary and treasurer—James W. Horner, Big 
Sioux Lumber Co., Sioux Falls. 

Directors—James McClenahan, Kimball; Robert 
Burns, Mitchell, and H. A. Wagner, Huron. 


WEDNESDAY AFTERNOON 


The convention opened at 2 o’clock Wednes- 
day afternoon in the spacious convention hall 
of the Cataract Hotel. Wholesale firms were 
well represented and had transformed the lob- 
bies and corridors of the hotel into veritable 
lumber headquarters with everything from silo 
attachments to doors and windows scattered 
here and there. 

In his annual message President James R. 
Jordan, of Mitchell, said that there are many 
problems of pressing importance in South Da- 
kota now to lumber dealers that deserve their 
attention as well as that of business men in 
other lines. He told of the waves of depression 
and prosperity he had gone thru since settling 
in South Dakota forty-seven years ago, explain- 
ing that any State with such a firm and sub- 
stantial foundation of resources as this State 
will always come to the top. Financial and 
agricultural troubles such as exist at present, 
he stated, are but temporary. Continuing, Mr. 
Jordan said: 

I have been thru such incidents in the past, 
and as then, it means a period of retrenchment 
or a while but nothing to cause grave worry for 


e man who has builded his business on a firm 
and substantial foundation. We may say that 





there is an advantage in it because it weeds out 
institutions that are uneconomical. Probably they 
are so because of mismanagement, probably their 
location is unfavorable, probably they are unneces- 
sary, probably they have fostered undue and ex- 
travagant business expansion. Nevertheless, the 
sound, conservative firm will stand a shock such 
as we have received in South Dakota the last 
three months. 

But it is not my purpose to contend that there 
is nothing which can not be remedied. First we 
should give our attention to agriculture. There 
is no question but that the farmer has had a hard 
time of it and all of you realize how much the 
prosperity of the farmers is related to our business. 
If their crops are not profitable, they must curb 
their building operations. They couldn’t build if 
they wanted to in many instances as the banks 
have extended all the credit they conservatively 
can. This, however, applies to a certain percentage 
of the farmers and I don’t want you to think 
that I mean the farming class of South Dakota as 
a whole. Sometimes we have a habit of hearing 
certain reports and unthinkingly take it for granted 
that it applies to all. The older farmers of South 
Dakota, those who own their land, are not worry- 
ing now. They can build if they need buildings 
and it is this business, in my opinion, that we 
should encourage. 


Remedy for Farming Ills 


To return to what should be done about the 
farming ills. The farmer must have higher prices. 
I talk to farmers daily—good farmers—and realize 
that they’re up against a tough proposition. How- 
ever, I believe that whatever steps are taken should 





JAMES R. JORDAN, 
Mitchell, S. D.; 
Retiring President 


JAMES W. HORNER, 
Sioux Falls, S. D.; 
Secretary-treasurer 


be taken in the direction of increasing the price 
of the products the farmer sells rather than lower- 
ing the price of the products he must buy. ; 

This is something everyone of you should think 
about. It is your duty to take an active part in 
your home community in the movements to aid the 
farmers. We must realize tho that it is not a 
simple manner. 

Here in South Dakota a great bulk of the busi- 
ness of our small town lumber dealers comes from 
the farms. This illustrates how closely linked 
are our hopes of prosperity. Many farmers need 
improvements but they can’t build without money. 
There is an opportunity to serve here that should 
not be neglected. In handling jobs for farmers, 
consider their work from a strictly business view- 
point. See that you advise them well so that they 
will get full value in return for every dollar ex- 
pended in new buildings. 

Mr. Jordan traced the development of the 
lumber business as a whole, discussing it in 
South Dakota particularly. His many years 
of residence in the State made it possible for 
him to cite numerous illustrations from his 
personal observations. 

The lumber dealers’ field of activity is spread- 
ing out, he said. He no longer is a man who just 
sells lumber. He is the adviser of his clients as 
to when they should build, how they should build, 
what they should build and what kind of material 
to use, This is particularly true of the farm trade. 
Farmers now walk into a lumber office, tell the 
dealer what they want and let him work it out 
for them. They used to figure it out for them- 
selves and most of you know the unsatisfactory 
results of that system. 

Mr. Jordan also told of the increased effi- 
ciency in the lumber business, both in the whole- 
sale and retail divisions. 


James W. Horner, secretary, presented figures 
showing the association to be on a substantial 


basis and indicating progress during the year. 


THURSDAY SESSION 


Addresses at the Thursday afternoon session 
were made by Alexander Karr, Chicago, of the 
American Community Association, and William 
H. Badeaux, of Minneapolis, secretary of the 
Northwestern Lumbermen’s Association. 

Mr. Karr emphasized the value of social ser- 
vice and good will in business, citing examples 
of large companies which make a practice of 
philanthropic work. He then went on to tell 
how the same principle could be applied on a 
smaller scale by the South Dakota dealers. The 
general point of his talk was that the lumber- 
man, as a resident of his community, is directly 
interested in those things which tend to build 
up the community. Mr. Karr, in this connec- 
tion, brought out the tendency to home building 
and home owning in the nation and said that 
it would be a praiseworthy aim for any organi- 
zation to encourage and foster this tendency. 
He explained that persons who own their homes 
become better citizens, are better satisfied and 
social conditions are much improved. 

Mr. Badeaux was optimistic in his remarks 
as to the future of the lumber business here, 
declaring that the State was ideally situated 
for expansion. He continued: 

A State like this that is not fully populated, 
is a mecca, or should be, for the lumber dealers. 
More people are moving in and for every addi- 
tional family there is another house and set of 
buildings. South Dakota is going to increase rap- 
idly in population from now on. 

The figures of your production are being broad- 
east. This State is an ideal home for many hun- 
dreds of more people and they will come here as 
soon as they learn of the splendid opportunities 
you have to offer them. This increase in popula- 
tion means a steadily increasing business for all 
industries, not only the lumber business, and you 
know what that expansion means to you. South 
Dakota can support many more residents than it 
has. I can't visualize anything but an exceedingly 
bright future for the Sunshine State. 

The remainder of Thursday afternoon was 
occupied with the report of committees, elec- 
tion of officers and other general business. In- 
terspersed was informal discussion of many 
topics of interest, chiefly the financial and agri- 
cultural future of South Dakota. All ad- 
mitted that the bank failures had been a 
severe blow to many communities and had wiped 
out a good part of the surplus funds. How- 
ever, they cited building operations in their 
home towns and adjacent rural communities to 
illustrate that business would be lively the 
coming season. Many extensive building plans 
were now being formulated, it was said. 


Banquet Features 


The high-spot of the whole convention was 
the carnival banquet Thursday night at Odd 
Fellows Hall. This was given by the Tri-State 
Association of Building Material Salesmen and 
is an annual event—one that is much looked 
forward to by the lumber dealers. The banquet 
this year surpassed all previous ones both in 
respect to entertainment and food. 

The banquet started at 7 o’clock with much 
noise and hilarity. Everyone had _ balloons, 
rattlers and wore colored carnival hats. The 
dining hall, in the basement of the I. O. O. F. 
temple, was decorated in red, white and blue 
streamers. During the course of the meal, 
singing and attempted vocalizing were the big 
features and staid business men forgot their 
troubles for the one evening at least. Several 
vaudeville acts, in which George Talbott took 
top honors, were enjoyed. Mr. Talbott told a 
number of humorous stories with a lumber slant 
to them and his Magnus Johnson dialogue was 
regarded as a ‘‘knockout.’’ 


SALESMEN’S ASSOCIATION OFFICERS 


The Tri-State Association of Building Mate- 
rial Salesmen, which supplied the entertainment 
of the convention, took an active hand in all 
arrangements.. The officers are: President, 
Fred Y. Fellows; vice president, W. L. Shep- 
herd; secretary-treasurer, George A. Carroll; 
directors, W. G. Tappan, J. E. E. Johnson and 
J. T. Thompson. 
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Southeast Missourians Commend Standardization Program— 


Discuss Grade Marking, Odd Lengths and Home Owners’ Clubs 


CAPE GIRARDEAU, Mo., March 24.—The 
Southeast Missouri Retail Lumber Dealers’ 
Association refused to go on record as en- 
dorsing the action of the Southern Pine As- 
sociation in favoring grade-marked lumber. 
The convention, which met here last Wednes- 
day and Thursday, and a preliminary report 
of which appeared on page 60 of the March 
22 issue of the AMERICAN LUMBERMAN, was the 
first group of retailers to which was submitted 
the plan of the Southern Pine Association, 
adopted at New Orleans two weeks ago. 

A resolution was presented by L. E. Sigur, 
of the trade extension department of the as- 
sociation, but on motion of E. C. Robinson, 
chairman of the committee, it was rejected. 
Mr. Robinson is president of the company 
bearing his name, which is the largest operator 
of line yards in this territory. Mr. Sigur dis- 
cussed the grade-marking of lumber by ma- 
chines as a part of his talk on ‘‘ Southern Pine 
Manufacturers’ Co-operation with the Re- 
tailer.’’ It was explained by Mr. Sigur, in 
answer to questions, that the grade-marking 
of lumber did not in any way affect the pres- 
ent inspection rules. The discussion was brief. 
W. B. Massey, of the Miners’ Lumber Co., 


Bonne Terre, spoke against the resolution, | 


while Oscar Fuller, of Portageville, saw no 
objection to it. The vote to reject was 
unanimous, 

The convention voted to meet in St. Louis 
in 1925, in connection with the conventions 
of the Southern Illinois and Northeast Mis- 
souri associations, after a plea by H. C. Gor- 
bet, division sales manager of the Huttig 
Sash & Door Co., St. Louis. Mr. Fuller op- 
posed this. 


Against Odds, Shorts Should Be Special 


The association went on record as com- 
mending the standardization of lumber but 
believed ‘‘the adoption of odd lengths inad- 
visable, that 8-, 10-, 12-, 14-, 16-, 18-, and 20- 
foot lengths should be determined as standard 
lengths, and that lengths shorter than 8 feet 
should be marketed under special contracts.’’ 

Besides adopting resolutions of thanks to 
the dealers at Cape Girardeau and the mayor 
for their reception, and to the officers for the 
program and entertainment. and efficient serv- 
ices, this resolution was adopted: ‘‘We also 
appreciate the interest of the lumber trade 
journals taken in our convention, especially 
the splendid talk given by the representative 
of the AMERICAN \LUMBERMAN, Roy M. 
Edmonds.’’ 

The association also went on record as op- 
posing the workmen’s compensation law to 
be submitted under the initiative and referen- 
dum to the voters of Missouri in November. 


Election of Officers 


Charles E. Kiefner, of the J. Tlapek Lum- 
ber Co., Perryville, was reélected president. 
He is now serving his sixth term. Other 
officers elected follow: 


Vice president—W. B. Massey, Miners’ Lumber 
Co., Bonne Terre. 

Treasurer—Oscar Fuller, Fuller Lumber Co., 
Portageville. 

Secretary—W. C. Henry, E. C. Robinson Lum- 
ber Co., Poplar Bluff. 

Board of directors—L. T. Metz, Metz Lumber 
Co., Poplar Bluff; Charles Himmelberger, South- 
east Missouri Lumber Co.; Felix A. Petrequin, Ste. 
Genevieve Lumber Co., Ste. Genevieve; Leon Her- 
rick, S. W. Crawford Lumber Co., Crystal City, and 
foes M. Robinson, E. C. Robinson Lumber Co., St. 

ouis. 


The annual address of President Kiefner on 
home owning sounded the keynote. His ad- 
dress followed the invocation by Rev. C. H. 
Morton, of Cape Girardeau, address of wel- 
come by Mayor Barks, of Cape Girardeau, and 
response by Harry Young, of Sikeston, the 
youngest member of the association. 


Farm Situation Demands Conservatism 
Mr. Kiefner expressed the opinion that now 
was a time for caution and conservatism in 


view of the many disturbances now going on, 
and submitted his reasons for thinking so. 
‘*A survey of the trade thruout our territory 
will reveal the fact, I think, that the volume 
of business done for the year was hardly up 
to the average. Living as I do in a strictly 
farming community and doing 80 percent of 
our business with farmers, I can not refrain 
from calling attention to the plight of the 
farmer. He claims he is not making any 
money; in fact, in many instances he claims 
he is not making both ends meet. I, for one, 
am inclined to believe him, especially so since 
I see the farmers leaving their farms, selling 
out, allowing the land to lie idle and the 
buildings to remain vacant. In my county 
there are many abandoned farms; no tenants, 
fences falling down, houses rapidly decaying, 
land washing into gullies and growing up with 
weeds. I am told that other counties are af- 
fected in somewhat the same way. Some 
might say, ‘Well, what has the farmers’ con- 
dition to do with us. Let them take care of 
themselves; we have troubles enough of our 
own.’ Such reasoning will prove only sophistry 
in the end, for the farmers’ troubles are our 
troubles whether we like it or not.’’ 
Euild a Home Before Buying a Car 

The hope was expressed by Mr. Kiefner 
that the convention would give some heed to 
the question of how people can be induced to 
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buy or build homes before they buy auto- 
mobiles. He continued: ‘‘ Automobiles are a 
necessity. They have come to stay. We can 
not do without them. However, we must all 
admit that the indiscriminate buying of auto- 
mobiles is the one thing more than all others 
that prevents the building of many more 
homes in both country and city. We might 
try to convince people the best thing to do is 
first to buy a home. It is worth a trial at 
least.’’ Mr. Kiefner pointed out that an- 
other condition that threatens is the shortage 
of mechanics in the building trades. He 
urged help in the establishment of trade 
schools. 

In conclusion, he said: ‘‘I have confidence 
in the future of our business, and believe that 
it will be all that we can reasonably expect 
it to be. All that is required is vigilance on 
our part. Eternal vigilance is the price of 
liberty; it is also the price of almost every- 
thing else in this world that is worth while. 
Special privilege is the curse that afflicts all 
government wherever government exists.’’ 

The reports of Secretary O. T. Pfefferkorn, 


of Chaffee, who announced that he would be 
unable to accept another term, and of Treas. 
urer Fuller, were read and accepted. 


Retailer’s Job Is Home Building 


E. E. Woods, of Claremore, Okla., president 
of the Southwestern Lumbermen’s Associa- 
tion, made his first appearance before a retail 
lumber dealers’ convention since his election 
in January. His subject was ‘‘Our Business,’’ 
He began by praise of the late J. R. Moore. 
head. ‘‘B. E. Line, the present secretary,’’ 
he said, ‘‘has ably undertaken to carry on the 
work.’’?’ Mr. Woods said that the American 
public looks at conventions as wholesome, ag 
beneficial aid toward obtaining better condi- 
tions in the entire industry. The time had 
passed when the public regarded lumber con- 
ventions as an oceasion to fix prices. 


Discusses Line and Individual Yards 

Mr. Woods took up the question of line 
yards. He said: ‘‘In Oklahoma everything 
is the line yard. In Wisconsin, I understand, 
the change is being made from the line to 
the individual yard. It would be better for 
the line yards if they would understand the 
local attitude better than they do. The line- 
yard manager must make his profits from the 
community in which he does business. The 
line-yard managers do not support the com- 
mercial clubs or other civie activities as they 
should. However, line yards have done much 
for the community by furnishing lumber and 
other material at low prices because of their 
large purchasing power.’’ 

Promoting Sales by Up-to-Date Methods 

Elmer C. Eby, field sales manager of the 
Lehon Co., Chicago, spoke on ‘‘ Promoting 
Sales.’’ He began by giving a history of the 
roofing business in this country. He said that 
the lumber dealer is conducting more and 
more of a specialty shop, almost like a drug 
store. He assured the dealers that his com- 
pany was not against wood. One of the ways 
to promote sales, the speaker said, was to get 
away from the old warehouse front idea, 
Greater consideration should be given to the 
kind of office the lumberman has. He also 
urged that an appeal should be made to the 
women of the community. Space bought in 
the newspapers should be used by advertising 
effectively, he asserted. 

Harry D. Gaines, of the Thomas E. Powe 
Lumber Co., St. Louis Vicegerent Snark of 
Hoo-Hoo, told of the aims of that organization 
and urged that candidates be obtained for the 
concatenation to be held here the first evening 
of the convention. 

A happy event of the first day’s session was 
the presentation of a gavel to President Kief- 
ner by the wholesalers and manufacturers. 
The presentation speech was made by Mr. 
Gorbet. 

The convention adjourned at 5  o’elock. 
Some of the lumbermen went to the Hoo-Hoo 
concatenation; others went with their wives 
to the Broadway Theater, where a special per- 
formance was given for them. 


Presents Bestville Plan for Home Clubs 

The convention assembled at 10:30 o’clock 
Thursday morning, with President Kiefner 10 
the chair. After the address by Mr. Sigur, 
Roy M. Edmonds, staff 
representative of the 
AMERICAN LUMBERMAN 
spoke on ‘‘The Place 
of the Dealer in the 
Community.’’ Mr. 
Edmonds stressed the 
importance of the 
dealer as a builder of 
homes in the com- 
munity, wherein lay 
his greatest possibili- 
ties for good. He said that the retail lumber 
dealer ranks first in the list of agencies that 
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make for the development of the community. 
Mr. Edmonds told of the efforts of Tacoma 
(Wash.) lumbermen to promote home building 
thru codperative effort, and gave in detail the 
‘‘Bestville Plan’’ of organizing a Home 
Owners’ Club as outlined by the AMERICAN 
LUMBERMAN. In introducing Mr. Edmonds, 
President Kiefner praised the work of the 
AMERICAN LUMBERMAN, and called it ‘‘one of 
the greatest trade journals in the world.’’ 


Forum Discusses Short and Odd Lengths 


The matter of odd lengths was brought up 
in the open forum discussion. Mr. Henry said 
that they would be a great deal of trouble to 
the retailer, without accomplishing any good. 
Contractors he had talked to did not seem to 
eare for them. Mr. Fuller and Mr. Herrick 
also spoke against this feature of the stand- 
ardization program. IF. M. Robinson said that 
the dealer would profit thru the sale of short 
lengths, but that he should buy them as he 
wants them and not be required to take them 
whether he orders them or not. KE. C. Robinson 
also spoke against the odd length plan. He 
said that dealers should be permitted to buy 
lengths as they wanted them, rather than be 
compelled to take what is offered. 


Handling Credits to Prevent Losses 


The question of credits was next discussed 
in open forum. Mr, Fuller wanted to know 
how ‘‘you fellows make your customers pay 
their bills.’’ E. C. Robinson urged that lum- 
ber dealers adopt some system of handling 
eredits. Mr. Pfefferkorn explained that in 
Chaffee, which is a railroad town, virtually 
all of their sales were on a credit basis. ‘‘We 
have an understanding with our customers,’’ 
he explained, ‘‘as to just when they expect to 
pay us.’’ KE. C. Robinson said that the lum- 
berman is usually the last man paid. Mr. 
Petrequin also urged that there be a clear 
understanding as to when the bill will be paid, 
and the customer held to that promise. Mr. 
Massey said that his credit losses in his town, 
a mining community, were not more than 14% 
percent. Most of his business was on a time- 
payment basis. C. W. Henderson, of Jackson, 
said that his credit losses were less than one- 
half of 1 percent. The company carries more 


investment on the books than in the lumber 
yard, he said. Have a definite understanding, 
he advised, and,added: ‘‘One trouble is that 
lumbermen are too eager to sell.’’ 


Industry Should Aid Farmer 


The first speaker scheduled for the after- 
noon session was J. R, Koontz, vice president, 
in charge of traffic of the Frisco Lines, but he 
was unable to be present. In Mr. Koontz’s 
absence, H. F. Sanborn, of St. Louis, his as- 
sistant, spoke. ‘‘If the railroads are to keep 
pace with the growth of the country,’’ he said, 











E. "°C. ROBINSON, 
St. Louis, Mo. ; 
Discussed Odd Lengths 


OSCAR FULLER, 
Portageville, Mo. ; 
Reélected Treasurer 


‘“they must have credit, and they can not 
maintain this credit without the confidence of 
the investing public.’’ 

Charles A. Spiess, sales manager Julius 
Seidel Lumber Co., St. Louis, spoke on ‘‘ Lum- 
ber Merchandising.’’ He said that two things 
made the world go—production and distribu- 
tion; a salesman distributes production. Mr. 
Spiess said that some lumber dealers still 


operate on the old principle of bargaining. 
They bargain back and forth before they come 
to an agreement with the customer and then 
they sell. This is old stuff, he declared. 
‘Your price is too high,’’ is a complaint lum- 
bermen hear, the speaker said. An effective 
answer to this plea is to cite the length of time 
the concern is in business. If its price is 
too high it can not remain in business. 


Getting Protection Thru Liens 


The Missouri lien Jaw was discussed by F. 
K. Tyler, of Kansas City, counsel for the 
Southwestern Lumbermen’s Association. After 
urging that lumbermen take advantage of this 
law, he gave what he ealled the ten com- 
mandments of the law as follows: 


1. Find out who owns the property on which 
your lien is going to be put. Be certain it is 
filed in the name of the rightful owner. 

2. Decide when you start selling lumber for the 
improvements whether there is to be a sale of each 
separate delivery of lumber, or whether there is 
to be a running account. If it is on running ac- 
count, the time for filing the lien dates from the 
delivery of the last item. If each account is sep- 
arate, the time for filing dates with each separate 
item. 

3. File within six months if you deliver as an 
original contractor, or four months if you are a 
subcontractor. 

4. Be careful about taking other security when 
you are relying upon a mechanics’ lien. Security 
is all right, if its due date is not later than the 
time for filing ; otherwise it voids the lien. 

5. Make certain that your material went into 
the building. 

6. If you deal with a contractor, be sure to 
notify the owner ten days before you decide to 
file a lien. 

7. Describe accurately the 
which you are filing the lien. 
8. Itemize your account in filing your lien. 

9. File your lien in time. Many lumbermen 
neglect to do this. 

10. Hire a lawyer. 


President Kiefner presided at the annual 
banquet held in the evening at the Elks’ Club. 
Douglas Malloch, Lumberman Poet, of the 
AMERICAN LUMBERMAN, was to have been the 
principal speaker, but was unable to be pres- 
ent on account of failing to make the proper 
train connection at St. Louis. James A. Finch, 
an attorney, of New Madrid, Mo., spoke on 
‘‘Our Responsibility.’’ Others who spoke 
were Messrs. Woods, Tyler, Waldo Watkins, 
Gorbet and Fuller. 


property against 


Reforestation Important Topic at Carolina Pine Annual 


[Special telegram to AMERICAN LUMBERMAN] 

NorFoLtK, Va., March 27.—The thirty-fifth 
annual meeting of the North Carolina Pine 
Association was held in the ballroom of the 
Monticello Hotel here today, with a large at- 
tendance. President J. 
Ross MeNeal, who pre- 
sided, in his annual ad- 
dress recommended four 
meetings of mill inspec- 
tors a year; instructed 
the traffic manager to 
get out a new rate 
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book; recommended the 
publication of a mold- 
mg book as soon as 
possible, that grades be 
harmonized in accord- 
ance with the American 
Lumber Standards, and 
that the association 
compile a directory of association mills. He 
also urged meetings two or three times a year 
to consider logging problems. 
Secretary-treasurer John M. Gibbs in his re- 
port outlined the activities of the association 
during the year, and his recommendations were 
very similar to the president’s. He thanked 
the officers and members for their aid. The 
Teport showed the treasury in good condition. 
The cost and values committee submitted a 


= 








Note: A complete report of the annual 
convention of the North Carolina Pine 
Association will appear in the April 5 is- 
sue of the AMERICAN LUMBERMAN.— 
Epitor. 





printed report. The inspection committee ree- 
ommended four inspectors’ meetings a year; 
trade marking of lumber; marking contents on 
edge grade lumber, and lengths on stock widths, 
in chalk; called attention to revised Nos. 1 and 
2 bark strip rule; recommended the placing of 
an official inspector in New York City to han- 
dle reinspections; suggested work be begun 
on trade terms to fit in with the American 
Lumber Standards, and urged more interest in 
inspection matters. All the recommendations 
were approved. The membership committee re- 
ported a gain of thirteen members during the 
year. The Ashboro Wheelbarrow Co., Ash- 
boro, N. C.; Corley Bros., Cayce, 8S. C.; Little 
River Lumber Co., Star, N. C., and Brown 
Lumber Co., West Union, S. C., were elected 
members. Reports were received from the in- 
surance, transportation and trade relations com- 
mittees showing their activities. Reports from 
various State legislative committees were re- 
ceived, outlining legislation affecting lumber- 
men handled during the year. 

Frederick I. Cox, of the Interstate Commerce 
Commission, gave an interesting talk on trans- 
portation conditions, and said the future out- 
look was bright. 

Reforestation Is Fully Discussed 


George W. Ward, of Washington, D. C., spoke 
on timber and timber lands, and advocated re- 
forestation as a profitable investment. H. M. 
Curran, Raleigh, N. C., State forester, gave an 
interesting talk on forestry, urging codperation 


with farmers to make timber growing profitable. 
Maj. Harris, tax expert of the North Carolina 
geological survey, urged better fire protection 
and tax laws in an effort to maintain the lum- 
ber industry permanently. 


Officers Elected at Afternoon Session 


The meeting adjourned for lunch at 1.30, the 
afternoon session beginning at 2:30, presided 
over by F. G. Davies, Charleston, 8. C. Wilson 
Compton, of the National Lumber Manufac- 
turers’ Association, outlined the work being 
done by that organization and thanked the 
members for their cordial support. Judge F. 
S. Spruill then made a report covering tax and 
other matters handled, which was very interest- 
ing. Addresses were also made by H. B. Clark, 
National Lumber Manufacturers’ Inter-insur- 
ance Exchange; John E. Lloyd, National Retail 
Lumber Dealers’ Association; W. W. Schupner, 
National-American Wholesale Lumber Associa- 
tion; W. C. Hull, vice president Chesapeake & 
Ohio Railway, who informed members that busi- 
ness prospects were good, with the railroads in 
better position to handle traffic. Various com- 
munications were read and acted upon. 

The resolutions committee reported favorably 
on recommendations of the various officers. 

F. G. Davies was elected president for next 
year. Directors for the various States were 
then elected. Secretary John M. Gibbs was re- 
elected. 

The annual banquet will be held at the Monti- 
cello Hotel at 7:00 p. m. Judge F. 8. Spruill 
will be toastmaster. Addresses will be made 
by James A. Emery, of Washington, D. C., and 
Capt. Irving O’Hay, soldier of fortune. Covers 
will be laid at the banquet for one hundred 
fifty persons. 
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- Consulting and Central Committees on Lumber Standards 


Act on Odd and Short Lengths, Bundling, Grade Marking 


Questions of vital concern to both producers 
and distributers of lumber were discussed 
and acted upon at meetings of the consulting 
and central committees on lumber standards, 
held at the Congress Hotel, Chicago, on Thurs- 
day, Friday, and Saturday of last week. The 
sessions of the consulting committee occupied 
the first two days, and on the third day the 
recommendations formulated by that body 
were considered and acted upon by the central 
committee. 


[Nore: A report of Thursday’s sessions of 
the consulting committee appeared on pages 58 
and 59 of the March 22 issue.—EDITonr. | 


While the clashing of diverse interests repre- 
sented in the conferences was frequently in 
evidence, there was plainly a sincere desire on 
the part of all participating to find a common 
ground, and very substantial progress was 
made, final action, so far as the consulting and 
central committees are concerned, being taken 
on a number of important questions, such 
action being subject to ratification at the gen- 
eral conference on lumber standardization to 
be held in Washington, April 22 and 23. 

Of the various subjects before the con- 
sulting and central committees, those of the 
greatest interest and importance both to 
manufacturers and retailers of lumber were 
the grade marking of lumber, and the market- 
ing of odd and short lengths. 

With regard to the first named subject, the 
central committee voted to accept the recom- 
mendations of the consulting committee en- 
dorsing the principle of grade marking, to- 
gether with certain stipulations as printed on 
page 58 of last week’s issue of the AMERICAN 
‘LUMBERMAN, 


Report on Odd and Short Lengths 


Discussion of the proposition of odd and 
short lengths centered around the recom- 
mendations brought in by the consulting com- 
mittee’s sub-committee appointed to consider 
the question of odd and short lengths from 
the merchandising standpoint. These recom- 
mendations were embodied in a majority and 
a minority report of the sub-committee. The 
majority report, presented by C. V. McCreight, 
was as follows: 


1. We have unanimously agreed that the ques- 
tion of odd lengths is such a negligible item that 
we recommend that it be not considered in this 
standardization program. 

2. As to the matter of short lengths, we have 
agreed by a vote of 4 to 2 (Mr. Ward and Mr. 
Meacham dissenting) that the question is an 
economic one that should be regulated by the law 
of supply and demand, the same as the matter 
of selling other items and lengths of lumber is now 
regulatid; that it is a merchandising problem 
that should be left entirely as a matter of con- 
tract between the producer and the seller, 

3. That we recommend that this standardiza- 
tion program should not attempt to standardize 
the manner in which these short lengths should 
be sold. To do so, as a matter of fact, involves 
a question of price, which, in our opinion, this 
standardization program should avoid. 

The recommendation, therefore, supported by a 
vote of 4 to 2, is that we discontinue this part of 
the program in the matter of trying to standardize 
the manner in which the short lengths of lumber 
shall be sold. 

As to the matter of bundling, we have agreed, 
by a vote of 5 to 1, that all lengths of bundled 
stock should be bundled separately, the west Coast, 
represented by Mr. Miller, dissenting to this report 
as to bundling on beveled siding only. 


Retailers Submit Dissenting Report 


The minority report, subscribed to by F. 
J. Ward and M. E. Meacham, was then read, 
as follows: 


In disagreement with the majority report of the 
wholesalers and the manufacturers, we submit the 
following: 

We, the retail members of this committee, recom- 
mend that 8 feet be the minimum length for the 
standard board and extra standard board, all 


grades, whether the product be of the sawmill or 
of the planing mill; that is, whether square edged, 
ship lapped, matched, or made into drop siding, 
flooring, ceiling, partition, molding, casing or base. 
We believe that the term “random lengths” 
should in standard practice include only 8, 10, 12, 
14, 16, 18 and 20 foot lengths, well proportioned. 


The minority report failed of adoption, by 
a vote of 6 to 1, the single affirmative vote 
being cast by the retail group. The consulting 
committee then proceeded to consider and 
adopt the majority report. 

Before doing so, however, an amendment 
was adopted adding to the first paragraph of 
the report the words: ‘‘except in connection 
with the first two paragraphs of the practical 
size investigating committee’s report,’’ which 
paragraphs read as follows: 

1. This committee finds that the following odd 
lengths of standard and extra standard dimension 
are, from the consumers’ point of view, desirable 
and practical, and in the interest of economy in 
construction: 2”x4”—9’ and 11’ ; 2” x 6”—9’ and 
11’; 2”x8”—9’, 11’ and 13’; 2”x10”—13’ and 
15’. 

2. This committee finds that the following odd 
lengths of standard structural timber are, from 
the consumers’ point of view, desirable and prac- 
tical, and in the interest of economy in construc- 
tion: 6”x16”", 6”x18”, 8”x16”, 8”x18”—15’ and 
17° = 67z8", 10°<10”,. 10°x12", 12°x12", 14°x1<", 
16”x16”, 18”x18”—11’ and 13’. 

F. C. Krotter, a Nebraska retailer, made the 
point that in his State construction is prac- 
tically all on 2-foot centers, so that, so far as 
that section is concerned, the use of odd 
lengths would result in waste rather than be 
a measure of conservation. 


MEETING OF CENTRAL COMMITTEE 


The Central Committee on Lumber Stand- 
ards convened Saturday morning and con- 
tinued in session thruout the day, for the 
purpose of considering the recommendations 
adopted by the consulting committee during 
the previous two days, Chairman John W. 
Blodgett presiding. The first subject taken 
up was that of basic grades for structural 
timbers, on which there was prolonged dis- 
cussion. Some thought this part of the pro- 
gram should be dropped; others that it should 
be deferred, to permit further time for the 
associations to consider it and submit their 
recommendations to the consulting committee. 
W. A. Durgin, chief of the bureau of simplified 
practice of the Department of Commerce, who 
was present as the representative of Secretary 
Hoover, expressed the opinion that the ques- 
tion of basic grades for structural timbers 
should not be divoreed from the standard- 
ization program; that a time limit should be 
fixed for final agreement on grades, and that 
sufficient technical consultants should be 
named to bring about such results. After 
some further discussion, Wilson Compton sug- 
gested that this question be passed over for 
the time being, which was acceded to. 


Basic Grades for Yard Lumber 


After an explanatory statement by Arthur 
T. Upson, of the Forest Products Laboratory, 
concerning the steps that have been taken by 
a number of the regional manufacturers’ as- 
sociations toward bringing their grades into 
line with the recommendations made by the 
manufacturers’ committee, in accordance 
with the action taken by the consulting com- 
mittee at the January meeting, W. E. Hawley, 
representing the engineers and _ railroads, 
moved that the action of those associations 
which have practically complied with the 
resolution referred to, be ratified, and that the 
associations be authorized to issue grading 
rules on that basis. This motion was adopted. 


Odd and Short Lengths 


The report of the merchandising sub- 
committee of the consulting committee, on odd 


and short lengths, as printed in the first 
column of this page, was next considered, 
There was considerable discussion, followi 
an amendment offered by Mr. Hawley pro. 
viding that random lengths shall consist of 
8-, 10-, 12-, 14-, 16-, 18-, and 20-foot lengths, 
well proportioned. 

In the course of the discussion, Mr. Durgin 
suggested that it was necessary, in order to 
reach any sort of conclusion, that the com. 
mittee either consider all three dimensions; 
that is, length, width and thickness, or else 
consider only two dimensions, width dnd 
thickness, eliminating from the standards all 
reference to lengths. Following Mr. Durgin’s 
comment, Mr. Hawley expressed his willing. 
ness to withdraw his amendment, and offered 
a substitute motion, to the effect that all odd 
and short lengths be considered a matter of 
contractual relations. 

Mr. Blodgett said that the matter of market- 
ing short lengths needs to be taken up in a 
more intelligent and correlated manner by 
both producers and distributers than has yet 
been done. Mr. Gray countered with the re- 
mark that until such ideal condition is 
reached, the retailers must insist upon some 
guaranty that short lengths shall not be 
forced upon them in undue proportion. Mr. 
Hawley’s motion being lost, Mr. Gray offered 
a substitute motion, which was adopted, as 
follows: 

That a survey be made covering the use of short 
length lumber, this survey to be submitted to the 
consulting committee before July 1, 1925. 

Further, that from July 1, 1924, to July 1, 1925, 
all reference to percentage of length be and is 
hereby uniformly omitted from the American lum- 
ber standards and from grading rules, specifica- 
tions, or otherwise, during that period; and that 
the matter of lengths to be shipprd on orders be 
a matter of specific contract in all cases. 


The question of bundling was next taken 
up, the recommendation ‘‘that all short 
lengths be bundled separately,’’ being unani- 
mously adopted. 


Definitions of Defects and Blemishes 


The following motion, offered by Mr. 
Compton (as proxy for John H. Kirby), was 
adopted: 

1. That for use in the formulation of yard lum- 
ber grading rules, and for the construction of 
contracts and the terms of purchase and sale of 
lumber thereunder, the Central Committee on Lum- 
ber Standards shall supply to the interested pur- 
chasers, distributers and consumers of lumber, 
and associations thereof, suitable 

(a) Definitions of defects and blemishes in yard 
lumber. 

(b) Lumber definitions and abbreviations, and 
commercial names of the species. 

2. That for such purposes the tentative recom- 
mendations be submitted to the interested purchas 
ers and consumers of lumber, and associations 
thereof. 

That based thereon, the Central Committee on 
Lumber Standards, at a general conference to be 
held on or about May 1, 1925, submit for adoption 
its final recommendations regarding these items. 


Revision of Molding List 


The report of the committee on moldings 
was adopted. This report recommended the 
reduction of the designs appearing in the 
present molding book from 255 to 150. It 
also recommended the addition of ten new 
designs and the redesigning of eight, which 
would make the total number of molding de 
signs to be included in the new book 168. 
The report also called for the appointment 
of a committee of architects to advise further 
changes, such committee to report at the meet- 
ing to be held in May, 1925. 

E. 8. Hall, representing the American In 
stitute of Architects, objected to what he 
characterized as fixing the molding standards 
on a commercial basis by simply eliminating 
certain obsolete and slow selling patterns and 
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retaining the best sellers without regard to 
artistic design and architectural harmony. 
Such a basis of standards he designated as an 
offense against good taste and against the pub- 
lie welfare. He thought that the molding 
standards should be determined after con- 
sultation with competent architects as to the 
adoption of designs in conformity with the 
eanons of architectural design and in the di- 
rection of right education of the public taste. 
Asked whether he did not think that the facet 
that certain designs were best sellers in- 
dicated that they were in good taste and in 
eonformity with correct artistic standards, 
Mr. Hall returned an emphatic negative. 

The simplification of workings (flooring) 
was next considered. Dwight Hinckley moved 
that the standard for flooring four inches and 
under be S2S, standard matched and scratch 
pack, which motion prevailed. 


For a Hardwood Consulting Committee 


W. A. Babbitt presented a recommendation 
adopted at an informal conference of hard- 
wood producers and consumers, held in Chi- 
cago, I’eb. 22, providing for the establishment 
of a hardwood consulting committee repre- 
senting all organized interests connected with 
the production and consumption of hardwood 
lumber, and suggested that action by the 
central committee in the direction of organ- 
ization of a consulting committee for con- 
sideration of hardwood lumber standards be 
taken promptly. 


[Nore: Complete text of the recommenda- 
tions presented by Mr. Babbitt, as well as the 
action leading thereto, will be found in the 
report of the hardwood conference of Feb. 
22, appearing on page 37 of the March 1 
issue.—EDITOR. | 


Adopt Report on Shingle Grades 


The report of the sub-committee appointed 
to formulate grading rules for shingles was 
presented by the chairman of the committee, 
8. P. Johns, jr., of Snoqualmie Falls, Wash., 
district sales manager of the Weyerhaeuser 
Sales Co. The report was adopted as read, 
with the exception of insertion of the word 
‘‘present’’ in the last line of fourth paragraph, 
making that clause read ‘‘ present association 
shipping weights.’? The complete report, as 
adopted, follows: 


We recommend that the basic grades of shin- 
gles be A, B, C, and D grades, manufacturers of 
each species to make use of detailed specifications 
covering their particular woods. 

We respectfully submit the attached recom- 
mendations for standard grades of red cedar shin- 
gles covering respectively 24-inch, 18-inch and 
16-inch shingles. 

We recommend the elimination of 16-inch—6 to 
2 shingles—also, 18-inch—5 to 2 shingles, it being 
our opinion that this action is in line with con- 
servation and the closer utilization of red cedar 
timber. It also eliminates superfluous and un- 
hecessary grades in the standardization plan. 

To prevent the over-drying of shingles, we rec- 
ommend that the kiln dried weight of shingles 
should not be more than 10 percent under present 
Association shipping weights. 

We recommend that openings shall not exceed 
an average of 1 inch to the course in random 
width shingles, 

We recommend that dimension shingles be sold 
full net count, no dimension shingle to be less than 
% inch scant of the specified width when dried. 

In view of the fact that but 10 to 15 percent 
of shingles are now packed and sold by the square, 
this committee does not feel that it should recom- 
mend the discontinuance of the thousand pack. 


RECOMMENDATIONS FOR STANDARD 
GRADES FOR RED CEDAR SHINGLES 


“A” GRADE 


To be strictly clear, edge grain, and free from 
sap. Random widths. 


24-inch Shingles, 4 to 2 


No shingle to be narrower than 4 inches. If 
packed by the thousand must count 18/18 courses 
to bunch, 7 bunches to the thousand. Bunches 
must measure 9 inches across butts when green, 
8% inches when dry. If packed by the square, 
must count 17/18 courses to bunch, 3 bunches to 
the square. Bunches must measure 814 to 9 inches 


across butts when green, 8% to 8% inches when 
dry. 
18-inch Shingles, 5 to 2!4 

No shingle to ,be narrower than 3 inches. If 
packed by the thousand must count 20/20 courses 
the square, or 5 bunches to the thousand. Bunches 
must measure 9 inches across butts when green, 
8% inches when dry. If packed by the square, 
must count 18/18 courses to bunch, 4 bunches to 
the square. Bunches must measure 8% inches 
across butts when green, 7% inches when dry. 


16-inch Shingles, 5 to 2 


No shingle to be narrower than 3 inches. If 
packed by the thousand, must count 25/25 courses 
to bunch, 4 bunches to the thousand. Bunches 
must measure 10 inches across butts when green, 
9%, inches when dry. If packed by the square, 
must count 20/20 courses to bunch, 4 bunches to 
the square, or 5 bunches to the thousand. Bunches 
must measure 8 inches across butts when green, 
7% inches when dry. 





“B"” GRADE 
To be strictly clear, mixed edge grain and flat 
grain, 44-inch sap, measured 5 inches from butt, 
on one edge only permitted. 


18-inch Shingles, 5 to 24 


No shingle to be narrower than 3 inches. If 
packed by the thousand, must count 20/20 courses 
to bunch, 5 bunches to the thousand. Bunches 
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Illustrating recommended Standard Grades for 


must measure 9 inches across butts when green, 
8%, inches when dry. If packed by the square, 
must count 18/18 courses to bunch, 4 bunches to 
the square. Bunches must measure 8% inches 
across’ butts when green, 7% inches when dry. 


16-inch Shingles, 5 to 2 


No shingle to be narrower than 83 inches. If 
packed by the thousand must count 25/25 courses 
to the bunch, 4 bunches to the thousand. Bunches 
must measure 10 inches across butts when green, 
9% inches when dry. If packed by the square, 
must count 20 20 courses to the bunch, 4 bunches 
to the square, or 5 to the thousand. Bunches must 
measure 8 inches across butts when green, 7% 
inches when dry. 





“Cc” GRADE 
Ten-inch clear butts and better for 18- and 16- 
inch shingles; 16-inch clear butts and better for 
24-inch shingles not permitted in higher grades. 
Sap permitted. 
24-inch Shingles, 4 to 2 


No shingle to be narrower than 3 inches. If 
packed by the thousand, must count 18/18 courses 
to the bunch, 7 bunches to the thousand. Bunches 
must measure 8% inches across butts when green, 
8% inches dry. If packed by the square, must 
count 17/18 courses to the bunch, 3 bunches to 
the square. Bunches must measure 8% to 8% 
inches across butts when green, 8 to 8% inches 
when dry. 


18-inch Shingles, 5 to 2!4 


No shingle to be narrower than 2% inches. If 
packed by the thousand, must count 20/20 courses, 
to the bunch, 5 bunches to the thousand. Bunches 
must measure 8% inches across butts when green, 
8% inches when dry. If packed by the square, 
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must count 18/18 courses to the bunch, 4 bunches 
to the square. Bunches must measure 7% inches 
across butts when green, 75 inches when dry. 


16-inch Shingles, 5 to 2 


No shingle to be narrower than 2% inches. If 
packed by the thousand, must count 25/25 courses 
to the bunch, 4 bunches to the thousand. Bunches 
must measure 9% inches across butts when green, 
91%4 inches when dry. If packed by the square, 
must count 20/20 courses to the bunch, 4 bunches 
to the square, or 5 to the thousand. Bunches 
must measure 7% inches across butts when green, 
7% inches when dry. 


“Db” GRADE 
Six-inch to 10-inch clear butts. Sap permitted. 


24-inch Shingles, 4 to 2 


No shingle to be narrower than 2 inches. Per- 
mits shims and feather tips 20 inches long. If 
packed by the thousand, must count 18/18 courses 
to the bunch, 7 bunches to the thousand. Bunches 
must measure 8% inches across butts when green, 
8% inches when dry. If packed by the square, 
must count 17/18 courses to the bunch, 3 bunches 
to the square. Bunches must measure 8% to 8% 
inches across butts when green, 8 to 8% inches 
when dry. 

18-inch Shingles, 5 to 24 

No shingle to be narrower than 2 inches. Permits 
shims and feather tips 16 inches long. If packed 
by the thousand, must 
count 20/20 courses to 
the bunch, 5 bunches to 
the thousand. Bunches 
\] must measure 8% 

ss inches across butts 
= | when green, 8% inches 
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= 16-inch Shingles, 5 to 2 


No shingle to be nar- 
rower than 2 inches. 
Permits shims and 
feather tips 14 inches 
long. If packed by the 
thousand, must count 
25/25 courses to the 
bunch, 4 bunches to the 
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10 thousand. Bunches 
Clear | “ must measure 9% 
inches across butts 
|Clear when green, 9% inches 
when dry. If packed by 





the square, must count 
20/20 courses to the 
bunch, 4 bunches to the 
square, or 5 to the thousand. Bunches must meas- 
ure 714 inches across butts when green, 744 inches 
when dry. 


Following the adoption of the report of the 
shingle committee the Central Committee on 
Lumber Standards adjourned. 


red cedar shingles 


“‘Pennsy”’ Consolidates Its Buying 


PHILADELPHIA, Pa., March 24.—The several 
regional purchasing agencies of the Pennsyl- 
vania railroad system have been consolidated, 
effective March 10, and hereafter all purchasing 
will be handled from the Philadelphia headquar- 
ters, situated at Seventeenth and Filbert streets. 
This move abolishes purchasing agencies for- 
merly known as the northwest, central, and 
southwestern district agencies, with headquar- 
ters at Chicago, Pittsburgh, and St. Louis, re- 
spectively, and consolidates all these buying ac- 
tivities at Philadelphia, which previously han- 
dled the buying for the eastern district only. 
While all buying is under general supervision 
of Assistant Purchasing Agent W. W. Morris, 
the lumber and tie purchases are in direct 
charge of E..D. Ehrhart. All the regional in- 
spection work of the purchasing department has 
been consolidated under the charge of Forester 
John Foley, with headquarters at the Phila- 
delphia office. 


Error of opinion may be tolerated where rea- 
son is left free to combat it—THOMAS JEFFER- 
SON. 
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WHAT THE ASSOCIATIONS HAVE IN PROSPEC 








April 4—Eastern Lumber Salesmen’s Association, Belle- 
vue-Stratford Hotel, Philadelphia, Pa. Annual. 


April 7-12—Home Complete Exposition, Manufacturers’ 
Building, State Fair grounds, Indianapolis, Ind. 
Annual. 


April 8-10—Lumbermen’s Association of Texas, Hotel 
Paso del Norte, El Paso, Tex. Annual. 


April 9—Southwestern Hardwood Manufacturers’ Club, 
Monteleone Hotel, New Orleans, La. Monthly meet- 
ing. 


April 9-11—National Association of Box Manufacturers, 
Drake Hotel, Chicago. Annual. 


April 14-15—Arkansas Association of Lumber Dealers, 
Hotel Marion, Little Rock, Ark. Annual, 


April 17-18—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual, 


April 17-18—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual. 


April 19-26—Own Your Home Exposition, Sixty-ninth 
Regiment Armory, New York City. Annual. 


April 22-23—General Conference on Lumber Standardiza- 
tion, at Department of Commerce, Washington, D. C. 


April 29—Southwestern Ontario Retail Lumber Dealers’ 
Association, St. Thomas, Ont. Annual. 


May 5—Appalachian Supply Association, Hotel Sinton, 
Cincinnati, Ohio. 


May 5—Lumbermen’s Club of Cincinnati, Cincinnati, 
Ohio. Annual, 


May 5-8—Chamber of Commerce of the U. 8S. A., Cleve- 
land, Ohio. Annual. 


May 6-7—Associated Cooperage Industries of America, 
Hotel Jefferson, St. Louis, Mo. Annual. 


May 6-7—Appalachian Logging Congress, Hotel Sinton, 
Cincinnati, Ohio. Spring meeting. 


May 8-9—Hardwood Manufacturers’ Institute, Brown 
Hotel, Louisville, Ky. Annual, 


May 10—Central Kansas Lumbermen’s_ Association, 
Chamber of Commerce Rooms, Salina, Kan. Annual. 


May 17—Eust Texas Mill Managers’ Association, Lum- 
bermen’s Club, Houston, Tex. Annual. 


June 4-6—National Foreign Trade Convention, Boston, 
Mass. Annual. 


June 12-18—Nutional Hardwood Lumber Association, 
Congress Hotel, Chicago. Annual, 


June 17—Lumbermen’s Club of New Orleans, New Or- 
leans, La. Annual, 


Date for Eastern Salesmen’s Annual 


PHILADELPHIA, Pa., March 24,.—Announce- 
ment is made by Charles J. Olsen, secretary 
of the Eastern Lumber Salesmen’s Association, 
this city, that its ninth annual convention will 
be held April 4, in the Clover room of the Belle- 
vue-Stratford Hotel, at 6:30 p.m. 


La Crosse Dealers to Meet 


MILWAUKEE, WIs., March 24.—D. 8. Mont- 
gomery, secretary of the Wisconsin Retail Lum- 
bermen’s Association, this city, who has been 
keeping in close touch with the dealers thruout 
his territory, states that retailers in La Crosse 
and adjacent territory have indicated that a 
district organization there would be very de- 
sirable. 

‘“‘This feeling,’? Mr. Montgomery states, 
‘has, crystallized in a request to the State asso- 
ciation to call a meeting to be held at La 
Crosse, on Friday, April 4, at 12 noon at the 
Chamber of Commerce Hall.’’ 

A list of dealers in the territory mentioned 
has been made and to these has been extended 
an invitation to attend this meeting. Those 
intending to be present are requested to advise 
A. J. Roberge, of the La Crosse Lumber & 
Supply Co. 


Plans of Appalachian Congress 


ASHEVILLE, N. C., March 24.—Invitation has 
been extended by President Andrew Gennett, of 
the Appalachian Logging Congress, to C. H. 
Sherrill, of New Orleans, La., president of the 
Hardwood Manufacturers’ Institute, John W. 
McClure, of Memphis, Tenn., president of the 
National Hardwood Lumber Association, and 
to Dwight Hinckley, Cincinnati, Ohio, president 
of the National-American Wholesale Lumber 
Association, to attend the banquet to be held in 
connection with the spring meeting of the log- 
ging congress at Cincinnati on May 6 and 7, 
and to be among the speakers on the program 
at the time. 

The business meeting of the congress will be 
held at the Sinton Hotel on May 6 and 7, tho 


the delegates will gather in Cincinnati on May 
5 in order to participate in any preliminary 
entertainment which may be arranged. The 
banquet will be held on the evening of May 6 
and it is expected that many of those in at- 
tendance will want to leave Cincinnati on the 
evening of May 7 for Louisville, Ky., where the 
annual meeting of the Hardwood Manufac- 
turers’ Institute will start on the following day. 
Appalachian Supply Association 

Lima, Oulo, March 24.—Announcement is 
made by M. K. Tate, this city, secretary-treas- 
urer of the Appalachian Supply Association, 
that this organization will meet on May 5, at 
the Hotel Sinton, Cincinnati, Ohio, one day pre- 
vious to the spring meeting of the Appalachian 
Logging Congress, which will be held May 6 
and 7 at the same hotel and city. Mr. Tate is 
very desirous of making this one of the largest 
and best meetings ever held and urges every 
concern affiliated with the association to send 
a representative. 


Plans for Cooperage Annual 


St. Louis, Mo., March 24.—Hotel Jefferson 
has been selected for the place of meeting 
for the ninth annual convention of the Asso- 
ciated Cooperage Industries of the World, which 
will be held May 6 and 7. The executive com- 
mittee will meet the day preceding the conven- 
tion, as usual. 

Secretary C. G. Hirt, in announcing the con- 
vention plans, said: 

Some of the principal items on our program, 
which is still in course of preparation, are the 
election of president and other officers of the 
association; grade rules and specifications; trade 
promotion work, past, present and future. Im 
connection with this last mentioned subject, a com- 
plete report of the slack cooperage group trade 





The landlord won’t care how much 
noise the children make if 
you own your home. 





extension activities will be submitted. Addresses 
by speakers of prominence on subjects pertinent 
to the cooperage industry, reports of officers and 
committees, as well as other special and important 
matters that will be handled during the meeting. 
The entertainment committee of local members 
is working on the social features, which are always 
an attractive part of our meetings. 


Forest Fire Association’s Annual 


SEATTLE, WaAsH., March 22.—At the annual 
meeting of the Washington Forest Fire Asso- 
ciation, the old board of trustees and officers 
were all reélected, viz.: George S. Long, E. G. 
Ames, Thomas Bordeaux, T. Jerome, L. G. Hor- 
ton, C. A. Lyford, and C. B. Sanderson, trustees. 
The officers of the association are: George 8. 
Long, president; E. G. Ames, vice president; 
C. A. Lyford, treasurer; George C. Joy, chief 
fire warden, and O. Bystrom, secretary. 

Several matters of interest to timber owners 
came up for discussion, the most important be- 
ing fire prevention and protection of logged-off 
lands, and forecast of dangerous forest fire 
weather. 

Regarding logged-off lands, the meeting ex- 
pressed itself in favor of greater effort being 
made to keep fire from running over such land. 
To provide funds for this purpose, members of 
the association will be asked to list their logged- 
off lands as well as their standing timber with 
the association for patrol and protection. 

The members present, owners of more than 
200,000 acres of logged-off land, declared they 
would take the lead and include all such lands 
in their listings with the association. Besides 
greatly aiding in reforestation this will mate- 
rially lighten the burden for fire protection on 
the standing timber, which now carries almost 
all of this cost. 





That ‘‘forecasts’’ of dangerous fire weather 
should receive the closest attention, was the 
opinion of the meeting, and that steps should be 
taken to get this information from all sources 
when possible. The chief fire warden was in- 
structed to confer with the United States weath- 
er bureau with a view of codperating with the 
bureau in gathering and compiling data for 
the purpose of forecasting dangerous fire weath- 
er and distributing this information to the 
public. 


To Undertake Membership Tour 


MEMPHIS, TENN., March 25.—V. R. Smith, 
general manager of the Memphis Lumber UCor- 
poration, and R. E. Montgomery, jr., vice presi- 
dent of the Lee Lumber Co., will leave shortly 
on a tour of eastern Arkansas, southeastern 
Missouri, Kentucky, southern Lilinois, western 
Tennessee and northern Mississippi for the pur- 
pose of bringing about a radical increase in 
the membership of the Southern Retail Lumber 
Dealers’ Association. They are aiming at a 
membership of 500 to 1,000 in this area asa 
means of putting the association on a more 
effective basis of service to its members. 

They were designated to make this tour at 
a conference recently held here in which, be- 
sides these gentlemen, the following partici- 
pated: W. A. Sheddon, Jackson, Tenn., presi- 
dent; M. H. Scott, Dyersburg, Tenn., vice presi- 
dent, and J. F. Johnson, Martin, Tenn., direce- 
tor, of the Southern Retail Lumber Dealers’ 
Association, and Findley M. Torrence, secre- 
tary of the Ohio Association of Retail Lumber 
Dealers, who was invited to Memphis to advise 
with these gentlemen regarding ways and means 
of increasing the effectiveness of the southern 
organization. 

It was also decided at this conference to hold 
the next annual of the association at Memphis 
in February, 1925. 
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Senator Endorses Mellon Tax Plan 


CINCINNATI, OnIO, March 24.—The two-day 
session of the National-American Wholesale 
Lumber Association was brought to a fitting 
close with the annual banquet in the ball room 
of the Hotel Sinton, Thursday, March 20. 
The banquet committee consisted of Dwight 
Hinckley, W. H. Schuette, F. 8. Underhill, F. R. 
Babcock, Max Myers and W. W. Schupner. 
After the three hundred-odd members, their 
wives and guests had done full justice to the 
elaborate menu, Mr. Hinckley, who acted as 
toastmaster, introduced Senator Simeon D. 
Fess, of Ohio, the guest of honor and princi- 
pal speaker at the dinner. 

At the outset of his address Senator Fess 
said he believed the nation is fundamentally 
sound and that the prospects are promising for 
the future. The burdens that grew out of the 
World War are being cleared up and problems 
coming out of this great conflict are in process 
of being adjusted with all countries, said the 
Senator. He reviewed the situation in the 
United States treasury relative to the public 
debt when the Harding administration took 
office, and detailed the steps taken by Secre- 
tary of the Treasury Mellon to refinance the 
maturing notes and to fund what was known as 
the floating debt. By taking this out of the 
banks and releasing large sums available for 
commercial credit, Senator Fess said that busi- 
ness and industry were greatly helped and pros- 
perity revived. 

Senator Fess endorsed the Mellon tax plan 
and paid a high tribute to Secretary Mellon’s 
ability and his administration of the treasury, 
and continued: 

Secretary Mellon’s plan, now before the ways 
and means committee of the House, is economically 
sound and comports with the best thought in the 
science of taxation. His distinction between 


earned and unearned incomes is a sound principle 
and should be followed. His observations upon 


the withdrawals from production of capital seek- 
ing protection from confiscatory taxation in tax- 
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exempt securities are.fortified by the facts. His 
contention that lower taxes will be reflected in a 
lower scale of living cost is justified, in that stim- 
ulation of business in an increased product will, 
under the law of supply and demand, be felt in 
a lower price scale. 

All taxes should be so levied as to raise the max- 
{mum revenue with the minimum disturbance of 
pusines? in the interest not so much of the cap- 
jtalist as of the vast part of our population that 
depend upon industry for a living. While burden 
ghould be laid in accordance with ability to pay, 
it should not be such as to deprive industry of the 
employment of labor. No country can prosper 


‘substantially that does not care for its workers. 


Steady employment at good wages under the best 
possible conditions is the goal to which our country 
is aspiring. To do this industry must not be penal- 
ized and capital must not be driven into hiding 
by confiscatory taxation. This is the imperative 
problem now before us awaiting the best thought 
of Congress. 

Following the address of Senator Fess, Judge 
Rowland W. Baggott, of the domestic relations 
court of Dayton, Ohio, made an interesting and 
humorous talk on matters which he is called 
upon to settle in the course of his judicial 
duties. 


Ohio Retailers Discuss Outlook 


CINCINNATI, OHI10, March 26.—District No. 1 
of the Ohio Association of Retail Lumber Deal- 
ers held its regular monthly dinner-meeting at 
the Hotel Metropole tonight with Edgar Cum- 
mings, chairman of the district, presiding. The 
members discussed the present business situa- 
tion and prospects for spring. Most of them 
reported business as very good with building 
prospects in the Cincinnati district brighter 


this Spring than a year ago. The consensus 
was that business would be good for the first 
six months of the year in any event. There 
were several out-of*town lumbermen, members 
of District 26, guests at the dinner. These 
guests came from Georgetown, Manchester, 
Batavia and Hillsboro, Ohio. 





The Cincinnati Lumbermen’s Club will in- 
augurate Ladies’ Night as a yearly event at 
the April dinner meeting. The ladies have not 
been present at a Cincinnati club meeting for 
more than ten years and the new departure is 
expected to prove a popular one. Business will 
be limited as much as possible so that most of 
the evening can be devoted to dancing. The 
plans for the dinner are in the hands of J. R. 
O’Neill, chairman of the entertainment com- 
mittee. 


Border Cities Dealers Elect 


Toronto, ONT., March 24.—The annual meet- 
ing of the Border Cities Lumber Dealers’ As- 
sociation was held recently in Windsor, Ont. 
E. C. Poisson, of Ford, Ont., former mayor of 
that city, was elected chairman for 1924. J. D. 
Branch, plant manager for Walker Sons (Ltd.), 
Walkerville, Ont., was elected secretary. An 
interesting program was mapped out for the 
association work during the coming season. 
Reports submitted showed that the association 
had experienced a very active and useful year 
during 1923. 


Hardwood Institute’s Convention Plans 


C. H. Sherrill, president of the Hardwood 
Manufacturers’ Institute, upon his return to 
Chicago Tuesday from the Deer River (Minn.), 
trip, arranged following the meetings of the 
Consulting and Central Committees on Lumber 
Standards held last week, announced that the 
institute’s convention program is being rapidly 
shaped up. Emphasis is laid upon the fact that 
original arrangements were changed in some 
particulars, and as previously announced, the 
meeting will be held May 8-9, at the Brown 
Hotel, Louisville, Ky. 

In giving a general outline of the main events 
of the convention, Mr. Sherrill stated that in 
addition to the customary addresses by several 
of the officers of the association, committee 
chairmen ete., outstanding hardwood consum- 
ing interests would be represented and would 
discourse upon the relation of the consuming 
branches to hardwood production, likewise on 
phases of hardwood utilization. 

It is expected that announcement can be 
made within the next few days respecting ad- 
dresses to be made in the field of banking and 
railroading. A feature of the meeting will be 
a banker’s observations upon money conditions, 
business conditions and contemplated trend for 
the future, this to be presented by a representa- 
tive of one of the largest banking institutions 
of this country. 

Addresses will also be made by representa- 
tives of the Departments of Commerce and 
Agriculture and the National Lumber Manu- 
facturers’ Association. There will be a com- 
prehensive report by J. M. Pritchard, secre- 
tary-manager, defining past operation and con- 
templated operation of the institute. Empha- 
sis will be laid upon the question of advertis- 
ing in promotion of the principal species of 
hardwoods manufactured by members of the 
institute. 

Chief among the committee reports will be 
that of the statistical committee which will pre- 
sent its recommendations with respect to the 
resumption of the Hardwood Manufacturers’ 
Institute ‘‘Past Sales’’ and ‘‘Hardwood 
Stock’’ reports. At the time these reports were 
suspended in January of this year, many of 
our members expressed the belief that the re- 
ports should have been continued. 

The standardization and inspection rules 
committees have many things of great value 
and interest to discuss in connection with the 
progress of the standardization work under the 
Central and Consulting committees, and par- 


ticularly in view of the progress made by the 
Forest Products Laboratory in ifs comprehen- 
sive investigation of consuming industries as 
well as investigations at many sawmill points 
widely scattered over the producing regions. 

With the advent in Congress of the MeNary- 
Clarke bill, proposing a constructive policy of 
timber perpetuation, the forestry committee 
is expected to comment upon this pending 
legislation so that the membership may be in- 
timately acquainted with the bill, as resulting 
from the extensive study made by the special 
United States Senate committee on reforesta- 
tion. 

President Sherrill and Secretary-manager 
Pritchard extend, in behalf of the Hardwood 
Manufacturers’ Institute, to all hardwood pro- 
ducers, distributors and consumers, a cordial 
invitation to attend the convention, May 8-9, 
at the Brown Hotel, Louisville, Ky. 


Urges Teachersto Cultivate Lumbermen 


LINCOLN, Nes., March 25.—In an address 
before State teachers of manual training F, A. 
Good, retail lumberman, recently urged the 
teachers to get acquainted with the local lum- 
berman and avail themselves of every oppor- 
tunity to give practical direction to their in- 
struction. Mr. Good said, in part: 


The most serious thing to be said of your 
activities is that your efforts are not ambitious 
enough; that you teach too much the cabinet art 
while the necessities of environment would seem 
to indicate that simple carpentry and mechanics 
would more wholesomely equip a boy for either 
farm or town life. 

Remember this: You are as yet something new— 
an innovation in school or community work. Nat- 
urally, you are given a bit of isolation. Per- 
haps a carpenter has designated you as a “young 
squirt.” The lumberman may have had a eall 
from one of your scholars for a piece of 3/4-inch 
board 10 feet long and 9 inches wide—then he 
told the harness man about it and he told the 
blacksmith also: ‘so you’re news” in the com- 
munity. You have publicity, now make it work 
for you. Get acquainted with those business men, 
let them—make them help you. The carpenter 
who shows your boys how to make a window 
frame, the hardware man who explains nails, or 
the lumberman who will talk stock sizes to your 
class is a friend from then on. But use them 
often, so their friendship may never grow old. 

Then keep yourself competent. Your vacations 
may be profitably employed on a job of carpentry, 
or you may take university work to make yourself 
more competent. Have no fear that you are mak- 
ing “water haul” of “drilling in a dry hole” for 
you are not only establishing yourself as an 
instructor but you are learning a trade as well, 
and Benjamin Franklin has said: ‘He who hath 
a trade, hath an estate.” 








L. C. L. Shipments 
of OAK and MAPLE 
Flooring from our 
Chicago warehouse 





SERVICE is a much over-worked word. But here’s 
what it means when you deal with Bartholomew. 
Quick Delivery—from a modern warehouse; shipping con- 
nections with all railways and Chicago boat docks. 
Guaranteed Quality—every foot strictly guaranteed for 
quality and milling in accordance with Association 
rules, 

Money Back Guarantee—complete satisfaction assured, 
or your money back, without quibbling. 

We know you will like our way of doing business. 


Wire, our expense, for prices any quantity, delivered anywhere. 
Write for colorea postcards, free, to help you sell Oak 


Flooring. "3 






E: BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
3-29-24 








Your Logical Credit Guide 


—and directory of the 
lumber buying trade is 


Clancy’s 
Red Book 


Service 


Write today for rates and 
Pamphlet No, 49-S. 


We handle collections for 
small and large mills and 
wholesalers everywhere. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 








SEMI-WEEKLY 
CHANGE SHEET 
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Over 


Two Hundred 
Million Dollars 


The Lumbermen’s Indemnity 
Exchange has a treaty contract 
with eighteen re-insurance com- 
panies. It has had practically the 
same contract for the past four- 
teen years. 


The combined assets of these 
eighteen companies total two 
hundred ten million one hundred 
thirty-seven thousand seven hun- 
dred eighty-six dollars and fifty 
cents ($210,137,786.50). 


When you buy a Lumbermen’s 
Indemnity Exchange fire insur- 
ance policy, each of these com- 
panies takes a share of the lia- 


bility, in proportion to their 
assets. That is the reason the 
Lumbermen’s Indemnity Ex- 


change has operated for the past 
twenty years so successfully. 


This arrangement makes a 
Lumbermen’s Indemnity Ex- 
change policy the strongest in 
America. It eliminates prac- 
tically all liability to the lumber- 
men. Therefore, it does not boast 
of dividends, but just good serv- 
ice and the soundest indemnity 
obtainable by the lumbermen. 


The Lumbermen’s Indemnity 
Exchange is managed by the 
De Veuve-Burns Underwriting 
Company, Douglas Building, 
Seattle, Wash., with a main East- 
ern Branch at 166 West Jackson 
Blvd., Chicago, IIl. 


———__ 














Tribute to Two Departed Members 


MEMPHIS, TENN., March 25.—Resolutions 
were adopted by unanimous rising vote, at the 
semimonthly meeting of the Lumbermen’s Club 
of Memphis, held at the Hotel Gayoso Satur- 
day, March 22, at 12:30 p. m., in connection 
with the death of Roland Darnell, president of 
R. J. Darnell (Ine.), which occurred March 17 
at Philadelphia, Pa., and that of James E. 
Bell, president of James E. Bell & Co., which 
occurred Feb. 6. 


In the resolutions adopted in connection with 
Mr. Darnell, the latter was characterized as ‘‘a 
prominent factor in the lumber world, preémi- 
nently a man of upright character and high 
ideals, a wise counseller for his business asso- 
ciates, a kind and loving husband and father, 
and a strong supporter of the Lumbermen’s 
Club of Memphis. Mr. Bell was referred to as 
another prominent member of this organiza- 
tion who had been for years conspicuously iden- 
tified with the hardwood lumber industry. 


The entertainment committee, thru Frank E. 
Bruce, chairman, announced that the following 
artists will contribute to the pleasure of those 
taking part in the dinner-dance to be given 
under the auspices of the club at the Hotel 
Gayoso, Friday evening, March 28: MHarry 
Philwin, Miss Dorothy Turner, J. L. Richmond, 
Mrs. Garner Strickland, Miss Violet Forbes, 
Mrs. E. W. Sturm and Miss Gladys Chinnock. 
It was also announced that the famous Pappa- 
lardo orchestra has been engaged for the occa- 
sion. 


Paper Man Furnishes Rotary Program 


ELIZABETH, La., March 24.—Sam Lee, genera] 
manager of the Caleasieu Manufacturing Co. 
(Ine.), the local paper mill, was appointed by 
the Oakdale Rotary Club of which he is a mem- 
ber, to furnish the program for its meeting 
last Wednesday. Here is the menu and offer- 
ings, as printed by him on Caleasieu kraft pa- 
per, and a copy furnished each member: 

Menu a la Calcasieu—Served as hot as possible 


by Sam Lee, director, Oakdale Rotary Club, Wednes- 
day, March 19, 1924. Eat it if you dare! 


Dynamite Soup, Planked Fish on Pine Chip, 
Beef a la Stump, Beaten Salad, Kraft Relishes, 
Rosin Sized Ice Cream. 


Entertainment—Quartette : 
Ed “Lumber” Krauss; A. B. F. “Coffee” Finke ; 
Earl “Conversational” Dionne. (Note: This quar- 
tette will not sing. Keep your seat.) Speech on 
figs, beans and other breakfast foods; P. N. Stein- 
berg—the best canning man in the South (he 
says so himself). Musical selections by the band 
(if it gets here). Added attractions—Anything 
that happens to happen (there won’t be much time 
left after Steinberg gets thru talking). 


Club Celebrates St. Patrick’s Day 


SEATTLE, WASH., March 22.—Appropriate to 
St. Patrick’s Day, a host of good fellows in the 
Metropolitan Club assembled at dinner last 
Monday, the party being staged under the direc- 
tion of Charley Culver, manager, Bill Graham, 
chairman of the house committee, and Bill 
Riley, chairman of the entertainment committee. 
Quite by chance, Jack Theurer, president of the 
Canyon Lumber Co., Everett, happened to come 
to the club rooms, and before the evening was 
over he found himself enrolled as a member, 
with the privileges of the club automatically 
extended to his partner, Dick Hambidge, and 
sales manager, Charley Ditewig. In fact, the 
Metropolitan dinner resolved itself into a com- 
plimentary gathering in honor of Mr. Theurer. 
The guest even went so far as to tell a story 
and make a happy little speech. Along the 
same line were the efforts of Dr. Miller, who 
reminded everybody that March 17 was his 
birthday by passing the cigars. There was a 
bit of vaudeville, and then a literary number 
of real merit, thru the appearance of F. L. 
Norman, general agent of the Grand Trunk 
Railway. He read Shakespeare to the crowd, 


Sam “Paper” Lee; 





and did it so well that they were eager for 
more. The selection was from ‘‘Hamlet,’’ set- 
ting forth that ‘‘The play’s the thing wherein 
I’ll catch the conscience of the king.’’ A tab- 
leau featuring Lou Fifer, Gordon MacDonald, 
Howard Kinne, Doc Haire and A. B. Jones was 
appropriately called ‘‘The Gathering of the 
Nuts.’’ Other members taking part in the af- 
fair were John Spencer, Andrew Steers, Wil- 
liam Pringle, Lester Turner, jr., E. S. Travis, 
W. N. Curry and W. E. Gibbs. 


Annual Meeting of Houston Club 


Houston, Trex., March 24.—C. B. Granbury, 
of the South Texas Lumber Co., was elected 
president of the Houston Lumbermen’s Club 
to succeed John Jones, of the Jesse H. Jones 
Lumber Co., at the annual meeting of the club 
last Tuesday night at the Bender Hotel head- 
quarters. 

Mr. Granbury is pres- 
ident of the South 
Texas Hardwood (Co. 
and the West Building 
Co.; vice president of 
the West Lumber Co., 
South Texas Lumber 








Cc. B. GRANBURY, 
Houston, Tex. ; 
Elected President 








Co., West Production 
Co., Onalaska Exchange 
Bank, and Trinity Val- 
ley & Northern Railway 
Co.; and is also a direc- 
tor in the Southwestern 
Construction Co. and 
the West Mortgage & 
Loan Co. 

J. H. Cooke, vice 
president of Lynch Davidson & Co., was chosen 
vice president of the club. The position of 
secretary-treasurer, now held by A. J. Wheeler, 
will be filled at the next meeting of the board 
of directors. G. D. Jacobs was elected a di- 
rector in the place of J. J. Carroll, resigned, and 
five new directors were chosen as follows: J. E. 
Griffith, W. E. Black, Claud Fuqua, James W. 
Rockwell, and H. H. Thompson. 


The annual meeting was the occasion for the 
usual big frolic of Houston lumbermen. A 
buffet supper was served after the election of 
officers and the reading of committee reports, 
and the meeting ended with a vaudeville show. 


An improvised stage was placed at one end 
of the club rooms and rows of seats facing the 
‘‘stage’’ were arranged. The program con- 
sisted of song numbers by both men and women, 
chorus girl dancing, quartets and the like. 
Punch was served thruout the evening. It was 
a stag affair. 


Workmen’s Compensation Act Topic 


JACKSON, Miss., March 25.—The feature of 
the meeting of the Jackson Lumbermen’s Club 
last Thursday was an address by Vaughn Wat- 
kins on the workmen’s compensation act then 
pending in the Mississippi legislature. Mr. 
Watkins stated he had been employed by prom- 
inent Mississippi lumbermen to draft this meas- 
ure and that he had done so by using similar 
laws in effect in forty-three States of the Union, 
and that the act before the Mississippi legis- 
lature was more liberal toward the work- 
man than any other. He showed the benefits 
to be derived by both employer and employee 
by adoption of the act and explained the mo- 
tives for the opposition to the bill, which was 
chiefly from the damage suit lawyers who 
worked on a contingent fee basis. The club 


members were unanimous in their approval of 
the measure, but this evidently did not carry 
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much weight, for on the next day the bill was 
killed in the committee room of the legislature. 
The principal objection to the bill was that it 
was introduced so late in the session that it 
would be impossible to get it thru now. 
Efforts to pass the bill will be renewed two 
years hence. 


HOO-HOO DOINGS 


Hoo-Hoo Club Formed in Winnipeg 


WINNIPEG, MAN., March 24.—The Winnipeg 
Hoo-Hoo was formed at a luncheon meeting held 
in the Marlborough Hotel, March 21. There 
were fifty-two present and the committee on 
constitution and bylaws submitted its report, 
which was adopted. 

The election of officers resulted as follows: 
President, Frank Dowse, Dowse Sash & Door 
Co. (Ltd.); vice president, L. E. Frost, gener- 
al manager Corona Lumber Co. (Ltd.); secre- 
tary-treasurer, Reg. Wes‘cott, sales manager 
McDonald Lumber Co. (Ltd.). Directors: J. 8. 
McDiarmid, Winnipeg Paint & Glass Co.; 
Frank Mitchell, Tomlinson & Mitchell; Charles 
Lee, North American Lumber & Supply Co.; M. 
MeInnis, Dominion Lumber & Fuel Co.; Harry 
McWilliams, Monarch Lumber Co.; Fred W. 


Missourians Work for 


Sr. Louis, Mo., March 24.—Plans for raising 
a fund of $10,000 a year for three years to 
fnance properly the work of the Missouri For- 
estry Association were laid at the third annual 
meeting of the association held here at Hotel 
Chase last Friday night. It was announced 
that three men already had pledged $2,500 a 
year for three years. 


W. P. Gruner, treasurer of the association, 
was made chairman of the committee to raise 
the fund. E. A. Nixon, vice president of the 
Western Tie & Timber Co., said that one of 
the purposes of the association is to carry the 
story of forestry conservation into the schools 
of the State. 

The association will employ a secretary who 
will give his whole time to the organization, 
traveling over the State speaking before civic 
and educational bodies and generally carrying 
the gospel of timber conservation. 


The meeting was presided over by Dr. Her- 
mann von Schrenk, of St. Louis, its president. 
The work of the association during the last 
year was reviewed by Frederick M. Dunlap, of 
Columbia, secretary. One of the efforts was 
toward getting a constitutional amendment 
adopted by the constitutional convention. 
There are no constitutional impediments to 
practicing public forestry in Missouri, he said, 
but there are some problems which will have to 
be sdlved before private investors can profitably 
undertake practicing forestry. 


‘*One of these problems is taxation, and that 
will require a constitutional amendment,’’ Mr. 
Dunlap said. ‘‘The only means now is thru the 
general property classification. ’’ 


L. H. Pammel, of Ames, chairman of the 
Iowa Conservation Commission, told of the 
work Iowa is doing along conservation lines. 


Herbert Taylor, of the Isaak Walton League, 
pledged the codperation of the league in con- 
serving the forests of the State. Carl S. 
Baer, of the St. Louis Chamber of Commerce, 
promised the help of that organization in the 
association’s educational work. 


Walter Poleman, president of the Western 
Tie & Timber Co., and president of the Na- 
tional Association of Railroad Tie Producers, 
told of having bought back a large acreage 
of cut over timber land after having let it be 
sold for taxes. More was paid for it the second 
time than the first. There is more timber 
o it now than when the original purchase 
was made, he said. This showed the value of 
= forestry from a commercial stand- 
point. 

Dr. von Schrenk pointed out that all lines of 














Ritter, secretary-treasurer Western Retail Lum- 
bermen’s Association (Canada). 

There will be luncheons held twice a month 
and it was decided also to put on in the near 
future a supper-dance for the purpose of get- 
ting better acquainted in a social way. It was 
also proposed to have a monthly bulletin pub- 
lished which is now in the hands of a committee 
for consideration. 

ai saeiriaiasiaiainiail 
Hoo-Hoo Appointments 

St. Louis, Mo., March 25.—The following ap- 
pointments were announced today at Hoo-Hoo 
readquarters : 

E. E. Broderson, of the Long-Bell Lumber Co., 
Vicegerent Snark for Oklahoma City, Okla., dis- 
trict, appointed by Supreme Bojum James H. AIl- 


len, of St. Louis, at the suggestion of State 
Counselor E. E. Woods of Oklahoma. 


J. A. Gorman, president of the Lumbermen’s 
Association of Chicago. Vicegerent Snark for north- 
ern Illinois, as urged by the Chicago members 
of the order, and approved by F. M. Baker, State 
Counselor for Illinois, and Supreme Junior Hoo-Hoo 
A. J. Hager, of Lansing, Mich. 


R. J. Williams, Planters Lumber Co., Little 
Rock, Ark., Vicegerent Snark for the Little Rock 
district, appointcd by Supreme Bojum James H. 
All.n, of St. Louis, at the suggestion of Arkansas 
State Counselor H. F. Rieff. 


N. B. Richards, of the Manchester Lumber Co., 
South Manchester, Conn., promoted from Vice- 
gerent to Connecticut State Counselor, and John 
A. Dodd of Middletown, Vicegerent Snark. 


Timber Conservation 


industry in St. Louis, the railroads and manu- 
facturers, were interested in the development 
of the Ozarks for the growing of timber, the 
only thing for which it was suited, because the 
demand for goods from that section had dwin- 
dled away because many of the people had left 
and the purchasing power of those remaining 
was curtailed. He said that there was an 
impression that if necessary this country would 
import its cross ties. 


‘‘Not so long ago, an eastern line was 
offered a large number of ties from British 
Honduras,’’ Dr. von Schrenk said. ‘‘I recom- 
mended that the offer be accepted. Shortly 
thereafter I noticed that a shipment of ties 
was made from a southern port to British Hon- 
duras. That country had to depend upon the 
United States for its ties. Needless to say 
the eastern line did not get any ties from 
British Honduras.’’ 

All the officers were reélected as follows: 

President—Dr. Hermann von Schrenk, St. Louis. 

Vice president—J. W. Fristoe, St. Louis. 

Vice president—Mrs. W. W. Martin, Fayette. 

Treasurer—W. P. Gruner, St. Louis. 

Secretary—Frederick Dunlap, Columbia. 


Discuss Pacific Northwest Conditions 


TacoMA, WaASsH., March 22.—Lumbermen 
from all parts of the Pacific Northwest, in- 
cluding practically all of the principal opera- 
tors and loggers, met here yesterday for an 
informal discussion of the situation confronting 
the industry. Nearly one hundred and fifty 
delegates attended the meeting which was en- 
tirely informal and had no connection with any 
of the lumber organizations. The meeting was 
private but the following statement was issued 
after adjournment: 


The lumber industry of the Pacific Northwest 
has, for the last sixty days, been confronted by a 
condition represented by curtailed buying, both in 
export and domestic trade, at a time when the 
industry was at a point of production greater than 
at any time in its previous history. 


At Friday’s meeting, which was attended by 
loggers and manufacturers from Ovegon and Wash- 
ington, conditions were discussed in detail and 
at considerable length with a view to gaining a 
consensus of the exact situation confronting the 
industry and the prospects for betterment. 

The consensus of sentiment was that there is no 
great accumulation of lumber at the mills but 
that the present capacity operating in the Pacific 
Northwest would soon create a very unhealthy 
condition of overstocks; that sales average at the 
mills has fallen from $5 to $7 a thousand during 
the last several months, due to lack of demand. 


A considerable curtailment thruout the entire 
Northwest was reported by the operators present. 





You Can Sell It 


There’s a big market waiting in every town 
for The Bessler Movable Stairway. The 
only patented stairway of its kind in the 
United States. 


Is Making of 
Room Below 


\, Folds up out of the way 









Bessler 
Movable 
Stairway 


Saves the building owner 
$1,000 by making his attic easily 
accessible without taking up valu- 
able space below. Usefulinofhce \, 
building and garages, as well as in 
homes. Guaranteed perfectly satisfactory 
or money refunded. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, Ohio 





New York Offices: 103 Park Avenue 











SIMPLEX ACTUARY 


FOR LUMBERMEN 
Quotes lumber by the piece instead of by thousand 
feet; save time, money, mental effort; makes selling 
easier, creates customer’s confidence. Write for 
special combination offer on this ACTUARY with 
the SIMPLEX PIECE PRICE BOOK. 


Offer made for limited time only. 


EARL M. HIATT, Malcolm, Neb. 




















Pickrel Walnut Co. 


Manufacturers 
Walnut Logs, Lumber 
ST. LOUIS, MISSOURI, VU. S. A. 


Cable Address: “Pickwood,” St. Louis 


OREIGN 


Brokers - Agents 

















| Edward Chaloner & cS 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 











WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Giasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,”’ Glasgow. Cable 
Address: “‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 





Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pu 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 


postpaid. 
431 So. Dearborn St, 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 


'exzee, Hardwoods 


Kentucky and 
West Virginia 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 








es and 
Piling 





[pousias Fir tie. 


Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








North Carolina Pine | 


WHITE PINE, POPLAR, HEMLOCK 
| and SPRUCE, LATH and SHINGLES 


Our stoc!s are complete rnd | 
| 


can give prompt service. 


WILLSON BROS. LUMBER CO. | 


PITTSBURGH, PA. | 























Here’s our 
Mechanically 
Improved 


AIR-COOLED BURNER 













Why go East 
for a Burner 
when you can 
get a Better 


One for Less 
Money in 
Seattle Led 
? 4 
rt 





tA wae 


This Smokeless and Sparkless Burner Will Last 20 Years 


We also manufacture 


MARINE AND BOILERS 


STATIONARY 
Tanks and Sheet Iron Work of all descriptions 
REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


M4 Phone Ballard 555 
Seattle Boiler Works foe Wis. 
Successor to Ballard Boiler Works 


Frank F. Hopkins, Prop. Rea. Phone Ballard 1209 
Canadian Office, 1103 Columbia St., New Westminister. B. C 














Heavy Loading of Revenue Freight 
[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., March 26.—During the 
week ended March 15 a total of 916,953 cars 
were loaded with revenue freight, according to 
reports received by the car service division of 
the American Railway Association. This is 
the heaviest loading of any corresponding week 
on record. It was an increase of 12,837 cars 
over the same week last year and an increase 
of 101,871 ears over the corresponding week 
of 1922. Compared with the preceding week 
this year, however, it was a decrease of 12,552 
ears, due chiefly to reductions in the number 
of cars loaded with grain and grain products, 
forest products and miscellaneous freight. 

Forest products loading totaled 79,250 cars, 
or 3,638 less than the week before, when load- 
ings totaled 82,888 cars, the greatest number 
loaded in any previous week. Compared with 
the same week last year, the loading for the 
week of March 15 was an increase of 5,265 
cars. It was an increase of 25,285 cars over 
the same week of 1922. 

Coal loading totaled 170,554 cars, an in- 
crease of 747 above the week before, but 12,823 
cars less than the corresponding week last year 
and 20,266 cars below the loading for the same 
week of 1922. 


Referendum on Railroad Policy 


WASHINGTON, D. C., March 24.—The Cham- 
ber of Commerce of the United States on Sat- 
urday submitted to a referendum vote of its 
1,200 organization members a proposed national 
policy of transportation development, looking 
to the coordination of rail, water and highway 
transport. 

The policy is formulated in a series of four- 
teen recommendations made by a special com- 
mittee on transportation, headed by Harry A. 
Wheeler of Chicago. They are based on the 
conclusions reached by six composite commit- 
tees, which made an exhaustive study of all 
phases of transportation last year, and upon 
the conclusions of the National Transportation 
Conference held here in January under the aus- 
pices of the national chamber. 

The recommendations upon which the refer- 
endum vote is being taken, are: 


1. The national transportation policy should 
aim at development and maintenance of an ade- 
quate system of rail, water and highway trans- 
portation with full coéperative service of all agen- 
cies that will contribute to economy and efficiency. 


2. The important principles of the Transporta- 
tion Act of 1920 should be continued without 
change until there has been further experience. 


3. The principle of recapture of a fair propor- 
tion of excess railroad earnings should be main- 
tained in the public interest as essential to the 
rule of rate making. 


4. Supplementary legislation should be enacted 
in harmony with the general principles of the 
Transportation Act to facilitate consolidations 
by voluntary action subject to the approval of the 
Interstate Commerce Commission. 


5, The policy of connecting and codrdinating 
terminal facilities, with provisions for joint use 
prescribed by the Interstate Commerce Commission, 
be applied as rapidly as practicable. 


6. In place of any attempt to deal with rates 
and other problems of regulation of common car- 
riers thru legislation—necessarily inelastic—such 
preblems be handled by properly constituted Fed- 
eral and State administrative agencies. 


7. Instead of any attempt at general reduction 
at the present time the existing administrative 
agencies, under their established methods and 
with all possible dispatch consistent with proper 
study and investigation, proceed with readjust- 
ment of relative freight rates. 


8. Congress should direct the army engineers to 
make a comprehensive survey and present a defi- 
nite plan and schedule of priorities for water- 
way development. 


9. To determine more fully the possibilities of 
inland waterway transport under private opera- 
tion and thus enable the Government the sooner 
to dispose of the lines, the secretary of war be 
given authority and funds to continue operation 
of the barge lines on the Mississippi and Warrior 
rivers in accordance with good commercial practice. 

10. Waterways service, including thru rail-and- 
water routes and rates with suitable divisions of 
rates between the two types of carrier be facilitated 





by public and private agencies wherever economic. 
ally warranted and in the public interest. 
11. Optional store-door collection and delivery 
with reasonable and eines | itemized trucking 
8 


charges in the published tari be established ag 
rapidly as practicable by agreement between car. 
riers and shippers, beginning at the centers of 
greatest congestion. 


12. Wherever experience indicates that it will 
be in public interest, regulatory bodies should facil- 
itate the utilization of motor transport to replace 
uneconomical forms of rail service, to relieve yard 
and terminal congestion, and to extend existing 
steam and electric railway services. 


13. The rates and services of motor common car. 
riers, both freight and passenger, should be sub- 
ject to regulation by the State and Federal com- 
missions which have jurisdiction over the opera- 
tion of other common carriers, having particularly 
in view insuring to the public adequate, economica) 
and continuous service. 


14. In addition to bearing an equitable share of 
the general tax burden, the road users should pay 
the entire cost of maintenance of highways thru 
special taxes levied against them, such as special 
taxes being applied exclusively to that purpose, 

The fourteen recommendations represent the 
first attempt that has been made to formulate 
a policy covering all three agencies of trans- 
portation—the railways, the highways and the 
waterways. They are the result of delibera- 
tions in which shippers and carriers, represent- 
atives of agriculture, industry, mining, bank- 
ing, insurance and commerce have _ partici- 
pated, as members of the committees which 
made the preliminary studies and of the Trans- 
portation Conference which considered them. 


Suspends East Coast Tariffs 


WASHINGTON, D. C., March 25.—The Inter- 
state Commerce Commission has suspended un- 
til July 23 the operation of certain schedules 
in Supplement No. 15 to Agent J. J. Cottrell’s 
tariff, I. C. C. No. 414, which propose to re- 
strict the routing on lumber and other forest 
products from points in Carolina territory when 
destined to points in eastern and New England 
territories so that when traffic moves in connec- 
tion with the Baltimore & Ohio, Pennsylvania 
or Western Maryland railroad the rates will 
apply only via certain designated routes after 
the traffic has reached those lines. 


No Demurrage on Unclaimed Cars 


WasHINGTON, D. C., Mareh 25.—In a formal 
opinion handed down in Docket No. 14456— 
James W. Person vs. Illinois Central Railroad 
Co.—Division 1 of the Interstate Commerce 
Commission finds that certain carload ship- 
ments of lumber detained at New Orleans in 
October and November, 1920, were ‘‘ unclaimed 
shipments’’ and not subject to demurrage dur- 
ing a portion of the detention period. Seven 
carloads were involved and demurrage aggregat- 
ing $591 assessed. The cars arrived at New 
Orleans between Oct. 21 and Nov. 2. The 
amount of reparation due is to be determined 
in accordance with Rule V. 


Disapproves Transit Proposals 


WASHINGTON, D. C., March 24.—Division 2 
of the Interstate Commerce Commission—Com- 
missioners Aitchison, Esch and Campbell—has 
handed down an opinion in Investigation and 
Suspension Docket No. 1,962, holding that the 
carriers have failed to justify proposed new 
rules, regulations and practices restricting the 
application of certain transit, terminal and 
other privileges and allowances on transconti- 
nental traffic, from or to points in California, 
Arizona, Oregon, Nevada, Utah and New Mex- 
ico, and British Columbia and Mexico. The 
schedules were suspended until April 24 on pro- 
tests by numerous producers and shippers of 
lumber and other forest products in California. 

It is pointed out that the proposed schedules 
attempt to restrict the right of individual car- 
riers to extend to shippers of transcontinental 
traffic such privileges at points on their own 
lines as they may see fit. Division 4 has con- 
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siderable doubt as to the wisdom of this policy. 
On other traffic the individual lines regulate the 
matter of transit, storage and other privileges 
which they may desire to grant while ship- 
ments are in possession of the lines granting 
such privileges. 

‘‘The proposal of the transcontinental car- 
riers,’’ says the opinion, ‘‘is in effect tanta- 
mount to an attempt to say that the carriers in 
trunk line and central territories and other sec- 
tions of the country may not grant privileges 
to shippers without the consent of the trans- 
continental bureau, unless such carriers are 
willing to subject shippers to the application 
of combination rates.’’ 


Oregon Lumber Road Authorized 


WASHINGTON, D. C., March 24.—Division 4 
of the Interstate Commerce Commission—Com- 
missioners Meyer, Eastman and Potter—has is- 
sued a certificate in Finance Docket No. 3,389, 
authorizing the Valley & Siletz Railroad Co. to 
construct an extension in Polk County, Oregon, 
for the interchange of traffic with the Southern 
Pacific at Independence. 

It is reported that the shipping publie will 
benefit by the construction of this extension in 
that it will result in a reduction of % cent a 
hundred pounds on shipments of lumber to 
Portland for export, 144 cents on shipments to 
Portland locally and 25 cents a thousand feet 
on logs shipped to Winona, Ore. 


Asks Transit Rate on Shook 


WASHINGTON, D. C., March 24.—The Lange 
& Crist Box & Lumber Co., Clarksburg, W. 
Va., has filed with the Interstate Commerce 
Commission a complaint against the Baltimore 
& Ohio Railroad Co., urging the commission to 
require that carrier to grant the ‘‘dressing in 
transit’’ privilege at its plant at Clark Mine, 
W. Va., on wirebound box shook the same as 
now granted on unwired shooks. Under the 
present arrangement a charge of $3.60 a car 
is assessed for the ‘‘dressing in transit’’ privi- 
lege in addition to the thru rate on lumber 
from point of origin to destination. 


LAA 


New Transits on Southern Lumber 

MEMPHIS, TENN., March 25.—The railroads 
have already agreed upon the establishment of 
transit arrangements on lumber and forest 
products moving from all points in Missouri to 
Indianapolis, Ind., for manufacture and re- 
shipment, and they are now making applica- 
tion to the Interstate Commerce Commission 
for permission to put these arrangements in 
effect on one day’s notice, according to the 
Southern Hardwood Traffic Association. 

This organization also announces that it is 
preparing to oppose the proposal of the car- 
riers to cancel the present Class D rating on 
cooperage stock between points in western 
trunk line territory and to substitute therefor 
Class A rating, with resultant increase in rates. 


Redwood Specified for ““Y.W.’’ House 


Los ANGELES, CALIF., March 22.—The larg- 
est house ever shipped from the United States 
to Japan left Los Angeles harbor last week. 
The materials were ready-cut at the mill oper- 
ated by the Pacifie Ready-Cut Homes (Ine.), in 
Los Angeles, and shipment is en route to Yoko- 
hama, where the house is to be constructed for 
the Y. W. C. A. The structure erected will be 
one of the largest in Japan. It is of Colonial 
design, a — in height, and is to be used 
a8 a welfare building for furtherin 
of the Y. W. C. A. " eunhoun 

In the selection of materials, redwood was 
specified for the outside trim and siding, the 
rm, to be %x8-inch rabbeted bungalow 

ing. . 

The order for the home was telegraphed 
from New York by a group of philanthropists 
who have donated the house to the Y. W. C. Ai, 
and the materials were ready-cut and shipped 
Within one week from receipt of order, it is 
reported. All of the materials were sent boxed, 


lashed and strap ironed, and upon arrival the 
work of erection can begin immediately. In 
order to save timey the foundation work is to 
be completed before the arrival of the mate- 
rials. The second floor of the home is to 
have five bedrooms while the lower floor will 
have a large living room, dining room, adminis- 
tration room, commissary and storage room. 


(Statistics—Continued from page 49) 


Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 
Lumber 
Feb., 1924 Jan., 1924 Feb., 1923 
2,027,000 


Manufactured ... 2,702,000 2,561,000 ,027, 
Shipments ....... 3,568,000 3,087,000 2,410,000 
BUOCES ccvcccccsce 7,819,000 8,646,000 8,351,000 
Logs 

Purchases ......-. 2,383,000 2,308,000 2,336,000 
Made into lumber 

and veneer .... 2,234,000 2,122,000 1,581,000 
GIGGRS- ccccecsccs 3,782,000 3,633,000 2,411,000 


Southern Pine Barometer 


New Or.EANs, La., March 25.—For the week 
ended March 21, Friday, one hundred thirty- 
nine mills report as follows to the Southern 


Pine Association: 
Percent Percent 
of pro- of ship- 
7Cars Feet duction ments 


Production ... 76,573,646 


Shipments ... 3,207 66,336,795 86.63 
Orders*— 
Received .. 3,318 68,632,830 89.63 103.46 
On hand end 
week ....12,599 260,610,315 


*Orders on hand showed a decrease of 0.89 
percent during the week; one hundred thirty-five 
mills contributed to previous week's report. 


+As a basis for carload, the average load shipped 
in February, 20,685 feet, is used. 


To Recover Chemicals fromWoodWaste 


PorTLAND, ORE., March 22.—With the object 
of recovering chemicals from wood waste, coal 
or shale, the American By-Products Corporation 
has been formed at Vancouver, Wash., on a 
basis of an authorized capitalization of $2,000,- 
000. The company has opened offices in the 
Donegan Building, Vancouver, Wash., where it 
will have headquarters. Henry C. Prudhomme, 
of Portland, is secretary and general manager. 
The company is the owner of all American and 
foreign rights of the Gorden multiple unit re- 
tort, a new equipment said to be an improved 
process for the distillation of oils, chemicals, 
drugs and other byproducts from coal, oil shale, 
sawdust and waste wood. For more than a year 
experiments with the retort have been carried 
on, so Manager Prudhomme stated today, and 
he asserted it has been established that the 
waste at a sawmill can be converted into by- 
products with profit. The retort to handle the 
waste would not exceed much if any the cost of 
waste burners, he says. 

The company has obtained option on a tract 
of 848 acres of coal land near Kelso, Wash., 
with the intention of installing without delay 
a plant for the reduction of lignite coal. The 
tract is said to be underlaid with an immense 
body of coal, which will be used for the pro- 
duction of gas, oils, chemicals and briquets. 
This initial plant will cost $50,000 and will 
have a capacity of 250 tons a day. It is ex- 
pected to serve Kelso and possibly Longview 
with gas. While the company plans to develop 
the coal land project, itself, it also plans the 
establishment of a large plant at Vancouver 
where retorts are to be built. From wood waste 
and coal the company will obtain turpentine, 
alcohol, charcoal, creosote, coal and wood tar 
and a number of other products. From the oil 
shale will be obtained crude oil and fertilizers. 

The trustees of the new corporation, which 
filed articles at Olympia, Wash., are R. M. 
Cobban, of Astoria, Ore.; G. E. Christie, of 
Portland, Ore.; Charles Storey, of Longview, 
Wash., and Henry C. Prudhomme and William 
D. Bennett. «f Portland. 





CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. Msgrvict Sautatne. “CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay”’ 


E.L. Cook Lumber Co. 
Kiln Dried and Air Dried 
Northern —HARDWOO DS-— Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 


Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 
Ashland Ave., South of 22nd St., CHICAGO, ILL. 





A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalie Sts., Chicago 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch Flooring. 





GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland Jacksonville, Fla. 
Hattiesburg, Miss. | Columbus, Ga. 








PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., CHICAGO 
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ESTIMATES 
LAND APPRAISALS 


We invite correspondence from 
Lumbermen regarding this ime 
portant phase of their operations. 


H. M. SPAIN & CO. 
at Established 1910 
Me! TENNESSEE na 


“SOUTH OR WEST—SPAIN SERVICS BEST 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 











MICHIGAN } 























A Brand to 


Tie to—=. 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
oes or mixed with Hemlock Lumber, Lath, 
hingles and Posts. 


Manufacturers of and dealersin Staves, Hoops, Head- 
ing, Poles, Tiesand HemlockTan Bark. Also leading 
manufacturers of Rotary Cut Northera Veneers. 


The Northwestern Cooperage 


Gladstone, Mich. | & Lumber Company 
Chicago Office: 812 Monadnock Block. 








The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 














17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 


17 17 























Forester Praises Private Forestry 


Lumbermen of the United States will read 
with interest the observations of C. A. Schenck, 
formerly forester of the Biltmore Estate in 
North Carolina, who returned to Germany be- 
fore the United States entered the Great War. 
In a letter to Wilson Compton, secretary-man- 
ager of the National Lumber Manufacturers’ 
Association, Mr. Schenck discusses conditions 
generally in Germany and in Europe, closing 
with the following comments on forestry in 
southern Europe: 

In most of the new European states, so as 
to end feudalism, the laws allowing entail have 
been revoked. In Czechoslovakia families who 
have owned certain tracts of timber land for 
many decades of years have been dispossessed 
by a stroke of the legal pen, and the estates 
are being converted into national forests. In 
Prussia the old entailed forests have been 


largely transformed into another (absolutely 


legal) variety of holdings, ‘‘foundations” made 
for the benefit of certain individuals. Yet the 
difference is this: The beneficiary of a foun- 
dation can dispose of his rights, and when he 
dies the inheritance tax must be paid, which 
was impossible or unobtainable under the right 
of entail. In my state of Hessen most of the 
entailed forest property (one-fourth of the 
woodlands in my state were entailed) is being 
made over to stock companies, the shareholders 
being the members of the families heretofore 
holding the entailed rights. 

All of this is not very interesting to an 
American. But this is interesting: The for- 
esters of Europe are unanimous in stating that 
the best managed forests of Europe were en- 
tailed forests, and that a transfer of these 
lands from private control to state control is 
not in the interest of forestry. The foresters 
are unanimous in recommending that the state 
had better pay attention to the condition of 
small forest holdings (farmers’ lots), badly 
maintained by their owners, instead of exer- 
cising and trying to exercise a controlling in- 
fluence over estates individually covering many 
hundreds of acres. 

Indeed, neither financially nor silviculturally 
is state or government forestry in the lead. 
Private forestry is in the lead whenever it is 
practiced on tracts large enough to form an 
economic unit. Government and state forestry 
is always handicapped by bureaucracy, by gen- 
eralizations from headquarters, by red tape, by 
small ambitions, by frequent changes among 
executive officers, and by a lack of technical 
knowledge among all officials. What improve- 
ments and innovations in forestry there have 
been made have been made almost exclusively 
by foresters privately employed and on private 
estates. 

I am wondering whether human nature in 
the United States fifty years from now will be 
different from what it is today in my father- 
land, in Czechoslovakia, in Roumania, in Aus- 
tria, and elsewhere. 


Trade at Home and Abroad 


The Department of Commerce summarizes 
the business situation at home and abroad, 
based on latest available information, as fol- 
lows: 


DomeEsTIic—-Cotton consumption by textile mills 
totaled 507,876 bales in February, a decline of 12 
percent from the preceding month and 10 percent 
below February of last year. Stocks of cotton at 
mills and warchouses declined from January and 
a year ago. Exports of American cotton increased 
34 percent over last February while imports of 
foreign cotton declined 27 percent from the same 
month. Production of bituminous coal declined 
from the previous month but was greater than a 
year ago. Production of beehive coke increased in 
February but was below last year. Anthracite 
production in February declined from the preced- 
ing month and a year ago. Production of beehive 
eoke increased over the preceding month but was 
below February of last year. Production of Doug- 
las fir and oak flooring increased over the previous 
month and a year ago. Production of Portland 
cement declined in February but was above Feb- 
ruary of last year, while stocks of cement increased 
over the preceding month and a year ago. New 
orders for enamel baths totaled 137,246 in Feb- 
ruary as against 129,847 last year. The net avail- 
able daily average surplus of freight cars at the 
end of February totaled 130,282 ears against 
164,438 in the preceding month and a net shortage 
of 64,814 cars a year ago. February car loadings 
increased over the preceding month and February, 
1923. Sales of life insurance were 3 percent lower 
than in January but 15 percent above February of 
last year. 

ForEIGN—Exchange fluctuations continue to be 
primary factors in many European countries. Bel- 
gian export trade is stimulated by the decline in 
the Belgian franc, but domestic business is ham- 
pered by rising prices caused by the franc’s de- 








preciation. Depreciation of the Danish crown has 
led to radical legislative proposals among which 
is restriction of imports. Fiscal reforms have 
temporarily at least checked the fall of the Polish 
mark, but commerce and industry in that country 
are seriously depressed. Comparative currency 
stability in Holland and Finland have caused im- 
provement in those countries and Dutch business 
men are more optimistic than they have been in 
months, altho labor difficulties over readjustment 
of wages disturbs industry and money is tight. 
Holland's January imports were 140 percent larger 
and her exports 31 percent larger than in December. 
Serious labor troubles are reported from Norway, 
partly due to rising prices caused by weakness of 
Norwegian exchange, but Norway’s exports have 
been increasing in spite of these difficulties. Ger- 
man trade figures show a decrease in exports and 
an unfavorable trade balance. 


Larger Exports and Imports 


Figures corrected to March 14 show that the 
total value of exports from the United States 
during February, 1924, was $367,000,000, com- 
pared with $306,957,419 in February, 1923. 

Imports last month were valued at $335,- 
000,000, compared with $303,412,419 in Febru- 
ary, 1923. 

For eight months ending with February, 
1924, exports were valued at $2,984,255,075, 
compared with $2,653,548,111 for the same 
period a year ago, an increase of $330,706,964, 

Imports for the eight months ending with 
February were valued at $2,334,800,383, com- 
pared with $2,326,005,148 for the same period 
ending in February, 1923, an increase of 
$8,795,235. 


ne aaaeaaaae 


Mexican Pines for Railway Ties 


Interest in the commercial pines of the Sierra 
Madre region of Mexico as railway tie mate- 
rial led dendrologists of the Forest Service to 
examine specimens of the wood grown in that 
region. These specimens were found to be all 
of the Pinus ponderosa arizonica, a form closely 
related to our western yellow pine. This variety 
has an extensive range in the Mexican provinces 
of Sonora and Chihuahua, and occurs in the 
mountains of southern Arizona. The Arizona 
pine would probably be marketed with the true 
western yellow pine, from which it differs, how- 
ever, in being heavier and harder. Wood of 
the Mexican-grown timber bears a superficial 
resemblance to some grades of southern long- 
leaf pine. In order to determine for those 
particularly interested in the use of this timber 
for railway ties what are its comparative phys- 
ical properties, arrangements are being made 
for the Forest Products Laboratory, at Madi- 
son, Wis., to test short cross sections of the 
wood. 


'"SRABEBBEEae: 


Bill to Establish Forest Station 


Senate bill No. 824, known as the Fletcher 
bill and introduced by Senator Fletcher of 
Florida and providing for establishing a for- 
est experiment station in Florida, has been ap- 
proved by the Department of Agriculture and 
the director of the budget. This bill, which is 
a step in the plan of establishing regional for- 
est experiment stations, follows: 


Be it enacted * * * That the sum of $50, 
000, or so much thereof as may be necessary, be, 
and the same is hereby appropriated, out of any 
money in the treasury not otherwise appropriated, 
for expenditure during the fiscal year a June 
30, 1925, by the secretary of agriculture in the 
establishment and maintenance of a forest experi- 
ment station at such suitable place in the State of 
Florida as the secretary of agriculture may deter- 
mine; including the erection of buildings and all 
other necessary expenses, tor the purpose of con- 
ducting silvicultural, a and other ex- 
periments and investigations independently or in co- 
operation with other branches of the Federal gov- 
ernment, with States, and with individuals, to de- 
termine the best methods for the conservative man- 
agement of forests and forest lands and the pro- 
duction of timber, naval stores, and other forest 
products, in the State of Florida and in other 
southern States: Provided, That the cost of any 
building erected at said station may amount to 
but shall not exceed $2,500: Provided further, That 
the secretary of agriculture is hereby authorized, 
in his discretion, to accept donations of lands in 
the southern y region for forest investigations 
and the use of said experiment station. 





=— 58 


Kops 8 


oO co 


— 8 et mrt eH Oo et Se 


ities 


ee ee ae” a ee oe 


Po a 





924 


the 
ates 
om- 


35, 
bru- 


ary, 
075, 
ame 
964, 
with 
:0m- 
riod 

of 


erra 
ate- 
e to 
that 
> all 
sely 
‘iety 
nces 

the 
Zona 
true 
how- 
1 of 
icial 
ong- 
hose 
nber 
hys- 
nade 
‘adi- 
the 


cher 


for- 
-ap- 
and 
h is 
for- 


$50,- 
, be, 
any 
ated, 
June 
= 
peri- 
te of 
eter- 
1 all 
con- 
r ex- 
n co- 
gov- 
0 de- 
man- 
pro- 
orest 
ther 


it to 
That 
rized, 
dg in 
tions 








MarcH 29, 1924 


‘ 


AMERICAN LUMBERMAN 





From Cave Dwelling to Co-operative Apartment at the 
Chicago Own-Your-Home Show 


Contrary to previous experiences, the Chi- 
cago ‘‘Own Your Home’’ show had beautiful 
weather for its opening day, Saturday, March 
22, when the sweet strains of ‘‘Home, Sweet 
Home’’ again filled the Coliseum and Mayor 
Dever officially declared the exposition on. 
The first warm breezes of spring, unusually 
soft and balmy for Chicago’s March, brought 
with them thoughts of nest building, and 
while the first robins were busily searching 
the parks for suitable sites, humans were 
wending their way to the big building where 
they could find out all about home building 
from the first payment on the lot to the last 
word in kitchen conveniences and the pergola 
in the garden. 

The exhibits this year have been grouped 
more carefully than was the case in previous 
years, so that the prospective home builder 
might study all the various materials, equip- 
ment and appliances of each class at one time 
and make comparisons. Thus all the insulat- 
ing materials were in one group, roofing ma- 
terials in another, heating appliances at the 
other end of the hall, and so on. 


The center of the floor was occupied by the 
demonstration home erected and furnished in 
six days, and completely equipped with every 
modern convenience. This handsome struc- 
ture was named ‘‘Thrift Cottage.’’ It was 
a stucco house, full size, of five rooms, charm- 
ingly furnished, and with a small old- 
fashioned garden making a delightful ap- 
proach. The entire project was carried out in 
the six days, including the papering of the 
walls and the piping for gas and water, wiring 





Make a home-plan part of your life- 
plan. Build a home 





ete. It was built under a budget plan and 


definite costs for every detail, with working - 


drawings and specifications were available. 

A new feature of the exposition this year 
was the avenue labeled ‘‘ Habitations of Man 
in American History,’’ a pictorial record of 
American homes from the cave in the cliff, the 
sod hut, the wigwam of the American Indian, 
the igloo of northern Alaska, the early 
Colonial homes, the log cabins of the pioneers, 
down to the latest and most beautiful bunga- 
low. The views showed many historical 
homes, such as Mount Vernon and the little 
8 cabin in which Abraham Lincoln was 

orn. 

A new development in home building and 
owning which has been brought about by the 
high rents and the even more altitudinous real 
estate values in large cities, is the codperative 
apartment, and this year the Home Show fea- 
tured this new plan for the first time. 

The, women who attended the exposition 
found themselves drawn as by a magnet to 
the lovely, long line of a structure along the 
northeast section of the hall. Its walls were of 
white shingles and thru the vine surrounded 
windows were to be caught fascinating 
glimpses of beautifully furnished rooms. It 
was a series of rooms, each of which had 
been fitted up with moderately priced and 
attractive furnishings by the home furnish- 
ings merchants of the city. 

Towering over all the other exhibits at the 
north end of the hall was the beautiful orange 
and black structure of the Lehon Co., with 
its well known mule heads decorating the cor- 
ners. This was a lively booth, for between 
the serious discussions of the qualities of 
Mule-Hide roofing which were going on all 
the time, the roars of mirth from male re- 
cipients of the gaudy little mule-hide caps, 
and the giggles of the feminine recipients of 
delicious ‘‘kisses’’ wrapped in tissue with the 
inevitable mule head printed thereon, there 
was always some excitement around the 
gorgeous pergola. ; 

In another corner one found the men 


grouped thick at all times during the show. 
That was where the novel space-saving Bessler 
movable stairway was being demonstrated. 
This device had not been shown here before 
and it is not exaggerating in the least to say 
that it was certainly the hit of the show. 
Even the ladies couldn’t resist pulling the 
little chain which hung from the ceiling and 
watching the silent, almost miraculous seem- 
ing descent of the comfortably wide stepped 
and bannistered stairway, and then giving it 
a little push and seeing it magically fold 
away. 

Another group hung about the booth of the 
Wood Conversion Co., where the new insu- 
lating material, ‘‘Balsam-Wool’’ was shown. 
A roll of this material at the entrance of the 
booth attracted instant attention. It looked 
like a big, soft roll of grey wool and felt 
solid and warm, so the visitor naturally began 
to ask what it was for. The interior of the 
booth was a most interesting display of the 
uses. and qualities of the product. In the 
center was a model of the McMillan ship and 
winter quarters in the far North, it being well 
known that the Arctic explorer took Balsam- 
Wool along on his venturesome trip toward 
the pole to be used as insulation against 
the cold in winter quarters. A model house, 
showing wall construction and the use of the 
insulating material, was a feature of the ex- 
hibit. Unique and adding a brilliant touch of 
color to the greyness of the Balsam-Wool were 
the little cutouts of red flannel union suits 
which the company uses to advertise the 
warmth of this insulating material, which 
comes from the pine woods of the North. 

Down the aisle a way the visitor began to 
believe that spring had indeed arrived, and 
that the warm breezes were not a ‘‘false 
alarm,’’ for thru the crowd he beheld dodging 
to and fro in front of one of the booths a 
group of beautiful new white straw hats with 
red and gold bands. Drawing nearer he saw 
that each hat rested on a head and that the 
head belonged to an extremely active and elo- 
quent young man who was demonstrating in a 
masterly way the beauties and qualities of 
Celotex, another new insulating material which 
comes from the sugar plantations of the 
South. The group of salesmen at this booth 
were kept busy all of the time. The booth 
was arranged in the form of a bungalow, with 
part of the clapboarding cut away to show 
just how Celotex is applied. Small squares of 


the material and much literature were passed ° 


out and judging from the faces around the 
booth Celotex was making a mighty good im- 
pression on the visitors. On the corner of the 
roof the great Hoo-Hoo cat humped his back 
and curled his tail contemptuously at the 
passers-by. But alas, he wasn’t black! The 
Hoo-Hoo cat had turned grey! 


There seemed to be acres of furnaces, fur- 
niture, washers, electric fixtures, screens, 
ventilators, and all the rest. The Morgan 
Sash & Door Co. had a notable display of 
its doors. The Hartmann-Sanders Co. had a 
very interesting and attractive booth in which 
pergolas and the ‘‘Koll’’ wooden columns in 
which that company specializes, were shown. 
The Architects Small House Bureau had its 
usual exhibit of views, models and plans and 
was giving out plan books which were re- 
ceived with pleasure. 


An elaborate program had been provided for 
each afternoon and evening and a band played 
from the baleony between numbers. Souve- 
nirs of all sorts and bushels of literature were 
handed out and each smiling face passing out 
thru the doors testified to the success of the 
exhibitors in pleasing the visitors. There is 
no doubt that a strong impetus was given 
home building by the exposition, for the hous- 
ing situation is still desperate in this city and 
high rents are driving more and more to in- 
vestigate the possibilities of a home in newer 
and relatively less expensive sections. 





80,000 ft. 1x8” & War. D Select and Bet. 

21,000 ft. 44 Shop Common 

14,000 ft. 874 No. 3 Shop and Better 
7,000 ft. 574 D Select and Better 


As well as an ample supply 
ofthe common grades, each 
width and length in each 
grade piled separately. 


Band Sawed DRY 


Thoroughly 


and manufactured by 


C C OLLINS 


Lumber Co. 
Manufacturers only 


Rhinelander, Wisconsin 





















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 
* Sales Office: 


Plant: 
Newberry, Mich. REED CITY, MICH. 





























Clark & Lytord 


FOREST ENGINEERS, Ltd. 

Timber Cruising Logging Maps Timber Lands 
920-25 Vancouver Block 
VANCOUVER 
BRITISH COLUMBIA 











When in the Market for 


IdahoWhite Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 
Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 
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Hardwoods 


O AK Plain and Quartered 

Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 








MADE RIGHT 


OAK FLOORING 


The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 




















We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 
Send us your orders for placement. 
R. M. MORRISS & CO. 
Arcade Bidg., ST. LOUIS 
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4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak ™$%pp. 


Anderson-Miller 
Lumber Co.,Ltd. 


TORONTO, ONTARIO 














40 Years building the World's 
best portable Saw 

Mill. Also manufacturers of Shingle Mills, 
Edgers and + ged pgp ose 

Winner of gold and silver 

peLOACy medals at Chicago and St. 
S$ AW Louis World’s Fairs. 


M IL LS A-ADELoacu(o. ATLANTA GA. 





SAW MILLS 


ENGINES 
SAW MILL MACHINERY 


Write for Catalog 


THE ENTERPRISE CoO. 
Columbiana, Ohio. 
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Coliections by Retail Lumber Dealers 4 *<rics 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 


In the Realm of Building 


Club Button Stirs Lively Interest 


PITTSBURGH, Pa., March 24.—Others beside 
lumbermen are wearing ‘‘ Home Owners’ Club’’ 
buttons. C. C. Stotler, secretary and treasurer 
of the Title Guaranty Co., of Pittsburgh, an 
enthusiastic ‘‘own your home’’ booster, under- 
took to wear for three days one of the nifty 
buttons sent out by the AMERICAN LUMBERMAN, 
but at the end of the 
first day, wearied by a 
deluge of questions and 
comment, was com- 
pelled to give up the 
undertaking. Mr. Stot- 
ler stayed with the but- 
ton faithfully thruout 
the day, however, and 
having many associates 
and acquaintances in 
the business world, it is 
safe to say that nothing so ordinary as a button 
worn on the lapel of the coat has attracted 
so much attention and occasioned so much com- 
ment in those circles in a long time. Almost 
universally the conversation was along these 
lines: 

‘¢What does that mean???’ 

‘Why, that means that I belong to the 
‘Home Owners’ Club.’ ”’ 

‘*Well, now, that is a good idea.’’ 

Mr. Stotler wore the button to the Chamber 
of Commerce luncheon, where he was over- 
whelmed with inquiries. He says he is think- 
ing of: getting a supply from the AMERICAN 
LUMBERMAN so that whenever a new home 
owner closes a deal at the offices of his guar- 
anty company, where many are closed daily, he 
can pin a button on him, with the explanation 
that he is now entitled to wear it. 

In the course of a recent address before the 
Chamber of Commerce on ‘‘A Home of Your 
Own and What It Means to You,’’ Mr. Stotler 
said: 

No doubt every man, when he marries, expects 
sooner or later to own his home, but he procrasti- 
nates and very often permits other wants of much 
less importance to postpone action from day to 
day until it is too late. 

We must keep in mind that there will come to 
us declining years, and that sooner or later we will 
be called to our long, last sleep, and what a com- 
fort it is to those who did not procrastinate— 
what peace of mind they have—when they realize 
that at least there is a snug roof to shelter the 
loved ones left behind, so that the family will not 
be broken and cast adrift. 

One of the saddest sights in all the world is a 
mother, growing old and gray in life’s struggles, 
drifting aimlessly about from place to place be- 
cause she has no settled abode of her own. More 
than anything else what the true mother wants 
is a home of her own, where she and her family 
can live together year after year in undisturbed 
happiness and security. 

Do not rent—own your own home. You owe it 
to yourself, to your wife, to your children, to your 
State, and to your nation, and as a representative 
of a civilized community and a believer in justice 
and right, you can not afford to dally nor to 
spare any effort to protect you and yours from 
the ignominy, distress and suffering of a penniless 
old age. 

It is cheaper to own your home than to pay 
rent. Some of you have been paying rent for 
twenty years or more. The money, so far as you 
are concerned, has been spread to the four winds. 
Had you applied it toward the purchase of a home, 
you would be more independent, and I will go so 
far as to say, a better American. 





Aids Appeal to Home Builders 


Los ANGELES, CALIF., March 24.—The Lum- 
bermen’s Service Association, thru Floyd A. 
Dernier, has issued its ‘‘Information Book- 
let,’’? presenting more than sixty pages of 
timely and valuable suggestions to the dealer 
for the benefit of the prospective home builder. 
The volume covers practically every feature of 
the modern residence. 

The statement is made that the wonderful 
transformation in the merchandising of build- 
ing materials can to a large measure be credited 
to building plan services. Pictures'of attrac- 


tive home exteriors, compact room arrange- 
ments with carefully detailed conveniences, to- 
gether with the various forms of creative ad- 
vertising, have enabled lumber merchants to 
appeal direct to the public, and have offered the 
very means of personal codperation. As Mr. 
Dernier says: 

The public is, has been, and always will be 
hungry for practical building information. They 
want the new home to reflect attractiveness and 
to be convenient. Durability, kinds and grades of 
materials to be used are important considerations. 
Good workmanship, competent efforts and trust- 
worthiness are also real factors, which you, with 
your substantial investment and recognized home 
building authority, should advise upon and supply. 


‘“‘Better Homes in America’? Week 


The week of May 11 to 18 has been set apart 
as demonstration week for the Better Homes in 
America movement. Last year approximately 
a thousand demonstrations of better homes 
were held in the cities, towns and villages of 
the country in codperation with the Better 
Homes association, which is an incorporated 
educational organization, with national head- 
quarters at 1653 Pennsylvania Avenue, Wash- 
ington, D. C. The board of directors is headed 




















The above photograph illustrates the progress 
that is being made in manual education of 
the blind. The playhouse shown in the pic- 
ture was built by boy students of the Pennsyl- 
vania Institute for the Blind 





by Herbert Hoover, and the advisory council 
includes many other persons of national prom- 
inence. 

The first step in preparing for a local or 
community observance of ‘‘demonstration 
week’’ is to appoint a general committee of 
public spirited men and women, who are willing 
to serve because they believe in the idea of 
better homes, to organize and direct the dem- 
onstration. The chairman of the committee 
preferably should be a woman who is a leader 
in the civic life of the community, such as the 
president of the local women’s club, or some 
one equally competent to direct the campaign. 

The mayor should issue a proclamation set- 
ting apart May 11 to 18 as better homes dem- 
onstration week. A local advisory council con- 
sisting of the mayor, superintendent of schools, 
and representatives of all local civic and re- 
ligious organizations that are willing to ¢0- 
operate, should be formed. Sub-committees on 
advertising and publicity, program, and other 
features of the week should be appointed. 

A guide book on how to organize and con- 
duct the 1924 campaign, containing a great 
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deal of valuable information for local com- 
mittees, can be obtained by addressing Better 
Homes in America at the address given.: 


(SEEGGEBGGaGAGs 


Throngs Attend Home Building Show 


MILWAUKEE, WIs., March 25.—With an offi- 
cial paid attendance of 50,321 persons the sec- 
ond annual Home Building Exposition con- 
ducted by Milwaukee lumbermen, building mate- 
rial and home furnishings dealers came to a 
successful close Saturday night. The total at- 
tendance was approximately double that of last 
year. Exhibitors this year numbered more than 
200. Hundreds of people attending professed 
their interest in the erection of modern homes, 
and inquired about sites, prices, lumber, build- 
ing materials and home furnishings. 

In addition to a daily attendance prize, which 
averaged a $300 gift on each of the eight days 
of the exposition, the grand attendance prize 
was the plans and material for a $5,000 Dutch 
Colonial home. 


Show Arouses Home Desire 


ATLANTA, GA., March 25.—For the third an- 
nual Own Your Home Exposition held here this 
week, the big interior of the city auditorium 
has been transformed into a miniature fairy- 
land of artistic houses, large and small, with 
panoramic background of landscape painting, 
trees, shrubbery, and rolling lawns. A leading 
attraction is a full sized house, 40x30 feet, com- 
plete in every detail. This house will be given 
to the holder of the winning number in a regis- 
tration contest. It is built in sections, so that 
it can easily be removed after the show. The 
exposition includes everything imaginable in 
the way of a home or furnishings for a home. 
No renter can go thru the show without desiring 
to own a home and enjoy the many conveniences 
here shown. 





To frensts Reberntation 


PORTLAND, ORE., March 22.—At a meeting 
held March 20 by representatives of the five 
Coast States, from Montana to California, in 
the local offices of the Western Forestry & 
Conservation Association, research and classifi- 
cation of land values for reforestation, better 
protection of cut-over land from fire, tax re- 
form and closer codperation of private, State 
and Federal agencies in promoting reforesta- 
tion in other ways, were discussed. At the same 
time the association’s board of trustees and 
its forest policy committee met in conference. 

The trustees authorized the necessary ar 
rangements for a study the association is 
shortly to engage in concerning the use of cut- 
over land on several representative tracts thru- 
out the Pacific coast region. Investigative 
work planned by all agencies, the joint consid- 
eration of information obtained, and forest leg- 
islation by approaching legislatures were dis- 
eussed by the joint forest policy committee 
which recommended a general program to pro- 
mote reforestation, in a resolution which was 
adopted. 


SABER BEBRBEBEBBAAAAS: 


First Unit of Plant Nears Completion 


EVERETT, WASH., March 22.—The Walton 
Veneer Co. is making substantial progress with 
its new plant, adjoining the Walton Lumber 
Co. on the north and the Everett Pulp & Paper 
Mills on the south. Dredging’ operations have 
excavated a log pond 100x250 feet on the west 
bank of the Snohomish River, with a block pond 
adjoining, 80x100 feet, the two ponds forming 
an L-shape. The first unit of the building is 
nearing completion. It is nearly as wide as 
the usual city street, and three blocks long, 
being 60x860 feet. In addition to the main 
building, there is a mono-rail shed and concrete 
vats, 80x100. A feature unique on the west 
Coast will be the installation of two 300-horse- 
power Sterling type boilers, while the equip- 
ment in the main building will include what is 
said to be the heaviest lathe on the: Pacific 
coast, capable of taking a log up to eight and 
one-half feet in diameter. The first unit will 
be completed, and the management expects to 
begin cutting about May 15. There will be no 


storage, and the output will be transformed 
from log to finished product ready for ship- 
ment within a week. 

In September, after the first unit is in op- 
eration, work will be started on the second unit, 
which will form an exact duplicate of the plant 
now under construction, so that eventually there 
will be a double operation from water to car, 
the present main building being a ‘‘left-hand’’ 
plant, and the one in contemplation a ‘‘right- 
hand’’ plant. The saw-tooth type of construc- 
tion is used. It is intended to lay out as large 
a plant as the company will be able to utilize. 


Want Logging Machinery Duty Free 


Vancouver, B. C., March 22.—In an effort 
to bring down cost of production of timber, so 
that British Columbia may meet competition 
from other countries on a more even basis, an 
effort is to be made by the logging industry 
to have the duty on logging machinery and 
equipment removed. At the meeting of the 
British Columbia Loggers’ Association this 
week the following resolution was unanimously 
adopted after some discussion: 

Resolved, That this association, representing 
seventy concerns actively engaged in logging opera- 
tions, with a production in 1923 of over one billion 
feet, recommend that the Dominion Government, in 
pursuance of its announced policy to bring about 
as far as practicable a decrease in the cost of 
implements of production, should provide for the 
removal of, or at all events a substantial reduc- 
tion in, the duty on plant, equipment, utensils, 
supplies and machinery used in carrying on logging 
operations and in the manufacturing of lumber and 
its products in Canada. 


SASH, DOORS and MILLWORK | 


The spring building season is getting actively 
under way, and the results are manifested by 
numerous orders and inquiries reaching the pro- 
ducers and distributers. The statistics of building 
permits issued afford substantial ground for ex- 
pecting continued activity in this industry. 

Reports received by the AMERICAN LUMBERMAN 
this week from a number of manufacturing centers 
indicate that the plants are all busy, and are ex- 
pecting a good run of orders during the next few 
months. There are no material price changes re- 
ported, reeent levels being firmly maintained on 
practically all items. 

The principal development in the window glass 
situation during the last week has been the 
guaranty of prices of the American Window Glass 
Co. against its own declines up to June 1. That 
is, the company announces that it will guarantee 
purchases of glass shipped by it against its own 
declines on shipments of such glass into that 
particular zone during the period. 


Millwork Annual Convention 


The tenth annual convention of the Millwork 
Cost Bureau, to be held at the Congress Hotel, 
Chicago, April 17 and 18, is to be a “super-conven- 
tion and experience congress,” aceording to the 
preliminary announcement issuing from the office 
of the above organization. Millwork executives 
from all over the United States and Canada will 
assemble for the meeting, at which a number of 
very important subjects are to be discussed, among 
them the question of whether a codperative na- 
tional millwork advertising campaign shall be 
undertaken by the industry. 

The following question also is to be decided at 
this meeting: ‘Shall the Millwork Cost Bureau 
change its name to the Millwork Institute of 
America, or similar title, and devote a department 
to an advertising campaign; or shall the bureau’s 
name and functions remain unchanged and the ad- 
vertising program be carried on by a separate or- 
ganization ?”’ 

Eight millwork officials will relate their ex- 
periences in using the uniform contract. Ten 
others will describe the specific things that their 
cost systems have taught them. Five operators, 
each of whom employs two or more estimators who 
are graduates of the estimators’ course of the 
bureau, will tell what the course has accomplished 
for the firms and for the estimators themselves. 
There will be papers by ten executives representing 
ten different local associations or clubs, explaining 
why and how they maintain their local organiza- 
tions. 

Other features will include a stereopticon lec- 
ture on kiln drying, an informal evening banquet 
and entertainment, and a Hoo-Hoo concatenation 
and banquet. 
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Superior Brand 


Oak Flooring 


Superior Brand Oak Flooring is 
as near perfect as modern meth- 
ods, skilled labor, and up-to-date 
machinery can make it. Color 
and texture are of unusual beauty 
and. uniformity and our method 
of manufacture insures perfect 
end matching, freedom from 
knife marks, and little risk of 
cupping and buckling. 


Beginning with the selection of 
the standing timber, nothing is 
left undone to make our flooring 
*‘America’s Finest.” All flooring 
lumber is sawed to proper thick- 
ness when green and careful tests 
are made to insure uniform mois- 
ture content. 


SUPERISR roan 


‘America’s Finest-” 
Every piece is stamped ‘‘Superior 
Brand Oak Flooring ‘America’s 
Finest’ "’ as a guarantee of qual- 
ity. Discriminating builders notice 
the difference at once and this 
stamp is a big help to new busi- 
ness. 








Floored throughout with Superior Brand. 


Dealers who are 


not now handling this fine flooring, will 
find it of interest to learn more of our 
product. We will gladly answer in- 
quiries and quote prices. 


Superior Oak Flooring Company 
Manufacturers of Finest Oak and Beech Flooring 
HELENA, ARK. 
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TEXAS HARDWOODS . 
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We're Always 
on the Job 


MEMBER 








. Band Mill 


| and Office: Ewing, 


County 


when it.comes to promptly 
supplying high quality 


€T) OAK and GUM 


YARD STOCK AND 
TIMBER CUTTING 


We specialize in thin 
Gum and Oak Lumber. 


H. C. Bohlssen Mfg. Co. 


gram Texas 








Texas Hardwoods 


We cater to the Yard Buyers 
who want high grade 1 inch 


OAK and GUM 





We also manufacture: 


ASH, HICKORY 
CYPRESS 
PINE 


Try 
us. 


Meaag vo” 
Boynton Lumber 


Manufacturers 
Wholesalers 








Dimension 
Stock a 
Specialty. 


Co. 


LUFKIN, TEXAS 











O K —THE STAMP OF 
APPROVAL—MEANS 


“Order From Keith 
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Get Our Prices on These Items: 


MAGNOLIA 
BEBE ong isiscas 4-4 Log Run 


PLAIN SAP GUM 
6 eS 4-4 1s & 2s 
2 Cars. ..5-4 No. 1 C. & B. 





Tough 
Ash 
Soft 
Elm 

Red and 
Sap Gum 
Magnolia 

Oak 


Tupelo 
Cypress 








547-551 Keith Building 
BEAUMONT “te 





Keith Lumber Co. 


TEXAS 














| TIMBER ESTIMATORS 








TIMBER 
ESTIMATORS 


ESTABLISHED 1906 


1028-29 Whitney Bank Bldg. 
Phone Main 2479 


freer Lemieux 
rederick Lemieux 
H. Day 


Lemieux Brothers & Co. 
NEW ORLEANS 











ESTIMATES 
FINANCIAL AID 


Old Town, Maine 








JAMES W. SEWALL, Forest Engineer 
SURVEYS 


921 15th St. N. W., Washington, D. C. 
Largest Crusing House in Americe. 


Louisiana Mill Has Excellent Facilities 


PLAQUEMINE, LA.y March 24.—This city, with 
a population of nearly five thousand inhabi- 
tants, is headquarters for a number of large lum- 
ber manufacturing concerns, among the more 
prominent of which is that of S. B. Anderson & 
Son (Inc.), which started operations in the fall 
of 1923 in its new band mill and veneer plant 
located at Bayou Plaquemine, Iberville Parish, 
Louisiana. This operation is adjacent to the 
Mississippi River locks, which enables the plant 
to get its logs by water from all directions, 
thereby having a supply available at all times. 
The initial output of the Anderson plant was in 
the neighborhood of 35,000 feet a day, which 
has now been increased to around 45,000 feet 
daily. 

The accompanying illustration depicts cot- 
tonwood and ash logs lining both sides of 
Bayou Plaquemine to supply the Anderson mill. 
In this connection it is interesting to state 
that the log supply is obtained from both the 
Mississippi River and the extensive territory 
west of the ‘‘ Father of 


lumber business for over half a century, start- 
ing at Bear Lake, Mich., sixty years ago. For 
thirty years he was president of the Anderson- 
Tully Co., of Memphis, Tenn. Mr. Anderson 
is chairman of the Memphis Terminal Commis- 
sion, and a former president of the Lumber- 
men’s Club of Memphis and the Memphis Cham- 
ber of Commerce. 

Treasurer Harry B. Anderson is the son of 
President Anderson, and is actively assisting 
his father in the management of the business, 
Harry B. Anderson had lots of experience in 
the World War, attaining the rank of lieu- 
tenant-colonel of the Twenty-sixth division. He 
is an ex-president of the Memphis Chamber of 
Commerce and was formerly connected with the 
Anderson-Tully Co., of Memphis, as treasurer. 

H. N. Sherburne, vice president of S. B. An- 
derson & Son (Inc.), is a resident of Plaque- 
mine and has had considerable experience in 
the lumber business. His business acumen 
is demonstrated by the fact that he is the head 





Waters,’’ S. B. Ander- i 
son & Son originally 
owning or controlling | 
something like 30,000 
acres of timber, to | 


—— 
‘ yi. 
: 


which has been added 
20,000 acres of stand- 
ing timber recently pur- 
chased by this concern. 
This large amount of 
raw material assures 
the steady operation of 
the Bayou Plaquemine 
plant for at least fifteen 
years. The Anderson 
plant cuts gum, red oak, 
willow, ash, cottonwood, 


+ — 
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elm, sycamore and other 
choice hardwoods. 
Excellent transportation 
facilities are provided 
by the Texas & Pacific 
Railroad, and in addi- 
tion lumber can be loaded on boats at the An- 
derson mill and conveyed by water direct to 
ship side at New Orleans. 

The officers of S. B. Anderson & Son are all 
well known and successful business men. S&S. 
B. Anderson, who is president and in active 
charge, has been a prominent figure in the 


§& Son (Inc.) 


Some of the ash and cottonwood logs lining both sides of Bayou Plaque- 
mine to supply new hardwood and veneer plant of S. B. Anderson 


of the Consolidated Companies, one of the larg- 
est wholesale grocery firms in the South. 

Secretary E. M. Lanier, like Harry Anderson, 
is an ex-service man. He also has had a success- 
ful business career, being for many years vice 
president and manager of the Louisiana Cooper- 
age Co., of Plaquemine, La. 


Grading Plans Under Standards Program 


SEATTLE, WASH., March 22.—In preparing to 
carry out its commitments under the standard- 
ization program, the West Coast Lumbermen’s 
Association: has completed arrangements for the 
taking over of mill grading supervision and 
eastern reinspection work in the rail trade, on 
April 1. 

R. B. Allen, manager of the association, to- 
day announced that arrangements had been 
made with the Pacific Lumber Inspection Bu- 
reau whereby the entire personnel of the old 
bureau of grades and eastern reinspection serv- 
ice would be transferred to the payroll of the 
West Coast Lumbermen’s Association the first 
of the month. He further said that he had 
selected L. A. Nelson to take charge of the de- 
partment of grades for the association. 


A great deal of interest has for months been 
manifested in the contemplated transfer of rail 
trade grading and supervision from the Pacific 
Lumber Inspection Bureau to the association in 
conformity with the west Coast understanding 
of what will be required of the association under 
the standardization program. Under the new 
arrangement a very determined effort will be 
made to accomplish in the rail trade grades 
and shipping practice what the Pacific Lumber 
Inspection Bureau has so ably brought about 
in, the cargo trade. 

Mr. Nelson, who will have charge of the de- 
partment of grades for the association, is a 
specialist on grading and like problems. He 


has been a member of Mr, Allen’s organization 
for the last five years, succeeding C. J. Hogue 
in charge of the association’s Oregon office 
when Mr. Hogue was transferred to New York 
on market development work. 


It is announced that while eastern reinspec- 
tion work will be handled out of the Seattle 
office of the association, the handling of the 
mill grading work will be directed from the 
Portland office, which will enable Mr. Nelson 
to continue to look after the Oregon office as 
well as his new work. 


When asked today how the west Coast pro- 
gram was coming along in regard to standard- 
ization, Mr. Allen replied: ‘‘Slow, sure and 
earefully.’’ He called attention to the fact 
that under standardization no other producing 
region was confronted with as many radical 
departures from long established manufactur- 
ing, grading and shipping practice as the west 
Coast region. 


Under the circumstances I think the west Coast 
fir region is making very satisfactory progress, 
said Mr. Allen. Our problems in this connection, 
however, are such that they require a very great 
deal of careful consideration ; as well as the sanc- 
tion of a large number of widely scattered mills, 
all of which takes time. It would work to the 
detriment of standardization success if we at- 
tempted to jam this program thru in a hurry, 80 
we are making haste slowly but with assurance 
that what we are doing is practical and meriting 
the support of all mills. 
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The Helpless Age 


‘‘T tried my best to find the place 
To get my hair marcelled today, 
But I was told in ev’ry case 
They couldn’t do it right away. 
My hair, my dear, just looks a fright, 
And we’re invited out tonight. 
I’d like to ery, I feel so blue; 
I don’t know what I’m going to do.’’ 


The women of the long ago 
They kept a house and swept the floor, 
Knew how to cook and nurse and sew, 
And make a home, the home of yore. 
Of ‘‘parlors’’ they had never heard, 
And ‘‘beauty’’ was a better word 
Than when to painted lips applied 
Or ringlets lustered, waved or dyed. 


And yet the women of the past 
Could wake the love of honest men. 
Altho we live a little fast, 
We live no happier than then. 
They used to mend and nurse and rock, 
They knew the way to knit a sock. 
Oh, what a change in woman fair!— 
She now can’t even fix her hair. 


Between Trains 


Los ANGELES, CALIF.—The twenty-first an- 
nual of the Western Retail Lumbermen’s Asso- 
eiation was held in California this year, and 
California lumbermen made good use of the 
opportunity. When anything as big as the 
Western happens right in your front yard, a 
man would be a chump to miss it. 

President O. A. Spear, of Provo, Utah, pre- 
sided, and proved to be one of those presidents 
who take their job seriously. Now and then 
you see a president who gets up and delivers 
himself of some offhand remarks, but now and 
then you also see a president who has packed 
into his address the experience and observation 
of a lifetime. We hear more or less about 
‘‘great State papers,’’? but a good many of 
them were delivered, not by Presidents of the 
United States, but by presidents of lumber 
associations. 

But if we tell all the good things that were on 
the programs we see we shall never get thru. 
There was Ed Tennant, for instance. Honest, 
Ed, we didn’t think you had it in you. That 
is, rather, we knew you had it in you, but we 
didn’t suppose you could ever get it out. ‘‘It 
Is My Move First’’ was a darned good move. 

Nobody needs to say anything about Par- 
son Simpkin. He’s always good. <A parson 
has to be. And then there was Secretary Por- 
ter, who read his report in his matter-of-fact 
way, as if there were nothing remarkable at 
all in the achievements of this big association 
and its sideshows. If Porter had been in the 
charge of the Light Brigade, and you had en- 
thused about it, he would have said, ‘‘It was 
a bit of a scrap, sir.’’ 

The little play, in which a competent cast of 
lumbermen went up against a ten-minute con- 
tractor, in other words hard-boiled, and finally 
sold him and got the right price for the right 
lumber, was a gem. But we shall have to cease 
details and shake hands with B. J. Boorman, 
who has moved from Great Falls, Mont., to 
Oakland, Calif., and Bob Allen, of Logan, Utah, 
where, we assume, the loganberry comes ‘from, 
and which we promised Bob we would visit on 
our next hegira west, and Snark LeMaster, 
from Fresno, and Oscar Hauschild, of Minne- 
apolis, Minn., who bore the pipe of peace from 
the Northwestern association, and N. H. Par- 
sons, whom we knew back in Rockford, II1., 
long before he moved to Los Angeles, and 
Floyd Dernier, of Los Angeles, and J. P. Me- 
Evoy, of Kirkland, Wash., and C. Stowell 
Smith, of San Francisco, whom we saw last 
at St. Louis, and many more. And who should 
come walking in but Ben Beach, of Rome, N. Y., 
the noblest Roman of them all, past president 
of the New York association. 








And we trust it is no violation of confidence, 
and that it will not start anything in Ottumwa, 
Iowa, if we say that we met John Wormhoudt 
out in Hollywood. Because, of course, we took 
a run out to Hollywood. Thru the courtesy of 
Shirley Olympius and Hal Price, of the Los 
Angeles Examiner, we were the guest of the 
United Studios and saw ‘‘The White Moth’’ 
and ‘‘The Seahawk’’ in the making and met 
and mingled with various cinema celebrities 
of varying magnitude. 

Various articles at various times in the 
AMERICAN LUMBERMAN have told in picture and 
word of the large consumption of lumber in 
the making of sets; and we found that the 
United also manufactured a great deal of its 
own furniture right on the spot. Nothing 
that is used in a picture must ever look like 
anything that was ever used in a picture be- 
fore, except possibly the star and the plot. 

It is a good thing for the lumber industry, 
no doubt, this building up and tearing down 
of buildings, but we went tc the mat with 
C. H. Christie, of the Christie Comedies (the 
Christie studio was the first built in Hollywood, 
by the way), about this very thing; and he 
said that on one occasion he built a small set 
at a cost of $4,000 and used it in a two-reel 
comedy. A year later he wanted something 
similar for one scene and shot this set from 
another angle, and one of the movie critics 
said, when the picture appeared, that it was 
strangely reminiscent of a set that was used in 
some previous picture. Economy is one thing 
that the moving pitcure industry will have 
nothing of. 

We spent our days in Los Angeles and envi- 
rons, and our nights in Long Beach, that re- 
markable city that. increased its population 
212 percent in a decade, in various ways. Sig- 
nal Hill, the great oilfield here, was originally 
platted out as a residence suburb, and then 
someone foolishly struck oil, and now there is 
a derrick on every 50-foot lot. 

Yes, we went to Catalina, and saw the fish, 
but not the Cubs. The trip in the glass-bottomed 
boats is well worth a trip to the islands, even 
tho a ‘‘diving exhibition’? wastes time one 
would rather employ in some other way. 

Much might be said about Los Angeles, and 
some of it has been. If you have never been 
there, whatever your ideas, it will probably 
exceed your expectations. A census enumera- 
tor has to be able to figure fast to keep up 
with it. 

In California the land is either irrigated or 
subdivided. It is a great State, and its pepper 
trees and eucalypti are beautiful. We are 
sorry not to have had an opportunity to see any 
of its commercial trees, especially its redwoods. 
We have written considerable about them, and 
would have liked to have seen them. We must 
hurry home to Chicago and shovel the front 
walk; but we shall always recall our visit to 
California with pleasure. 


We See B’ the Papers 


It hailed in Los Angeles the other day. Well, 
the gang’s all there. 


That is all except the lucky devils who are 
down in Florida instead. 


Saying California and Florida in the same 
breath shows how careless we are. 

The great grief of the world is that politics 
is offered where policies are needed. 

Judges, police, firemen and clerks all got a 
raise in Chicago, but let the taxpayer be not 
discouraged. He will also get his. 

Well, another month and the baseball season 
will be open, and then we won’t care what the 
character assassins may say that they heard 
that somebody said. 


Of course Americans are indignant over devel- 
opments in Washington, but you ought to have 
seen them when it was found out that somebody 
had thrown a ball game! 








“Larite” 
Flooring 






It Makes Friends 
for You 


Every time you sell an order of 
“Larite” Flooring you make a 
friend for your yard. 


Its superior quality, uniform 
milling and good assortment of 
lengths is a profitable advertise- 
ment for you. 


You can find exceptional values 
in our 


Southern Pine 
Yard and Shed Stock 


Write for Quotations. 


Carter-Kelley 
“texas” Lumber Co. 


TEXAS 
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To You 
Who Know Values 


We offer an opportunity to 
buy the best quality lumber at 
the right price. We have had 
long experience in filling the or- 
ders of exacting buyers. Our ex- 
cellent mill connections insure 
you good service on 


Pine, Cypress, 
Hardwoods 


Order from us when you need:— 


Long and Short Leaf Yellow 
Pine Timbers, Special Cuttings 
and R. R. Stock. Oak Flooring, 
Red and White Oak, Ash, 
Gum, Elm, Cottonwood, Gen- 
uine Louisiana Red Cypress. 


Write for prices. 


Chicago Lumber 
€ Coal Co. 


. ST. LOUIS, MO. 
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WELDON, WILLIAMS & LICK 


The Coupon Makers 
FORT SMITH, ARK. 
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| Cle an 224% Bags 


and salvage 5 to 10 sacks of good 
cement out of each thousan 
cleaned. Let us tell you how to 


SAVE 233i 
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Freight 


Illustrated Folder on Request 














A new book by 
**The 


Lumberman 
Poet’’ 


Come 





DOUGLAS MALLOCH 


“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 














There they stand, towering above the surround- 
ing scrubby growth, the last of their kind in 
lower Michigan. Hemmed in on all sides by the 
encroaching cut-over, fire-ridden wastes, these few 
magnificent pines of the past proudly survey the 
world which once was theirs. 

For they did once inhabit a great part of 
central Michigan. They dominated it but were in 
turn dominated by man and now their former 
domain lies idle, unproductive, and a fire menace 
with scarcely a pine on the entire landscape. 

All save this pitifully small tract of seventy-five 
acres near Grayling, Mich., with tall, symmetrical 


white and Norway pines as yet untouched by the © 


ax. But the ring of steel is there and each year 
more forest veterans which required a century and 
a half to grow are struck to earth in a matter of 
minutes. And they are the last! 

The original amount of white pine in Michigan 
was around 150,000,000,000 feet. With an average 
stand per acre of 12,000 feet, this gives an area 
of 12,500,000 acres, or about one-third of the total 
area of the State originally in pine. All of this 
has been cut over, much of it has been cleared 
for agriculture, but a great deal of it is not suit- 
able for farming and lies idle. 

The sole remaining relics of this exploited re- 
source are the excellent stand of pine near Gray- 
ling and a small inferior tract at Interlochen. The 
charm of this bit of the former ‘“pineries” at- 
tracts travelers from great distances that they 
may -experience the sensations to be enjoyed from 
walking thru even a semblance of a_ primeval 
forest. 


Makes Intensive Survey of Grayling Tract 


And from the forester’s viewpoint, also, it has 
attracted attention. The United States Forest 
Service thru the Lake States forest experiment 
station has made an intensive survey of the Gray- 
ling tract for the purpose of determining the age, 
rate of growth, and character of the stand. It 
offered the last opportunity to secure accurate in- 
formation on old growth white pine in the Lower 
Peninsula of Michigan and as the station was 
anxious for such a record the work was performed 
this fall, before this stand too should disappear. 

This 75-acre tract is a part of a formerly much 
larger tract several miles long and a half a mile 
wide. It is believed that a tornado or mighty wind 
struck the old forest and threw down or destroyed 
most of the trees in the strip. After this destruc- 
tion, seed fell from the trees adjoining and from 
the few trees left standing and started the, new 
forest. This is the only explanation of the pres- 
ence of this long belt of young timber with a few 
older trees intermingled. Granting that this ex- 
planation is correct, the big wind occurred in 1758 
or shortly before as the trees are now 165 years 
old. 

Scattered thru the present stand one finds the 
larger trees, probably 250 years old, which sur- 
vived the wind and furnished some of the seed 
for the trees which sprung up in 1758. They are 
few in number and tower over the younger genera- 
tion to a height of 160 feet; the tallest of the 
others not exceeding 130 feet. 

These old “grand-daddy” pines are conspicuous 
not only for their height but also on account of 
their 3-foot diameter and long shaggy crowns, 
showing that for a considerable period they grew 
in the open. 


Fine, Big Logs Taken to Millis in 1883 


Forty years ago Rasmus Hanson, a far-sighted 
lumberman of Grayling, purchased a large amount 
of this young pine, unmerchantable at that time. 
This 75-acre piece is all that remains. In 1883 
only fine, big logs were taken to the mills but 
today any stand producing logs with a diameter 
of six inches would be eagerly cut. An invest- 
ment in unmerchantable timber in 1883 was un- 
usual but Mr. Hanson believed that it would grow 
and increase in value and become a profitable in- 
vestment. This it has done in excess of his great- 
est expectations. 

The investment in 1883 could not have been 
over $2.50 an acre and was probably less. Now 
it is worth $1,040 an acre. This average figure for 
the whole tract gives an annual, uninterrupted 
increase of $26 an acre for the forty years, or a 
total increase of 415 times the original cost. The 
stand is not equally dense thruout, however, so 
that there are some parts of greater value than 
others. An acre of this better timber with 75,000 
feet of pine is worth $2,250 and these better 
parts of the tract increased, then, at the rate of 





Last Stand of Michigan’s Primeval Forest 


[By A. E. Wackerman, Lake States Forest Experiment Station] 





$56 an acre a year for the forty years; an increase 
of 900 times the original value. 


Taxes have not been burdensome, particularly 
in the early days. More recently a part of the 
stand has been cut each year and the income 
from this annual cutting is a great deal more than 
enough to pay taxes and interest, preventing an 
accumulation of charges at compound interest. 


Stand Has Increased Tremendously in Value 


While the stand has not grown rapidiy during 
the last forty years, yet it has increased’ tremen- 
dously in value. This can be accounted for by the 
rapid disappearance of the old white pine ‘and 
consequent rise in stumpage values from $2 a 
thousand feet in 1883 to $30 a thousand, the 
present value of the Grayling pine. 


White pine comprises 66 percent of the stand 
and, on the average, each tree increased only 
very little in diameter, only three inchés in the 
forty years. The remainder of the stand is 
equally divided between Norway pine and hem- 
lock and these trees each increased only two 
inches in diameter. 


Growth of the stand, tho slow, has also amounted 
to considerable. The average stand per acre for 
the whole tract in 1883 was 22,700 feet and this 
has increased until it is now 35,000 feet; an 
increase in actual board foot volume of 52 per- 
cent. However, forty years ago there were very 
few merchantable trees in the stand due to the 
fact that the lumbermen required only large, clear 
logs. So the stand of 22,700 feet in 1883 was not 
merchantable but is based on present day utiliza- 
tion to show the increase due to growth alone. 


The growth in diameter of three inches in forty 
years by trees of this age is very small and is 
due to the soil on which these trees have grown 
which is almost pure sand; unfavorable to the 
best growth of white pine. Tho they have grown 
tall and symmetrical, they have'grown slowly and 
would be greatly out-distanced in growth by trees 
on better soils. 


Strongly Advocated Saving Young Forests 


When Prof. Roth first came to Michigan twenty 
years ago, he, among others, strongly advocated 
the saving of the young forests because they would 
be needed later on. But little attention was paid 


to his recommendations and those stands which 
were not prematurely cut were destroyed by the 
fires which burned unhampered. From a financial 
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A remnant of the original forest. (Photo by 


U. S. Forest Service) 


standpoint alone his assertions have been justified 
by the increase in value of this pine near Gray- 
ling. Had the younger stands been saved there 
would be now, not seventy-five acres, but thousands 
of acres of valuable pine and Michigan would have 
a nucleus for profitable forestry. 

With a little management and foresight the 
millions of acres of big pine could have been cut 
so as to seed the ground again te pine which 
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would today be thirty to forty and even fifty 
years old. As it is, this pine land which is not 
in farms is barren of pine and at most supports 
only scrubby stands of oak or aspen. 

Inconsiderate logging and no regard for the 
destructive nature of fire have done this to Michi- 
gan’s pine land. 

In New England where second-growth white pine 
has had an opportunity to prove its value, average 





Second-growth white pine near Keene, N. H., 
thirty-five years old, with stand of 15,000 
feet per acre. (Photo by U.S. Forest Service) 


yields reach 37,000 board feet an acre at an age 
of fifty years, 60,000 feet at seventy-five years, 
and 77,000 feet at one hundred years. These 
stands are only fer the average forest soils; the 
better soils showing a yield of 90,000 feet at one 
hundred years. The average stumpage price for 
second-growth white pine in Massachusetts and 
New Hampshire is $16.25 a thousand feet and 
half of these stands are under fifty years of age, 
suitable only for box board material. This is 
what second growth white pine will do in New 
England under normal conditions and without man- 
agement of the stands. 


Should Start Forest Reconstruction Now 


We do not know what second-growth white 
pine will do in Michigan; it has never had the 
opportunity to develop. But measurements in 
Wisconsin and Minnesota, which should apply 
generally to Michigan, indicate that we may 
expect substantially the same yields here as in 
New England. 

The Lake States region in general and Michigan 
in particular is as ideally located as these New 
England States and, tho the pine is gone, we still 
have the land. In this favorable location, then, 
white pine whether planted or second-growth should 
have a value in forty or fifty years equal to that 
in New England today, thus supplying a very 
definite need and returning a good profit. 


Our forest reconstruction should start now! 


When this is accomplished white pine will be a 
crop, as it is in New England today, requiring 
practically no attention and producing 37,000 
board feet an acre in fifty years. This is an 
average yearly growth of 740 feet which, at 
$16.25 a thousand, is a gross yearly income of 
$12 an acre from land which at present is idle. 

Is an investment in young, growing timber 
profitable ? 

Ask Rasmus Hanson ! 


News of Forestry Activities 


Sawfly Threatens Jack Pine 


St. Paut, MINN., Mareh 24.—‘‘ Control 
measures must be found and applied or the 
jack pine forests of the Lake States are likely 
to suffer from attacks of the pine sawfly,’’ 
says S. A. Graham, forest entomologist of the 
University of Minnesota and collaborator with 
the bureau of entomology of the Federal De- 
partment of Agriculture. 

The jack pine sawfly menace became known 
in 1922. Last year the outbreak continued un- 
hindered until the jack pine in a territory nine 
townships square was affected. In several lo- 
ealities west of Park Rapids, Hubbard County, 
says Mr. Graham, one-third of the jack pine 
has been killed. The insect has also destroyed 
many trees in and around Bemidji. 

Further complicating the situation is the re- 
cently discovered fact that a large area. of jack 
pine in the upper St. Croix Valley in Wiscon- 
sin extending fifty miles eastward from the 
Minnesota line, is seriously infested. Reports 
received by Federal and State entomologists in- 
dicate that timber on several areas approxi- 
mating a township each has been killed. 


(RRB ERLBBAEA: 


Auto Plant Salvages Much Lumber 


Detroit, Micu., March 24.—In emphasizing 
the fact that the timber resources of the coun- 
try will be exhausted in thirty-six years unless 
steps are taken in the way of conservation, the 
Ford Motor Co. has issued an order to all 
branches and plants of the company to save all 
wood coming in and to use all precautions so 
that no board will be unnecessarily broken. 

According to Ford officials, the company has 
demonstrated in the last thirty days that a vast 
saving can be accomplished in this connection. 
They point out that during this period scrap 
lumber has been reduced 89 percent, and instead 
of thirty-six carloads of wood a week formerly 
taken from the Highland Park plant as fit only 
for the fire, now only four carloads are so con- 
signed. It is also announced that the lumber 
Salvage department and box factory at the 
same plant employs six hundred men and is now 
producing from boards ordinarily considered 
scrap 93,000 board feet of lumber a week for 
boxes and crates alone. This salvage lumber, 
resurfaced, is used as far as possible in the 
making of the 13,375 shipping boxes and crates 


required daily, effecting a very large saving. 

Each plant and branch has been ordered to 
obtain practically its entire lumber supply from 
salvage, and it also has been requested that 
more of the common grades be used in crating 
where strength is not important. 

In supplementing this order the Ford com- 
pany cites the following facts: ‘‘ Lumber now 
removed annually from our forests totals 60,- 
193,000,000 board feet. Standing timber is 
only two-fifths of that of one hundred and fifty 
years ago. Trees require an average of eighty- 
five years growth to produce good timber.’’ 

The yearly lumber requirements of the com- 
pany exceed 300,000,000 board feet, necessitat- 
ing the clearing of 175,000 square feet of vir- 
gin timber land every day. 


(SEGRE Aae 


Moisture Big Factor in Tree Growth 


SyracusE, N. Y., March 24.—A new discov- 
ery by which the moisture content of the soil 
may be ascertained is reported by the United 
States Forest Service bulletin. Knowledge of 
moisture conditions is essential to the work 
of the forest and this necessity has led to some 
interesting investigations by the profession. 
Moisture is one of the important factors in 
tree growth. Some trees require a great deal 
of moisture and some need little. The develop- 
ment of the giant forests of the Pacific coast 
is due largely to abundance of moisture. It is 
easy to measure rainfall in an open receptacle 
but when it comes to measuring the amount of 
moisture in the soil it is more difficult. 

W. G. Whalenberg, at the Priest River forest 
experiment station in Montana, has been using 
cypress blocks for this purpose. These blocks 
are left in the soil for a short time and then 
taken out and measured. The blocks are care- 
fully air dried before being used so they will 
absorb water readily. The increase in the size 
of the blocks is measured with an instrument 
called a micrometer. These measurements are 
compared with those taken before the blocks 
were placed in the ground. It has been found 
that a definite relation exists between the swell- 
ing of the blocks and the amount of water ab- 
sorbed. It is believed that a corresponding re- 
lation can be worked out with the amount of 
water in the soil so the moisture content of any 
soil thus tested may be obtained by measuring 
the wood blocks. 
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Why It Sells 


Lumber dealers all over the 
country are finding that builders 
are attracted by the even texture, 
smooth finish, artistic figure and 
close matching of our 


HUDSON 
Oak Flooring 


It is manufactured in an up-to- 
date flooring plant from the high- 
est grade lumber. Try a car the 
next time you need flooring. 


Send for free sample. 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 


. Fe 











SOFT 
TEXTURED 


LOORING 


Better values, prompt service 
and complete satisfaction have 
always been the three govern- 
ing factors in our business. 


The better values of McMinn- 
ville Oak Flooring are trace- 
able to our high quality, soft 
textured trees growing on the 
sides of the Cumberland moun- 
tains. 


Our prompt service and cus- 
tomer satisfaction are the re- 
sult of modern manufacturing 
facilities and expert millwork. 


Stock McMinnville Oak Floor- 
ing and watch your sales in- 
crease. 


ILLE 
MIN NY GGo. 


MCMINNVILLE,TENN. 
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and 
Shortleaf 
Yellow 
Pine 











Let Us Help You 


prepare for Spring build- 
ers. We're equipped to 
give you good service 
and the best of quality 
in standard yard and 
shed stock, timbers 
and lath. 


Write for prices. 


Gilchrist 
Fordney Co. 


LAUREL, MISS. 








i 


a 
+ LONGLEAF 


HEAVY PITCH P 1 ne 


For Export and Interior Trade 








~ 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400,000Feet and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
[_ Moss Point Howison Ten Mile Cedar Lake 














oxcear ¥ Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 











HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
a LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, 
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Business Changes 

ALABAMA. Marion—F. L. Bailey has acquired the 
plant of Moundville Lumber Co. including the planing 
mill and commissary. 

ARKANSAS. Prinkley—John C. Maldaner will be suc- 
ceeded as local manager of Southern Lumber & Supply 
Co. by Mr. Swazee, formerly of the Carlisle yards. Mr. 
Maldaner will go to the home office in Warren. Charles 
Brickell will be assistant manager at Brinkley, this 
office also having management of the yards at Claren- 
don, Cotton Plant, and Carlisle. 

m -;. “—acced Galloway succeeded by England Lum- 
er Co. 

CALIFORNIA. Castella—M. A. Burns Manufacturing 
Co. has deeded to R. D. Baker and J. W, Rodgers, its 
box factory and several parcels of land. 

Los Angeles—McAlister Lumber Co. sold to O. K. 
Peterson Lumber Co. 

GEORGIA. Thomasville—Tittle Lumber Co. absorbed 
by Jemison-Tittle Lumber Co. 

IDAHO. Caribel (Kamiah, P. O.)—Mill of, the West- 
ern States Lumber Co. has been purchased by E. B. 
Edwards and will be put in operation. 

ILLINOIS. Chicago—Joyce-Watkins Co., railway ties, 
moving main office to 410 North Michigan Ave. 

Chicago—John D. Mershon Lumber Co. removing to 
405 Blum Bldg. 

INDIANA. Bringhurst—Bringhurst Lumber Co. suc- 
ceeded by Voorhees Lumber Co, 

Crothersville—Harry Chapman, president, Columbus 
Wood Turning Co., has announced that the plant will 
be removed to Paoli early in the summer. Business 
men of that place have subscribed $35,000 to aid in con- 
struction of new building there. Company manufac- 
tures handles and change is made because of accessible 
hickory and ash timber near Paoli. 

Holton—N. M. Ward succeeded by Ward Hardware Co. 

Tell City—Chairmakers’ Union succeeded by Tell City 
Chair Co. 

IOWA. Boyden—R. C. Buren, of George, purchased 
interest in Smith-Hovelson Lumber Co. 

Dunkerton—R. G. Greelis Lumber & Coal Co. suc- 
ceeded by Spahn & Rose Lumber Co, 

Huxley—O. M. Johnston & Co. succeeded by Huxley 
Lumber Co 

Lawler—Lawler Lumber Co. sold to Webster Bros., 
of Mason City. H. H. Dunn, former manager, will go 
to the Central Lumber & Coal Co., of Dubuque. 

KANSAS. Plains—Chatten-Kiddoo Lumber Co. sold 
to Home Lumber & Supply Co. 

Sharon Springs and Wallace—Weber & Co. succeeded 
by Aitken Lumber Co.; headquarters, Great Bend. 

Wichita—Marshall-Alexander Lumber Co. sold _ to 
H. W. Reed and name changed to H. W. Reed Lum- 
ber Co. f 

MARYLAND. Baltimore—J. L. Gilbert & Bro. Lum- 
ber Co. merged with Walter B. Wessels & Co., under 
name of the former company. 


MICHIGAN. Flint—R. & A. Lumber Yards removed 
from 119 E. Union St. to 525 Harrison St. Genesee 
Lumber & Coal Co., branch of the R. & A. company, 
will also move offices to the same address. 

Jackson—Hugh W. Bates Co. succeeded by Bates- 
Thatcher Lumber Co. 


North Adams—Kemper & Son sold to F. W. Graves 
and son, of the Jonesville Lumber Co., and Lester Ford, 
of Kandiohi, Minn. Will be operated under name of 
Graves & Ford Lumber Co. 

MINNESOTA. Aurora, Biwabik and Gilbert—North- 
ern Lumber & Coal Co. succeeded by Colvin Lumber & 
Coal Co 

Minneapolis and St. Paul—Lampert Lumber Co. will 
be divided into two companies, one to be known as Lam- 
pert Bros. Lumber Co., which will operate from Minne- 
apolis, and the other as Jake Lampert Yards (Inc.), 
operating from St. Paul. The former company has 
taken over 37 yards. 

Rushford—Lee & Wang, dissolved partnership; lum- 
ber yard and factory continued by Conrad Lee. George 
Wang continues contracting business of firm. 

MISSOURI. Piedmont—Crane Lumber Co. changing 
name to Enarc Lumber Manufacturing Co. 

MONTANA. Belfry—Baldwin Lumber & Hardware 
Co. succeeds the Belfry Lumber Co. 
on Belt—Holt Lumber Co. succeeded by Neihart Lumber 


NEBRASKA. Arcadia—J. K, Ward Lumber Co. suc- 
ceeded by N. A. Lewin. 

Dixon and Laurel—Johnson, Evers & Co. sold to St. 
Anthony & Dakota Lumber & Elevator Co. 

NEW JERSEY. Whitehouse Station—C. S. Eick suc- 
ceeded by Wm. D. Reger. 

NORTH CAROLINA. Thomasville—Green Lumber Co., 
organized by Z. V. Crutchfield and Ernest Foute, has 
acquired plant of J. A. Green Lumber Co. and will 
enlarge; new machinery to be installed; old name to 
be retained. 

NORTH DAKOTA. Beach—Thompson Yards (Inc.) 
sells local yard to A. R. Thompson. 

— Lumber Co. sold to Thompson Yards 
nec.). 

OHIO. Basil—D. S. Cook & Co. succeeded by Basil 
Lumber Co. 

OKLAHOMA. Muskogee—Woodard Lumber Co. sold 
to Commercial Lumber Co. 

Oklahoma City—Hughes Lumber Co. sold to Kiowa 
Lumber Co. 

PENNSYLVANIA. Donora—Allen Lumber Co. sold to 
Donora Lumber 


Pennsburg—Staudt & Schwoyer succeeded by E. B. 
Staudt. 


Tarentum—Valley Lumber Co. succeeded by Bailey 
Lumber Co., T. L. Bailey having taken over interest 
of E. S. King, who has become connected with the 
Arnold Lumber Co., of New Kensington. 

Wilkes-Barre, Forty Fort—A reorganization of the 
business of C. 'R. Davis & Sons following the death of 
Charles R. Davis, has been made and the two sons, 


Murray C. Davis and Rees G. Davis, will operate 
under the name of Davis Millwork Co. 


TEXAS. Brownwood—Odell Lumber Co. purchased 
the J. L. Thomas lumber yard. 

Crockett—Crockett Hardwood Lumber Co. succeeded 
by Crockett Hardwood & Pine Lumber Co. 
, — -Turney Lumber Co. succeeded by Tay- 
or Bros 


WISCONSIN. Pestigo—It was erroneously reported 
that Peshtigo Building Supply Co. had sold out to 
Henry Hassels. Should have been Peshtigo Building 
Supply Co. has purchased the property of Henry Hassels 
for the purpose of extending its plant. 

St. Croix Falls—Olcott Lumber Co., of Minneapolis, 
with branch yards at Amery, Clear Lake, Turtle Lake, 
Almena and Shell Lake, Wis., has purchased the lum- 
ber business of Nels Simonson in St. Croix Falls; Merle 
Chrindler is manager. 

Wauwatosa—Kopperud Fuel & Supply ‘Co. sold to Pip- 
korn Wallen Co. 


Incorporations 


ALABAMA. Ariton—National Lumber Co., incorpo- 
rated; capital, $18,000. 

Lincoln—Lincoln Lumber Co., incorporated; 

CALIFORNIA. Los Angeles—M. E, McCreery Co., in- 
corporated; to oo piano benches. 

Venice Hill—W. B. March Lumber Co., incorporated. 

DELAWARE, ge aaa Lumber Co., incor- 
porated; capital, $400,00 

GEORGIA. pong a Lumber Co., incorpo- 
rated; capital, $10,000. 


capital, 


anergy oe Richardson Lumber Co., incorporated; 
capital, $50, 

Macon—B. 7 Smith Lumber Co., incorporated; cap- 
ital, $50,000 


ILLINOIS. Berwin—Berwyn Lumber & Coal Co., in- 
creasing capital from $50,000 to $100,000. 

Berwyn—Western Screen & Storm Sash Co., incor- 
porated. 

Deerfield—Lake County Lumber, Coal & Material Co., 
incorporated; capital, $40,000. 

INDIANA. Indianapolis—Eslinger-Slater Co., incor- 
porated. 

Terre Haute—Wabash Cabinet & Casket Co., incor- 
porated. 

IOWA. Thor—Thor Lumber Co., 
$30,000; retail. 

KENTUCKY. Louisville—J. B. 
Co., incorporated; capital, $20,000. 

LOUISIANA. Alexander—H. B. Curry & Co., 
porated; capital; sawmill and woodworking. 

Colfax—Colfax OS es Co., increasing capital from 
$60,000 to $100,000 

MAINE. Portiand—Seavey Lumber Co., incorporated; 
capital, $50,000. 

MARYLAND. Baltimore—G. S. Garman Lumber Co., 
incorporated; capital, $50,000; to buy and sell and deal 
in timber and timber tracts. 

MASSACHUSETTS, Newbu rt—Brackett Wood 
Heel Co., incorporated; capital, $25,000 

MICHIGAN. Detroit—F. J. Barrett Lamber Co., in- 
creasing capital from $50,000 to $100,000. 

Temperance—A. I. Rodd Lumber Co., incorporated; 
capital, $25,000. 

MINNESOTA. pon one ge Bros. Lumber 
Co., incorporated; capital, $1,5: 
= a Lampert = incorporated; capital, 


incorporated; capital, 
Shamburger Lumber 


incor- 


MISSISSIPPI. og oh ae Hardwood Lumber Co., 
incorporated; capital, $50, 

MISSOURI. St. Joseph — Hutchison Lumber Co., in- 
creasing capital to $70, 

St. Louis—Superior Timber Co., 
$20,000; wholesale. 

St. Louis—Jones Woodenware Co., incorporated; cap- 
ital, $60,000. 

Tebbetts—Tebbetts Lumber Co., incorporated; cap- 
ital, ,000. 

NEW JERSEY. iia, Door Co., incor- 
porated; capital, $50,000. 
- Newark Monogram Lumber Co., incorporated; cap- 
a 

Westville—Eastern Wrecking & Lumber Co., incor- 
porated; capital, “5,000. 

NEW YORK. Brooklyn—Hein-Nolan Lumber Co., in- 
creasing capital to $100, 
Sag ae Sash & Door Co., incorpoarted; cap- 


incorporated; capital, 


ital 

nas nl gp = Fireproof Sash & Door Corporation, 
incorporated; capital, $5,100. 

North Tonawanda—William E. Kelsey & Son, incor- 
porated; capital, $50,000. 

NORTH CAROLINA. age -Sete Lumber 
Co., incorporated; capital, $50,000. 


OHIO. Cincinnati—Schleyer-Sand Lumber Co., incor- 
porated; capital, $50,000; to do general manufacturing 
and wholesale lumber business. 

Dillonvale—Dillonvale ss & Supply Co., 
ing capital from $30,000 to $50,000. 

OREGON. Reedsport—Umpqua ne & Timber Co., 
increasing capital from $100,000 to $300,000. 

PENNSYLVANIA. Ligonier—L. W. Darr Co., incor- 
porated; capital, $75,000; lumber. 

TEXAS. Corpus Christi—Corpus Christi Lumber & 
Development Co., incorporated; capital, $25,000. 

WASHINGTON. Tacoma—B. & S. Lumber Co., in- 
corporated. 

WISCONSIN. Bynweed--Bieaweed Lumber & Grain 
Co., increasing capital to $80,000 

Fond du Lac—Rosenthal Wood Working Co., incor- 
— general wholesale and retail wood working aud 

ber business. Will take over the mill department 
of Immel Construction Co.; 


increas- 


will manufacture store fix- 


tures, furniture and interior trim. 
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New Ventures 


ARKANSAS. Kiwasse—Gravette Lumber Co., of 
Gravette, Ark., is opening branch. 


CALIFORNIA. Davidson City—Glover-House Lumber 
Oo., opening yard with J. C. C. Glover in charge. 
— W. Cobb recently began retail lumber 

siness. 

Los Angeles—F. E. Baugh, formerly with L. W. Blinn 
Lumber Co., and later with W. E. Cooper Lumber Co., 
Tustin Lumber Co., will open yard. 

San Juan Capistrano—S. E, Tingley, owner of the 
Tustin Lumber Co., will open yard, 

FLORIDA. Jacksonville—Rockwell Lumber Co., of 
Boston, Mass., will open southern buying office in 
charge of Robert R. Rockwell, president of company. 

ILLINOIS. Chicago—Pacific Fir Co. opening office at 
19 S. La Salle St.; wholesale cedar poles and lumber. 

Galesburg—Yates City Lumber Co. recently began; 


retail. 
Rockford—J. H. Patterson Co., leased store at 213 
N. Church St., and will open yard. 


INDIANA. Brownstown—Warehouse Manufacturing 
Oo., recently bevan; manufactures handles. 


IOWA. Knoxville—Consumers Supply Co., recently 
began; retail. 
MICHIGAN. Detroit—Michigan Sash & Door Co., re- 


eently began. 
stin—Tustin Elevator Lumber Co., new concern. 


MINNESOTA. Cloquet—Commercial Woodworking Co., 
recently began manufacturing of wood novelties. 

Virginia—Andrew Nelson recently began; retail. 
- MISSOURI. North Franklin—Eastin Lumber Co. will 
erect lumber yard. 

NEBRASKA. Orleans—Orleans Lumber Co. recently 
began retail business. 


NEW YORK. Buffalo—James H. Walsh has opened 
a wholesale office at 404 Crosby Building under name 
of White River Lumber Co. 

OREGON. Molalla—C. H. and C. R, Webber have en- 
gaged in business here as the Molalla Lumber Co. and 
will operate sawmill. 

Myrtle Point—Herbert Adams and Chester Palmer 
have engaged in the logging business under name of 
Adams & Palmer. 


ee Austin—Herndon Lumber Co., new concern; 


San Antonio—John J. Kuntz Lumber Co. erecting 
lumber yard on Lakeview Ave. 

Wheeler—J. C. Wooldridge Lumber Co. will open 
_, ~ 1? 1; lumber sheds and offices erected at 7th 
an ain, 


WASHINGTON. Chehalis—Royal W. Fletcher and 
Arve A. Rinta as Fletcher & Rinta have engaged in 
logging railroad contracting business. 

Newport—Bell Lumber Co., sawmill operator, will 
establish a pole creosoting plant. 

WYOMING. Salt Creek—Salt Creek Lumber Co. re- 
eently bean; retail. 


New Mills and Equipment 


CALIFORNIA. Glendale—Bentley Lumber Co. will 
erect lumber shed; cost, $2,500. 

Los Angeles—Deats Sash & Door Co. has begun erec- 
on £ $5,500 addition to its factory at 911-27 EK. 


Newburg—BE. J. Dodge Co. erecting lumber drying 
plant of 60,000 ft. monthly capacity. 

San Francisco—Fisher-McGafney Body Co. plans erec- 
tion of $75,000 factory building. 

Westwood—Red River Lumber Co. planning erection 
of $500,000 veneer plant. 

GEORGIA. Sardis—Vestal Lumber & Manufacturing 
Co. will erect new plant, wood construction, with steel 
boiler house; will install saw and planing mill. (Ad- 
dress owner, J. P. Vestal, P. O. Box 208, Knoxville, 
Tenn.) 

KENTUCKY. Blackey—J. H. Turpin will put in a 
sawmill here to develop timber tract on Line Fork. 

Blackey—J. T. Whitaker will establish sawmill here. 

Bluefield—William Lusk and associates will put in 
sawmill here. 


LOUISIANA. Baton Rouge—J. W. Darling Lumber 
Oo. will erect $20,000 planing mill. 

Baton Rouge—Arthur D. Allen, president Mengel Co., 
Louisville, Ky., has announced that the company is 
——- a new veneer and sawmill plant at Baton 

uge to cost about half a million dollars; replacing 
burned plant at Hickman. 

MARYLAND. Baltimore—The Chesapeake Manufac- 
turing Co. has let the contract for $18,000 addition to 
its furniture plant. 


MISSISSIPPI. McLain—Leaf Lumber & Veneer Co., 
of which B. E. Green is manager, which recently pur- 
chased plant of Overstreet Veneer Co., Beaumont, Miss., 
will move to Leaf, Miss., and will add a band saw, 
edger and trimmer. 

NORTH CAROLINA. High Point—Knox Upholster- 
ng Co. to erect factory and dry kiln. O. L. Williams 
Veneer Co. will erect $45,000 panel plant. 

OHIO. ‘olumbus—Herbst-Black Lumber Co. will 
build lumber storage sheds. 

Fremont—Price Lumber Co. building two-story plan- 
ing mill and warehouse. 

- aaantiamantaies Lumber Co. planning additions to 
nt. 


Willard—Shelby Lumber Co. building warehouse with 
14,000 sq. ft. area. 


OREGON. Olney—Potter & Chester Logging Co. will 
construct about five miles of logging road. 


TENNESSEE. Knoxville—Vestal Lumber & Manufac- 
turing Co. reported to have bought 10,000-acre tract of 
timber in southern Georgia and will establish band 
mill, dry kilns, employees’ houses, etc., and build 12 
miles of railroad. 

UTAH. Sugar House—Granite Lumber & Hardware 
Co. will remodel and install new fixtures. 


mi “SHINGTON. Camas—J. H. Cavitt will erect saw- 


WISCONSIN. Milwaukee—Bids are being taken for 
construction of plant for manufacture of sash, doors 
and interior woodwork on a four-acre tract on Cedar- 

Tg Road, north of Milwaukee, by the O. H. Kindt 
Manufacturing Co.; cost, $100,000; includes main fac- 


tory, 60x150 feet; warehouse, 60x100 ft., dry kiln and 
boiler room, 30x50 ft. 
BRITISH NORTH AMERICA 

BRITISH COLUMBIA. Terrace—Reported that a 
syndicate at this place will erect a mill for the 
manufacture of veneer from cottonwood, which flour- 
ishes at many points along the Grand Trunk Pacific 
Railway; no names given. 


Casualties 


A MA. Birmingham—Barnett Lumber Co., loss 
by fire, $10,000; covered by insurance; garage, three 
trucks and touring car destroyed. 

IOWA. Spencer—Anderson Lumber Co., loss by fire, 
$10,000. 

MINNESOTA. 
by fire. 

PENNSYLVANIA. Du Bois—John E. DuBois lumber 
shed damaged by fire; stock lost; loss, $4,000. 

TEXAS. Houston Heights—Massey Manufacturing 
Co., loss by fire, $65,000; plant and mill working 
equipment destroyed. Insurance, $14,000. 

WEST VIRGINIA. Huntington—Minter Homes Cor- 
poration, loss by fire, $200,000; 400,000 ft. of lumber 
and a large quantity of window frames, doors and 
finish were destroyed; plant will be rebuilt at once. 


BRITISH NORTH AMERICA 

BRITISH COLUMBIA. East Kootenay—Planing mill 
at the Canadian Pacific Railway Co.’s tie and timber 
mills at Bull River was destroyed by fire on March 
14; loss, $35,000. 

Victoria—Wells Lumber Co.’s sawmill, on the Esqui- 
malt & Nanaimo Railway, 1%4-miles from Hillier’s 
Crossing, Vancouver Island, completely destroyed by 
fire; loss, $100,000. 


TROUBLE AND LITIGATION 


MILWAUKEDB, Wis., Mar. 25.—A voluntary peti- 
tion in bankruptcy has been filed in the United 
States district court for eastern Wisconsin at Mil- 
waukee by the H. J. Thoreson Lumber Co., of Ap- 
pleton, Wis., through W. G. Grossman, vice presi- 
dent. Liabilities of $123,421 are listed and assets 
are given at $177,099. The case has been referred 
to Charles H. Forward, referee in bankruptcy at 
Oshkosh. William Roemer of Appleton, Wis., has 
been named receiver. The first meeting of cred- 
itors will be held at the courthouse in Appleton 
on April 3. The H. L. Thoreson Lumber Co. op- 
erates a sawmill on West College Avenue, Appleton. 
H. G. Thoreson, president of the company, was 
killed in an accident last December. His estate 
is now in probate. BH. EB. Brain, secretary of the 
company, early this month filed a personal peti- 
tion in bankruptcy listing liabilities of $7,047 of 
which $5,017 are unsecured. Assets were given 
as $1,207, all claimed exempt. 


DvuLUTH, MINN., Mar. 25.—The State of Minne- 
sota has instituted action in the district court at 
Duluth to recover 40 acres of timber land from 
Allyn R. Skelton a Duluth timber products 
dealer. The land was purchased by him at a 
sale conducted by the State Auditor in April 1912. 
In the complaint filed by the State Attorney 
General, it is claimed, that the State Auditor er- 
roneously listed the land as agricultural while it 
was ae timber land worth ten times the sale 

rice. he complaint states that Skelton paid 

5 an acre for the land and $175 for the timber 
on it. The state now seeks to recover the land 
on the contention that the Auditor was without 
authority to sell it on account of it’s being timber. 
Judgment is also asked against Skelton for the tim- 
ber he is alleged to have cut from the land. Mr. 
Skelton contends in reply that it is a late day 
to come back at him, twelve years from the time 
of the sale. He asserts that he was an innocent 
buyer and was not responsible for any error that 
may have been made. 


Le Sueur—Lampert Lumber Co., loss 





MONTREAL, QUE., March 24.—Jos. Dufour was 
awarded $39,618 against Knox Brothers, by judg- 
ment rendered by Justice Philippe Demers, in 
Superior Court. Dufour asked $79,813 as balance 
due on a consignment of 4,000,000 feet of lumber. 
It was pleaded in defence that the buyer had re- 
ceived but 2,536,366, amounting to $101,454 and 
that deductions had to be made for demurrage, 
transportation, and waste, and that moreover the 
amount had been paid. From evidence produced at 
the trial the court held that there remained a 
balance due of $39,340 to which must be added 
charges and interest which brought the sum to 
$39,618.40. 


DULUTH, MINN., Mar. 25.—James G. Ketcham, 
Duluth lumberman, has won his fight against in- 
voluntary bankruptcy proceedings instituted 
against him two years ago, Judge William A. Cant 
of the Federal court having finally dismissed the 
case, The Trout Lake Lumber Co. and W. H. Cook 
instituted the proceedings against Mr. Ketchum 
in the spring of 1922, alleging that he was in debt 
and asking the court to adjudge him a bankrupt. 
The jury that tried the case, disagreed and a new 
trial was ordered. The case had since been con- 
tinued from court to court on applications of the 
plaintiffs until finally it was dismissed on the ap- 
plication of Mr. Ketcham's attorneys. 


LOUISVILLE, Ky., Mar. 25.—The Kentucky 
Court of Appeals has reversed the Martin Cireuit 
Court, Judge Settle, in a case of Jane Carlisle, 
against G. D. Maynard, involving damage to a 
large quantity of valuable timber in Martin County, 
owned by Maynard and J. D. Kirk, the appeal in- 
paige an award of damages for the construc- 
tion of a tramway across the property under con- 
demnation proceedings. 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL, 


usssset Llardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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MISSISSIPPI 
HARDWOODS 











Cypress 
Write for quotations. 
Richardson- Gardiner 


Lumber Company 
LAUREL, MISS. 























( Shortleaf Yellow Pine 


NN 





DIMENSION and BOARDS 





2" Stock 


From 8’ to 16’—No. 2 & Btr. 
A Specialty 
Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 












ufacturers Wholesalers 


_W. G. Kirkland Lumber Co. 


TUPELO, MISSISSIPPI 

















CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 














Warren-Godwin Lumber Co. 


Manufacturers, JACKSON, MISS. 
EDGE GRAIN CAR SILLS and 


FLOORING LONG TIMBERS 
a Specialty up to 40 Feet 
Saw and Planing Mill on I. C. 


sna Yellow Pine ‘i 


Yard Trade. 
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ALABAMA PINE 





Pine Plume > 


\ QUALITY — SERVICE 











Lumber Co. 


MONTGOMERY, ALABAMA 





LONG LEAF 
Rift and Flat 


Flooring 
Dimension, 
Roofers 


























Thin leiling Specials 


%” and %” CEILING. 
%” and *” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 














g = 


| Headley Pine Co., xix™ 


Longleaf on 


TIMBERS s== 


High Grade Shed Stock 


Ask For Prices. 


J 














Yellow Pine i" 
Shop Lumber 


STEAM DRIED—1”, 1144” 


A good cutting grade for sash, door and finish mills, 
Let us tell you more about it. 


Kentucky Lumber Co. 





SULLIGENT, ALA 














Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 


Ask for delivered prices. 


W.M. Carney Mill Co.,Atmore,Ala. 


High Grade 
Shed Stock 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guide to 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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FOREIGN FIELDS FOR INDUSTRIAL ENDEAVO 








Russian Lumber Trade Expands 


WASHINGTON, D. C., March 24.—Exports of 
wood from Russian White Sea ports in 1923, re- 
ports Trade Commissioner Emil Kekich, Riga, 
amounted to 208,000 standards—413,424,000 board 
feet—an increase of 500 percent over the 1921 
exports and 100 percent over those in 1922. About 
294,176,000 feet of the total consisted of lumber. 
These exports were divided up chiefly among the 
three largest Russian timber trusts, the “Sever- 
oles,” ‘“‘Russangloles” and ‘‘Russhollandles.”’ 

The report indicates that the Russian industry 
in the White Sea region is coming back in fairly 
good shape. It continues: 


“About ninety percent of the exports in 1923 
from the Riga district went to England, the re- 
mainder principally to Holland. Small lots were 
taken by Belgium and France. The principal mar- 
kets for the plywood exports were Holland and 
Germany; pitprops, England and Germany; and 
logs, exclusively to Holland. Ties were exported 
chiefly to Holland and England. 

“Exports from Russia in 1921 consisted largely 
of timber left over from preceding years. In 1922 
about three-fourths of the goods exported were 
from old stocks, and in 1923, about one-fourth 
were formed by old stocks. 

“The Petrograd district is estimated to have 
exported 65,000 standards—128,700,000 board 
feet—during 1923, consisting largely of old stocks. 
Exports via Latvia are estimated to have been 
about 40,000 standards—79,200,000 board feet— 
during the year. (Stocks in the Petrograd dis- 
trict at the end of the year were reported small, 
while stocks of Russian lumber in Latvia at the 
end of the year were estimated to be between 
15,000 and 20,000 standards, 30 million to 40 mil- 
lion board meng Thus the total quantity of wood 
exported from Russia during the season amounted 
to approximately 253,000 standards—500,940,000 
board feet—valued at over $25,000,000 

“Practically all stocks of Russian lumber have 
been cleared out at the end of the season, and ex- 
ports in 1924 will consist in entirely of fresh 
stock. It is generally believed that exports via 
Petrograd will not exceed those of 1923 to any 
appreciable extent owing to disorganization of the 
canal system and railway transportation. Not- 
withstanding the absence of a strict forest con- 
servation policy in Russia at the present time, and 
the plan of the leading exporters to install new 
sawmills and greatly increase operations, the full 
effects of increased activities in the White Sea 
region are not expected to be apparent until 1925. 
‘Severoles’ plan to cut 4,500,000 trees in the 
1923-24 season, against 3,370,732 in the preceding 
year, and 1,350,000 in the 1921-22 period. It is 
intended to increase the number of sawmills, and 
the construction of new mills has apparently al- 
ready started. Equipment for twenty mills has 
been bought in Sweden recently, according to re- 
ports, and will be installed next season. 

“However, the activities of the White Sea dis- 
trict are expected to reach only about 30 percent 
of the prewar standard when about 337,000 stand- 
ards—667,260,000 board feet—of lumber and 
120,000 standards—about 165,000,000 board feet— 
of pitprops, pulpwood etc., were exported. This is 
based on the assumption that old stocks are 
cleared out, that equipment of new mills will be 
delayed, and that the present system of opera- 
tion in the forests is on a basis of two eight-hour 
shifts and 7144-hour shift for night relays, against 
the two shift system of 10 hours each prior to the 
war, while labor is paid by the hour, and not by 
the piece as in former times. 

“The working capital of Russian lumber trusts 
is considered too small in proportion to the possi- 
bilities of exploitation, and its future development 
depends to a large extent on the essential factor 
of finance. The Soviet Government has granted 
considerable credit facilities to the lumber ex- 
porters but it has been restricted by the scarcity 
of money, Exporters have had the full support 
of the State Bank, but it has been obliged to finance 
many other Russian industries as well, and its 
funds are consequently limited.’ 


American Hardwoods in British Market 


John H. Burrell & Co., prominent American 
hardwood brokers at Liverpool, England, report 
as follows on trade conditions in the Liverpool 
district, under date of March 1: 


Asu—Logs: A moderate quantity of logs were 
imported and yarded. The demand is fair. Lum- 
ber: The import of lumber was free and chiefly 
against firm order. The consumption is satisfac- 
tory, and there is good demand. 

BLaAcK WALNUT—Logs and lumber: Two par- 
cels of logs and several cars of lumber were re- 
ported. There is a quiet demand, but shippers’ 
valuations are considerably above importers’, es- 
pecially in prime quality. 

GumM—Lumber: There were moderate arrivals 
of gum lumber during February, chiefly of sap 
gum, which is in moderate request. There is very 
little inquiry for red gum, the stocks being ample. 


Hickory—Logs: The import of logs was mod- 
The demand for 


erate and chiefly on contract. 


prime fresh butts is good, and stocks are small. 

Oak—Boards: The arrivals were free and 
stocks are further increased. Values are firm, 
Logs: No change to report. Planks (cabinet): 
The import was moderate, and sound parcels of 
good quality northern wood met with a ready re- 
ception. Planks (wagon): The light arrivals 
were quickly absorbed. The demand for first class 
northern white oak continues satisfactory and val- 
ues are firm. 

PitcH PinE—Heavy import and increased con- 
sumption. Stocks in Liverpool are 749,000 cubie 
feet compared with 616,000 cubic feet at the end 
of January. Demand is fair and values are firm. 

PorpLAR—Logs: Arrivals were ample for the 
small inquiry. Lumber: Most of the moderate 
import was against firm order. The demand is 
quiet and holdings are fairly large. 


American Plywood Gains Favor 


WASHINGTON, D. C., March 24.—A,. E. Boadle, 
acting chief of the lumber division, Department 
of Commerce, calls attention to the fact that Amer- 
ican plywood is gaining in favor in the United 
Kingdom. Exports of plywood during 1923, he 
states, amounted to 35,058,910 square feet, com- 
pared with 13,324,182 square feet in 1922, an in- 
crease of 163 percent. This represented about 60 
percent of the total exports of American plywood. 
The use of plywood is extending into many fields 
in the United Kingdom, and while American stock 
is more expensive than that from northern Europe, 
British buyers are willing to pay a premium for it 
because of its superior qualities, 


Higher Lumber Prices Expected 


WASHINGTON, D. C., March 24.—Henry C. Me- 
Lean, commercial attache at Rome, quotes “Il 
Legno” of Milan as predicting higher lumber 
prices in Italy during the spring. According to 
this publication, in spite of the fact that the 
period when stocks are normally replenished is ap- 
proaching the demand continues to be limited. At 
the same time there is a general conviction that 
the spring will bring the beginning of a revival in 
both consumption and prices. In fact, both in 
Italy and other countries producers so far this 
year have received higher prices for their logs than 
in 1923. Since the beginning of February there 
has been an advance on fir coming from Jugoslavia, 
As the lowest grade of southern pine costs more 
than twice as much as fir, the demand is limited 
and fir is substituted wherever possible. 


Minnesota Men Buy Canadian Mill 


VANCOUVER, B. C., March 21.—Every man in a 
new organization which has invested a _ million 
dollars in property in British Columbia comes 
from the Minnesota pine country. To be known 
as the Minnesota British Columbia Lumber Co. 
(Ltd.), the new concern has taken over the Bur- 
rard Lumber Co.’s mill on Vancouver harbor, and 
with it half a billion feet of choice standing timber 
in limits at Guildford Island, some distance up the 
coast in the Gulf of Georgia. That the total invest- 
ment, when the reconditioning and enlarging of 
the mill are completed as planned, will be close to 
$1,000,000, is the statement of John W. Comstock, 
who is general manager of the new company. 
Other members of the company are Jay H. Hoag, 
of Duluth, president; Henry Perkins, mill superin- 
tendent; S. Perkins, assistant superintendent, and 
J. A. Feely, lumber sales manager. All with the 
exception of Mr. Hoag, who is a financial man, are 
men of wide experience in the lumber industry. 
Mr. Comstock has for the last five years been 
operating in Oregon. Approximately a one thou- 
sand feet of waterfront on the harbor is included 
in the deal. The mill is located on a small bay, 
which provides ample booming ground. This sum- 
mer the new company will increase the capacity of 
the logging camps in its limits, and plans to build 
six miles of railway to. extend the equipment al- 
ready installed, 


HYMENEAL 


HOBSON-DODGE. The engagement of Miss 
Margaret Dodge of Napoleonville, La., to John 
B. Hobson, jr., of New Orleans, is announced, 
the marriage to be solemnized in the near future, 
Miss Dodge is the daughter of the late George 
W. Dodge of the Napoleon Cypress Co. and other 
lumbering enterprises. For years prior to his 
death, which occurred about two years ago, Mr. 
Dodge served as director and one of the leaders 
of _ Southern Cypress Manufacturers’ Asso- 
ciation. 
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Logging with “Caterpillars” in North 
Hauling logs in the depth of winter over rough 
and hilly ground, with grades of 25 to 30 percent, 
offers no difficulties to users of Holt “Caterpillars,” 
according to the experiences of the A. E. Kaiser 
Lumber Co., of Park Falls, Wis., manufacturer of 
and dealer in hardwood, pine and hemlock, and the 
Boyne City Lumber Co., of Boyne City, Mich., 
hardwood and softwood 
operator. The Kaiser ——— 
company employs a 10- 
ton “Caterpillar,” pur- 
chased from the E. A. 
Drott Tractor Co., of 
Wausau, Wis., representa- 
tive in that territory for 
the Holt Manufacturing 
Co., of Peoria, Ill., and 
in commenting on the 
good work performed by 
this ‘“‘Caterpillar’” equip- 
ment, Frank Eller, of the 
A. E. Kaiser Lumber Co., 
says: 

“We have used the 10- 
ton ‘Caterpillar’ for three 
winters, part of the time 
day and night, hauling 
logs and setting sleighs 
out of the woods where it 
was so rough and hilly 
that it was impossible to 
o in or out with horses. 

will say we misused the 
machine to the limit at 
times pulling over cor- 
duroys, rock beds and 
thru mud with a load of 
logs. 

“About two years ago our planing mill burned. 
You stated that the tractor would handle the 
planing mill on the belt, which we tried and found 
it to be a complete success. It has plenty of power 
to run our planer and also the resaw at one opera- 
tion. We could run our planing mill at a saving 
of $10 to $15 a day with a ‘Caterpillar’ above 
steam, taking into consideration that we did not 
need a fireman nor a team to'haul wood, and it 
is always ready even when we wanted it to plane 
out one or two loads for our retail trade. We 
have also drayed as high as 2,000,000 feet of logs 
from our landing into the pond during the summer 
months, and are using it for this same work every 
summer. 

“During the entire three years we have not 
been laid up ten hours at any one time with our 
machine, and we have worked it almost constantly 
summer and winter. Our expense for parts has 
been approximately $300 all told. Our tractor 
seems to be in almost perfect condition after three 
years of hard work. I feel that no company or 
logger can be without one or more of these ma- 
chines, as there are many jobs where they will pay 
for themselves in one year. We are more than sat- 
isfied with the machine and the service you have 
been giving us, which has been more than we ex 
pected. We will be ready to back up any state- 
ments we have made and some we have not made.” 

F. O. Barden, vice president of the Boyne City 
Lumber Co., has this to say regarding the Holt 
“Caterpillar” : 

“We find it would be practically impossible to 
operate without Holt tractors in the locality where 
we are logging, as the lay of the land is so rough 
that we would have to use machinery of some kind, 
and the Holt machine seems to be giving us good 
results. We are moving logs up 25 and 30 percent 
grades with the Holt tractors, and it would be a 
hard job to handle any other way unless it was 
with overhead skidding. Anyone in order to realize 
and appreciate the work that we are doing with 
the Holt machine would have to come on the 
ground and see the conditions under which we are 
working.” 














1 Demand for Distant Deliveries Grows 


“We have regulated our equipment to condi- 
tions appertaining to the delivery conditions in 
this city,’’ said Julius Seidel, president of the 
St. Louis, Mo., lumber company capitalized at 
half a million dollars, which bears his name, to 
a representative of the AMERICAN LUMBERMAN fe- 
cently. “Our company has an investment of 











Typical winter logging scene in the North Woods where Holt “Caterpillars” 
are employed to advantage in moving logs over rough and hilly ground 


$40,000 in delivery equipment,’ said Mr. Seidel. 

In giving further details, Mr. Seidel said that 
sometimes there are straight loads to handle 
amounting to possibly six or eight tons. For this 
work a semitrailer system is used. The semi- 
trailers are loaded in advance; the loads in process 
of being made up are pulled around the yard with 
a Fordson tractor. When the trucks return they 
simply disengage the empty trailer and back up 
to the loaded trailer and get away. 

Most of the semitrailers used by this company 
are equipped with rollers so that the load can be 
dumped at the job in perhaps five to eight minutes. 
There are also a few semitrailers with bodies, for 
the reason that in delivering the company puts on 
several loads on the body-trailer. Aside from this 
equipment there are some 2-ton trucks which are 
used for distribution of possibly 2,000 feet at a 
time—thus distributing small quantities and tak- 
ing out five to ten orders on one load. Besides, 
there are some Ford trucks used for what might be 
called ‘‘taxi-cab” service—that is small require- 
ments for immediate delivery. The fleet of trucks 
therefore runs from very small to very large. 

The distribution service takes in deliveries to 
places thirty miles from St. Louis. Doing a 
wholesale business as well as retail, the experience 
has been that yards as far as thirty miles away 
from the city send in for lumber, and there are 
frequent deliveries as far as twenty miles away. 
This has especially become current since good 
roads lead away from St. Louis to the surrounding 
territory. 


Logging Truck Trailer for Snow 


Adapting a “trailer” to weather and road con- 
ditions is the feat accomplished by the ingenuity 
of Matt Mattson, logging contractor of Hibbing, 
Minn. The General Motors 
| truck and _ sled _ trailer 
shown in the accompany- 
ing illustration carries a 
10-ton load of seventy 20- 
foot logs. 

The truck is driven 172 
miles every 24 hours on 
a day and night shift. 
Continued low tempera- 
ture in this region pro- 
vides good sleighing over 
a long period thru the 
winter. The sled trailer 
can be constructed quick- 
ly and cheaply and when 
the snow passes it is a 
matter of minutes to de- 





GMO truck and sled trailer with 10-ton load of seventy 20-foot logs 


tach it and substitute the 
wheel trailer. 
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Can Prove 


the superior quality 
and uniform manu- 
facture of our lumber 
by ordering a car. 


We ship Beech, Cotton- 
wood, Cypress, Plain and 
Qtd. Sap and Red Gum, 
Plain and Qtd. Oak, Poplar, 
Sycamore, Tupelo instraight 
or mixed cars. 








We invite your inquiries. 
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LONGLEAF 


Southern Pine 


CYPRESS 
| Yard Stock 
Shed Stock 
Timbers 
Piling 
Our Specialty: 


ailroad an 


Car Material 


Stephens Lumber Co. 


Home office: JACKSONVILLE, FLA. 


Western Office: 
Hibernia Bank Bidg., 
New Orleans. La. 

















Cummer CGypress Go. 





Mills: Jacksonville and Sumner, Fla. 


UMBER 
Cypr ess no and Dressed 


| Shingles and Lath 





| Sales Office, 280 Madison Ave., New York City J 
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G. O. WAITS, President 


Bagdad Land & 
Lumber Co. 


BAGDAD, FLORIDA 


Producing about 
48 million feet annually 


-¢ Yellow Pine 


DIMENSION AND 
E. G. FLOORING 


Domestic and Export Trade 








Z LONGLEAF a 
Yellow Pine 


We specialize in 


2x4 


We also make 
Gang Sawn 


4" Flooring, . 


Car Decking —and_- 
Framirg and ? x 6 
Yard Timbers 

S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits 
Caryville, Fla. [ymber Co. 


= “a 








W. B. Harbeson 
Lumber Co. 


DEFUNIAK SPRINGS, FLORIDA 
Producing about 40 million feet 


annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL 


LONGITUDINAL SIDING A SPECIALTY 














Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 








’ Prices have not weakened, however. 








THE ACTUARY DOES A MAN’S WORK 


And does it accurately, A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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LOUISVILLE, KY. 


March 25.—The hardwood market for two or 
three weeks has been a bit uncertain, in that busi- 
ness has come in fits and spurts, but it is claimed 
that demand is now steadier, and that prices are 
firm. Some houses report that March business 
has been about on a par with February, which was 
a very active shipping month, and in fact reported 
by a number as the best month over a twelve 
month period. Demand is general from all depart- 
ments of the woodworking industry, jobbers, auto- 
mobile, furniture and general consumers. There 
doesn’t appear to be much question in the minds 
of the trade as to the steady demand from the 
building and auto trades, as well as the furniture 
people. Bad weather has retarded spring sales of 
autos a little, but dealers are confident, and are 
stocking warehouses with machines that will be 
available when needed. This overwinter shipping 
should aid traffic conditions during the active sea- 
son. Quotations, f.d.b. Louisville, inch stocks: 
Quartered white oak, FAS, $140@145; common, 


$80@85. Quartered red oak, FAS, $115@120; 
common, $75@8s0. Plain red or white oak, 
FAS, $100@105: common, $65@70. Poplar, 


FAS, $110@115; saps and selects, $85@90; com- 
mon, $57@60. Gum, quartered red, $85 and $55. 
Plain red gum, $82 and $52; quartered sap, $60 
and $50; plain sap, $55 and $45. Ash, $105 and 
$60. Walnut, FAS, $217.50; selects, $160; com- 
mon, $117.50. Chestnut, $110 and $65. 

J. V. Stimson, Huntingburg, Ind., was recently 
in Louisville and was a visitor at the Louisville 
Hardwood Club meeting. Mr. Stimson stated that 
his mills were running, but that logging conditions 
in the South were very bad and that a great many 
mills are down. He reported stocks moving freely 
and prices firm. 

Preston P. Joyes, of W. P. Brown & Sons Lum- 
ber Co., reported plenty of orders ahead, and prin- 
cipal movement in oak and gum items, pine not 
being as strong as it was. 

Robert C. Morton, representative of the W. R. 
Willett Lumber Co., Louisville, who was recently 
injured when his car was struck by a train in 
Mississippi, is reported to be recovering nicely at 
Nashville, he being up and about again. 


DETROIT, MICH. 


March 24.—There has been no decided change in 
the wholesale market, in spite of a growing 
tendency toward slightly lower prices, which is 
sure to be checked by increased industrial and 
retail buying. Building permits issued thus far 
during the month indicate that a tremendous pro- 
gram for spring is fairly well launched. 

The Ford Motor Co. announces its annual lum- 
ber requirements are in excess of 300,000,000 
board feet. 

Charles W. Kotcher, of the Kotcher Lumber Co., 
has been acclaimed by local sporting writers as 
the only man in the world who has brought down 
a swordfish with the swing of a hammer. While 
working recently under his boat in its boathouse 
at Miami, Fla., he saw a huge sailfish flying about. 
With a hammer he had in his hand Mr. Kotcher let 
go a blow which stunned the fish, one of the gamest 
varieties, and it was quite easy for him to land 
his catch. 

Jeff Webb, sales manager of the Lowrie Robin- 
son Lumber Co., has been characterized by Detroit 
dramatic critics as the most dependable amateur 
theatrical player in Detroit. One of the critics 
in the Detroit News writes: “When a group of 
plays is given you will find usually when you select 
the best one, that Webb had a role in it. 


COLUMBUS, OHIO 


March 24.—Hardwood trade is holding up well, 
despite the slight lull in buying which appeared 
recently. Concerns making boxes, automobiles and 
furniture are buying briskly, and some railroad 
orders are also being booked. Production and 
shipments are holding up well, so there is no 
accumulation of stocks. F. B. Pryor, sales man- 
ager W. M. Ritter Lumber Co., reports a steady 
trade, altho its volume is not as large as formerly. 
W. M. Ritter 
arrived in Columbus, March 22, for a few days’ 
conference with department managers. M. . 
Stark, of the American Column & Lumber Co., 
says hardwood trade is good and that prices are 
well maintained. 

Southern pine trade is slightly quiet because of 
building being delayed. Retail stocks are good, 
and dealers do not care to place additional orders. 
W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a quiet southern pine trade. Prices 


are holding up fairly well in most items, however. 
T. A. Jones, manager Doddington Co., operator of 
four retail yards, reports a lot of figuring on new 
work and that all mills are busy. 

H. R. Allen, head of the H. R. Allen Lumber 
Co., wholesaler of southern pine, is at the head of 
the Shrine Circus which will be held early ina 


April. 
° MARINETTE, WIS. 


March 24.—Despite continued thaws which 
make woods roads almost impassable, a stream of 
logs continues to pour into Marinette from the 
north and west. From fifty to seventy-five cars 
of logs are unloaded daily at the Sawyer Good- 
man yards, it is estimated. The lumber cut this 
year is somewhat greater than that of last year, 
according to lumber dealers. Approximately 
75,000,000 feet of lumber was sawed at the local 
mills in 1923, and it is believed that this year’s 
cut will exceed that total by several million feet, 

Building operations in Iron Mountain are more 
than booming. Hundreds of thousands of dollars 
will be spent this season. The Ford Motor Co. hag 
plans to start building one thousand residences for 
employees. 

Operations have been discontinued at the Benzie 
& Sons camps in the Pine Creek district, near 
Iron Mountain, with an approximate cut of 1,000,- 


000 feet. 
CLEVELAND, OHIO 


March 24.—There has been a marked improve- 
ment in retail buying thus far this month, due 
largely to increased building operations. In fact 
it is believed that an extensive program of home 
building which is badly needed by this city will be 
fairly well launched within the next thirty to sixty 
days. 

The Cleveland Board of Lumber Dealers officially 
endorsed the national standardization of lumber 
sizes at a meeting last week. Guy Gray, of the 
Gray Lumber Co., represented local interests in 
this standardization work. 

H. H. Sherman, of the Collingwood Lumber Co., 
and H. A. Bittner, of the Glenville Lumber Co., 
will return from vacations in Florida on April 
1. At the same time T. C. Williamson, of the Lake- 
wood*Lumber Co., is expected back from a vacation 
in Pasadena, Calif. 


ELKINS, W. VA. 


March 24.—Dullness as a rule prevails in 
West Virginia hardwoods, with orders much less 
— than they were during the corresponding 
period of February. Notwithstanding the re- 
stricted demand, prices remain comparatively firm 
considering market inactivity. Demand for beech 
has been so well sustained that there has been 
an advance in price amounting to about $3. Grade 
2-B poplar also has advanced as much as $2. Bad 
weather that retards the development of building 
activities is thought to have something to do with 
the existing depression. Yards, as a rule, are not 
disposing of their lumber and hence replacement 
orders are restricted. Poplar is in demand for 
box making, and the ‘beech is being used to a 
great extent for battery boxes and the automobile 
trade in general. 


BUFFALO, N. Y. 


March 24.—Shingle dealers say that the attempt 
to advance the price of Pacific coast red cedar 
shingles seems to have met with little success. 
Lists have been received here of shingle ship- 
ments to go thru the Panama Canal for Philadel- 
phia and New York, and the offer is made of 
eurekas at $5.90, delivered here, The all-rail rate 
is $5.96. Dealers are doubtful about these shingles, 
on account of so many of them being damaged in 
loading and unloading. 

The weather continues about at the freezing 
point in an unaccountably steady way. It is time 
for the ice to disappear. Harbor activity has 
driven out most of the inside ice, but the outer 
harbor and the lake remain undisturbed, and 
prospects for an early lake opening are not good. 
Communications with the Tonawanda lumber fleet 
have not been made as yet by lake vessels. 

J. C. Chambers, of the C. W. Bodge Lumber 
Co., is on a ten days’ trip to the mills of Missis- 
sippi, Georgia and Alabama. 

A. C. Farris, of the Farris Hardwood Lumber 
Co., Nashville, and Richard Welch, of the Memphis 
Hardwood Lumber Co., Memphis, were visitors te 
the trade here this week. 

H. Shumway Lee, president of Mixer & Co., is 
visiting the mills in Arkansas and Georgia and 
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the southern headquarters of his company at Mont- 
gomery, Ala., and Greensboro, N. C. . 


James H. Walsh, who has been connected with 
the local lumber trade for the last eighteen years, 
has opened a wholesale office at 404 Crosby Build- 
ing under the name of the White River Lumber 
Co. He will represent the Kirby Lumber Co., 
Houston, Tex.; the Frank Purcell Walnut Lumber 
Co., Kansas City; the Wisconsin Land & Lumber 
Co., Hermansville, Mich. 

Frank T. Sullivan will move his lumber office 
at the end of the week from Ellicott Square, where 
it has been for several years, to his yard at 
2624 Delaware Avenue. 


MERRILL, WIS. 


March 24.—Wholesale carload prices for north- 
ern pine, 8- to 16-foot lengths in average widths 
of 4 inches and wider and 1-inch thickness, are as 
follows: No. 1 common, $65; No. 2 common, $45; 
and No. 3 common, $34. Wholesale carload prices 
for 5/4 and 6/4 shop are: Bé&better, $180; C, 
$170; D, $110; No. 1, $100; No. 2, $85; No. 3, 
$50. Norway pine, 2x4- and 2x12-inch, is selling 
at $35. The lumber movement is fairly active, 
with hardwood leading northern pine in sales, 
altho pine prices are not weakening. The move- 
ment of logs to mills is very brisk. For instance, 
March 16, 110 carloads of logs were on Wausau 
sidings for manufacturers in that city. Gus Bartz, 
of Merrill, completed a logging job at Spirit Falls, 
where he put in 400,000 feet of logs. Fred Smith, 
of Merrill, put in several million feet for the Wau- 
sau Paper Mills Co. Many other loggers closed 
camp within the last ten days. In spite of the 
closing of camps, there is little surplus labor. A 
number of logging concerns recently have been 
obliged to import labor for their woods operations. 


JACKSONVILLE, FLA. 


March 24.—Prices on hardwoods have not only 
firmed up, but those of some items are moving 
upward. The sudden revival of export trading 
completely rounds out the hardwood market. In- 
terior trim factories thruout the country are buy- 
ing heavily, but are finding some trouble in secur- 
ing dry stocks of the woods preferred. Flooring 
manufacturers seem assured of good business for at 





Better pay taxes on your own property 
than over pay on the landlord’s. 





least six months. Notwithstanding the shortage 
of common oak, the flooring factories are offering 
less than lumber producers believe is the market 
price. Automobile manufacturers are operating 
their plants to capacity and are buying large 
quantities of ash, oak, gum, hickory and maple. 
Furniture manufacturers are buying steadily in the 
hardwood market. Prices on 4/4 stock this week 
are: Plain mixed oak, FAS, $94; No. 1, $68; 
No. 2, $44; No. 3, $24. Poplar, FAS, $110; No. 1, 
$62; No. 2A, $41; No. 2B, $35; No. 3, $27. Red 
gum, FAS, $86; No. 1, $53; No. 2, $31. Sap gum, 
FAS, $60; No. 1, $48; No. 2, $28; No. 3, $21. 


MEMPHIS, TENN. 


March 25.—The hardwood market is just a little 
“spotted,” but on the whole demand is excellent, 
and volume of business is abnormally large for this 
time of year. Stocks, especially shipping dry, are 
very badly broken. A number of firms say they 
have not a single car of shipping dry plain or 
quartered sap gum available for immediate de- 
livery, while there is quite a pronounced shortage 
of elm, maple and sycamore, which woods have been 
freely absorbed during the last few months by the 
automobile industry, which is buying freely enough 
to absorb everything offered. Flooring manufac- 
turers are holding off somewhat in their purchases 
of plain red and white oak in Nos. 1 and 2 common. 
There is just a little easiness in these particular 
grades but offerings are by no means large. The 
tone of the market is reported quite healthy on 
No. 1 common and better and in quartered white 
oak, There is also a good demand for selects, 
shops and lower grades of cypress, while the 
market for ash is said to be in very satisfactory 
Position. Planing mills and manufacturers of 
sash, doors and interior trim have slowed down 
their purchases somewhat. Some firms here report 
the largest business in their history for the last 
three months. There is very little buying ahead. 


Some further improvement is reported in foreign 
demand for southern hardwoods. The Delta Ex- 
Port Lumber Corporation has within the last ten 
days received orders for approximately ninety cars 
of plain white oak, while several independent firms 
here report orders for a considerable quantity of 





oak, gum and ash. The American Overseas For- 
warding Co. is booking considerably more freight 
room for southern forest products, and most of the 
space to the United Kingdom for April has already 
been taken. 


Very heavy rains have appeared over the lower 
valley area during the last fortnight and these 
have interfered decidedly _ with logging operations 
as well as with the movement of logs from the 
woods. The Valley Log Loading Co.’s loading 
figures for March will be considerably smaller 
than those for February, which were in turn well 
under those for January. There is considerable 
curtailment on the part of mills in the southern 
field, with more in sight before log supplies can be 
brought up to the full requirements of the mills. 


Fred Darnell, former vice president of R. J. 
Darnell (Inc.), was, at a meeting of the directors 
of this firm held here Saturday, March 22, elected 
president as successor to the late Roland Darnell. 
Harry Darnell, formerly secretary, was elected vice 
president, and Rezneat Darnell was chosen treas- 
urer. P. C. Merriam, formerly auditor, was 
elected a director and also secretary. 


The E. L. Bruce Co., engaged in the manufacture 
of flooring at Little Rock, Memphis and Nashville, 
announces that it is having plans drawn for an 
8-foot band 50,000-foot capacity mill, with resaw, 
to be installed at Memphis. This will be its second 
hardwood mill. The other is at Little Rock. Mr. 
Bruce, who has just returned from a swing thru 
Oklahoma, Nebraska and other western States, 
says that the outlook for business is excellent. 


ANTIGO, WIS. 


March 25.—All logging camps in this vicinity 


are breaking up this week, due to extremely warm - 


weather. Logging roads are about gone. Opera- 
tions in this vicinity got out practically all of 
their logs, altho there are a few left in the 
woods. All the mills in the city are operating 
steadily and are accumulating a nice stock of 
green lumber. There is practically no dry lumber 
on hand in any yard in this city. The Langlade 
Lumber Co., of this city, reports it has nearly 
cleaned up on hemlock, and has less than a million 
feet of all kinds of dry lumber on hand. This is 
the lowest stock this company has had since it 
has been in business. There is practically no low 
grade lumber on hand at any of the Wisconsin 
operators mills. The market has been very good 
for low grades during the last month, and local 
dealers look for a sharp advance before the new 
stock is ready for shipment. 


The Ford Motor Co.’s sawmill at Pequaming 
resumed operations this week after a shutdown for 
the last two months, necessitated because of lack 
of timber. The mill is now operating on a one 
shift, 8-hour basis. Two shifts will begin as soon 
as sufficient logs can be hauled to the mill. 


INDIANAPOLIS, IND. 


March 25.—Hardwoods seem to be just about 
holding their own in demand, tho prices of most 
grades are firm. Most industrials are buying 
steadily, but there is no attempt to overbuy. Sap 
gum is a litle off in price from the level of two 
or three weeks ago. Retailers here in the city are 
buying cautiously, but the rural trade might as 
well be out of the market. Here in Indianapolis 
spring construction already is being started on a 
big scale. The automobile business is not as brisk 
as it was a month ago in the city, but reports from 
other cities in Indiana would indicate more ac- 
tivity. Box factories are buying common, and 
utilities continue to buy timbers and car stocks 
where prices suit them. Hardwood flooring manu- 
facturers are not buying quite so heavily. 


MILWAUKEE, WIS. 


March 25.—Outdoor construction has already 
begun in a small way, but the vast bulk of build- 
ing predicated by the heavy building permits al- 
ready issued has not got under way as yet. In 
the meantime, only a small, tho growing, call for 
building lumber prevails. Wood consuming in- 
dustries are buying only for present needs. The 
small lot buying is steady, however, and has 
greatly stabilized the market. Birch, maple, bass- 
wood, elm and similar hardwoods remain firm, 
with no indication of further price softening, and 
every promise of strong demand a bit later in 
the season. Industrial demand is for both high 
and low grades. Better grades are being taken by 
the manufacturers. Heavy industrial demand for 
box and crating lumber has brought about undue 
firmness in tne low end stock and culls. 


IT 1S NEVER the size of a home that makes 
it attractive, but the care with which it is 
designed and kept. 














ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 


Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fila. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


CYPRESS CO. 


Vale Royal Mill, Savannah, Ga. 
i In territory east of Pittsburgh. 


Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











COLONIAL LUMBER Co. 


B and Better Short Leaf Steam 
Dried, Rough 


‘ FINISH 


No. 2 and Better Dimension, 
Dressed as Wanted 


One Inch No. 2 Worked to Any 
Pattern Wanted 


COLONIAL LUMBER CO. 





























If it’s 


POPLAR 


Wire Case-Fowler 


COLUMBUS, GEORGIA 


Case-Fowler Lumber Co. 


MACON, GEORGIA 
We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 


Genera! Sales Office, 1234 Commercia! Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 





Chicago New England St. Louis 
R Pp tative R Pp tive Representative 
James N. Woodbury, J.J. Bertholet Wm. Dings 
11S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 
The largest Poplar Mill in the World 
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Equipment and Shipping 
Facilities Spell Service 


The Lumber Dealer’s source 
of supply must, in order to 
give the best of service, have 
dependable equipment and 
be located to make prompt 
shipments. 


You will find us up to the 
minute and anxious to please. 


We Manufacture 
Yellow Pine 
Oak Finish and Mouldings 
Red and Black Gum Trim 
Tennessee Red Cedar 
Closet Lining 


Hodge -Hunt 


Lumber Co., Inc. 
HODGE, LOUISIANA 


Let us tell you 
of our mixed 
Car Plan which 
will interest you. 
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BAND SAWED 
SOUTHERN 


| ners. ist 
overt Hardwoods & 
Louisiana Red Cypress 


QTD. SAP GUM ROCK ELM 


2 cars 4/4 FAS. 8 cars 8/4 Log Run. 
2 cars 4/4 No. | Com. ASH 
5 cars 6/4 C&B. 


20 cars 8/4 C&B. 1 car 4/4 FAS 

(0 care 10/4 C&B. 4 ears Hh —, -— 
LA. RED CYPRESS 4 cars 5/4 No. 2 Com. 

5 cars 8/4 FAS. 5 cars 5/4 No. 3 Com. 


5000’ 10/4 No. 2 Com. 
PLAIN RED OAK 


4 cars 3/4 FAS. 
5 cars 3/4 No. { Com. 
10 cars 4/4 No. | Com. 
. 3 cars 4/4 No. 2 Com. 
5 cars 8/4 FAS. 5 cars 5/4 FAS. 
2 cars 8/4 No. | Com. 9 cars 5/4 No. {| Com. 


Partial list of dry stock ready for immediate shipment. 


J. M. JONES 


LUMBER COMPANY 
Main Office and Band Mill: —FERRIDAY, LA. 


Branch Sales Office:— 
610 Lombard Bldg., Indianapolis, Ind. 


5 cars 8/4 Selects. 
4000’ 4/4 FAS. 
QTD. RED GUM 


5 cars 4/4 FAS. 
10 cars 4/4 No. | Com. 
2000’ 5/4 C&B 





- WARREN AXE & TOOL CO. 


WARREN, PA. 


ere award high 
honors Panama-Pacrie GRAND PRIZE 
International EXPOSitiOn _ senseesemesssssmeses sennessmecnnnenens 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS.. Dany fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 








MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 








TACOMA, WASH. 


March 22,—-Affairs of the West Coast Lumber- 
men’s Association occupied the entire meeting of 
the Tacoma Lumbermen’s Club here last Wednes- 
day. Ernest Dolge, president of the association, 
had invited the local operators to attend the 
meeting and hear his report of the work accom- 
plished so far by his administration. Robert B. 
Allen, secretary of the association, also attended. 
One of the largest attendances of the year was 
present. President Lee Doud turned the meeting 
over to Mr. Dolge, who made his report. He told 
of the work done by the association to obtain the 
suspension of the increased rates on lumber an- 
nounced by Atlantic Coast railways, of -the organ- 
ization of the proposed bureau of grades, of the 
statistical work of the association and the stand- 
ardization program. His report provoked consid- 
erable discussion and some criticism, the bureau 
of grades coming in for condemnation by some 
operators. He also urged a campaign for getting 
all the local mills into the association and asked 
for suggestions from the Tacoma manufacturers. 
The discussion brought out considerable sentiment 
for more frequent meetings of the members, and 
a more general discussion of association activities. 
Mr. Dolge promised to take this feature up after 
the meeting of the National association. 


The Tacoma and southwest Washington mem- 
bers of the Douglas Fir Exploitation & Export 
Co., at their regular weekly meeting here yester- 
day, discussed plans for the coming meeting of the 
organization to be held in San Francisco March 31. 
Everett G. Griggs, president of the company, urged 
all the local members to attend the meeting if 
possible. Among those who signified their inten- 
tion of making the trip to San Francisco were 
Lee Doud, Defiance Lumber Co.; Welles Wheeler, 
Tacoma Harbor Lumber Co.; E. G. Griggs, St. 
Paul & Tacoma Lumber Co.; J. C. Buchanan, 
North End Lumber Co.; Harry Brebner, Tidewater 
Mill Co.; E. W. Demarest, Pacific National Lum- 
ber Co.; Ralph Dickman, Dickman Lumber Co. ; 
Karl Kellogg, Ship Lumber Mills Co., L. L. Whit- 
man, Western Fir Lumber Co., and E. V. Winter- 
mote, Puget Sound Lumber Co. Discussion of 
market conditions showed that there is little 
change in the export market, and that prices are 
still velow normal. 

The regular monthly meeting of the Northwest 
Lumber Buyers’ Club held here last Friday evening 
was attended by only a small percentage of the 
members. No business was transacted and the 
meeting was devoted to an informal discussion 
of market conditions. 

A general review of the lumber industry, given 
by Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., was the feature of the 
monthly meeting of the American Society of Me- 
chanical Engineers held in this city March 
21. Engineers from all parts of the Northwest 
were in the city for the meeting. In the after- 
noon, the visitors were taken on a trip of inspec- 
tion thru the St. Paul mill. An address on sawmill 
machinery and equipment was given by Harry A. 
Thurlow. 

Ralph H. Shaffer, president Pacific Box Co., re- 
turned to Tacoma yesterday after a six weeks’ ab- 
sence during which he visited California and the 
Atlantic coast. Mr. Schaffer was convalescing 
from a serious illness when he left Tacoma, and 
made the trip to New York by way of the Canal. 

The growth of the broom handle industry in the 
Northwest was outlined before the Facoma Rotary 
Club yesterday by W. M. Kilworth, president Wash- 
ington Handle Co. Mr. Kilworth told of the start 
of the industry in 1913, when a small factory 
turned out fifteen hundred handles a day. The 
Washington Handle Co., he declared, now manufac- 
tures sixty thousand handles a day, or one-fourth 
of the entire number used in the United States, 
and exports its output to every State in the Union, 
to Europe, Central and South America, the Hawai- 
ian Islands and Australia. 

Lumber carriers at the Tacoma docks during 
the present week included the following: For 
the Atlantic coast, Virginian, at Baker dock; 
Chattanooga City, at Defiance mill; Harry Lucken- 
bach, at Port dock; J. L. Luckenbach, at St. Paul 
mill, and Susherico, at Dickman mill. For Cali- 
fornia, Lake Frances, at St. Paul and Dickman 
mills; Hverett, Donna Lane and J. C. Kirkpatrick, 
at Port dock; Davenport and Northland, at Baker 
dock. For the Orient, Tomi Maru and Kinryo 
Maru at Port dock. For Europe, Steel Ranger, at 
Terminal, dock and Defender, at Balfour dock. 

Herbert Hoover, secretary of commerce, is ex- 
pected to visit Tacoma next month and to take 
part in the exercises in connection with the open- 


ing of the “Own Your Home” exposition here 

New tariffs on lumber and forest products were 
filed this week by the Port of Tacoma. Box shook, 
loaded over side with cargo, are reduced to 12% 
cents a ton, while doors are raised to 50 cents. 
Slight advances’ were also made for lath, hard- 
wood lumber and shingles. 

Enlargement of the car shops of the Chicago, 
Milwaukee & St. Paul railway, and the centraliza- 
tion at Tacoma of all the company’s repair work 
in the West, were announced this week by E. A, 
Lalk, division freight and passenger agent for 
the road. It is also reported that the company 
plans the construction of a car building plant here, 
but this report has not yet been confirmed. The 
centralization of the repair work in Tacoma, ac- 
cording to Mr. Lalk, was decided on because of this 
city’s importance as a lumber center and the fa- 
cilities already controlled by the road for repair 
work. 

The Lake Creek Lumber & Shingle Co. has re- 
sumed logging operations at Mountain Camp. : 

Anderson & Olson, operating a logging camp 
near Loveland, are planning the installation of ad- 
ditional trackage facilities at that station. 

The new mill of the Lester Mill Co., at Morton, 
is rapidly nearing completion and will be operat- 
ing some time next month. It will have a daily 
eapacity of 30,000 feet. 

J. A. Maisner, of Eatonville, has completed a 
sawmill with a daily capacity of 15,000 feet, and 
expects to start operations next week. 

Purchase by J. B. Flett and H. L. Block, Tacoma, 
of an interest in the Nisqually Canyon Lumber Co., 
which operates a sawmill at La Grande, was an- 
nounced here this week. The Nisqually mill is 
located on the west side of the canyon and has a 
novel system of electric conveyors for getting its 
output to the loading docks on the east side. 

An involuntary petition in bankruptcy was filed 
in the United States district court here last Sat- 
urday against the South Tacoma Mill Co. The 
petitioners are Swift & Co., the Washington Ma- 
chinery Co. and F. W. Edwards. It is alleged 
thatthe mill company committed an act of bank- 
ruptey by executing a chattel mortgage on its 
property for $10,000 in favor of the Puget Sound 
National Bank. 

The Henry Mill & Timber Co. has filed suit 
against Pierce County for a reduction on the assess- 
ments made on the company’s property for 1923. 

An appeal from the decision of the court reduc- 
ing the assessment of the Weyerhaeuser Timber 
Co.’s holdings in Pierce county has been filed by 
the county authorities with the State supreme 
court. 

J. P. Weyerhacuscr, of Tacoma, president Weyer: 
haeus r Timber Co., who is now in the East, repre: 
sented Washington State at the celebration in 
honor of the ninetieth birthday of Dr. Charles W. 
Eliot, president emeritus of Harvard University. 

John Buffelen, president Buffelen Lumber & 
Manufacturing Co. and interested in a number of 
other Tacoma industries, has been elected presi- 
dent of the Sound Rubber Co. Under Mr. Buffe’ 
len’s management the stockholders in the rubber 
company expect a rapid development of the in- 
dustry here. 

On a vacation trip of several weeks, John Dower, 
president John Dower Lumber Co., left March 21 
for California. He was accompanied by Mrs. 
Dower and Miss Helen Dower. 


SEATTLE, WASH. 


March 22.—Curtailment of production, which 
has been effective to a considerable degree thruout 
the Pacific Northwest, seems to be placing a stable 
foundation under the market. Sales are now ex- 
ceeding output, according to the latest figures. 
California is marking time, altho the building pro- 
gram at Los Angeles and other centers promises 
to exceed that of last year. Atlantic coast space 
is a little easier at $14, with a definite demand 
for 9-, 18- and 20-foot lengths, a dearth of supply 
having sprung from random shipments. Foreign 
business, particularly with Australia, is noticeably 
in larger volume. It is expected that there will 
be a fair volume of business from the middle West 
as soon as the weather improves. The situation 
seems to be clearing up gradually. 

It is believed that red cedar shingles have 
reached bedrock, and that there will be a revival 
of business on a healthy basis in the near future. 
The first signs are found in a good demand for 
18-inch stock, including perfects and XXXXX, with 
orders being placed freely at current prices. I 
clears, a considerable volume of business has bee? 
placed at prices asked by the mills, but the de- 
mand from the trade for this grade is light, and 
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it is felt that some of this. business is speculative. 
There is no demand, either from the trade or 
wholesalers, for 6/2 stock, all shingles of that 
grade being weak at current prices. Good shingle 
logs are not overplentiful, thé available stock being 
not more than sufficient to supply the needs of 
the mills. The lath market is off. California 
reports $1 spread in the prices for 1%4- and 1%- 
inch stock in that territory. 


E. H. Polleys, president Polleys Lumber Co., 
Missoula, Mont., arrived in the city during the 
week on his way home after a tour of California. 
Mr. Polleys has been absent more than a month, 
having attended the convention of the Western 
Retail Lumbermen’s Association in Los Angeles 
Feb. 19. 

W. S. Ramsay, of the Bay City Dredge Works, 
Bay City, Mich., is in Seattle, completing a 
business survey of the Coast country from Los 
Angeles north. He reports that business in gen- 
eral is in good shape, there being a noticeable 
shortage of homes and considerable activity in 
building. 

J. Albert Carlson, of Aaron & Carlson, and J. L. 
Kullberg, vice president Central Woodturning Co., 
millwork manufacturers, Minneapolis, Minn., are 
in Seattle on a business trip. 

Fred E. Pape, State supervisor of forestry, who 
underwent an operation for goiter in a local hos- 
pital three weeks ago, is now able to attend 
to business. 

D. V. O’Brien, manager red cedar department 
Lloyd Hillman Lumber Co., presided at the Wednes- 
day luncheon of the shingle wholesalers and manu- 
facturers. 

John Cress, one of the foremost American for- 
estry photographers, has established a studio at 
the Wilhard Hotel, Seattle, and has assembled 
there his splendid collection of forestry pictures 
taken thruout the length and breadth of the im- 
mense coniferous region of the Pacific coast. Mr. 
Cress’ negatives are cataloged by thousands, and 


shipped a No. 9 band mill to the mill of the 
Manley-Moore ‘Lumber Co., headquarters in Tacoma, 
delivery being made in nine days. Other sales 
and. ‘deliveries of machinery .include: Mumby 
Lumber & Shingle Co., Malone, Wash., three 72-inch 
by 18 foot 150-pound pressure American Society 
of Mechanical Engineers code boilers, with stack, 
bricking and steel casting for complete installa- 
tion; Long-Bell Lumber Co., Longview, Wash... 
multiple-groove sheaves, 48-inch diameter, weight 
60,000 pounds; Weyerhaeuser Timber Co., for 
Mill C,,. Everett,::complete equipment, with the 
exception of a few special eastern type machines 
not made in Everett, delivery in sixty to ninety 
days; Fir Tree Lumber Co., Tacoma, 18x24 twin 
balanced slide-valve engine. 

At the big plant of. the Canyon Lumber Co., 
Riverside, an important improvement is under way 
in the shape. of a new Stetson-Ross motor driven, 
fast feed planer, which will materially increase 
the output.of the planing mill. There have been 
extensive changes in the machine shop. The new 
installation includes an enlarged blower system, 
with new fan and cyclone blower. 

Harry Gary, president of the New England 
Manufacturing Co., has made a number of improve- 
ments at the plant, including a storage shed with 
60,000 square feet of floor space and capacity 
for six weeks’ output of the shingle mill. 


BELLINGHAM, WASH. 


March 22.—Increased log business has forced 
the Milwaukee railroad to order more flat cars. 
Five were received this week and fifteen more are 
due. Daily receipts are about ninety cars, but 
this figure will soon be passed. Large rafts of logs 
are received here weekly, one of thirty-two sections, 
all hemlock, arriving from Sequim for the Bloedel 
Donovan Lumber Mills. President F. D. Fobes, of 
the Fobes Logging Co., reports that the company’s 
Wickersham camp is operating one side, and that 

when its railroad is ex- 





tended several miles it 
will add another side. 











Shipments are made to 
Big Lake. 

On March 18 the Bloe- 
del Donovan Lumber 
Mills advertised for bids 
for the construction of 
seventeen miles of rail- 
way on the Olympic Pe- 
ninsula where it has im- 
mense timber holdings. 
The tenders must be.in 
its hands by March 27. 
The road must be ready 
to operate on Jan. 10, 
1925. With the comple- 
tion of the road thé com- 
pany will be in a position 
greatly to enlarge its 
peninsular operations, 
Eventually, it expects, it 
will employ four hundred 
or five hundred men 
there, and it plans to 








Mount Babtiste, one of the rugged, timber clad giants of Montana 


build a number of cot- 
tages for its married 
workmen on the _ penin- 
sula. The first of these, 





are probably the most complete in existence. He 
was formerly connected with the west Coast or- 
ganization of the AMERICAN LUMBERMAN. 


EVERETT, WASH. 


March 22.—All the shingle mills of Everett are 
Tunning, with the resumption of operations this 
week of the Bayside mill and the Clough Shingle 
Co. The Garner Shingle Co., Riverside, is running 
on clears and dimension, and is cutting 150,000 
a day on one shift. This mill will install a new 
Sumner upright July 4, increasing the number of 
machines to six. Log supply for the shingle mills 
is about equal to the demand, and the log market 
is steady and unchanged. Some of the logging 
camps have curtailed to the extent of laying off 
fallers and buckers. Shingle manufacturers report 
that there is no demand for the 6/2 shingle, except 
for small quantities in the local trade. 

Fir mills are running one shift, 
The Eclipse operation has shut down. The Canyon 
Lumber Co., which for some time was running 
half force on a second shift, is operating a day 
shift only at present, and is cutting a large order 
for Japanese delivery. 

A record for quick service was made by the 
Sumner Iron Works in filling an order of the 
Caspar Lumber Co. mills at Caspar, Calif., for 
an engine 15x20, steam feed, for operation of the 
log carriage. The order was received during the 
latter part of February, and delivery was made 
March 11. The Sumner Iron Works recently 


as a rule. 


which will contain prob- 
ably four rooms, are likely 
to be built at Clallam Bay, where the company 
has a camp that is shipping to Bellingham weekly. 


This week the Puget Sound Sawmills & Shingle 
Co. began the dredging of a channel in front of its 
docks, 50 by 400 feet in size, to have a depth of 
27 feet of water at extreme low tide. ‘The im- 
provement has been made necessary by the com- 
pany’s increasing cargo trade, which this year 
promises to be greater than in 1923. It hag sev- 
eral orders on hand now and others are in early 
prospect. The company is operating two shifts in 
its mills and is operating a large camp in the Con- 
crete district. Its log output will be increased in 
the near future. 


The Standard Cedar Co., at Anacortes, has been 
closed for the construction of a new stack. This 
and the other mills of that port plan to operate 
steadily. Officials of the Morrison Mill Co., Fi- 
dalgo Lumber & Box Co. and Anacortes Lumber 
& Box Co. state that they have no present plans 
for closing their plants. 


The cargo movement here continues active. 
Shipments this week were: E. K. Wood Lumber 
Co., Redwood, 400,000 feet, Alaska ; Romulus, 600,- 
000 feet, west coast. Bloedel Donovan Lumber 
Mills, Whitney Olson, 1,500,000 feet, San Pedro; 
Manukai, box shook, Hawaii; early loadings at 
this mill will be Willpolo, 3,000,000 feet, Atlantic 
coast; Makaweli, box shook, Hawaii; Thortes, 
570,000 feet, Australia. The Puget Sound Saw- 
mills & Shingle Co. will soon ship 1,200,000 feet 
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We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 
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Planing Mill Facilities. 
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on the schooner Helene for Hawaii, and the Wood 
mill is now loading the steamship Sierra with 
1,700,000 feet for San Pedro. 

President Fred J. Wood, of the EB. K. Wood 
Lumber Co., has returned to San Francisco on 
another business trip. 

President Ernest Dolge, of the West Coast Lum- 
berman’s Association, was the guest of honor at 
a luncheon here this week. He came here, accom- 
panied by Secretary Robert B. Allen, to get ac- 
quainted with local lumbermen. Bellingham lum- 
bermen present were: James H. Prentice, secre- 
tary Bloedel Donovan Lumber Mills, recently 
elected a trustee of the association; Joseph G. 
Earles, vice president Puget Sound Sawmills & 
Shingle Co.; D. B. Hawley, sales manager of the 
latter concern; Frank Brooks, president Brooks 
Lumber Co.; J. A. Loggie, manager Whatcom Falls 
Mill Co.; C. R. Elliott, sales manager E. K. Wood 
Lumber Co.; Warren Wood, assistant manager of 
the latter company, and W. B. Dishman, assistant 
manager Northwestern Lumber & Shingle Co. 


CENTRALIA, WASH. 


March 22.—All mills in this district are operat- 
ing full time, with production at normal. Ship- 
ments continue heavy, as the mills are cleaning up 
old orders that they have had on their books for 
some time. Business placed is below the average. 
The shingle market continues strong, with a pos- 
sibility of another advance within a week or two. 
Searcity of cedar logs will curtail production and 
raise the cost of shingles. The railroads continue 
to buy heavily. The unusual open winter has per- 
mitted building for the last two months, and re- 
ports indicate a building boom thruout the summer. 

M. B. Nelson, president Long-Bell Lumber Co., 
who is in Longview on business, predicted a good 
year for the lumber business as soon as the 
Japanese money situation was relieved. 


LOS ANGELES, CALIF. 


March 22.—Depression still holds in the cargo 
market, and the immediate future is not encourag- 
ing, despite the fact that the inbound waterborne 
movement for March is below normal. Indica- 
tions are that production and shipments will con- 
tinue to exceed sales. Building permits are holding 
up well. Up to last night, 3,784 permits were 
issued with a valuation of $11,917,946. 

The Los Angeles HootHoo held a golf tourna- 
ment at the California Country Club yesterday, 
followed by a banquet. There was a large turnout. 

R. A. Clark, sales manager Bloedel Donovan 
Mills, is visiting Robert Forgie, local representative. 

W. J. Lawrence is now in charge of the Albion 
Lumber Co.’s office. 


HOUSTON, TEX. 


March 25.—A few days of bright, sunshiny 
weather have brought hopes for a decidedly better 
situation in the lumber trade. Heavy rains and 
sloppy roads and flooded bottom lands have stood 
in the way of business for some weeks. Produc- 
tion and shipments have shown marked improve- 
ment this week, but normal business can hardly 
be expected for a week or so. Most of the pine 
mills are running, but not many hardwood mills 
have managed to keep going. Some dealers re- 
port stocks exhausted, while others say stocks 
are low. The price tendency is upward. 


NORFOLK, VA. 


March 24.—Demand for certain items of North 
Carolina pine shows an improvement, while that 
for others is slowing up. The week’s total was 
slightly less than that of the week previous. It 
is believed that many buyers are holding off in an 
attempt to lower prices. It is true that the mills 
have some surplus stocks, but they have a number 
of unfilled orders. There is no disposition to re- 
cede from lists. The weather continues good for 
building, but in this immediate territory operations 
are rather slow in getting under way. Good 
weather also means that there will be more air 
dried lumber on the market very soon but air 
drying mills look for prices to hold steady, possibly 
advance, provided too much stock is not dumped 
on the market at one time. 

Demand for 4/4 edge No. 2 and better has 
been rather light. There is a little surplus stock 
but mills are not inclined to make concessions. 
Edge 4/4 No. 3 has been rather slow, with price 
remaining about the same. No. 2 and better 4/4 
stock widths in mixed cars are still in good 
demand, with a number of mills short of some 
widths, and it is usual for inquiries to call for all 
widths in small amounts. No. 3 4/4 stock widths 
continue rather active in 6-, 10- and 12-inch widths, 
but 8-inch is still dragging. Edge No. 2 and better, 
5/4 and thicker, is in fair demand. The stock 
widths are more active than edge. Nos. 1 and 2 


bark strips rough are quiet, but demand for bark 
strip partition continues brisk. 

Sales of 4/4 edge No. 1 box show an increase, 
tho few large sales were made. Most of the stock 
is wanted rough, and box makers are again buying, 
altho cautiously. No. 1 4/4 stock box has moved a 
little better, several blocks of all widths being 
booked in mixed cargo orders along with edge 
box. Prices are steady. Edge 4/4 No. 2 box has 
not been so active recently. Mills have about 
cleaned up some large orders, and wholesalers 
have to dispose of this stock before buying further. 
No. 2 4/4 stock box sales have been light, due 
largely to many mills being oversold on most 
widths. Good prices are being obtained. Edge No. 
1 box, 5/4 and 6/4, has been more active, several 
rather large blocks being sold at good prices for 
water shipment along with 4/4 edge box. Box 
bark strips, 4/4, have not been so active. 

Sales of flooring and partition have been larger, 
but thin ceiling does not appear to be quite so 
active. While some solid cars of flooring and par- 
tition are sold, most orders call for mixed cars. 
Demand for bark strip partition continues good, 
and some mills are inclined to sell a little ahead 
at present prices. Sales of kiln dried roofers 
were light. Air dried roofer sales showed an in- 
crease, with prices remaining about the same. 
Lath are not as active as they have been. Rough 
and dressed framing and dimension are picking up. 
work and that all mills are busy. 


MACON, GA. 


March 24.—Weather last week has continued 
to handicap production and shipments in the short- 
leaf territory. Rains have been so frequent that 
most of the sawmills have been unable to op- 
erate at all, and hauling has been equally as diffi- 
cult. ‘The manufacturers fortunate enough to 
have their yard stock under shed have run thru a 
few cars, but most planing mills have been closed 
down. Reports from the consuming territory are 
to the effect that weather conditions there have 
been bad and as a result the retailers are not dis- 
posed to place orders for much lumber, 

Roofers are not in large demand, and most or- 
ders are for some urgent job, so that buyers want 
quick shipment. Prices run from $21 to $22 for 
the 6-inch stock, and $22 and $23 for the 8-, 10- 
and 12-inch, with the 8- and 10-inch strongest and 
the 12-inch comparatively weak, particularly for 
shipments into New England and eastern points. 

Dimension continues about the same as last 
week, with 10- to 16-foot stock quoted: 2x4-inch, 
$21 to $21.50; 2x6-inch, $19.50 to $20.50; 2x8-, 
2x10-, 2x12-inch, $21 to $21.50. The 18-foot stock 
runs about $1 higher. 

Kiln dried finish continues to move freely. There 
has been a slight recession in prices, but not enough 
to make any material difference. Inability of the 
mills to ship on account of bad weather will un- 
doubtedly bring finish back to the year’s high point 
in a week or two. 


BOSTON, MASS. 


March 25.—Some gain has been achieved by the 
New England lumber market during the last week. 
Mild weather has removed much of the snow. 
Retail yards are busier and wholesalers report 
an encouraging expansion in inquiry. Building 
contractors are planning for an unusually active 
spring campaign. With few exceptions, prices 
are steady. Eastern spruce frames continue to 
show some weakness, sales being reported at con- 
cessions of $1. Random spruce quotations remain 
as last week, still showing some weakness. Con- 
cessions on eastern spruce boards have been re- 
ported within the last few days. Spruce lath 
have continued to weaken. White cedar shingles 
are holding steady in the face of quiet demand. 
Advances on red cedar shingles are being pre- 
dicted, but quotations have not changed here as 
yet. Longleaf pine flooring and partition are 
steady. Hardwoods are firm and hardwood floor- 
ing is especially strong. 

H. W. Blanchard, one of the best known and 
most successful lumbermen in the East, has been 
the subject of grave concern to his many friends 
here in Boston, when word was received of his 
serious illness while attending the wholesalers’ 
convention in Cincinnati. Mrs. Blanchard and 
their son, Wells Blanchard, president Massachu- 
setts Wholesale Lumber Association, were sum- 
moned by telegraph. The latest reports to the 
Blanchard Lumber Co. are encouraging. 

The Pope & Cottle Co., one of the live-wire 
retail lumber concerns of suburban Boston, i# 
meeting the competition of mail order and ready- 
cut house enterprises by taking the battle right 
into the “enemy’s territory.’’ This company had a 
very interesting exhibit of its ready-built garages 
at the Boston Auto Show last week, and is re- 
ported to have booked some very nice orders. 

Forest products valued at $756,673 were im- 
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ported at Boston during December, 1923. This 
includes lumber, $107,251; woodpulp, $633,314, 
and manufactured wood, $16,088. The lumber 
included 732,000 feet of mahogany valued at $51,- 
388. There also were 2,201,000 feet of softwoods 
yalued at $47,259, of which 951,000 feet valued 
at $13,543 came from British Columbia and 1,- 
250,000 feet valued at $33,716 were imported from 
the Maritime Provinces of Canada. Woodpulp im- 
ports from Germany are showing a steady increase. 
During January Boston exported lumber and manu- 
factures of wood valued at $78,537. Most of this 
went to England. The lumber, mostly hardwood, 
was valued at $1,501 and the wood manufactures 
at. $77,036. 

R. J. Evans, of the Davenport-Evans Co., lumber 
wholesalers here specializing in west Coast lum- 
ber, has just returned to Boston from a winter 
yacation trip to the West Indies. 

Harry W. McDonough, partner of Clifton F. 
Leatherbee in the Leatherbee-McDonough Co., has 
returned from an extended trip thru the South, 
where he visited many of the leading mills. 


WARREN, ARK. 


March 24.—The Arkansas soft pine market this 
week was not active. Demand, however, has been 
fairly good and prices remain firm almost thruout 
the list, altho a few mills have made slight con- 
eessions. Inquiries are being received in fair 
yolume from all sources. Yard business is made 
up chiefly of mixed cars, but a few straight car 
orders are being received. Industrial buying is 
light. A few items of car material are moving 
in only fair volume. Stocks at the mills are still 
somewhat broken, but are not quite as low as they 
have been. The weather has not been very favor- 
able, but few mills have lost any production time. 
The car supply continues adequate. The labor 
situation is very satisfactory. On account of wet 
weather small mills in this vicinity have operated 
only one or two days. The hardwood market this 
week has been fairly good. Prices have responded 
to light demand and are softening, because man- 
ufacturers desire to sell more than the market 
sold readily. 

Distributing headquarters are to be opened here 
about April 1, by the Hill-Curtis Co., of Kalamazoo, 
Mich., manufacturer of sawmill machinery. G. F. 
Cunningham will have charge. 


SHREVEPORT, LA. 


March 24.—Mills here are not disposed to book 
business they can not handle promptly, and de- 
mand from the consuming sections seems to be 
rather slow on account of bad weather. Prices 
are reported quite steady. There may be some- 
what of an advance in timbers and such items 
as must be logged and cut after order is received ; 
buyers have had to pay premiums in many in- 
stances to get mills to take on that class of 
business. Many such orders are delayed because 
mills have been unable to get the logs, so some 
eancelations and replacements have occurred, but 
all mills are handicapped. In average prices there 
has been little or no change since last week; 
they remain on a fairly satisfactory level. The 
mills are so far behind on deliveries now, that 
there is little likelihood of their catching up during 
spring. Hardwood mills can not get logs, so pro- 
duction is low. No change in prices is reported. 
Everything that can be got ready for market is 
sold readily. Distributing headquarters are to be 
opened here about April 1, by the Hill-Curtis Co., 
of Kalamazoo, Mich., manufacturer of sawmill 
Machinery. G. F. Cunningham will have charge. 


KANSAS CITY, MO. 


March 25.—Lumber demand remains slow in this 
market, tho the volume of orders placed last week 
was somewhat better than in the previous week. 
This week has started out with more promise, 
indications being that buyers now feel it is safe 
to place orders on the assumption that shipments 
will not arrive before the winter breaks. With 
more snow last week and the ground still covered 
ever a large part of the middle West, spring seems 
to be still somewhat in the distance. Meantime, 
however, the volume of inquiry is increasing and 
it indicates that retailers will be wanting a large 
quantity of lumber as soon as the builders are 
able to get to work in full blast. Demand has 
hot yet increased sufficiently to put much ginger 
into prices. Shingle men who forecast an increase 
in mill quotations last week, evidently did some 
hasty reconsidering. Some lists were sent out 
but were quickly canceled, leaving the mill price 
at $3.35 for clears and $2.85 for stars. Transit 
cars, however, are selling for less. A good many 
of the cars sold are British Columbia stock and 
it is said the Canadian mills had a good deal to do 
with checking the prospective advance at American 
mills. At least this is the report. 


DULUTH, MINN. 


March 25.—Shipments to northern Minnesota 
retailers picked up neaterially last week. Retailers 
in Duluth and in some Minnesota iron range towns 
are figuring on more bills than for several years 
at this period. Contracts amounting to over $1,- 
000,000 were awarded here last week, and other 
new construction estimated at more than $3,000,- 
000 is expected to go out for figures soon. All 
items of northern pine lumber are steady. Supplies 
of northern pine lumber may fall short of require- 
ments this season, in view of the admitted falling 
off in cuts of logs. Operators are now ¢losing up 
their camps, and claims are being made that at 
least 40 percent of winter cuts of forest products 
will be left in the woods in some northern Min- 
nesota districts. Officials of the Virginia & Rainy 
Lake Co., Virginia, and of the Weyerhaeuser in- 
terests, Cloquet, claim, however, that all their saw 
logs will be brought out, and that if necessary 
summer camps could be operated to meet any 
possible deficiences in materials. Operators getting 
out pulpwood, ties, and bolts for lath will be the 
hardest hit and it is feared that some of them 
will sustain severe losses. Lath are weak. De- 
mand for box lumber has fallen off lately, as 
manufacturers are waiting for fresh buying of 
boxes. Mills stocks of dry lower grade lumber are 
practically cleaned up. 


WINNIPEG, MAN. 


March 24.—It is understood that two or three 
large blocks of orders were placed by local retailers 
last week, probably because a few large Coast man- 
ufacturers had made concessions on certain stock, 
particularly upper grades. Weather has been such 
that there have been a great many inquiries re- 
garding home building. Large companies that op- 
erate line yards have reported that their country 
sales show a decided improvement over those of 
the same period a year ago. This is not accounted 
for by large bills, but mostly by small items for 
repair work etc. Both Coast and mountain mills 
are more inclined to turn their attention toward 
eastern Canada and Prairie business, as export 
business has fallen off. 


Continued mild weather has in certain quarters 
curtailed logging operations, but the large northern 
operators report that they have been operating 
under ideal conditions. Spruce prices still hold 
very firm and United States demand is sustained. 
Spruce lath last week showed some advance, due 
no doubt to stocks becoming rather low. 


T. A. Burrows, of the Theo. A. Burrows Lumber 
Co., which has been doing considerable logging 
this winter, reports that all except one of the 
company’s camps have broken up. Mr. Burrows 
states that it will have a considerably larger cut 
this year than it had.a year ago. 


TORONTO, ONT. 


March 24.—Trade in Ontario is quiet, but there 
is a moderate amount of business for those who 
get out after it vigorously. The most active dis- 
trict seems to be that around southwestern On- 
tario, particularly Windsor and Walkerville, which 
are quite busy. Practically all the manufacturers 
of lumber in northern Ontario report that their 
logs are coming out satisfactorily. Most of this 
year’s cuts will be well up to normal. Wholesalers 
report that a large part of the business they 
are getting now is for April shipment. Only one 
sale of this year’s cut has been reported as yet 
in the northern Ontario district. This involved 
a stock of about 20,000,000 feet of pine, and the 
price is said to be about $4 or $5 lower than it 
was a year ago. In this sale the culls brought 
the same price as last year, but there was a re- 
duction upon the box and better. A review of trade 
conditions during the first three months of 1924 
shows that, as compared with the first three months 
of 1923, there is a considerable falling off, prob- 
ably in the neighborhood of 25 percent, in the 
volume of orders. Last year, however, was rather 
abnormal during the early months. 


H. A. Leak, of Leak & Co., wholesale lumber 
dealers, Toronto, and Mrs. Leak are spending a 
holiday in Los Angeles, Calif. 


The twentieth anniversary of the entry into the 
trade of the Long Lumber Co., Hamilton, Ont., 
was celebrated on March 17, at the Royal Con- 
naught Hotel, Hamilton. There were about fifty 
persons present and the event was a very enjoy- 
able one. 

T. H. King, Moncton, N. B., who represents the 
A. W. Burritt Co., of Bridgeport, Conn., recently 
ealled upon the trade in Toronto. 

Alex Perse, of the sales staff of the R. Laidlaw 
Lumber Co. (Ltd.), Toronto, recently underwent 
an operation for appendicitis. 

Bower Bain, manager for Geo. Gordon & Co., 
manufacturers of lumber, Cache Bay, Ont., was 





AWDUST is the by-product 

of the industry. Waste 

power is the by-product of 
improper belting. 

















Gandy Belt is tough, pliable, 
efficient. It hugs the pulley 
and delivers all the power. 


Test Gandyon anyinstallation 
in your plant — main drive, 
general transmission, eleva- 
tor, conveyor. 


THE GANDY 
BELTING CoO. 


Main OFFIce; 740 WEST PRATT ST. 
BALTIMORE, MARYLAND 


NEW YORK; 36 WARREN STREET 
CHICAGO; 552 WEST ADAMS STREET 


STITCHED 
WANDY ‘cc DELT 
DUCK 
*Jt’s the belt with the Green Edge”’ 
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Planning a 
New Mill? 


Whether it is an entirely new plant or 
just an addition, let our engineers help you 
plan and build economically. Thirty-four 
years’ experience is back of our guarantee 
of satisfaction. 

These sawmill plants were erected under 
our supervision:— 

Dierks Lumber & Coal Co., Kansas City, Mo. 
Alexandria Lumber Co., Alco, La. 


Write for data on our service. 


“THRALL&S HEA 


HANICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 


























Lumbermen Grow 
: Richer , 


in sales as they broad- 
en their acquaintance 
with farmers. Many 
dealers credit. their 
big farmer trade to the installation and oper- 
ation of a 


Monarch Meal and Feed Mills 


You, too, can use a Monarch mill to grind corn, oats, 
rye, buckwheat, etc., for your farmer neigbors and while 
you’re ginding you can talk over future building needs. 
The mill will soon pay itself. 


Write for full particulars today. 











| Sprout, Waldron & Co., muncy.Pa. 
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PACIFIC COAST | 





Half Million Feet | 
" Soft Old Growth 


White Pine | 
Let us quote you ona ci 


sample car, rough dry, 
or worked to pattern. 


PacificStates Lumber (Co. 


TACOMA, . . WASHINGTON 


AGENTS: 


518 Peoples Gas Bldg., Chicago 
706 Lumber Exchange, Minneapolis 
Joseph Lean. - P. O. Box 774, Omaha 
Frank Probst, - P. ast Box 1187, Fargo, N. D. 
O.G. Valentine, - - Denver, Colo. 
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S.B. Marvin, - 
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‘ic | Pacific Coast i 


_ Lumber 


Factory 
Plank 





California 








Sugar and White Pine 





Write for prices. 








W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 














= We are Manufacturers of 7 


idaho ~« White 


Western I 

and Specialize in 
ae SASH BLANKS 
Inquiries DOOR STILES 
Solicited. AND "$e ASINGS 


cut to Length. 


Robbins LumberCo. 








. COLEVILLE, WASH. -. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 














operated on recently for appendicitis and has al- 
ready made good progress toward convalescence. 


MONTREAL, QUE. 


March 24.—In the northern Ontario and Georg- 
ian Bay districts the lumber cut during the last 
year was 620,078,000 feet, an increase of 62,810,- 
000 feet over the production of 1922. Ottawa 
Valley lumber production decreased, the total cut 
for 1923 being 318,283,000 feet, a drop of 15,097,- 
268 feet from 1922. The lumber camps in the 
Sault Ste. Marie (capital of Algoma) district, and 
in fact, all over Algoma (a northern section of 
Ontario) are breaking up. Most companies have 
nearly finished winter cutting, and no fear is felt 
of low water preventing driving. The creeks and 
rivers are beginning to open up. The Hope Lum- 
ber Co. and the Bishop Co. camps are thru for the 
season. The Spanish River Pulp & Paper Mill 
camps are still going strong. Big camps around 
Massey are closed down. 

The prices for lumber during 1923 were on the 
average 5 to 15 percent higher than in 1922, but 
logging and manufacturing costs were also greater. 
Lumber stocks in mill yards are considerably 
lower than they were a year ago. The consensus 
of many manufacturers is that the trade outlook 
for 1924 is favorable, particularly during the first 
half of the year. Dry maple stocks are decidedly 
scarce, and the season’s cut at several points has 
already been sold to’enterprising wholesalers. 


OMAHA, NEB. 


March 24.—More permits for construction were 
granted last week than for any other week during 
the new year, the result of more favorable weather. 
All lumber dealers report increased activity in 
their yards, with prospects very favorable as the 
season advances. The demand of the Omaha Build- 
ing Trades Council for a closed shop in Omaha 
effective April 1, received a decided set-back when 
the union carpenters, having a membership of 
two thousand, withdrew from the council because 
of its demand. Other crafts are expected to follow 
this lead, and those that do not are certain to 
be influenced in case of a proposed walk-out. 


LAUREL, MISS. 


March 24.—The volume of domestic interior de- 
mand continues satisfactory, but the mills are 
unable to handle any great amount of orders, on 
account of badly depleted stocks. The incessant 
rains of late have proved a hindrance to drying. 
Export shipments in parcel lots are in great de- 
mand, with prime the most wanted item. The 
Island trade is fairly quiet, but Porto Rico demand 
is strong. 

W. G. Gillespie, representing the firm of Nicola, 
Stone & Myers, was a visitor here last week. 

Maj. Charles D. M. Houghton, of the Houghton 
Lumber Co. (Inc.), New Orleans, La., was in 
Laurel Saturday, calling on the various mills, and 
was the guest of Mr. and Mrs. John M. Bissell. 

Philip Lanier, of the Philip Lanier Lumber Co., 
New Orleans, La., is at present the guest of Mr. 
and Mrs. Murray Bissell. 

R. C. Schulz, of the Virgin Pine Lumber Co., 
Piave, Miss., and Mrs. Schulz are visitors to their 
daughters, Mrs. Murray Bissell and Mrs. A. J. 
Glassow. 

A. J. Glassow, general manager of the Wausau 
Southern Lumber Co., and Mrs. Glassow are in 
New Orleans this week for the convention of the 
Rotary Clubs. 

Mr. and Mrs. Wallace B. Rogers have returned 
from Clinton, Iowa, where they accompanied the 
body of Mrs. Rogers’ father, the late Lauren 
Chase Eastman. Mrs. Eastman, widow of the late 
Mr. Eastman, has returned to Pasadena, Calif. 


ABERDEEN-HOQUIAM, WASH. 


March 22.—This week the docks of the various 
mills and the port terminal have presented a very 
busy appearance. Today there are twelve ships 
loading on the Harbor. The Kinryo Maru, at Port 
Terminal, will take about three million feet for 
Japan, going to the Sound to complete loading. 
The Arator, which has been loading at the Ho- 
quiam Lumber & Shingle Co., is now at Donovan 
Mill No. 1 to complete her load for Japan. The 
Carolina, under charter to Swayne & Hoyt, com- 
pleted her load at the Anderson & Middleton mill, 
sailing direct for the Atlantic coast with 2,500,- 
000 feet of lumber. The Luise Neilson, chartered 
by J. J. Moore & Co., is loading for Australia. 
The Orient, chartered by Dant & Russell, cleared 
this morning from the Grays Harbor Lumber Co. 
for Shanghai... The Providencia will complete her 
load at the A. J. West Mill today, and clear for 
Santa Rosalia, Mexico. 
also under charter to J. J. Moore & Co., is now 
at the Bay City Lumber Co. plant and will also 
load at the Grays Harbor Lumber Co., for Ade- 


laide, Australia. The Samoa, after taking 1 ,500,- 
000 shingles from the Saginaw Timber Co. mill, 
is completing her cargo at Donovan Mill No. 1, 
The West Katan arrived at the Blagen mill today 
to load for Japan. The Balto is at the Port Dock 
loading 2,000,000 feet, and will go to Columbia 
River to complete her cargo for Japan, The Albert 
Jeffress is loading at the Eureka Lumber & Shingle 
Co. plant for the Atlantic seaboard. The Ypreg 
Maru will complete her load today at Schafer 
Bros. dolphins and will clear for Japan. 

Many of the sawmill operators on the Harbor 
attended a meeting in Tacoma yesterday for an 
informal discussion of the present situation and 
to consider measures to restore the balance be- 
tween demand and production. 

J. W. Vaughan, of the Hammond Lumber Co,, 
San Francisco, is now on the Harbor supervising 
shipments being made from various mills for hig 
company. 

Carl Schults, manager of the A. F. Coats Lumber 
Co., of Tillamook, Ore., and a former Aberdeen 
resident, is spending the week end on the Harbor. 

Wm. Donovan, jr., of the Donovan Lumber Co,, 
is in Los Angeles for the balance of the winter. 


PITTSBURGH, PA. 


March 24.—Business in the lumber trade con- 
tinues fairly active here. Prospects are still good 
for a very active season when the weather improves, 
Prices are not much changed, altho figures on di- 
mension lumber are inclined to be a little soft, but 
without any decided break. More plans for build- 
ing are being figured here this year than ever 
before, and most of the crafts in the building 
trades have signed up. 

There were one hundred and fifteen present last 
Thursday at the monthly luncheon of the Pitts- 





The Queen Margaret, 














Narrow gage track on a Philippine: logging rail- 
road cut thru a ridge on a mountain side 





burgh Builders’ Exchange in the William Penn 
hotel, those present including also material deal- 
ers and architects. Frederick Sturgis Laurence, of 
New York, executive secretary of the National 
Terra Cotta society, spoke on “The Manufacture 
of Terra Cotta,” illustrating his address with mo- 
tion pictures and lantern slides. 


PHILADELPHIA, PA. 


March 24.—For some reason the market here 
is not as strong as at producing points, but there 
is every indication that better prices will soon 
be realized. Retail yards here are moving a large 
volume of stock and are buying heavily, as they 
feel that prices are about as low as they will be 
for several months. The yards seem to have @ 
good supply of stock on hand, but their order 
books are well filled. The territory adjacent to 
this city is very busy, with the yards buying con- 
tinually. Large orders have been placed with them. 
The New Jersey yards keep busy and seashore 
yards are getting many repair orders. 

Shipments from the South are very good. A 
lot of lumber has been placed in transit. The 
cars containing wanted items are being sold at 
good prices, but unpopular lengths sell at slightly 
reduced prices. 

Prices on shortleaf pine roofers, %4-inch scant 
in width and thickness, are about as follows: 
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jx4-inch, $26.50; 1x6-inch, $31; 1x8-inch, $32; 
1x10-inch, $32.50 and 1x12-inch, $33. Stock 
dressed to j%-inch thick brings $1 more. Dimension, 
10- to 16-foot, %4-inch scant, is quoted: 2x3- and 
2x4-inch, $32.50; 2x6-inch, $31.50; 2x8-inch, $32; 
2x10-inch, $32.50 sand 2x12-inch, $33.50. Long 
Jengths are in good demand. Three-inch stock, 
poth rough and dressed, is moving steadily at firm 
prices. Rough 1-inch stock is in demand, at about 
$1 more than dressed lumber. Flooring has ad- 
vanced slightly, 2%-inch face being quoted at 
about, B&better sap flat, $68; No. 1 common, $57; 
No. 2 common, $31, and No. 3 common, $22.50. 


BALTIMORE, MD. 


March 24.—There is a prospect now that the 
new plant of the National Flooring Co., in Canton, 
Baltimore, will be ready to start operations about 
the beginning of summer. The machinery is ex- 
pected to arrive any day. The company is cap- 
italized at $25,000. 

The steamer City of Flint, in from Liverpool 
last week, had on board 47 logs of mahogany from 
Africa for the Williamson Veneer Co., at High- 
landtown. 

J. E. Morgan, president Morgan Co., which op- 
erates a large sash and door plant at Oshkosh, 
Wis., was in Baltimore for several days last week 
to hold his annual conference with S. S. Foote, 
manager of the Morgan Millwork Co., an affiliated 
concern. 

T. B. Bledsoe, of the Brown-Bledsoe Lumber Co., 
wholesale hardwood, this city, is back from a 
trip among mills and consuming establishments of 
North Carolina and adjacent territory. 


LAKE CHARLES, LA. 


March 24.—The southern pine market shows 
signs of improving. Last week has seen a little 
better tone to inquiries, and bookings for the last 
two weeks have about equaled shipments, with the 
result that mills have not reduced order files to any 
appreciable extent. The demand from central and 
southern markets remains fairly brisk, and in 
northern territory, where slight improvements in 
the weather have enabled construction work to 
start, wholesalers have begun to buy in small lots. 
The entire list is rather active, with an unusually 
good call for boards and siding. Shiplap remains 
firm, and No. 2 dimension also holds a top place 
on the list. Last week has seer a little more ac- 
tivity in the demand for railroad stocks. Unfavor- 
able weather again has a tendency to delay produc- 
tion and shipments. While it is true that most of 
the larger plants are operating overtime, the aver- 
age is below what it should be for this season. 
Smaller plants are again active. Prices have stif- 
fened up slightly. Advances average $1 to $2. 
Transit cars are no longer a drag on the market. 

The Glenmora Bank & Trust Co., in which the 
controlling interest was held by the W. M. Cady 
Lumber Co. will be taken over by the Calcasieu 
National Bank, of Lake Charles, the Rapides Bank 
& Trust Co., of Alexandria, the Louisiana Saw 
Mill Co., and the Hillyer-Edwards-Fuller Lumber 
Co. The change is made necessary by the removal 
of the W. M. Cady Lumber Co. to its new location 
in Arizona. C. C. Sheppard of the Louisiana Saw 
Mill Co. will be president. 


NEW ORLEANS, LA. 


March 24.—Another flurry of winter weather set 
back the expectations of a more active call for the 
southern woods. Demand practically held its own 
for the week and inquiry ruled brisk. Apparently 
the trade is feeling out the market for southern 
pine and hardwood, in the possibility that some 
soft spots may be revealed. While bad weather in 
the North is holding back the development of 
spring demand, bad weather in some parts of the 
South is holding down production. Cypress stocks 
are in moderate volume, while southern pine and 
hardwood stocks are already broken. Statistically, 
the position of the southern woods seems well in- 
trenched. 

The Mengel Co. of Louiville, Ky., closed a deal 
last Wednesday for the purchase of a 95-acre fac- 
tory site at Baton Rouge, La., and will establish 
two new hardwood plants there. The first unit 
will be a plant for the manufacture of veneer 
and automobile body parts. A second unit will be 
added when the first is completed and in operation. 
It is reported that the company supplies much of 
the woodwork going into Ford automobiles and 
also has a large contract with Durant Motors. The 
Plant investment at Baton Rouge will approximate 
$1,000,000 when complete. 

The Ford Motor Co. has bought additional 
ground adjoining its local assembling plant and 
announces that it will double the size and capacity 
of the plant. The present unit has been in opera- 
tion something like a year. 

Reports from Tchula, Miss., state that the Wertz 
Lumber Co.’s hardwood mill at Keirn’s Switch, near 


Tchula, will resume operations this week, after 
the winter shutdown. 

Capt. W. L. Burton, long a leading factor in the 
cypress industry, ‘visited this city last week, 
coming here from West Palm Beach, Fla. Capt. 
Burton has been making his home in the East for 
some years, but retains his interest in New Orleans. 

In a statement issued from its headquarters 
here, the Turpentine & Rosin Producers’ Associa- 
tion records the prediction that the United States 
will contribute approximately 70 percent of the 
future world output of turpentine and rosin, de- 
spite the efforts of France, India, Spain and other 
countries to reduce the margin of American leader- 
ship in the industry. 


JACKSON, MISS. 


March 25.—New business placed in this section 
during the last week held up remarkably well, 
considering the bad weather in the North. All 
sales offices in this vicinity report new business 
practically equal to shipments, and only a very 
small percentage less than the cut. ‘The market 
is very strong, and there is no inclination on the 
part of the producers to weaken. In fact the 
tendency is to scan the orders very closely and 
not sell ahead. All orders being placed are for 
immediate shipment, and the mills are having 
much difficulty in filling orders for low grade 
lumber. Considerable interest has been shown 
in car material, decking being especially active. 
A large amount of 214-inch decking has been placed 
in the South during the last two weeks. Consider- 
able car material is being figured on. Some export 
business is available. ‘The volume of South Amer- 
ican trade continues good. 

The feature of hardwood has been the increased 
activity of exports, undoubtedly due to the ad- 
vance of the franc. This activity covers items 
which have been the greatest drag on the market. 
Prices have remained firm. Weather conditions 
in the producing territory have been bad, cur- 
tailing production and shipments. The building 
trades are taking large amounts of hardwood. The 
flooring plants are buying heavily, while no change 
has been noted in the automobile ‘plants’ buying 
for a long time. 


JACKSONVILLE, FLA. 


March 24.—Heavy shipments and normal produc- 
tion of southern pine throughout this section have 
enabled manufacturers to reduce their order files 
materially. The mills in Florida, south of Jack- 
sonville, report a splendid business with the re- 
tailers in that section, and also that a good busi- 
ness is being done thru the port of Tampa with 
Cuba and the West Indies. Stocks at these mills 
are very low. The western Florida and southern 
Georgia mills have about cleared their order files 
of business booked when the demand was strong, 
and are beginning to accumulate stocks. Mill- 
work plants appear to be more active than they 
were at this time a year ago. ‘The roofer mills are 
not operating to capacity on account of the decline 
in demand and prices, and unfavorable weather, 
Several have closed down awaiting improved mar- 
ket conditions. 

Sales of flooring were not as heavy as last 
week and prices are off $1 to $2. The demand 
was mostly for 4-inch. The market for 3-inch 
flooring is very dull, especially for 2%-inch finished 
width, as several cars were offered for immediate 
shipment and a buyer could not be readily located, 
even at a concession in price. No change in price 
or demand of 6-inch is noted. A slight improve- 
ment is noted in demand for thin ceiling. Several 
orders were handled for straight cars of one size 
and grade. Prices have not changed to any ex- 
tent. Remilling plants that make a specialty of 
resawn ceiling have a small accumulation of the 
lower grades. Partition and siding are moving 
in limited quantities. The finish market continues 
firm. Demand from northern sections is not as 
strong, but Florida: demand is good. Bé&better, 
D4S8, 1x6- to 12-inch, is sold at $52. 

The board market is not very active, especially 
for green mill run boards. Dressed boards are 
holding steady in price. Air dried, shortleaf roof- 
ing are weak, with prices holding close to those 
quoted a week ago, and very few orders are being 
booked. The roofer manufacturers do not carry 
any stock, but run their product from the machine 
to the car when they have orders to fill. 

Framing, rough and dressed, is moving a little 
better. The principal demand being for 2x4-inch. 
Orders for specified lengths, for prompt shipment, 
are not as easily placed, and command a stronger 
price. Quotations are holding steady at $23, mill, 
for random lengths. Air dried 2-inch stock is mov- 
ing rather slowly, with prices unchanged. Orders 
are less mixed than were those of a few weeks 
ago. The demand for timbers improved somewhat 
over that of last week. Several schedules were 
placed for merchantable grade, for shipment within 
the next thirty days. The ruling prices are as 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mill: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg. 


A 
DOUGLAS FIR CORPORATION 


YEON BUILDING PORTLAND,OREGON 


Old 
Growth 
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PRODUCTION 
LUMBER MANUFACTURERS 


Salesmen and Buyers 
Commission Representation Wanted. Commission Buying Accounts Solicited. 


E. B. HAZEN, President. F. G. WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 


Mills at Albany, Oregon. Rail Shipment Only. 

















KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 

















When You 
Need FIR “ainda 


Long Dimension 
Plank, Timbers and 


Long Joists 
Quality 
WRITE OR WIRE, 
The Griswold Lumber Co. 
‘ Gasco Bldg., PORTLAND, ORE. 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 





SALES AGENTS: 























FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’’ by Douglas 
Malloch, ‘‘The Lumberman poet.’’ Illustrated in color, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 8S. Dearborn St,, Chicago, 
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Tell Your Customers 


how attractively and economically 
shingled homes can be built. Don’t 
hesitate to emphasize durability if you sel! 


John McMaster 


Premium Brand — 20-20 Pack 
RED CEDAR SHINGLES 


These shingles are famed for their resistance to 
weather deterioration. 100% clear and vertical 
grain, John McMaster is proud to back them 
with his name. 

Write us for quotations. 


John McMaster Shingle Co. 


SEATTLE, WASHINGTON 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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CALIFORNIA 
H. B. Hewes, Co. D. Ti illi % 
W. T. haem “is Sec. Treas. & 
Vice-President - Mgr. 
R. H. Downman F. E. Walker, 


Asst. Sec. & Treas. 


Soft and Light 


J. W. McWilliams 


High Altitude 


ALI FORNIA 
White Pine 


Box, Shop and Clears 


We invite your inquiries and orders. 


Clover Valley Lumber Co. 


LOYALTON, CALIFORNIA. 

















Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 
California 


whiteandSuar PINE 


and ee Coast Lumber Box Shooks, 
Ctt Stock, Mouldings 


Bank Building 








255-257 First National ¢ aN FRANCISCO 
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HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 


AMERICAN LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago, 


follows: 6-inch, $23; 8-inch, $24; 10-inch, $81; 
12-inch, $36; 14-inch, $42; 16-inch, $47. The 
demand from the car companies for decking seems 
to be slowly improving, as inquiries are more fre- 
quent and the actual amount of business placed 
exceeded that of the last several weeks. Mer- 
chantable decking, 2x6- and 2x8-inch, 9- or 18-foot, 
is bringing $31. 

Cypress demand has shown a marked improve- 
ment, with prices firm but unchanged. Practically 
all items are moving freely, especially the lower 
grades. Clear heart and “A” finish are rather 
slow, but “B” and “C” finish are very much in 
demand, and dry stock is rather hard to secure, 
There is a scarcity of box and peck, and no sur- 
plus in any of the lower grades. The following 
prices prevail: 


4/4 5/4 6/4 8/4 
Tank . - -$109. 00 eng 2 $115.00 ery oe 

of rr 99.00 105.00 0.0 
Factory select 86.00 176.00 82.00 738-00 
SS eae . 41.00 53.00 62.00 67.00 
OY ere 25.00 25.00 25.00 25.00 
eee 17.00 18.00 18.00 19.00 
Clear ROME .c .040 105.00 110.00 105.00 120.00 
. er es 97.00 100.00 103.00 110.00 
<j ET 90.00 95.00 100.00 105.00 
2 6 ge ae i 75.00 79.00 84.00 88.00 
ss | dee ie eee 65.00 70.00 75.00 79.00 
No. 1 common.. 45.00 50.00 52.00 55.00 
No. 2 common... 31.00 33.00 33.00 35.00 


The Rockwell Lumber Co., with general sales 
offices in Boston, Mass., and executive offices in 
Cleveland, Ohio, contemplates establishing southern 
headquarters for the buying of southern pine at 
Jacksonville about the middle of April. 


TUSCALOOSA, ALA. 


March 24.—The market is showing some im- 
provement, both as to demand and as to price, 
Practically all items are moving fairly well, and 
indications point to a greater demand than can 
be supplied. The small mills are still having con- 
siderable trouble on account of bad roads. Ordi- 
narily they are fairly good at this season. Whole- 
salers are being embarrassed on account of delay 
in getting in stock which they felt they could 
reasonably expect before this time. All the mills 
have as many orders as they can handle to ad- 
vantage, and if they take on more business some- 
one must wait for later shipments. Except for the 
weather, the situation is favorable to the producer. 


VANCOUVER, B. C. 


March 22.—California continues to be a cus- 
tomer in the lumber market of British Columbia. 
There have been discouraging reports from time to 
time as to conditions in the south, but for all 
that steamers with millions of feet of lumber are 
leaving this port at frequent intervals and they 
seem to get quick despatch in unloading at San 
Pedro. Last year the exports of lumber from 
British Columbia to California were 95,300,000 
feet, compared with 23,400,000 feet in 1922. Some 
of the British Columbia sawmills own their own 
yards or have yarding space in the wholesale 
and terminal areas in the California ports. 

Atlantic coast trade has begun to pick up re- 
cently. Some of the manufacturers cutting spe- 
cials for that trade report being in very comfortable 
position so far as orders are concerned. Three 
new charters to load before April 15 for Atlantic 
delivery have been reported. These steamers are 
the St. Dunstan, which is to load at Genoa Bay, 
Vancouver Island, the St. Bede to load at Van- 
couver, and the Souraga, to load at the Swanson 
Bay plant of the Whalen Co. 

Eastern Canada is in the market for big con- 
struction materials, especially long timbers of 
large dimension. <A good deal of business is also 
being placed for industrial clears, which are re 
manufactured in the Hast for shop stock. The 
demand from the East can not be said to be as 
healthy as it has been in the past, at the same 
season of the year, but business is fair, and pros- 
pects for a little later are really good. There 
is a small amount of lumber being shipped direct 
to eastern Canadian ports from British Columbia, 
the vessels taking other merchandise as well. Two 
have been despatched in the last few weeks. 


The Prairie Provinces give indications of use 
quite a quantity of lumber this season. These 
provinces have had a long way to get back from 
the serious situation they found themselves in 
three years ago. Just at present the mills are 
getting some inquiry from the prairie dealers, and 
early placements are expected. 

Sailings of lumber vessels from British Columbia 
ports during the week include: Hermion, for the 
Orient with logs and lumber loaded at Gray’s Har- 
bor, on Puget Sound, and at Vancouver. She took 
out approximately 4,000,000 feet. The Heath- 
field, railway ties for Egypt, part of which were 
loaded in the Fraser River, part at Victoria and 
the remainder at Vancouver. She took over 
3,000,000 feet. Schooner Oamano, sailed from 


Vancouver for Suva, Fiji, with a million feet of 
lumber loaded at Hastings Mill. Cape Recife, with 
1,250,000 feet loaded on Fraser River, sailed for 
Vancouver, en route for United Kingdom. She 
takes 2,500,000 feet in all. 

After deciding that timber is an interest in 
land, or realty, Judge Cayley, in the Vancouver 
courts, has awarded J. P. Ryan, F. Steeves and 
Geo. Higgins a lien under the Mechanics’ Lien 
Act against a timber license owned by the Wilson 
Logging & Timber Co. at Loughboro Inlet. The 
amount of the judgment, $1,385, is for a balance 
claimed for construction of a logging road to and 
in the limit. The work was done for the X. L, 
Logging Co. (Ltd.), which had purchased the 
timber in question and had afterward allowed it 
to revert to the Wilson company. 


SAN FRANCISCO, CALIF. 


March 22.—Local retailers are doing a good 
business, with building quite active in San Fran- 
cico, Oakland and other points around the Bay. 
They are maintaining prices pretty well. While 
there is no speculative movement, the yards are 
buying to fill in stocks. Commission firms find.a 
good demand in San Francico. There has been a 
little rain this week and lumbermen are feeling 
optimistic. 

There is not much change in the export situation, 
with Japan doing very little buying and the mills 
catching up with orders. Australia trade continues 
quiet, but there is some inquiry. Redwood business 
is light. 

The Pacific Lumber Co. is making a big output 
of redwood at Scotia. Stocks are none too large for 
normal requirements, and more dry lumber is 
needed. Junius H. Browne, head of the eastern 
sales organization, recently visited this city. 

Fletcher L. Walker, treasurer Red River Lumber 
Co., Westwood, is here paying a visit to his father, 
T. B. Walker, who is out from Minneapolis. Archie 
Walker, the secretary, is looking over the plant at 
Westwood. 

F. H. Lambert, general manager McCloud River 
Lumber Co., and W. G, Kahman, the sales man- 
ager, were here from McCloud during the week. A 
good output of California white pine is being made, 

C. D. Terwilliger, secretary and general manager 
Clover Valley Lumber Co., is paying a visit to the 
San Francico office. Logging has been begun and 
it is planned to start up the mill at Loyalton within 
a few days. By employing double shifts an output 
of 300,000 feet a day is expected. Improvements 
have been made in the company’s railroad. Both 
private and Government timber is used. 

Chas. R. McCormick & Co., this city, are keeping 
their steam schooners moving with shipments of 
fir from the Northwest to California ports. Presi- 
dent Chas. R. McCormick has been paying a visit 
to St. Helens, Ore., where the output of the mills 
has been curtailed somewhat. Fair shipments are 
being made to the Atlantic coast. 

M. B. Nelson, president Long Bell Lumber Co., 
of Kansas City, Mo., was here during the week on 
his way to the Northwest, via Weed. J. M. White, 
general manager Weed Lumber Co., has been mak- 
ing a good winter run on California white pine. 
The door factory has been making a normal output. 


PORTLAND, ORE. 


March 22.—Mills that have operated two or 
three shifts have gone to one, and four or five 
logging camps in the Columbia River district are 
closed. Log prices have fallen $1 in the last week. 
Last week the camps in the district produced 
22,000,000 feet of logs, and it is said there are 
enough on hand to run the mills a couple of months 
or so should all camp activities cease. The fir mar- 
ket is not good, but little complaint is being heard, 
altho prices have slumped heavily on some items. 

The annual Home Beautiful Show is to be held 
in Portland the week of April 7 to 12. Prepara- 
tions under way indicate it will be the most exten- 
sive show of its kind ever held here. 

Phillip Carroll, brother-in-law of R. H. Nelson, 
of the J. P. Guerrier Lumber Co., was the speaker 
at the luncheon meeting this week of the Portland 
Lumbermen’s Club. Mr. Carroll was a member 
of the American Relief commission sent to Russia 
and he spoke of conditions as he found them while 
there. Thursday night, March 27, the club will 
give its first annual big smoker. It will begin with 
a dinner and end with vaudeville attractions of 
high order, so Elmer F. Xanten, chairman of the 
committee, promises. Working with him are 
Charles E. Sand, Norman Buoy, Charles BH. Putman 
and C. D. McCoy. 

The H. J. Anderson Lumber Co. is now occupying 
its larger offices in the Northwestern Bank Build- 
ing. Herbert J. Anderson, head of the company, 
returned from a business trip to Los Angeles a few 
days ago. 

The plant of the Oregon-American Lumber Co., 
at Vernonia, in the Nehalem timber belt about fifty 
miles from Portland, is rising rapidly and will be 
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ready to begin cutting lumber by midsummer. It 
will have a cutting capacity of 250,000 feet in eight 
hours. 

The mill of the Oregon Lumber Co., at Dee, Ore., 
began operations March 17, after having undergone 
extensive improvements. The cut this season is 
expected to run up to about 30,000,000 feet. A 
box factory has been installed. The company will 
operate two logging camps this year on the upper 
west fork of Hood River. 

Because of the unsatisfactory condition of the 
fir market, the mills of the Booth-Kelly Lumber Co., 
at Springfield and Wendling, are now operating 
only five days a week. 

The Cullaby Lake sawmill, operated at Warren- 
ton by the Prouty Lumber Co., has begun cutting 
spruce, the daily output being about 30,000 feet. 


SPOKANE, WASH. 


March 22.—Business continues dull, but the 
badly broken conditions of stocks has operated to 
prevent any general reflection in prices, which con- 
tinue on the same basis as for the last several weeks, 
Indications are that shop is soft, perhaps as a 
result of weather conditions in the East. How- 
ever, while in general there seems to be not much 
business, there are some exceptions, for an oc- 
casional mill reports orders which will take it out 
of the market for the next sixty to ninety days. 
It is a common thing to have a yard order for a 
lot of specified lengths go to half a dozen mills and 
remain unfilled because the mills have not the 
assortment of dry stock. 

The Spokane Hoo-Hoo Club held an evening 
meeting at the Elk’s Temple last Tuesday, to 
which the ladies were invited. John W. Duncan, 
city superintendent of parks, was the speaker. 
At the weekly luncheon yesterday noon in the 
Bast room at the Davenport Hotel, W. D. Vincent, 
president of the Old National Bank, of this city, 
was the principal speaker. Vicegerent Snark A. 
R, Graham, of Butte, Mont., was a guest. He 
said that owing to adverse business conditions in 
Montana for the last several years, Hoo-Hoo was 
not active in that State. 

Increased importance to Spokane as a match 
block center is given by the announcement by 
Manager Paul G. Oettel, of the Federal Match Co., 
that the plant here is to be quadrupled in capacity 
at an estimated expenditure of $150,000. J. L. 
Washburn of Duluth is chairman of the board, 
L. A. Sherwood, of New York, is president, and 
J. H. Weaver, of Cleveland, is vice president and 





ager of the Weyerhaeuser affiliated companies, 
spent several days in Spokane this week at the 
offices of the Weyerbaeuser Sales Co. 


EVANSVILLE, IND. 


March 24.—Bad weather and impassible roads 
in many sections of southern Indiana, southern 
Illinois and western and northern Kentucky have 
greatly interfered with trade, especially in the 
rural communities. From the number of inquiries 
it is believed that early spring and summer busi- 
ness will be heavy. There is a strong demand for 
both quartered and plain white oak, and dry 
stocks in many localities are reported very low. 
Walnut and gum also are in good demand. Furni- 
ture manufacturers have been in the market for a 
great deal of gum, while piano and other musical 
instrument makers have been buying liberally of 
walnut. Demand for maple and elm is also good. 
Because of bad weather, not many logs are coming 
out of the South, and logging in western Kentucky 
has slackened somewhat. Box business has been 
good. The retail lumber trade is holding up well, 
and sash and door dealers say indications point 
to a good summer trade. Reports from Tell City, 
Ind., Huntingburg, Ind., Jasper, Ind., Henderson, 
Ky., Owensboro, Ky., and other cities in the tri- 
state section, are to the effect that most of the 
wood consuming factories are being operated on 
steady time. 

The Karges Wagon Co., of this city, will engage 
in the manufacture of furniture on a large scale. 

George W. Carpenter, of the W. I. Carpenter 
Lumber Co., Minneapolis, Minn., was in Evansville 
Saturday as guest of Theodore HE. Rechtin, of the 
Rechtin Lumber Co. 

Daniel Wertz, head of the Maley & Wertz Lum- 
ber Co., and Mrs. Wertz are expected back from 
Florida soon. 


Raising Sunken Logs Quickly 
[By R. C. Leibe, Chase City, Ia.] 


Of the many logs dumped into the log pond 
every day, a few are sure to be heavy enough 
to sink, and within a week the accumulation 
of sunken logs on the bottom of the mill pond 
will seriously interfere with the free floating 
of new logs, so that the sunken logs must be 
removed from the bottom. Let me suggest a 
speedy method of removing them. A simple 
2-log raft should be constructed, 
such as mill hands use in guiding 
logs from the pond to the trough 
leading to the bull chain. Such 
raft is shown in Fig. 1; it is made 





e) of two large, light logs that are 
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Fig. 1—(Viewed from above) A and A are light logs; B and B are 
2210-inch cross pieces; CO is sharp pointed pike pole; D ts log 


partly ratsed from bottom of pond. 





buoyant and float high with two 
cross pieces of 2x10-inch mate- 
rial nailed across them, notches 
oD ~-... being cut in the center of each 
ie i, of these cross pieces, a floor for 
the men to stand on (not shown 
in the illustration) being nailed 
lengthwise of the log and ex- 
tending between the outside 
edges of the cross pieces. In 
using this raft to find and raise 
sunken logs, it is moved slowly 





over the mill pond, the logs being 
probed for with a pike pole. 
When a log is found, the point of 
: the pike pole is thrust into it, and 
the cross piece is used as a ful- 














crum, the pike pole as lever being 
inserted in the notch to raise one 


Pig. 2—(Side elevation) A is light log; B and B are cross pteces; end of the sunken log. When a 
C is pike pole in notch; D is log, on bottom, partly raised and log is thus ‘‘harpooned,’’ the 


on bull chain; and E is bull chain. 








Production manager, 
Spokane shortly. 

The new mill of the Sandpoint Lumber & Pole 
Co., completed at Troy, Mont., last summer, will 
Tesume operations next Monday after a shutdown 
of two months, during which time a new boiler 
has been installed and other improvements made. 

James L. Kane and W. J. Brown, of Northport, 

ash., have leased shore land at Appleyard, on 
the Columbia River near Wenatchee, for boom 
Purposes and are considering the erection of a 
Sawmill. According to these gentlemen, the Co- 
lumbia prevents no difficulty for the driving of 
logs down from the timber land tributary to the 
river in Stevens County, and the south half of 
the Colville Indian reservation. 

C. L. Hamilton, of the Weyerhaeuser Forest 
Products Co., St. Paul, Minn., advertising man- 


The latter is expected in 


pike pole is held steady in the 

notch while supporting the raised 
end of the log as the second man on the raft 
pushes the raft to the bull chain trough. 


THAT WHITE PINE is headed for a come-back 
is the opinion expressed by C. L. Harrington, 
Wisconsin conservation commissioner at Madi- 
son, Wis. Mr. Harrington has stated his be- 
lief that, in spite of present appearances, in 
many of the regions looked upon as probable 
producers of second growth, white pine will 
return, and has cited convincing figures as to 
what can be expected from the open-grown 
second growth. ‘‘Second growth timber, which 
comes up or is planted in old fields, is generally 
supposed to grow faster than the second growth 
which follows logging operations,’’ he asserted. 
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Pe secapg ii Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 
Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 
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REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 
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Crocker Building. 4 : 
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ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 


Hobart Bldg,, San Francisco, Calif. 


ALIFORNIA WHITE PINE | 
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ALBION LUMBER CO. 


General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 











ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 


ALSO 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN'S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 














MACARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 
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H. H. Bishop, president of the Thornton-Claney 
Lumber Co., is vacationing in California. 


J. C. Anderson, of the Gideon-Anderson Lumber 
Co., St. Louis, Mo., passed thru Chicago this week 
while on a business trip to Detroit, Mich. 


Herman Schwartzer, of the Henry Quellmalz 
Lumber & Manufacturing Co., St. Louis, Mo., trans- 
acted business in the local market during the week. 


Joseph Burlingame, manager of the Western 
Lumber Co., retailer at 2732 West Madison Street, 
has gone to California for a two months’ vacation. 


V. P. Childress, sales manager of the Lathrop 
Lumber Co., Lathrop, Ala., advised local connec- 
tions that he expected to be in Chicago on Saturday 
of this week. 


A. H. Ruth, manager of the Chicago sales Office 
of the G. W. Jones Lumber Co., Appleton, Wis., is 
in California for a two weeks’ vacation. He ex- 
pects to return early in April. 


The City Service Lumber Co., operating a retail 
yard at 1300 South Racine Avenue, has bought 
the property directly across the street and expects 
to use it for the extension of its yard. 


Clarence Wright has severed his connection as 
buyer for the Northwest Side Lumber Co. to enter 
another field of business activity. Abe I. Lurya, 
president of the company, is now doing the buying. 


W. H. Fullerton, formerly operating the Fuller- 
ton Lumber Co., with offices in the Republic Build- 
ing, has closed this business and become manager 
of the western pine department of the Hilgard 
Lumber Co. 


A. C. Quixley, of the Quixley Lumber Co., who 
has been spending the last two months with his 
family in Florida, has returned to his office in the 
Marquette Building with restored health and a new 
enthusiasm for the lumber game. 


Charles Jacobs, of the John Bader Lumber Co., 
has returned from a brief vacation spent in Florida. 
On his way north, Mr. Jacobs visited some of the 
southern pine operations in Alabama and also spent 
a few days at Hot Springs, Ark. 


Al Downs, Minneapolis (Minn.) representative 
for the Clear Lake Lumber Co., Clear Lake, Wash., 
spent a few days in Chicago this week looking 
over market conditions and prospects, and from 
here went to Indiana and Ohio on a business trip. 


H, A. Muffley, of the H. A. Muffy Lumber Co., 
Minneapolis, Minn., passed thru Chicago this week 
on his return home following a business trip to Cin- 
cinnati and other Ohio lumber trade centers, dur- 
ing which he became very favorably impressed with 
the business outlook in that territory. 


Bert E. Cook, of the Vanlandingham-Cook Lum- 
ber Co., left this week for the South, where he will 
spend the next three weeks visiting a number of 
the southern pine mills east of the Mississippi 
River for the purpose of making a thoro survey of 
stock and manufacturing conditions. 


John J. Manley, prominent local commission 
lumberman, became the proud father of a boy on 
Tuesday of this week. The mother and youngster 
—his name has not yet been determined upon—are 
both doing excellently. There are now two pros- 
pective lumbermen in Mr. Manley’s family. 


Edward Held, of the Acorn Lumber Co., and 
Jack Schwartz, of the Lumber Mills Sales Co., both 
of St. Louis, Mo., were in Chicago last week as 
participants in the American Bowling Congress, 
held at the 132nd Armory here. Messrs. Held and 
Schwartz are reputed to be among the best bowler 
in eastern Missouri. ; 


C. D. M. Houghton, of New Orleans, La., passed 
thru Chicago a few days ago on his return South 
from a business trip to Detroit and other Michigan 
trade centers. Mr, Houghton, it will be recalled, 
was formerly in charge of the Chicago sales office 
of the Peavy-Byrnes Lumber Co., Shreveport, La., 
and recently removed to New Orleang to organize a 
wholesale lumber concern. 


A. W. Pinger, of the A. W. Pinger Co., Minne- 
apolis, Minn., passed thru Chicago this week on his 
way to the Hast, where he went to look over 
market conditions and prospects. Mr. Pinger 
is a specialist in box shook, and is reputed to be 
one of the best versed men in that business in the 
country. He reported encouraging business condi- 
tions and looked ahead with confidence. 


F. C. McGrayel, Chicago sales manager of the 
Peavy-Byrnes Lumber Co., Shreveport, La., re- 


turned on Saturday of last week from the South, 
where he had spent two weeks attending the an- 
nual convention of the Southern Pine Association 
at New Orleans, La., and visiting the company’s 
various lumber operations. Mr. McGrayel reports 
that his company, like most of the large southern 
pine manufacturers, has enjoyed a very good 
volume of business and faces the future with keen 
optimism. It has on hand a comfortably filled 
order file and its stocks are very low at all of its 
mills. Southern pine prices are holding well and 
there is no prospect of any early weakening, in 
Mr. McGrayel’s opinion. 


J. T. Wurtsbaugh, of the Lodwick Lumber Co., 
Shreveport, La., transacted business.in Chicago 
this week. The Lodwick company operates four 
smaller mills in Louisiana and Texas. Mr. Wurts- 
baugh said that whereas the larger manufacturers 
have not suffered greatly from the extremely wet 
weather which has prevailed in the South during 
the last six months, the smaller operators who 
must haul the logs out of the woods by team have 
been hard put in attempting to run their plants 
even part time. Many mills used up their entire 
log supplies some time ago and had to close down 
until more logs could be got out of the woods. 
When they got supplies ahead for a day or two they 
would reopen, operate eight hours this day, not at 
all that day, and five hours the next. Meanwhile 
they have had sufficient business to take care of the 
scanty production, with the result that stocks 
usually are negligible, and there is little reason to 
fear any severe price cutting by small mills at this 
time. Mr. Wurtsbaugh thought that this restric- 
tion of small mill production has proved a boon 
to the lumber market at this time, as prices prob- 
ably would not hold as well had stocks been much 
larger. 


Appointed to Sales Managership 


Herbert Moss, well known to the southern pine 
manufacturing and consuming trades, has been ap- 
pointed sales manager of the Trinity County Lum- 





HERBERT MOSS, GROVETON, TEX. ; 
Sales Manager of the Trinity County Lumber Co. 


ber Co., with headquarters at the mill located at 
Groveton, Tex. Mr. Moss has been with the Hil- 
gard Lumber Co., of Chicago, for the last three 
years and prior to that was connected with the 
Carter-Kelly Lumber Co., of Manning, Tex. 

The Trinity County’ Lumber Co.’s mill at Grove- 
ton is operating in longleaf pine timber and has an 
annual capacity of 45,000,000 feet. It has lately 
built ample, new timber docks for handling rail- 
road and other timbers and with its equipment is 
in position to supply these in large quantities, as 
well as car materials and yard stock. It has also 
recently acquired new stands of longleaf timber, 
which have materially extended the life of the mill. 

It has a very complete planing mill, and as the 
plant is located on the Groveton, Lufkin & Northern 
Railway, connecting with Southern Pacific and 
Cotton Belt lines at Lufkin, Tex., its facilities for 
prompt shipment are unexcelled. 

R. C. Clark, with offices at 1403 Conway Build- 
ing, Chicago, has been sales agent for the Trinity 


County Lumber Co. in the Chicago territory for 
many years, and will continue to act in that 
capacity. 
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Still Serving Arrest Notices 


Arrest notices for failure to pay brokers’ taxeg 
are still being served lumber wholesalers and 
manufacturers’ agents, despite recent assuranceg 
from the City Hall to the effect that no collections 
from this class of distributers would be attempted 
until the present ordinance had been thoroly gone 
over and interpreted or a, new one prepared and 
passed by the city council. Clarence Boyle, jr,, 
chairman of Division C of the Lumbermen’s Ag. 
sociation of Chicago, advises all members of the 
association, when served by these arrest notices, 
to turn them over to him and he will have them 
killed. 

“It should be thoroly understood,’’ said Mr, 
Boyle, “that under the present ordinance this tax 
applies to commission lumber concerns and to con- 
cerns combining a wholesale and commission bust- 
ness, they being regarded as brokers. It also ap- 
plies to wholesalers operating a yard in Chicago, 
The question as to liability to taxes under the 
ordinance relates only to strictly wholesale con- 
cerns and manufacturers’ agents maintaining offices 
but no yard in Chicago. These should not pay the 
taxes assessed against them until a definite under. 
standing as to their legal status has been reached 
with the corporation counsel, whereas the first 
class, composed of ‘brokers’ and of those operating 
yards, have no recourse but must pay.” 


(aa a@aa@a@aaaaaai 


Another Key Ring Found 


The Pomeroy-Kennedy Co., Hennepin Avenue, at 
Harmon, Minneapolis, Minn., advises that it hag 
an AMERICAN LUMBERMAN key ring No. 2393. The 
owner unfortunately has not had his name regis- 
tered, so can not be located in- that way, but if this 
notice comes to his attention he can secure the 
key ring with keys by applying to the Pomeroy- 
Kennedy Co. 

CRaaaaaaaaana ' 


Watch Outcome of Wage Parleys 


Uncertainty regarding the outcome of wage par- 
leys now in progress with building tradesmen is 
causing many Chicago contractors to postpone 
breaking ground for new construction projects, 
according to Fred W. Armstrong, manager of the 
Citizens’ Committee for the Enforcement of the 
Landis Award. He said this week: “While the 
majority of basic trades are willing to retain their 
$1.25 an hour rate, the officials of the unions are 
now awaiting the outcome of wage increase negotia 


tions engaged in by the brick layers and plasterers 


before they will sign new agreements.” 

The plasterers are demanding a $14 a day wage 
scale. Their present minimum daily scale is $10, 
tho the nationwide shortage of workers in this 
trade has boosted their wages well above that mark. 
It is expected that if plasterers were granted a 
$14 a day scale, the other trades would make sim! 
lar demands. 

The Journeymen Plumbers’ Union meanwhile 
has taken the initiative in settling with the em 
ploying contractors, on Wednesday of this week 
announcing its willingness to continue the present 
rate of $1.25 an hour until June 1, 1925. William 
Curran, business agent for the plumbers’ union, 
explained this action by saying that he believes the 
retention of the $1.25 an hour rate would be bene 
ficial for the workers, inasmuch as it assures a con- 
tinuation of the building boom in Chicago, whereas 
a higher rate might put the damper on activity. 

Walter J. Greenebaum, of the Greenebaum Sons’ 
Investment Co., one of the largest building finanec- 
ing concerns in the city, expressed his opinion that 
great activity in the Chicago building field is ahead. 
“Chicago has simply outgrown its facilities for fur- 
nishing housing for its population,” he said. ‘Until 
such time as there are adequate housing accommo 
dations there will be no decline in high rents.” 

S. W. Straus & Co. have just completed a nation- 
wide survey of building labor conditions, which they 
find to be generally favorable. Their report reads 
in part: 

“One of the factors in promulgating the gen- 
erally favorable tone,’ the survey avers, “has 
been the unusual amount of employment thruout 
the building crafts during the winter months. These 
conditions were partly owing to mild weather in 
some sections of the country, but it is noted that 
efforts to increase the volume of construction 
the so called off seasons have been successful, 

“Current building trades rates per hour show 
that building labor is now getting peak wages. 
Present wage rates in St. Louis carry the highest 
scales in the country. Negro hodcarriers there 
signed a new agreement specifying a $1.25 an hour 
rate. St. Louis painters are demanding a rate of 
$1.50 an hour from Monday to Friday, inclusive, 
and $3 an hour for Saturday and Sunday work. 
In New York, Chicago, Cleveland, and some othet 
large cities laborers are getting from 75 cents t0, 
87% cents an hour. F 

“New York building mechanics recently signed 
new contracts calling for a 50 cent a day boost. 
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The increase establishes a $10.50 a day scale for 
pasic trades. In Chicago most of the trades are 
reported as satisfied with the present rate of $1.25 

r hour. Minneapolis, San Francisco, Baltimore, 

hiladelphia, Cleveland and Denver are among 
the principal cities which will retain the 1923 
wage rates for the ensuing year. In Cincinnati, 
St. Louis, Pittsburgh, Nashville, Kansas City, 
Youngstown, St. Paul, New Orleans, Houston and 
Sioux City increases have been granted or are 
pending. ’ 

“In Los Angeles bricklayers’ bonuses have been 
eliminated and the $10 a day wage scale is the 
minimum. In Memphis bricklayers’ wages have 
been cut from $1.50 an hour to $1.37% an hour. 
Plumbers there were raised 744 cents an hour. 

“Coéperation of building unions and contractors 
in establishing apprenticeship schools during the 
year is aiding to some extent to relieving the labor 
shortage. In Chicago the citizens’ committee to 
enforce the Landis award and contractors operat- 
ing under the conditions of the award have de- 
veloped one of the nation’s foremost building trades 
apprenticeship schools. Students thruout the 
country have begun courses of schooling in the 
building line.’’ 

The survey concludes by showing that wages in 
Canada are much lower than in the United States. 
In Montreal bricklayers get 90 cents an hour; car- 
penters, 65; hoisting engineers, 50; hod carriers, 
85; pile drivers, 50; structural iron workers, 65, 
and common laborers, 25 cents an hour. 


("SHEE 


To Demonstrate Home Building 


The Chicago Daily News this week announced 
that it will erect three model small homes in dif- 
ferent sections of Chicago for the purpose of 
“demonstrating for the benefit of the thousands of 
Chicagoans weary of apartment life and high rents 
how to plan, finance and build homes of their own.” 

The demonstration will be conducted with the 
codperation of the Architects’ Small House Service 
Bureau of America and the American Institute of 
Architects, the Chicago chapter of which aided in 
the selection of plans and has appointed a member 
to act as supervising architect. The homes have 
been designed to meet the needs of average families 
in moderate to well-to-do circumstances, and, says 
the Daily News, ‘‘will be distinguished by practica- 
bility of plan, attractive appearance, sound but 
economical construction and the latest develop- 
ments in modern equipment and architectural prac- 
tice.” 

The Daily News says it has been prompted to 
undertake this demonstration by thousands of in- 
quiries concerning home building which have 
poured into its home _ builders’ department 
during the last year, continuing: “By  build- 
ing these homes the architects and building experts 
employed by the Daily News will be able to answer 
questions visually for the potential home builders, 
providing virtually a ten weeks’ laboratory course 
in practical home building.’ 


Enters Commission Lumber Business 


Robert K. Eaton, who for some time has been 
in charge of the Chicago sales office of the Bow- 
man-Hicks Lumber Co., Kansas City, Mo., has 
severed his connection and associated himself 
with the Dollarhide Lumber Co. Mr. Eaton will 
devote most of his time to the distribution of west 
Coast products, the Dollarhide company having 
formed a number of excellent connections with 
producers of California pines and Douglas fir. 
Edward M. Dollarhide will continue to give most 
of his attention to southern pine. 

Mr. Eaton arrived in Chicago as the Bowman- 
Hicks representative last November. Up to that 
time he was for four years engaged in the retail 
lumber business at Long Beach, Calif., prior to 
which he was for many years connected with large 
southern pine manufacturers, such as William 
Buchanan, of Texarkana, Tex., and the Missouri 
Lumber & Land Exchange, of Kansas City, Mo. 


Hoo-Hoo Committees Are Appointed 


Tom A. Moore, of the Pacific Lumber Agency, 
general chairman of arrangements for the great 
Hoo-Hoo concatenation to be held at the Congress 
Hotel, this city, on April 18 in connection with 
the annual meeting of the National Lumber Manu- 
facturers’ Association, this week announced his 
appointment to the various committees which will 
assist him in making this affair one of the largest 
and most successful in the history of the Con- 
catenated Order of Hoo-Hoo. The membership of 
these committees on Thursday of this week held a 
meeting at the Lumbermen’s Association of Chicago 
for the purpose of discussing their plan of action. 
The meeting was highly enthusiastic, and every- 
thing indicates that the success of the concatena- 
tion will be all expected of it. 

The committees appointed by Mr. Moore are 
composed of the following : 

Executivs Honorary ComMMITTEE—B. A. John- 
Son, John C, Spry, Bdward H. Hines, L. L. Barth, 


E. E. Hooper, James C. Lacey, Adolph Pfund, L. R. 
Putman, William Clancy, Douglas Malloch, F. J. 
Pike, Victor Thrane, Louis Wuichet, W. J. Cook, 
D. S. Montgomery, of Milwaukee, Wis.; James S. 
Kemper, H. H. Hettler and Herbert Moss. 


ADVISORY COMMITTEE—Tom A. Moore, chair- 
man; F. M. Baker, J. A. Gorman and W. F. 
Biederman. 


COMMITTEE ON ENTERTAINMENT—L, J. Pomeroy, 
J. L. Lane and William FE. 'Trainer. 


COMMITTEE ON ARRANGEMENTS—A. H. Ruth, R. 
S. Whiting and R. A. Johnson. 


Lumber Grading 


[By A. R. Nichols] 


The State supervisor of industrial education 
for Oregon conceived the idea about two years 
ago that there was a definite need for the teach- 
ing of lumber grading in the lumber mills of 
Oregon. Following out this thought he imme- 
diately got in touch with different lumber inter- 
ests and began to inquire for capable men to do 
this kind of work. After considerable investiga- 
tion the name of James W. Graham was sug- 
gested, and as everything pointed to the fact 
that he was competent to handle the work, ar- 
rangements were completed for him to take it up. 

During the time the man was being selected, 
letters were being sent to different lumber com- 
panies asking if they would be interested in the 
problem. Out of one hundred and fifty letters, 
those companies were selected who came back 
with the most favorable response. Some com- 
panies said ‘‘ Yes, it would be an interesting 
problem.’’ Others said ‘‘It would be an experi- 
ment,’’ but a few companies said ‘‘ Yes, we 
want to try it.’’ These were the fitst companies 
to be considered in starting the instructor on 
his work. The most favorable replies came from 
Fred Olin, of Mill City, Ore., and Mr. Keller, at 
Dallas, Ore. Owing to the fact that some edu- 
cational work had been done at Mill City during 





If “home is where the heart is,” build 
a home around your heart. 





1922 it was thought that this would be the best 
place to start the work in 1923, so in July, 1923, 
the first course was started in lumber grading 
at Mill City, Ore. 

The plan is simply this. The mill company 
desiring the work signifies its willingness to co- 
operate with the Oregon State board for voca- 
tional education. The pay for the course is 
handled thru the local school district. The 
work is organized in the mill and at the end of 
the two weeks’ time the clerk of the local school 
district pays the instructor the total amount of 
his salary. The lumber company pays the in- 
structor’s living expenses and his traveling ex- 
penses. The Oregon State board for vocational 
education reimburses the school district for one- 
half the cost of instruction. 

The instructor appears on the job Monday of 
the first week and going to the superintendent, 
receives his instructions. He is placed under the 
direction of the superintendent and he may 
place him at any point in the mill where he 
wants the men to be trained in grading. It may 
be on the ‘‘green chains,’’ in the ‘‘dry shed,’’ 
in the ‘‘planing mill,’’ or out at the cars with 
the ‘‘tallymen.’’ The instructor puts in his time 
all day each day questioning the men and ex- 
plaining to the men different grades of lumber. 
About three nights a week the men are all called 
together for lecture and demonstration. In the 
hall where the lecture is held there is usually an 
exhibit of line pieces. The men make a study 
of these pieces and during the work each day 
they think of questions which they care to have 
answered. They may either ask these questions 
of, the instructor as he comes around or hold 
them to be discussed in the evening session. On 
the third trip around, the instructor selects a 
large number of boards and marks them with 
numbers as 1, 2, 3, 4 ete. Then he has each man 
in the group grade that set of boards as he 
thinks they should be graded, not putting any 
marks on the board but putting marks on a 
sheet of paper opposite the number. These are 


MEMBERSHIP THAMS—Team No. 1: William H. 
Abbott, John J. Anderson, Gus N. Heineman, Noel 
Ridlon, John T. Hansen and G. A. Vangsness. 


, Team No. 2: Minor B. Botts, C. F. Carpenter, 


William J. Whyte, John F. Halpin, N. J. Clears 
and J. H. Dion. Team No. 3: Clarence Boyle, 
R. A. Lounsbury, Elmer J. Lundin, John A. Strack, 
S. C. Bennett and Harry F. Brand, jr. Team No. 4: 
Carl W. Defebaugh, F. A. Klaproth, R. L. Lear- 
mont, W. W. O’Brien, S. R. Taxey, A. B. Cone 
and J. L. Corn. Team No. 5: P. S. Fletcher, 
A. L. Ford, J. G. Stadelman, V. J. Euler, F. EB. 
Gould, John G. Taubman and C. V. Fisher. 


School in Oregon 


handed to the instructor and the discussion 
starts as to why the boards have been mis- 
placed or have been properly placed. 

The work has been going on in nine different 


mills since July 14. In some towns Mr. Gra- ° 


ham has been to the mill twice, in others he has 
been there three times. The following is the 
schedule which Mr. Graham has completed and 
is still working on: : 

Mill City, July 14 to July 28; Dallas, July 30 
to Aug. 11; Cottage Grove (Chambers) Aug. 13 
to Aug. 25; Cottage Grove (Western Export) Aug. 
27 to Sept. 8; Mabel, Sept. 10 to Sept. 22; Mi 
City, Sept. 24 to Oct. 6; Dallas, Oct. 8 to Oct. 20; 
Cottage Grove (Western Export) Oct. 22 to Nov. 3; 
Silverton, Nov. 5 to Nov. 17; Salem, Nov. 19 to 
Dec. 1; Brighton, Dec. 3 to Dec. 15; Wheeler, Jan. 
7 to Jan. 19; Miil City, Jan. 21 to Feb. 2; Dallas, 
Feb. 4 to Feb. 16; Silverton, Feb. 18 to March 1; 
Brighton, March 3 to March 15; Bridal Veil, 
March 17 to March 29. 


Testify as to Value of Work 


The success of the work can only be appre- 
ciated by the letters from the mills where Mr. 
Graham has visited. Following are comments 
from a number of the mills on the value they 
see in the work: 


Relative to Mr. Graham’s class here at Silver- 
ton, we found that the men got considerable good 
out of this class, and we are anxious to have Mr. 
Graham come back for a couple of weeks, following 
this up with, perhaps, somewhat similar work, or 
perhaps advanced work. We think his work was 
very profitable—M. C. Wooparp, vice president 
Silver Falls Timber Co., Silverton, Ore. 


In regard to the work Mr. Graham did here, it 
was very satisfactory and it was no doubt bene- 
ficial to everyone around the plant and he gave our 
men a great many good points.—T. J. Spurekrt, 
treasurer Coast Range Lumber Co., Mabel, Ore. 


I am sure Mr. Graham is doing a good work and 
I hope you will find it convenient to send him back 
to us early in January.—F. R. OLIN, manager Ham- 
mond Lumber Co., Mill City, Ore. 

I happened to be in Mabel when Mr. Graham was 
giving’ one of his lessons, and I was very much 
interested in the able manner in which Mr. Graham 
was demonstrating the grades and grading of lum- 
ber. I think you have a very competent man in 
Mr. Graham, and I believe the work he is doing 
is of a great deal of value—L. J. WENTWORTH, 
— — Dollar Portland Lumber Co., Port- 
and, Ore. 


I might say that his work was very satisfactory 
and we have no doubt benefited by the work that 
he has done for us.—O. J. Myers, local manager 
Charles K. Spaulding Logging Co., Salem, Ore. 


To Specialize in Black Walnut 


CINCINNATI, OHIO, March 26.—The Schleyer- 
Sand Lumber Co. was incorporated for $50,000 
under an Ohio charter and will engage in the 
wholesale hardwood lumber business specializ- 
ing in black walnut. The company’s yard will 
be located on Paddack Road, Bond Hill, a Cin- 
cinnati suburb, and its offices will be in the 
Western Bank & Trust Co. Building at Pad- 
dack Road and California Avenue. The offi- 
cers of the company are George H. Sand, presi- 
dent; W. H. Schleyer, vice president and gen- 
eral manager, and Charies Smith, secretary 
and treasurer. 

Mr. Schleyer formerly was a partner in the 
Kosse, Shoe & Schleyer Co., having been in 
charge of that company’s Baltimore office for 
many years. Two years ago he organized the 
Schleyer Lumber Co. at Circleville, Ohio, with 
Mr. Smith as partner. This business is to be 
closed out. Mr. Smith was formerly in the 
carriage manufacturing business. Mr. Sand 
was for twenty years superintendent of the 
Kosse, Shoe & Schleyer Co. The new company 
plans to open a reworking plant in connection 
with its yard. 
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Latest Reports on Lumber Prices 








The following list is representative of the 


MICHIGAN HARDWOODS 


present market on hardwoods, f.o.b. Michigan mills: 











FAS Selects No.1 com. No.2com. No. 3 com. . - FAS Selects No. 1com. No.2com. No. 3 com. 
Bass woop— ort ELM— 
4/4 $ 75.00@ 80.00 $ 60.00 65.00 $ 50.00@ 55.00 $30.00@33.00 $26. ee 28.00 | 10/4 110.00@115.00 95.00@100.00  80.00@ 85.00 45. 99 50.00 ...0-@asss. 
5/4  80.00@ 85.00  65.00@ 70. 55.00@ 60.00 32.00@35.00 28.00@30.00 | 12/4 115.00@120.00 100.00@105.00  85.00@ 90.00 50.00@55.00 ..... Qu... 
6/4  85.00@ 90.00 70.00 18.00 60.00@ 65.00 35. og 38.00 28. 00 30.00 | 16/4  135.00@140.00 120.00@125.00 105.00@110.00 500 ee gen 
10/4 108:006110.00 90.006 96,00 80.006 86.00 48. ag $500 ll, | -Hag> Marua— 
Banca— ; aaa a Botton soto m 160.00 S0.00% 90:00 40:00 46,00 18:00620.08 
No. 2 common & better 35.00@40.00 12.00@14.00 x I : ¥ 
1/4 — 70.00@ 76.00" 60.00 86.00 “46,00@ 50.00 30:00638:00 18.00020.00 | 6/4 110.00@120.00 100.00@105.00  85.00@ 95.00 40.00 0. a0 Pos te 
6/4 15:00 80.00 64.00 70,00 60:00 $600 32.00@38.00 19:00 21.00 aoe ele oy 110,00¢p115-00 96:006108.00 60-00 22.00@24.00 
6/4 — 80.00@ 85.00 —70.00@ 75.00 55.00 60.00 35.00@ 38.00 20.00@ 22.00 | 1274 —130.00@140.00 120.00@125.00 105.00@110.00 B0:00G88-00 22.00@24.0 
= 85.00@ 90.00  75.00@ 80.00  60.00@ 65.00 40.00@45.00 20.00@22.00 14/4 140.00 150.00 130.00 135.00 115.00 126. 00 55. 00 60. 09 a ae 
InBCcCH— le le ° . e ° cccce Dooce 
4/4 125.00@135.00 100.00@110.00 55.00@ 60.00 32.00@35.00 18.00@20.00 _ io @ 
5/4  130.00@140.00 105.00@115.00  60.00@ 65.00 35.00@38.00 19.00@21.00 | SorT MaPLe— 
6/4 135.00@145.00 110.00@115.00  70.00@ 75.00 40.00@45.00 20.00@22.00 4/4  85.00@ 90.00 70.00@ 75.00 50.00@ 55.00 30. a 33.00 18.00@20.00 
8/4 135.00@145.00 110.00@115.00  80.00@ 85.00 45.00@50.00 .....@..... 5/4  90.00@ 95.00 75.00@ 80.00 655.00@ 60.00 32.00@35.00 19.00@21.09 
10/4 140.00@150.00 115.00@120.00 95.00@100.00 50.00@55.00 .....@..... 6/4  95.00@100.00  80.00@ 85.00 60.00@ 65.00 35. sg 38.00 20.00@22.00 
12/4 145.00@155.00 120.00@125.00 100.00@105.00 50.00@55.00 .....@..... 8/4 100.00@105.00  85.00@ 90.00  65.00@ 70.00 40.00@45.00 20.00@22.00 
Sort ELmM— END DrRiED WHITR MAPLE— 
4/4  75.00@ 80.00  60.00@ 65.00  45.00@ 50.00 30.00@32.00 22.00@24.00 4/4 140.00@145.00 -.....@.. 0.0. 115.00@120.00 62... @eccee cence Doves 
5/4 85.00@ 90.00 70.00@ 75.00  55.00@ 60.00 33.00@35.00 24.00@26.00 5/4 145.00@150.00 .....@...... 120.00@125.00 vee Qo vis wales 
6/4  90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 37.00@40.00 24.00@26.00 6/4 150.00@155.00 .....@...... 125.00@130.00 .....@seeee coves @uasse 
8/4 100.00@105.00  85.00@ 90.00 70.00@ 75.00 40.00@46.00 .....@..... 8/4 155.00@160.00 me eee CC Re Fr 
Prices f.o.b. Wisconsin mill points are: 
ii FAS Selects No. 1com. No.2com. No. 8 com. - - FAS Selects No.1 com. No.2com. No.3 com, 
sH— ABD MAPLE— 
4/4 $100.00@115.00 $ 85.00@ 90.00 $ 60. 00 65. 00 0 $32. 00 35.00 $18.00 20.00 yi *00,00@ 110.00 $ 70.00 75.00 $ 55.00 80.00 $36. 00 37. 00 $1 $14. 4.00@ 16.0 
i RAGES BeGGe Beg he Rages AOED | i NCES Ree Cee Be Lesee asks 
er 108.00 110.00 — — , 10/4 120. nee 105.00@115.00 100.00@105.00 55.00@60.00 .... + Qo 
Ba 12/4 126 00@130.00 110.00@120.00 100.00@110.00 60.00@65.00 .....@.... 
88 WOOD— Sort M 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 52.00 $32.00@33.00 $25.00@27.00 , 
5/4 ’ $0,000 85.00 : 65.00@ 70.00 ° 57.00@ 60.00 35.00@38.00 28.00@30.00 544 $ He 0g ey O0 . Hy $0 10. 00 ' 50: 00g He 00 $30.00 3. 00 uF 00 ise 
6/4 85.00@ 90.00 70.00@ 75.00  60.00@ 65.00 36.00@38.00 28.00@30.00 6/4 — 85. 90.00  70.00@ 75.00  60.00@ 65.00 35.00@40.00 17.00 
8/4 90.00@ 95.00 75.00@ 80.00  68.00@ 70.00 40.00@42.00 28.00@30.00 = 95. 4 100.00 80.00@ 85.00  75.00@ 80.00 45.00@50.00 17.00 be 
BircH— WA $118, weg tEs 0.00 $ 9 $ 90. 90 35: 09 $ 60. 00 85.00 $35.00@38 38. 99 9 $15. 99 17.0 
t .00 $16.00@18.00 Y z 0.0 y 
6/4 +35.00 130-00 S F300 09 30.00 veges tree 6/4 125.00@130.00 100. 00 108, 00 70.00@ 75.00 37.00 40. 00 17.00@19.00 
6/4 130.00@135 00 42, ro 45.00 17.00@19.00 8/4 180.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00 00 
8/4 130.00@135.00 48.00@52.00 17.00@19.00 ‘ 
10/4 135. sit 00 es ...08.... en oe, 16° 18-20" -aae24 
12/4 140.00@145.00 60.00@62.00 .....@..... | 2x 4” ey 35.00 $32. 00g 534, ‘00 $33.00@35.00 $38.60@40.50 - $40.50@42.50 
2x 6”  28.50@30.50 29.50@31.50 32.00@34.00 37.50@39.50  39.50@41.50 
Sort ELM— 2x 8” 82. sg 34. 00  31.00@33.00  32.50@34.50 37.60 39.50 39.50 4.8 
4/4 $ 68.00@ 70.00 $ 58.00@ 60.00 $ 42.00@ 45.00 $25.00@28.00 $18.00@20.00 | 3x12" — 33-00@36.00 a4 00 36.00. 38:00037.00  38:50040.60 _40-804208 
5/4 78.00@ 80.00  64.00@ 66.00  50.00@ 55.00 30.00@35.00 20.00@22.00 From prices of No. 1, for merchantable deduct $3; for No. 3 deduct $4 
6/4 —85.00@ 90.00 72.00@ 75.00 58.00@ 60.00 33.00@35.00 20.00@22.00 | no 4 y > 1s—, , 
RMI es eM ASME ESRC Y: + y-filewnet jane DORON Smead 5 16 18-20' 8-16" 
1 , J F sl o ccc ec QMocecce . 6 
1x 4”  $28.00@30.00 $29.00 31. 00 $31. 004 33.00 $35.50@37.50 $30.00@32.00 
12/4 — 115.00@120.00 100.00@105.00 90.00@ 95.00 50.00@55.00 .....@..... | 1% gw %35 s0ga2. te “Nn csmases “toceeee “usmaces ‘taceeee 
nook Bua Ee HEGHG BEER BAGS BBCe jigs 
x ° le le e . le e e . 
4/4 $ 70.00@ 75.00 .....@...... $ 45.00@ 47.00 $25.00@28.00 $16.00@18.00 | 1x12”  34.50@36.50  35.50@37.50 37.00@39.00  41.50@43.50 36.00@38.0 
5/4  80.00@ 82.00 .....@......  50.00@ 52.00 28.00@32.00 17.00@19.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
$44 by - ped oeee seeee yee poaeed oy +4 pe ys p44 acquet s. of No. 1 boards, for merchantable deduct $3 and for No. ! 
10/4 90.00@ 95.00 .. IIIT -70:00@ 76.00 45.00@50.00 .....@...-. 8 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
12/4  95.00@100.00 @...... 15.00@ 80.00 45.00@50.00 .....@..... a. $18@20 








SOUTHERN HARDWOODS 


St. Louis, Mo., March 25.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


Gum— 4/4 
Qtrd. red: 


FAS .......$ 84@ 86 $ 90@ 93 $ 92@ 95 
No.1 com... 583@ 54 57@ 58 60@ 61 


5/4@6/4 8/4 


No. 2com... 80@ 381 382@ 34 386@ 88 
Qtrd. red, S.N.D.: 
FAS .......$ 61@ 62 $ 64@ 65 $ 66@ 68 


ee 50@ 51 52@ 53 54@ 55 
No. 2 com... 29@ 30 80@ 32 32@ 34 


FAS .......$ 76@ 78 $ 85@ 87 $ 88@ 90 
No. 1 com... 48 49 53 54 60 61 
No. 2 com... sv@ 31 32 33 = 85 37 
ie sap: 

See |. 66 60@ 61 63 64 
5 lcom... 43 44 46@ 48 52 53 
No. 2 com. 25 26 23 29 28@ 29 

CoTrTron woop— 


FAS .........$ 58@ 60 60@ 62 ..:@... 
No. 1 com..... 45@ 46 48@ 50 ...@... 
No.2 Com..... 36@ 87 39@ 41 ... 


QUARTERED WHITE OakK— 
F $135@140 $140@150 $150@155 


75@ 78 80@ 85 95@100 


No. 1 com. and 
sel, 


4/4 5/4@6/4 8/4 

QUARTERED Rep Oak— 

I OIOLE ae 115 $125@135 $135@145 

No. 1 com..... 70 %74@ 77 =T7@ 78 

No. 2 com..... 4a 46 50@ 53 60 
PLAIN WHITE OaK— 


NPS: <o oiesecois bik $ 88@ 90 $112@115 $120@122 
No. 1 com. and 
60@ 61 68@ 70 b 
42@ 43 45@ 47 is 
20@... 24@ 26 = 
Sound wormy.. 85@ 38 48@ 50 $0 
PLAIN Rep OakK— 
Bs: Goaiesae --$ 88@ 90 $110@112 $118@120 


No. 1 com. and 
1, 60@ 61 68@ 70 T@77 
42@ 48 45@ 47 47@ 49 


No. 2 com..... 
No. 3 com..... 


se eee 
No. 2 com. oes 

PoPLAR— 
FAS .........$108@110 $115@118 $125@130 
Saps and sel.. 76@ 78 82@ 84 8s7@ 89 
No. 1 com..... 56@ 568 G6G0@ 62 63@ 65 
No. 2 com. A.. 85@ 87 88@ 40 89@ 41 
No. 2 com. B.. 28@ 29 82@ 34 83@ 34 


Sorr MaPtz— 
Log run... 49.50 67.50@72.50 75.50@77.50 





HARDWOOD LOGS 


Memphis, Tenn., March 24.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on av- 
erage dimensions, 14-inch and up in diameter, 
and 12- to 16-foot in length: 


—_— ‘Siemmphi 
Memphis _ terri 


Variety— Per “ PerM 
Red and white oak.......$39 to $45 $29 to 4 
Gu um @eeeereeeeeeseeeeeeeeee 27 to 4 to 
Pop! iiandaieniaaienn 40 2 i $0 to i 

dan ii? ues Up) eee eee, 54 to 65 44 to 5 
Hickory (12” and up)...... 42.60 30 


Logs are classified by buyers here roughly ¢ 
Nos. 1 and 2, and the foregoing price pad fo 
_— to cover the average prices pai 


The difference in variation as between deliv: 
ered prices and f.o.b. prices is based on the 
tance the a = are hauled, and the weight | of 
timber. 0 oO: ash and hickory are drawn wn te 
wider distances; while gum, poplar an 
be pro ftably drawn into Memphis only from 
near’ 











924. 


"e ay: 
nd at 
n av- 
netef, 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, March 24.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee reais today: 











4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 Brrcp— as ol te 
QUARTERED WHITD Oaxk— WME «tnccedae o6e oo. $ 95 105 $ 95 105 FAS ecaceuneee 04 ris 8 5 
Eee DC ccc cocQece 65 70 65@ 70 No. 1 com..... 
FAS re 140 g 363 150 $150@160 _itean.... **' 35@ 40 35@ 40 Sa 3 eam 
gy eecceee 105@110 = 115 MaPLp— va 4/4 5/4&6/4 aes >, ns 
No. tenes 80 = 90 BAS 2... ccc ccccccccccsccccceccseee$ 78@ 83 $ 95@100 $100@105 G35 ooeftes 
No. 2 com: <2. 55 65 non conkenaséeeedtaes 55@ 60 65@ 70 75@ 80 
Sound wormy. 55 80 8 70 wht 2 com. Schaar Gicamaeaicceleenedadene «ae 38@ 43 48@ 48 ge “sa ae 
QUARTERED Rep ie FAS sH— $90 
a i a kis 95 $105@115 $115@120 $125@130 185 
me ea ee --@... No. 1 com. and sel. ss edbadateca atacand ae a 15 $ 75@ 80 . 95@100 ° 100 
. teens --@... | Sf See RpEeeee iE 60@ 65 70@ 75 90@ 95 100 
No. 2 com..... --@... Ne F innktnnnevexknedinnsnniam ee 35@ 40 40@ 45 50 80 55 
PLAIN WHITE AND an whee 
BAS... +0. oa 115 "8 120 $120@125 VALLEY HARDWOODS 
aa —_—: oe ae 70 Cincinnati, March 24.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
No. 2 com..... 45 50 55 
No. 3 com..... 20@ 22 28 3 | on ‘ihe 4/4 5/4&6/4 8/4 VEAS, 0 & _ ag tt P pg 8/4 
 e...- ie 60 TE wastes $ 28 i 92 $ 28@105 $ 98@105 | No. 1 com... 47. 48@ 53 |..@... 
Bass WwooD— ated LE thy ie OP 65@ 7 No. 2 com..... 40 40@ 42 ...@... 
PTC Cee, red sap, N. 
9 Fee og 85 7 ao ~ FAS ....--- 58 65 70 Quanaaap Waite Oas— 
No. 2com..... 32@ 84 37@ 42 pide 1 om. « 45 48 55 FAS | grosses $125 130 $1 $130 135 S $185 140 
CHESTNUT— FAS ....... 85@ 90 95@100 100@110 No. 1 com..... 65@ 70 4 15@ 80 
PAS ooacess 8 80 85 19085 908 Se P No.1 com... 45@ 50 55@ 60 65@ 70 No. 2 com..... 42@ 47 it 52 57 
0. COM. ccc ap: 
No. 3 com..... 18@ 20 Bxbds.. 13-17” 55@ 60 ...@... ...@... | QUARTERED Rep Oak— 
Sd. wormy and Plain FAS 6” FAS coma * 2:60 2 ie So Or 
No. 2 com,.. 28@ 30 32@ 34 338@ 35 & wider... 53@ 58 55@ 60 55@ 60 No. 1 com..... 65 ...@... ---Q@... 
se — _ 1 com... Hh be 3 = ao pH No. 2 com..... GB cee Gece cooQGece 
0. com, 0. com... 
better ...... 35@ 36 87@ 38 39@ 40 | Martze— PLAIN WHITE AND bon OaK— 
Spot worms N. (errr = 90 $105@110 $110@115 
“— 120 $12 pre Tee aji ” 5/4 . bar WI ’ 70/4 Ric. aa. ae 35@ 10 
FAS ... 115 120@125 $130@135 | Sorr Eum— 0. 1 com..... 
No. 1 com. an at e —s sateen i eciacaaes $68 $78 $83 $85@90 No. 2com..... 40@ 45 45@ 48 45@ 50 
ON aa ean ice: | 15 80 15 80 Ne. 1 G6@Gi ccs. OF 68 10@75 No. 8 com..... 21 23 23 26 26 30 
No.2 com..... 83 38 388@ 438 40@ 42 NG 2 C@Bic icc 25 oF 30 380@32 Sound wormy.. 35@ 38 40@ 45 45@ 50 


Sales by Michigan and Wisconsin flooring mills 
ef maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows f.o.b. cars floor- 
ing mill basis, during the week ended March 22: 





Clear No. 1 Factory 
MAPLE 
ht Serre $85.00 $75.10 wdawe 
oy RCC eeKRKe Rees 89.07 79.67 ‘<onna 
BEE icckeinae sebaee 98.68 86.32 $46.47 
ME Sok Canccen ones 89.93 wane 
MEET) Scuenacean evsed 87.75 <idawe 
33/32x3 i FY ewepe Ghee Cannel 89.25 54.00 
MN ere aca ow a eee 61.53 ee waeee 
re 61.72 50.00 
BrEcu— 
reer 92.00 
BircH— 
MEE We caves ale wees 71.10 eee 
EO esac wie eR eRE 80.05 75.00 
MT cccuveoseewss 89,95 84.95 
ee” cwene measeuee 50.05 aeeae 





OAK FLOORING 


The following are average carload prices, Mem- 
phis base, obtained for oak flooring during the 
week ended March 15 as reported by the Oak 
Flooring Manufacturers’ Association : 


x14" 4x24," 8 %x14%” 3x2” 

Clr. qtd. wht. $148.15 $108.73 $110.33 
Sel. qtd. w&r. 92.89 iene 78.67 
Cir. pln. wht.$ 90. 68 101.38 68.88 70.81 
Clr. pln. red. 88.22 96.00 66.09 67.21 
Sel. pln. wht. 73.06 84.52 58.56 65.09 
Sel. pln. red. 70.93 84.45 58.62 56.36 
No.1 common 48.73 63.99 42.46 45.00 
No. 2 common 27.92 aware senate 
Yx14ye” Yx2” fexle” = ¥x2” 

Clr. pln. wht. ... $95.50 P $90.21 
Sel. pln. wht. $75. 50 erage 77.45 
Sel. pln. red. 73.00 chee 63.91 
No.1 common ..... rd a 44.25 








OAK FLOORING STRIPS 


Chicago, March 26.—The following are carload 
prices, f.0.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








rtd. Plain d. Plain 

ee $139.50 $ 95.50 $123.50 §$ 88.50 
Sap clear ..... oo OS dual peer 

We sascscocase AOROe 80.50 98.50 128.60 


ee Se 


BLACK WALNUT 


onincinnati, Ohio, March 25.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 





4/4 
ited 215@220 225 : 0 $230@235 $240@245 
Selects 1 Tog tes 3 @ mn ae , #2400 
Ho, i [ee 110 135@140 
0.2 6063. 50 t6@57. 50 b5@87. 50 60@62.50 





The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


pee 
Tank FAS Selects Box Peck 
4/4....$118.50 $108.50 $ 76.50 S51 0 $33. 30 $27.50 
5/4.... 123.50 113.50 86.50 63.50 35.50 29.50 
6/4.... 126.50 116.50 89.50 66.50 35.50 29.50 
8/4... 136.25 124.25 97.25 74. Z 34.25 30.25 
10/4..0. T4096 FRCS 26GFE GER ccccc cscs 
12/4.....141.25 130.25 103.25 80.25 ..... ceoce 
16/4.... 146.25 135.25 108.25 85.25 ..... 42.50 


Boards, oo 
01 No.2 No.3 
1x4 to 12”, random lengths. $53, 50 $44.50 $34.50 
oe ty — rs 


Cc D 

me png i’. ome O 00 5 s104" 00 $ oF 00 $84.00 $74.00 
x. oO a 

spec. wath ey 00 104.00 94.00 84.00 74.00 
TREE .nesced 116.00 112.00 102.00 93.00 81.00 

For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 
A B C D 
%4"x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding B cA 
28°, from 1° stock... SE 75 $48.75 7. 3 


x8”, from 1%” stock..... 75.75 66.75 64.25 
For 10-inch, add $5. 


Lath 
No. 1 No. 2 
Dt ee diipetiacieake reer $9.25 $8.25 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Goleets #6600 common common 
4/4... oe i $ 90.00 0 50.00 $40.00 
5/4.... 110.0 95.00 4 40.00 
6/4... Td 00 95.00 70. 00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 138,00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 95.00 vadae. “daaen 
16/4.... 145.00 130.00 100.00 dkdae! eenes 
“ae Rough 
0. 1 com. No. 2 com. Peck 
mn Bs 8 & 10” ..6 955.00 eee 
cdasusedeas coos GCEe 48.00 <daae 
ae random seeecceee veces cence $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No.2 
FAS Selects shop com com 
4/4......$ 90.00 $70.00 $46.00 $40.00 $35.00 
5/4...... 100.00 76.00 59.00 41.00 37.00 
6/4...... 100.00 76.00 59.00 41.00 37.00 
8/4...... 105.00 85.00 68.00 44.00 38.00 
Boards, Rough 
Selects No. 2 com, No. 2 ioe. Peck 
1x 6” osceewe eam -00 $44.00 fo rrr 
BS lnctepese Te 44.00 37.00 wena 
Ee ld kccsccs tHe 44.00 38.00 wanes 
TGS vcccccce Ge 54.00 45.00 cian 
TP WO ance cceees _ cacce annua $29.00 





Cincinnati, Ohio, March 24.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— me * aaa 
1 a oe TI 108 
MLO acddadddgadaadiad senewnedceead A 3 
CEO edndcagedscetadkadwascadnscae Ge 
DOO scadadddvdddeddadssdadedacune Pa 12:00 
+ aaanannei Rough— com. No. 2 com. 
prernndi $42.25 

in $1iS or —— 

sarod 


Cc 
1x4 to 12”. .....$1077 30 $103, 50 $92. 50 $82.50 372.80 
For 5/4, add $5; 6/4, add $8; 8/4, add $15.60. 
YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 
FAS shop No.1 No.2 
ii eerree -$85@ 95 $886 70 $37@42 $33 $25 
5&6/4 .... 90@ 95 = 52@5 38 27 
8/4 ..2++- 95@100 is 67 41 30 
Boards— a l1com. No. 2 com. 
ae eeerreerrcrer ree $33.00 
BEES GUNG EF 6 ccs csccccccssceae See 33. 


St. Louls, Mo., March 25.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
rig Selects 2 Box 
CT. POCC Ce «eos $ 75.75 $48.7 $30.75 
le scevdanesana ee ts 85.75 60.75 32.75 
GLE candccccegae Ee 88.75 63.75 $2.75 
BIS dvdedsnsenee 131. Hs 96.50 71.60 31.50 
TOE  ccccccecctecs EE Oe 77.25 wada 
EMG Sdedaasstes 136.75 102.75 77.25 ada 
HOES ¢édinedaende ° 141.76 107.75 82.25 
Peck random Ol iecccaadendedaudseawas score fs 
Common, Rough— o. 3 
SEER §denessesuceucss 302.76 33.76 $30.78 
SEGE- sckdsaducvacdeeseue 69.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, $1S . 


B Cc 
1x4—10” . $108 0 $102, 00 $ 92.00 $ = 00 $ 72.00 
BEE édecude 114.00 110.00 110.00 0.00 79.00 
Co! ————a 127.00 122.00 : I occee 
1x16” ....... 187.00 182.00 122.00 115.00. ..... 
Bungalow Bevel Siding— A R_ Cé&btr. 
SUAS OG cccdcceccdccceescccecQanee Sanae Galan 
DARMNES canddddsatecnneesadea 79.75 70.75 68.25 
pie Siding— A B Cc D 
Me = éddscaeudaes -+-$48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.3 
FAS Select shop com com. 
eee rere $65 $42 $35 $23 
i Se  & 73 55 31 
er eeuaacade. an 72 55 33 31 
ST, re 92 76 63 43 32 
ROSS ccscacacs Se 82 74 a =a 
Boards— No. 1com. No.2com. 1” randem 
1x 6” eeeeeeeeee eeee $31.00 eeeee 
TG ccevecavaeseenee 32.50 asead 
TE ‘pvcavieacse 41.00 33.00 oeewe 
TEE sséenaws «+. 49.00 35.00 


$20.00 
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Week ended— 
Flooring 
1x4 B&better ......... $44.00 
ae 40.7 
INO, 2 COM. 60000. 19.54 
oe TS ee oe 
1x3 “B” sap rift ..... 75.00 
Bébtr. flat. 1.6.6. 


No. 1 com, flat.... 41.32 
No. 2 cOm. flat.... 18.00 
No. 3 com, flat.... 11.50 


EES INO, 2 COM... 20000 26.50 
INO. S OOM. 6.000005 17.25 
Ceiting 

1x4 B&bettter ........ 47.32 
ie OOM. 6006000 42.25 

UO; 2 COR vccovcase 21.05 
BOs: 8 COT. occccc0s — 
wex3% ig a 37.20 
S COM. os 19.16 

ex3% Baber. ae ee ee 
ee 24.15 

oo ee 13.86 

No. 3 cull...... 7.50 


Mar, 22 Mar. 15 


Week ended— 





Siding Boards 
$47.58 | Novelty 1x6”— B&better— 
43.00 SORES cccsdddwossy 41.38 44.45 | ix4 pag .......... ’ e 45.00 
20.09 BO. 1 ORM scccecrccer crocs BONE | Gel BEB .....c000. "7" 57:00 
14.50 No. 2 COM.......+++. 25.64 26.47 | 1x6 D4S ......-cccceee 46.80 46.60 
Ty No, 3 COM.......++++ 17.00 13.50 | 1x8 D4S .........c000% 50.00 ..... 
59.67 | Bevel— inte 000 ....<<0. omen Rawle 
47.72 B&btr. .......0000.- 23.50 | 1x10 Rough .......... 55.00 ; 
19.50 No. 1 com........... 22.00 | 1x12 D4S .......000- a: canes 
53°00 No: 2 GOM. 00 iiswin. gees 12.50 1x12 Rough |. et ena athe 57.00 i666 
y Square ‘reed %ex6"— 1x5 to SR ne i 
17.00 btr sagen RN .. 25.82 | 1x6 to 12 D4S ......:: 52:00 ..... 
No. 1 com. Sg aetewecetoe “— 23.33 5/4210 ROUBA 2.02000 57.00 sats 
DEOs B COUR i.0o6 5.054006 14.20 12.50 5/4518 ROURN 22s cece 60.00 Seis 
49.07 No. 3 COM........... 7.00 ..... | 56/4x5 & up Rough.... ..... 50.00 
42.68 6/4x12 RoOURN ....2..005 GE00 | - cscs 
ree Partition ‘ati rr No. 1 common— 
ixd NMo.;. 1 COM, «220.0% . 44, D. , 
32.32 + a ae ee ... 49.00 
NO. 5 OOM...0+. oe 23.00 ooeee | 58 Das CLI 466 4114 
28.22 i an Silat Ge f 
24.88 uneuaie EE oe a xaiwess 50.00 
14.33 | 1x6 No. 1 com......... seoee 45.00 | 5/4x8 D4S ............ 50.50 
B.S ic ciisawns antes 28.00 | 5/4x10 D4S ........005 eevee 53.50 


SOUTHERN PINE 


Jacksonville, Fla., March 24.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended March 22: 
Mar. 22 Mar. 15 





Week ended— 


Mar. 22 Mar. 15 





Week ended— 
Boards 


No. 1 common— 


C1488 DEF. cece vcsvecs 

6/4x10 D4S ... 
No. 2 common— 

TER OES ccicesesicveess meme 


pid Oe ©. re Pee eawee 

a eevee Ge 

258 TGS oases ecaGaene, Ce 

1X8 BRIDIAD .sccvecice cvcce 

L510 D46 o cove Wiemann scene 

126 @ UD DEB sccccses « 

No. 3 common— 

DE TIS ae ncadeessaans 

1X6 DES sc cees Jemeeses 
Shingles 

4x18 No. 2 pine....... 2.85 


Lath, Std. 4-Foot 


No. 1 kiln dried....... 3.89 
No. i BTOON 6c ciccsocwcs 3.20 


Mar. 22 Mar. 15 








The following f.o.b. mill 


Bir- MHat- Kan- 
Alex- ming- ties- sas Alex- 
andria, ham, burg, City, andria, ham, 
La. Ala. Miss. Mo. La. 
Flooring P Boards, 81S or 82S 
ix3” EG yen inedbents vine 03 —— bank 81.82 No. 1, 1x8”, 14 and 16’.... 36.00 
a Sawiernmemrehs osocs MLO i ae 
Ho. eae ee 67.5 sisi 1x10, 14 and 16’ .. 39.37 
Ne rae kono ae oO wesee 85.92 Other lengths ...... seeee 
FG er iwaeawens 55.18 59.03 52.50 53.29 1x12”, 14 and 16’ .. 54.17 
Sauige baamaa sees stipe! swim iow’,,. seisaii ae Other lengths ...... ..... 
Ro, re eee 000s: SO MEO. -sncee No. 2, (all 10 to 20’): 
ie i 65650050048 34.25 22.08 22.00 29.77 BE O08 Se 6 casreieee pines 
ix4” EG Babettcr seuasecee TEL0D vosse GIRL Take SE, Keane evs mane ees 24.80 
rr rer bees  <600RS) Sesh RE TEES” 6.6 bbsessecscew Ce 
No. Gates eerGteaws. cuebo b:twiecé: eee Lil ae Srerenee ee 30.47 
FG ee saguaatee 46.48 44.00 43.15 46.57 No. 3, (all lengths): 
Ysa eeeeeeceeeens Bismuth -giteewss waeiise 40.86 lr aig 
No. Ey S2sbeeaaved 42.64 40.27 40.65 ..... a .- tecek@utaawe sed 20.00 
Se eee 27.54 ers 21.53 26.65 | il eer ee 20.50 
1x0" ¥ No. o 7 cena bom ae eer 9 4 ap assole OE Sb wsbracece a Bacawares 19.25 
oO. 4 Se Peer re 23.5 ree ; ( 
No. 8, O. M.........0. 17.00 15.82 11... | X® * Bh igaa 1 febee thet 
Ceiling Roofers 
yx” Peoratter: LARC omnes SOO: nassns sages Noo O06" ocecicscdecs 
REED oxscapeweasinnes sation ee Y SEE’ ascccaueceneuek deers 
5gx4 Babetter iio 95:6:05 ed 42.75 40.27 ..... 40.33 
eee 38.00 40.00 387.00 37.27 Shiplap 
No. : i ienwkneheiwd 23.71 22.00 20.00 22.14 No. 1, 1x8”, 14 & 16’...... 36.00 
Pa Oo rrr Other lengths ...... at a 
%x4 Babettér Te re _ RED 62000, “shane 1x10”, Other Ingts.. 
asthe Sie Rate a eee No. 2, (20 to 20’): ; 
LEE wesieasaesdas s¥s 25.66 
e Puen, | eee 24.71 
1x4 *) hg  ppeeeenns Ceaeeee 51.00 49.57 No. 3, (all lengths): 
vo. 1 oy bees sca aeare 48.00 ..... 48: I ire ais 5 Ba ah 19.87 
No Me SGC PEwRONESe 64006 ShOEK Optex 25.75 BRED” sacivweaswesate’ 21.00 
1x6” B&better ............ sésee odee SOKO “ 
Grooved Roofing 
Bevel Siding 
Mo, 1,:2m30", 14 & 36’... pers 
1%4x6” B&better ........... 86.41 Other FRSMHS cise cvcas 
Drop Siding Dimension, S1SIE 
1x4 or 6” B&better ....... 47.00 47.00 42.50 45.66 | No. 1, 2x 4”, 10’ ......... 29.00 
a CAS AE ee 43.91 42.00 40.43 41.02 12’ wees eee 28.44 
NG. niwiwessbabicndc® 30.81 27.00 26.12 33.06 16’... wees 29.43 
EE FO ith 15.50 .... bo & A sees cs en 
fe” ae 3.7 
Finish Be NOs esas cies nee 
ai rough: ee 26.54 
Motte e teens eer er er bs Kat  Bpaa's 53.00 (Are 29.62 
1x6" ae eet eee + 57.50 55.29 0 OO osa%s 30.00 
SE. etn ceSsng 66 oueecse0% . o> eens) 10’ to 20’. 31.00 
1x5 and ae .2<etbbansenes bbs BIKES. enewal 65.00 SE Se ws ucswases Sams 
ees an my n0sea:, scene Men | rr 
Ot Ih Se | ie er ve rn * 62.12 OT ne 29.03 
ern nets sa50s MID eiees seed 18 BO S550 34.00 
B&better surfaced: 10’ to 20’. 33.20 
UE a:b vind onsen sex ee ee SENG Gt. 6.6 5500.05%% 29.00 
M”©§=6sh2sddaseseaeanens 53.33 51.67 49.00 66.55 Ba? ‘shiwaswose-x 26.80 
AEE SAE ee 57.08 57.00 53.00 54.47 Oe, ise eipaa a 32.89 
Dy, sete lin’ abssing.bue ess 56.61 60.00 53.00 56.53 oe DC ots. 82.71 
se and De: -sunnhgsenaiow 68.64 60.00 58.00 67.70 10’ to 20’. 82.51 
bss bab DORSET CRS S 72.92 65.00 64.00 69.21 BRIE Oe sce esccets, “emes 
14x4 Se) eee TOs ‘sesce Ss000 See UT eer aoe RRR 
1% and 2x4 to 12”....... peel 70.73 DS egiehs wisi 34.19 
C surfaced: 28 & BO’ 5.00 34.00 
PE  Ssearerdeases«: tbbead 44.00 .... to 20... 35.00 
EE a Re: OO sss Mo Ole AGO ...c0scases 23.21 
DE Seslesasgensatnscibe, Giees, “eeaae 42.29 55.00 ere 23.57 
RE are ee 43.65 57.00 ee 24.99 
PO 8 eer 46.32 67.00 18 ee 27.69 
DG SiGGAs6kbHS< mes wcabs Guaces! bieNe 51.00 67.27 10’ to 20’. 23.62 
DE ikieds WS btawaseces GOO siees i, ee te | eA Ca eee 
ME! sawsavesenaseses 54.50 see Y ORE “saaseasoee 22. 
Ps oe ei eineee 23.25 
Casing and Base 18 & 20’.... 25.50 
Bé&better: | 10’ to 20’.... 25.33 
i i ere eee 58.00 66.50 ..... 64.22 2x 8”, 10’ 
Lo Ok re 73.00 68.50 ..... 73.96 - . 12° fg OS hE 25.00 
Oe Bawden 25.33 
Bé&better: ane 18 & 20’ grees 27.25 
1%, 1% & 2x4 & 6”...... 80.00 19 to 20 
oe adam | | ir ores 
Fencing, ‘sis Be. shinee neta 
a ee oe a 38.00 gies REE AS Ae 
Other MEDEERS. .asiccs sinate pemianiiee a: dais tal 18 & 20’ 
USS. fee BBO *sses% Pas eee he 10’ to 20’ 
Other lengths ...... wees 47.00 37.17 42.34 2x12”, 12’ .......... 
No. 2, ai lengths): 1G"... 000 
= CoRR Rante kei a eice 19.52 22.00 ..... 18.86 18 & 20’ 
ale MiG bie ep ok aia 23.87 25.386 23.91 21.73 
No. 8, (all, lengths) : No. 
bib shaver senws 13.36 27:00. .:... Mee : 
P atisebbhhswensus abao5 18.50 18.00 17.42 


prices are taken from sales made during the week ended March 22 in sections named: 








Bir- 
ming- 


Hat- Kan- 
ties- sas 
burg, City, 
Miss. Mo. 


38.75 37.56 





mm} Sq.E&S 


re No. 1, 2”, 9°38”, 9’6” etc. Sees. rgleee levees 


Heart face, 


S48, SqE&S 


24.87 24.71 8”, 


Up to 9”, 


Up to 10”, 
‘Sere « Up to 12”, 
36.50 Heart, S48: 

Up to 9”, 


Bir- Hat- 


Alex- ming- __ ties- 
andria, ham, 


Longleaf Timbers 
S48, 20’ and under: 


Mt  deebdsr dees esha aeees 
40) G4 1 PU ee Pe are RTE rm ae meme ee 
rndedbirein Shortleat Timbers 
95 ¥ No. 1, rough, 20’ & under: 
ae: eee Br eeeeeteeeeeeeeeeeees 27.50 
24.06 a eataiis 0” Ce 27. 
25. 24 24.32 12 ed 32.00 
25.25 24.64 Plaster Lath | 
24.66 29.81 PA: A Ms Os eS datinewenss 4.000 4.08 4.15 
TOPE te 7 Bee 208 Dies, 
paces siete Byrkit —_ 
cas. So CN SS PO eer ee ree 
18.75 19.79 arcane ne Ree auc 
ven eee Pe Te, POND hi dntcvccrins). soos 
Car Material 
6.00 7.75 (All 1x4 and 6”): 
nar 
5’ and multiples ........ pea? Gases, = eens 
Seams Spates MO, 1 OB OU BO cb sak i eees ccvce cece seeds 
eS ee eer ceeee. ele 


MO. .2, TRARGOM: 1400003 


Car Decking , 


jscoy BTEBL 2”, 9'3”,' 96” etc...... 


Car Sills 


SS A0AG iscsi shia BED 


84 to 36’.... 
37’ 


Gd.) hee iene 
OS: 40, DO cin “cee. Cee 


B to 40’.... coves veces coves 


34 to 36’.... 
388 to 40’.. 


28.57 Car Framing 
2700 27. 8” & under, 20’ & under... ae 28.30 
; 4 Stringers 
OS Bob, | No. 1 rough, 26 to 28’...... os 
mo 30 to 82’... 
25.00 27.81 Caps 
00 2629.4 No.: 2,16", 20 GRO UNBOE cs ccnie - on0es 
26.38 27.80 ion 
28.38 31.06 | 6x8”, 8’, 90% heart........ vo eaener 


burg, 
La. Ala. Miss. 


ee eee oe eee oe eee 











25.48 | wood dimension were made this week at the 
following prices: 


Furniture stock— 


SEOEIO” ccscs 
24%4x244x19” . 
BEERDO. 6:50.00 
246x216x30” . 
SEEZGU” ccces 


1x2%4x40” .. 





26.00 28.26 
26.00 26.08 CROSS TIES 
29:46 32.54 St. Louls, Mo., March 25.—The following cross 
— 30.67 tie prices prevail, f.o.b. St. Louis: — 
27.85 29.10 ntr 
31.31 28.61 White Southern 
30.00 34.00 Oak Sap Pine 
elias No. 5, 7x9”, 8’, 9-inch face.... ne 60 
eeeee .S a 3 1x8", 8. f- ree 4 —* 2 
maa E 0. x neh face..... 
36.07 36.26 0. 2, 6x7”, 8’, 7-inch face..... 1. 25 
37.85 | No. 1, 6x6”, 8’, 6-inch face..... 1.15 

eee 26.09 Red oak and heart cypress ties, 15 cents less 

‘59 93:74 | than white oak; sap cypress, 20 cents less than 
22.50 26.44 | white oak. 

secs mOsed ge 
21.88 5s'ai fis . 
sees . White gum gp ei ea Wede eee ame 
23.16 22.16 
91.25 23.84 ROG ORE osc ee00 scistehien nee cnne. ae 
33°98 1. HARDWOOD DIMENSIONS 
23°00 aap Chicago, March 26.—Actual sales of short hard- 


Plain Oak 
Win x00 ab ebb s ne Ce 
rr |, 
Ce See 


eeeeeeeerereseere -00 


Chair stock— 
1x4” and wider x 19”......... 55.00 
144x4” and wider x 19”...... 60.00 
2x4” and wider x 19”........ bg +4 


eee eee ee 


Q 
e 


uo 
o 
Ses sesees 


aA 
. 


un AA|D 
2 MSN 


az 


= 
Ss 


= 





\' 


T! 


Edge 
ey Nd 
B&l 
“B”’ 
ur’ ’ 

Flat | 


No. 
No. 


1x4, 6 
1x5, 1 


list ¢ 
Com! 


No. 3 


No. | 


S 
ing 
ifor 
for 
thic 








Kan- 
ae 
Me 


28.21 
32.94 


SRSA RSRSRO 
SSss sSeSess 
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The following are current f.o.b. mill prices o 





ARKANSAS SOFT PINE 


n Arkansas soft pine made during the week ended March 21: 

















Flooring Dimension Ceiling and Partition Fencing and Boards 
Edge grain— ss” ——s a” No. 1 No. 2 Clg. Clg. Clg. Part. No.1 No.2 No.3 
ae, meas tt eincend cs $83.66 oye 12,14, 10, 18, 12,14, 10, 18, 1” 5” %” 4%” m . dumaaeiees > =< “ee 
OENOP ocircccisecs . 16 20 16 20 B&b t 41. 25 4 4 2. Me ‘“guecdees 2 3 j 
MT cnabike ade abekin ak apse 77.50 | $28.00 $30.00 2x 4” $25.25 $27.75 | R&better .$21.28 $45.60 $49.00 $52.00 | ge IIIT 37.25 26.50 19.25 
De xcteeendoeansid wanes 00 | “35.50 "$7.00 ax 6° 2200 2460| Nos’ fess gras ol. ghee | EX1@? ....c.. 38.25 26.50 20.00 
Flat grain— 27.25 29.00 2x 8” 25.00 peat ; MEER! écdaeaens 49.25 28.00 21.25 
28.25 + 29.25 2x10” 25.50 27.50 a 
pepetter IIIS doo B50 | 29/50 31:25 2x12” 27:00 29.00 Finish—Dressed aaa) 
NS Re ree ue 27.00 26.50 ; B&bett jet de oO. oO. 
og : . —— EE $65.00 $55.00 | %x1%"—4" ..... ese $4.50 $3.55 
Casing and Base ca. Tak & % .oeeneppeorny 67.00 56.00 Moldings 
Bé&better TOG asweeawce sr 25 $23.50 $18.50 ENG 1GOe nec cdweuse< 71.00 62.00 
RB aiiaiasacecd oh vi ea heee eRe $76.00 Ree acccaees 37.00 26.75 20.25 | 1%, 1%, 2”x4 to 8”. ii] errr 15%” and under. .21 percent discount 
1x5, 10, 13 rer ee ee re Ce 81.25 © PR” catciweks 38.00 26.75 20.25 14, 1%, 2”x5, 10, 12”... 75. 00 eaeed 1%” and over...15 percent discount 
Norfolk, Va., March 24.—The following prices North Carolina pine have been obtained f.o.b. Norfolk: 
ee ri boost 00 $35. 00@37 0 $26. 50@ 50 = ‘boeastbo mag tae 
he 59. . . -0 27.50 $23.00@ Lath, No. 1.$ 5.85@ 6.00 Roofers, 6”.$31.00@32.00 D4S, 6”.$63.00@70.00 
5/4 ee ee ee ee er 59.00@62.00 41.00@43.00 37. 50@28. 50 -@. No. ae 4.25 $- Far ooepaz 00 g*. 65.00 @72.00 
| A err er 63.00@66.00 43.00@45.00 27.50@28.50 -@. Factory, 2”. 29.00@32.00 10”. 31.50@32.50 10”. 67.00@74.00 
| Ore reer rr 66.00@69.00 47.00@49.00 ewan Gnaeans 5a dene Sizes, 2”.... 22.00@25.00 12”. 32.50@33.50 12”. 73.00@82.00 
Rough 4/4— — , . ‘ 
OP eas as nds 63.00@ 65.00 44.00@46.00 29.50@ 20.50 sso. Finished widths— No. 2 & better No. 3 No. 4 
MR ailic 6 wee Slercra cele 65. 67.0 46.00@48.00 30.50@31.50 26.50@27.50 Flooring, 2 d 3” rift......... 86.00@90.00 oe @ecece vc ev ee Q@euees 
ee 71.00@73.00 50.00@52.00 31.50@32.50 27.00@28.00 week eK ee Te eee on $43.00048.50 $3700930.00 
Bark strips, Nos. 1 & 2.$39.00@40.00 Bark strip partition, COMNNDs Fars cicccskeancccdeedenncas 35.00@37.00 27.50@28.50 is-s0@ 17-30 
1 18.00@19.00 PEs BG Me peices. eam ne $46.00@48.00 ViMecakcundhdreddaewedaaaees 36.50@40.00 29.00@30.50 19.00@21.00 
Cull red ROGLE «6606s 11.50@12.50 PORE FED xccccdcscenenetocess 52.50@63.00 44.00@49.50 28.00@31.00 





NORTHERN PINE 


Duluth, Minn., March 25.—Retailers are coming into the northern pine market more freely, to cover their spring requirements. All items on the 


list are steady, quotations f.o.b. Duluth being: 
CoMMON BOARDS, a el 


FENCING, RouGH— 





8’ 10’ 12’ 14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20’ 
(OS OE: eee re $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Or ES is ésenceacan ~ +» $52.00 $55.00 $60.00 $62.00 $61.00 
RateeneRe® 61 63.00 69.0 71.0 66.00 71.00 71.00 Ree ca escenedadenae 38.00 42.00 43.00 45.00 45.00 
creak et Oe ws 65.00 68.00 75.00 75.00 70.00 75.00 75.00 ING Mudeccadeacanaced 27.00 29.00 30.00 31.00 31.00 
MES CO coc cece sus 39.00 41.00 48.00 50.00 48.00 54.00 56.00 Wg INGA Diwenwisecceewake 50.00 53.00 55.00 61.00 63.00 
Ee Kihes beens 42.00 44.00 51.00 51.00 48.00 54.00 56.00 LC See er ee 32.00 35.00 39.00 45.00 27.00 
12” eehnnewRee 47.00 49.00 58.00 58.00 63.00 61.00 64.00 INGiiGcccevicangeuecad 28.00 28.00 30.00 31.00 30.00 
NO ge iiIITTTTT 3390 3400 Secon «38.00 «86.00 «3600-3600 | No. 4, 6-foot and longer, mixed lengths, 4”, $29; 6”, $30. 
ere 34.00 35.00 37.00 37.00 37.00 37.00 37.00 5” fencing same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards 6 to 20’, 8, 10 and 12”, No. 4, $31; No. 6, $21. S1 or 28, add 75 cents; SIS1E, add $1. 
For S1 or S2, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
‘Drop siding, grooved roofing and O. G. sh iplap, 8’ and up, add $1.50 Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.26. Well tubing, D&M and beveled, add $2. 
No, 1 Pimce _™ as 12° 14’ 16’ 18’ 20° SIDING, 4 AND 6”, 4 TO thee "7 - - 
ME Five sce $29.00 $31.00 $33.00 $33.00 $32.00 $34.00 $36.00 $36.00 4 6 4 6 
a 29.00 30.00 32.00 32.00 31.00 33.00 35.00 35.00 . enewed ehwaweewee $48.00 SO  iacddsdchaecdaewes $20.00 $20.00 
| =" ae 30.00 32.00 33 00 35.00 34.00 34.00 37.00 WOE © vcccnivcesiacavedee 41.00 41.00 Norway, C&better... 40.00 40.00 
34.00 35.00 37.00 39.00 37.00 36.00 39.00 39.00 5 atikwcxeudadkeghexade 33.00 33.00 
| ee +35.00 36.00 38 00 40.00 38.00 37.00 40.00 40.00 
= iia 40.00 41.00 43.00 45.00 43.00 43.00 46.00 46.00 | Siding may contain not to exceed 20 percent of 4- and 9-foot. 
2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M | Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
or Bis. add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., March 22.—The follow- 
ing are average prices, March 9 to 15, of Cal- 
{fornia pines f.o.b. mill, those on common being 
for 1-inch stock only and including no other 
thicknesses: 





California White Pine Mixed Pines 

Nos. 1 & 2 clr.. ‘a * Common— 

reeleet o..6. 0 No. 1 

MClOCt ... ce e788 No. 

No. 3 clear...... 63.85 No 

Inch shop ...... 36.35 No. 

No. 1 shop...... 55.25 No. 

No. 2 shop...... 32.80 No. 1 dimen ’ 

No. 3 shop...... 22.30 No. 2dimen..... 17.80 

Panel, 4%” ..... 84.50 Timbers ....... 31.00 

Shop, stnd. 1.) 26.85 Tank stock .... 38.75 

Beveled Siding— 
Sugar Pine BE. sccacveva 40. 

N OD inves ncdatates 41.75 

qos 1 & 2 clr... 187.85 polis. 27.95 
welect. .... 30 96.45 1 Romie seis: 15.00 
E's Cavers OE Mae hase Sees saa : 
0. 8 clear..... 94.65 White Fir 

Inch shop ...... C40 CHD: «..6cc060 51.50 
Oe E.ONOD. . o 6s. 69.00 No.3 com. & 

No 2 shop...... . 86.15 DER, s<cewnonas 20.70 

De 3 shop...... 23.75 No. 4com., asst. 18.10 
&btr., stnd. .. 75.75 No. 1 dimen.... 22.45 


0.3 clear, stnd. 66.65 No. 2 dimen.... 17.65 
; Douglas Fir 


- Cedar CORE. 6.00000. 53.25 
scellane ‘fs 2 Comms, 4/6 cc vees 2. 
~~. 2 oe ao. Ge 
Export Ties & timbers. 26.00 
Australian ..... 72.10 Dimension ..... 18.75 
Lath 
M Box No. 1 mix. pine. 6.1 
ix. pines, 4/4. 22.00 No. 2 mix. pine. 4.85 
ix. pines, 5/4 _ No. 3 mix. pine. 2.40 
int. RS 21.80 32” mix. pine... + 2.30 
pines, 8/4. 22.00 No. 1 white fir.. 4 











[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., March 22.—Quotations on 
Portland, Ore., March 25.—The following are western, and Idaho pines and white fir are as 
f.o.b. mill, and f.0.b. Chicago shop, prices: follows: 
Boards, S2S WESTERN WHITE PINB, 16- ~. INcH— 
No.2 No.3 No. 1 o. No. 3 = " No. 6 
com. com. Ot euthedukxe $42.50 $33. 00 $23.00 aude 
DEG. UMNO csvacdedeccseudewawee $31.00 $21.00 o wtadcaadtKe 42.50 34.00 25.50 oeune occas 
We Oe MO CMG encnccccesevendccasee 82.00 23.50 Se ccvadaceae 4350 TEGO BERD sccce wanes 
Bre GIN IO cari vcaxnannese wastes «Ae Bee Ie sccccdoxcs 41.50 28.00 24.50 .....  ceoo- 
Peas MUI ccciccccceccsuceceaa A we ES) ae 45.00 29.00 25.00 ..... «ss. 
exis” and wider, 10 to 16°. ..ccccce as nee a” @ WIG ce «ccne cocee $20.00 9.50 
oO. oO. 
; com. com, | “ssuaan “—— beng s2s— Cuttin 
BRA” GU WIGER. 5c cise cncecasssssees $20.00 $ 9.00 5/4 echoes ms me No. «i No. 52 No.3 mon 
Coy: Soe PE | peters ‘50 "58.60 43.50 23.50 ‘ita 
1x 4”, 6” and 8”, 10 to-20’...., 79. 00 ‘07 OE Pete tage nner + ose oe 
WMO dbcccccdaanccssaceceecaks 8.00 63.00 | DAHO WHITE PINE— 
ee mte sata iedeptapintein a: 00 89. 00 73.00 . aS ES ae te ¢ No. 5 
1x13” and wider.............. 99.00 94.00 78.00 | 4% ----+++-+. $54.00 $44.00 $26.00 teens 
a 6/4x4” and war., 10 to 20’ 97. 00 92. 00 80.00 6” eeeeeeeees 55.00 45.00 30.00 eoeee . . 
8/4 and wider......c...eseeeee 99.00 94.00 82.00 | 8) ------+++- ices yy ey Ti et 
Shop 828, f. 0. b. Chicago Te cscsencace CE 00 en poe 
5/4 ae dee gives deer 4° & Wider... ..0<- eeses $238.00 $10.50 
RAR C/G iis ctxdecactwssenee q , } = 
Wea tai cha casein 68.00 68.00 38.00 | V#I7® Fir, & To 20- Foor, IxcH— 12” 4”"&war. 
Above prices are for shipments of No. 3 and | No. 2 ....... $27.00 $29. 00 $30.00 = ae ewe 
better shop. For straight cars of specified grades, | No. 3 ........ 22.00 - - 0 sa 26.00 _...-. 
add $5. je Eee cosee $20.00 
[Special telegram to AMERICAN LUMBERMAN] Everett, Wash., March 22.—The price of logs 
Portland, Ore., March 25.—Present log quota- is steady and unchanged; quotations: 
tions are: Fir: No. 1, $28; No. 2, $21; No. 3, $15. 
Cedar: $15 to $20. Cedar: Rafts containing shingle logs only, $18 
Yellow fir: $27, $21 and $15. base; 25 cents added for each 1 percent of lumber 
Red fir: $19. logs. 
Spruce: $32, $25 and $15. Hemlock: No. 2, $20; No. 3, $14. 
Hemlock: $14 to $16. Spruce: No. 1, $28; No. 2, $21; No. 3, $15. 
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FIR, WESTERN HEMLOCK DOUGLAS FIR REDWOOD - 
AND CEDAR [Special telegram to AMERICAN LUMBERMAN] The following are the prevai redwood 


Centralia, Wash., March 22.—The following 
prices have been realized on fir, western hem- 
lock and cedar for the week ended today: 


DOUGLAS FIR— 


No. 2 No. 3 No. 2 No. 3 
Clr.&btr. Clr.&btr. Clr.&btr. Clr.&btr. 


Vertical Grain Flooring 


1x3”... .$55.50 $45.00 14% x3”. .$58.50 $47.50 
1x4”.... 51.00 45.00 1%x4”.. 55.50 47.50 
256" ..... S400 47.00 14%4x6”.. 57.50 47.50 
Slash Grain Flooring 
1x3”. bee 00 = 00 1%x3”..$48.50 $37.50 
1x4”.... 37.00 34.00 :1%4x4".. 45.50 37.50 
1x6”.... 10. 00 38.00 14%4x6”.. 47.50 37.50 
Vertical Grain Stepping 
See a We BO 18" vnsisvienbesacsaen $65.00 $55.00 
Dene Rae OO BE oivcaecncssieess 67.00 57.00 
Finish No. 2 Clear and Better, S2S or S4S 
eve hispiativadedened se veohoee $52.00 $46.00 
ers Sows Cp cscwwareaeg eens anne 53.00 47.00 
1x5, 8 RGR s<cvanswecaebes Soeoue 54.00 48.00 
BM 5s Sbincassstnwseeeslvaae eelsnoe 56.00 50.00 
1%, 1%x5, UR Ae i ae ee 57.00 51.00 
MEDEA DSEWEDEKN AER EEMORE 56.00 50.00 
a " Te. | nn cee 64.00 58.00 
Ceiling C&EV and C&EB and Partition 
prt: . $36.00 $31.00 %x6”...$39.50 $34.50 
x4”... 38.00 32.50 x6”... 41.50 36.00 
%x4"”... 36.50 31.50 %zx6”... 40.00 35.00 
xt”... 39:00 36.00 1x6”.... 42.50 39.50 
Drop Siding, Rustic 
56x6”...$35.00 $32.50 1x6”....$39.00 $36.50 
EXO” .c00 Bi,00 34.00 1x8”.... 46.00 43.00 
Fir Battens 
ft ees $0.60 + . Ss. cdnsewee $0.75 
A |X ¢ re S10) 1ST ONE. pisses cans .80 
Lath 
Fir, per thousand........ hskeesboaesenee ben eerer 
Common Boards and Shiplap 
No.1 No. 2 
com. com. 
RT EP et: | a are ee -- $19.00 $16.00 
DE beceeebiu~ses¥ sweeaewewseee os 2a0 14.00 
Ee Se Terre eee cooe LOD 13.50 
ERIS”  cnvscuneasonee ves - 18.50 15.50 
aero nrr: 19.00 16.00 
1% | ae ee ee ee . 20.50 17.50 
err ese 9.50 16.50 
RE ME ES) oasasuessade esos ese ove OlDe 17.50 
Common Planks and Small Timbers 
ORE sassaa eteanes eT Tin ug $19.00 
aa8 4 SN csaseesuwes Swiheaeuee 4 4 18.50 
Se pibeesnopeseene 19.00 
3x10, Ould @ 4519". vcscccse ieee ee 33, 00 20.00 
Common Dimension, S1S1E, 12’ 
No.1 No.2 No.1 No.2 
com. com com. com 
2x8, 2x4” ..$17.50 $14.50 2x14”..... $20.00 $17.00 
2x6, 2x8”.. 17.00 14.00 2x16"..... 21.00 18.00 
2x10”..... 18.00 15.00 2x18”..... 23.00 20.00 
2 | ee 18.50 15.50 2x20”..... 25.00 22.00 
Common Dimension, 2x4”, S1S1E 
oe oes x 50 sy 50 aR’ sshieee .“* Ho $16.50 
Dn sosevee 50 50 re i 17.50 
EO 65o5aub tS 50 is. ‘50 ee. 32. 80 19.50 
Common Timbers, Rough 32’ and Under 
No.1 Sel No.1 Sel 
com. com. com. com. 
6x 6”. oe 00 $25.00 18x18”....$26.00 $29.00 
10x10”... 3.00 26.00 20x20”.... 27.50 30.50 
SS = 33. 50 26.50 22x22”.... 29.50 32.50 
16x16”.... 24.00 27.00 24x24”.... 32.00 35.00 
Common Timbers 
34 to 40’..$24.00 $27.00 72to 80’.$49.00 $52.00 
42 to 50’.. 28.00 31.00 82to 90’. 59.00 62.0 
52 to 60’.. 34.00 37.00 92to100’. 71.00 74.00 
62 to 70’.. 40.00 43.00 
Tles, Rough 
a ee ee ee $20.00 
SE. ccnskesescss GOW ORIOs © <scasecansy - 11.25 
HEMLOCK— 
Boards S1S or Shiplap 
No.1 No.2 No.1 No.2 
com. com co com, 
1x2 & 3”..$19.00 $16.00 1% S 1% 
1x4” ..... 17.00 14.00 coc cGhls Pa $16.00 
ee 17.560 14.60 xe 9.5 16.50 
1x8 & 10". 18.50 165.50 = & i0” 20. 50 17.50 
1x12” .... 19.00 16.00 18.90 


x12” 21.0 
14x2 & 3° 21.00 18.00 
RED CEDAR— 


Common Boards and Shiplap 


— mils 8. 4 $11.50 1x10”.....$19.00 $14.00 
| O 12.00 1x12”..... 20.00 165.00 
1x8”...... 18.00 13.00 
Flume Stock 
(EEE $22.60 $17.00 1x10”.....$24.00 $19.00 
Pocccce MBO 616:00 1n08”..... 3600. 200 





Seattle, Wash., March 25.—The following 
prices paid for yard items, f.o.b. mill, were re- 
ported today: 

Pre- 
High Low vailing 
Prices Prices Prices 


Vertical Grain Flooring 


224" ING. SS ClOAP occcs-cces $51.00 $49.00 $50.00 
MG. Scenes sessseeuns 37.25 34.00 saeae 
Slash Grain Flooring 
1x4” No. 2 and better.... 30.00 27.00 
a i eee 24.00 23.00 
1x6” No. 2 and better.... 32.00 went 
NOS 8 ceuudeseed saeoe 27.00 
Stepping 
No. 2 clear and better.... 68.00 65.00 
Finish No. 2 and Better 
SROMEO sisncs secs since 59.00 56.00 
Casing and DAS ....c600% 67.0 astte 
pines 
5x4” No. 2 clr. & btr.. 29.50 26.00 
Sere ae 4.00 18.50 
1x4” No. 2 clr. & btr..... 30.50 29.00 
IO. © GIOOP ics cvcre 24.00 pees 
Drop Siding 
ix6” No. 2 cir. & btt....... 35.00 28.00 
INO. 3 GIOAT ésivcsicecs 27.00 25.50 
No. 1 Common Boards and Shiplap 
ee | el ee 19.50 18.50 
TaIC § JuawannawacGueseu es 20.00 dase 
Dimension, No. 1 Common S4S 
Oxd” > 22) BRATE” osviciccesd 18.50 15.50 
Plank and Small Timbers, No. 1 Common 
ixt”, 12 40° 16" BGG... «cscs 22.50 21.50 
exiz2z”, 12 to 16’ Sas. 26.60. 24.00 22.00 
Timbers, 32’ and Under, No. 1 Common 
BG. PES) a SGSGaNwee a Hees 23.00 


{Special telegram to AMERICAN LUMBERMAN ] 


Portland, Ore., March 25.—Fir prices today, 
mixed car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


CE NO. SCMRE nisin edie seasons eelauneaw ® 
No. __ ielaineeials ale oie eeiniae Seeseewas ou ee 
No. ae See Orie errr reer 33. 
1x3 and uxt No. 2 clear and better..... 51.50 
INO. BS CHOBE. ccsccices PO re 35.50 
Slash Grain Flooring 
ix4” No. 2 clear and better ...cccccsecccve BO0O0 
S50. B CIRO xs25 0000006000 ‘oneal (ieunes 23.00 
Ix6” No. 2 clear and better .<..cccovececs - 31.00 
NO; S GOED <accgececkesos Kee awe coe Bt.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better......... 70.00 
Finish 
ING: BS GIOAT ANA DOME ivcdioin sd dsckcesdewcsces 56.00 
Ceiling 
5gx4” No. 2 clear and better .....cccccccce 26.00 
| ee Sipierale oiereinte sis -e 19.50 
1x4” No. 2 clear and better ....... re 
DED. B GE oa5es ons seen acce See 23.00 
Drop Siding and Rustic 
1x6” No. 2 clear and better ........ pumas 30.00 
No. 8 clear ...... SGeeenasssandae eeenen 25.50 
Boards 
Bb, Bed DEGRA eRSaehow ss poenesuiviowe wen sex. re 
END CE Sosabh Sane eaeeseesb eos bserasaseeers $16.0 
Dimension—2x4-inch, S4s° 
0. 4, 2S ome Te vc cscec paces cussaeon éovee 2660 
Ds 2. vasvaCunessusemaasereees Ser ore. e- 18.00 
Timbers 
piptolaie taint ctesta lori ey 
exe” NE PRION sis cae sda es sdackiehedecsaes 22.00 
Miscellaneous Items 
California random ........ Gules win ba pecan 17.00 


en ee yee 3.50 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 25.—The following are 
prices for mixed cars prevailing here today: 
Finish, 1x12 .....-..ccceses occcccccccccccce$saeO0 
BNA IK10.... 2 0cccccceccessceses CRD 

_ errr ca 33.00 


XO. cececvesccccesesesessenes . 





1x4 
Bevel siding, 


SMU: css psw sa ensie rece ses 10045 
Factory stocks, tye 


VA, 


an Wi csi nensecvenounncce ee 

Common rough dimension...........++.+.. 25.00 
BOK WADE, GPO. 6.09:6.0 6.0.5 '000.000000000800 MD 
Air scoce Baee 


Ceoeesesesseesesseees 














prices f.o.b. Chicago (72-cent freight 


Bevel prarens YaeInch, S181E 
r—Cle Le: Nad “Bp” 
3’-7’ 32 20" 3’-7' 8'-20’ 3-99! 
4° storoesee nde $43.25 $30.25 $40.25 $29.9 
BY .ccceceeees 84.25 44.256 32.25 42.25 34.95 
CO” .ccccccccee 38.25 43.26 31.25 41.25 ; 


Random Shop, Rough or S2S, 5” and up, 8’.29’ 


owance): 


1” 14%” 1%” 2” 2 ” 3” ” 6”.¢" 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.09 
Finish—Rough, S28 or 84S 
— CGRP mn “san 
l-inch— 3-4 5-7’ 8-20" 3-4%’ 5-7’ 8-20’ 
rr y $32.50 $88.50 “1 i ; a ay 
ceceeee 52.60 62.50 94.50 47. 
ee B450 Hr 
59.50 89.50 


Pre 
3,to 6"... 52.50 57.50 ...., 
3” 69.50 89.60 


ae Soames a5:60 80.50 93.50 
82.50 93.60 


7 *ag6°° 87.50 87.50 98.50 82.50 
1% & 1%-inch— 


+ pT by 50 $69.50 $95.00 $54.50 $64.50 $90.50 
e - 59.50 69.50 a oH 54.50 64.50 96.56 





76.50 1 63.50 73.50 100,60 

71.50 101.50 66.50 66.50 96.50 

69.50 56.50 66.50 

Secieleea eae 81.50 101.50 78.50 78.50 98 

i 6680020 ee on 92.50 105.50 89.50 89.50 102.50 
TS”  octaoce OU 94.50 105.50 91.50 91.50 102.60 
M60 TR ic kcccs stzea BUEIUO sees “secce Oe 
2-inch— 


a oeeee ee $57.50 $67.50 $93.50 x4 $62.50 $88.50 


cocccee 67.60 67.50 9 2.50 62.50 94.50 

5" cocccee 64, r+ 74.50 101.50 61.50 71.50 98.50 
: cocce OBe 69.50 99 54.50 64.50 94.60 

to 6”... ta $0 67.60 ..... 54.50 64.5 

3” seseeee 79:50 79.60 99.50 76.50 76.50 96.60 
10” ......- 90.50 90.50 103.50 87.50 87.50 100.50 
12” ....... 92.50 92.60 103.50 89.50 89.50 100.50 
es Serer = Beer, 


sn ~~ 22’ and 24’, add $6 to 8’-20’; 26’-32’, add 


Bungalow Siding, S1S1E 


Clear——, “AN 
dks 87-20" 3°-7" 8°20" 


$58.25 $53.25 $656.25 

62. 57.25 60.25 

76.75 71.75 74.76 

coccece 78.75 73.75 76.75 

MRIS” coccccssvee THIS 80.75 75.75 = 77.16 


Wide Clear _— Rough or S2S, Random, 8’ -20’ 
1” 


3” 4” 6” 
”. $117.50 #134, 34 66 9122. 50 ety ” a. ” $134:50 
wd 22.50 129. 127.50 132.0 180360 


16 ° : 

18”... 127.50 137. 00 
142.00 
147.00 
152.00 
157.00 
162.00 
167.00 


to 
o 
: 
: 
= 
fe 
Ry 
an 
o 


164.50 
169.50 
171.00 174.60 


164.50 62. 50 


Clear and Tank, Rough or S28, 8 to 20’ 
Width— 6” 8” 10” 12° 6-17? 
Thickness— 
BY JcovescocceccecccccQhee She Site ct Ge 
a” Siscsiavervesasccee 156 210 TS 20 “oe 


Add, for 22-26’, $6; for 26-31’, $14. 


RED CEDAR SHINGLES 


Seattle, Wash., March 22.—Eastern prices f.0.b. 
mill are: 





* Per Square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


Extra stars, Seana 28 $2.85 
Exxtra.etare, 6/2. .ccccccccce o40 3.10 
RREIIR. GIGRTS. 2 cccccccceccs - 2.68 3.36 
Perfects, 5/2 ..ccccccce 3.13 3.90 
TN 5:00 0:05060000e800e6 Bee 4.00 
POPFECtIONS .occcccccceccee Ge 4.70 


First Grades, Rite-Grade Inspected Stock 





DWxtra stars, 6/2.....000000+$2036 $2.95 
TOXUPR StArO, G/8.ccccccccce Bae 3.20 
TESUPR CIGATS occccccceccces ane 3.60 
Perfects, 6/2 ... x 4.00 

EE ee aed 4.10 
Perfections sneecepacedeceen ee 4.80 


Second Grade, Standard Stock 


Common stars, $/3..+040 +6608 88 $1.10 
Common stars, 5/2.......- 1.08@1.21 1.3061 
Common clears ......--+-- 1.48@1.65 1.80@2. 


British Columbia Stock, Seattle Market 


IID onc i.kkseanbnerees $3.3003.0 
MAKER (UW. SB.) o0cccc cee SB81 4.0 
Burekas SRR A eos a4 130 

e ee, 

xX 6 16” Canad iin aa, <a 
xx 8/3 16” Naa oo coc. 1,61@1.68 icon 
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CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, March 24.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 
Best Fume Economies 
6. 4.85 $3.70 
5.45 4.10 
5.45 4.10 
Lath, 4-Foot, 3¢x1//-Inch 
MED. ceicctouwedes Tuee WG Bi vcccsccccete $7.90 





POPLAR 


Cincinnati, Ohio, March 24.—The following are 
average prices, Cincinnati base, on ‘“‘soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY— 

4/4 5/4&6/4 8/4 
reer er ce -$105@110 $110@115 $115@120 
Saps & selects... 70 80@ 85 85@ 90 
No. 1 com. ....... 583@ 58 658@ 63 63@ 68 
No. 2 com. A..... 34@ 36 40@ 45 40@ 45 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 

Sort TEXTURE— 
i evecnce +eeee+9115@120 $120@125 $125@130 
Saps & select..... 85@ 90 90@ 95 95@100 
No. 1 com........ 65@ 70 70@ 75 75@ 80 
No. 2 com. A..... 40@ 45 45@ 48 48@ 50 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, March 24.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 
Cae oeeee $60.00 $50.00 $30.00 $20.00 
BT an 6:0:0 6:6,0:6:6 cel ee 50.00 30.00 20.00 
Te sorttcnceccn SOU 48.00 25.00 19.00 


Louisville, Ky., March 25.—Bad weather has 
handicapped building operations, and resulted 
ina slow movement of poplar siding. Retailers, 
having placed normal stocks in their sheds, 
await demand for these before placing addi- 
tional business. Quotations are steady: 


FAS Select No. 1 com. No. 2 com. 
| ORR $62.00 $50.00 $32.00 $22.00 
ae 60.00 50.00 30.00 20.00 
Mr secacee GOLOO 47.00 24.00 18.00 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


North Tonawanda, N. Y., March 25.—Demand 
shows increasing proportions right along. While 
the weather has been favorable for building 
operations during the last week and some new 
building has developed during that period, re- 
tailers and contractors have not yet begun to 
Place orders for large assortments of stock. 
Heavy receipts by rail are reported at whole- 
sale yards that have found some items short 
and wish to be prepareu for the active spring 
buying expected to develop before lake ship- 
ments are received. 


Boston, Mass., March 25.—Northern pine dis- 
tributers look for a distinct increase in sales 
within another two or three weeks. Retail yards 
are already beginning to feel the effects of mild 
weather. Prices have shown no further change. 
Lower grades wanted for industrial purposes 
show more strength than medium grades. Choice 
grades required for certain specialty uses are 
arousing more interest. The trade in the medium 
grades has been restricted somewhat by close 
Competition with other species. Retail yards 
are carrying moderate stocks only and insistence 
on quick shipment is a feature of the light 
orders now being placed. 


Buffalo, N. Y., March 24.—Northern pine trade 
has improved with better weather, and indica- 
tions point to a resumption of building demand 
on a larger scale. No change in prices has 
taken Place for some weeks and particular firm- 
ness is shown in lower grades, in which a pretty 
fair trade is being done. 


New York, March 25.—Shipments are still de- 
layed by snow but the thawing process is going 
on rapidly and within another fortnight. there 
Will be plenty of.lumber. Supplies just now are 
less than demand merits and the market has a 
very healthy tone. Dealers are exerting every 


means of persuasion with mills to rush along 
lumber at the earliest time possible. Prices 
hold very firm. 


EASTERN SPRUCE 


Boston, Mass., March 25.—There has been some 
expansion in demand for spruce. Business with 
Boston yards is comparatively quiet at present. 
Prices show some soft spots. The three prin- 
cipal manufacturing organizations which sell 
direct to the retail trade are quoting $48 base 
on frames, but there continue to be chances to 
buy at $47 from other mills. Business in Pro- 
vincial random is quite fair and quotations are 
practically unchanged. New England random 
mills are quoting firm prices. Boards are quiet, 
but the supply of really dry stock is so limited 
that few sellers think it is advisable to grant 
any concessions. Quotations: Dimension, rail 
shipments, 8-inch and under, $47 to $48; 9-inch, 
$48 to $49; 10-inch, $49 to $50; 12-inch, $51 to 
$52. Provincial random, 2x3 to 2x7, $37 to $38; 
2x8, $43 to $44; 2x10, $45 to $46. New England 
random, 2x3 to 2x7, $39; 2x8, $44; 2x10, $45. 
Covering boards, 5-inch and up wide, 8-foot and 
up long, DiS, $37 to $38; matched, clipped, 10- 
to 16-foot, $40 to $42. 


New York, March 25.—Mills still report in- 
ability to move lumber freely on account of 
snow, and a shortage of cars in Canada also is 
proving a big drawback to lumber shipments. 
Prices hold very firm in the metropolitan area. 


HARDWOODS 


Chicago, March 26.—Demand for hardwoods is 
relatively slow, but distributers say this is a 
mere fluctuation such as can be expected at any 
time and that the outlook has in no wise been 
impaired. Sap gum has eased off slightly in 
recent weeks, and oak is not quite as strong, 
but all other hardwoods seem to hold firmly to 
their former levels. The scarcity of dry stock 
is such as to prevent any early weakening in 
the general market. 


Columbus, Ohio, March 24.—The hardwood 
trade continues firm, altho there has been a 
slight let-up in demand. This is attributed 
largely to the backwardness of the building sea- 
son. Factory demand is the best feature with 
concerns making boxes, furniture, musical in- 
struments and automobiles leading in the call. 
Railroad business is gradually increasing. Pro- 
duction and shipments are about on even terms, 
The higher grades are the scarcer. Oak quota- 
tions at the Ohio River: 


No. 1 No. 2 No. 3 

FAS com. com. com. 

Quartered ..$150 $90 $55 PC 
Pe ccacins 110 75 53 $20 


Baltimore, Md., March 24.—Hardwood move- 
ment continues to hold up quite well, while the 
range of prices is either firm or a little higher. 
Some items are in stronger position due to ex- 
tensive withdrawals. This is especially the case 
in sound wormy chestnut, with the result that 
mill holdings are decidedly lower. Oak and 
other stocks are in moderately good request. 
Export trade is increasing at a steady rate, 
with foreign buyers more disposed to meet prices 
of shippers. 


Houston, Tex., March 25.—Those concerns 
which are able to handle the business are ex- 
periencing a brisk trade, but others say their 
stocks are exhausted and business must wait 
on production. Some hardwood mills are run- 
ning, but some are shut down and will not op- 
erate again for a week or ten days. Demand 
is strong for oak, ash and sap gum. 


North Tonawanda, N. Y., March 25.—Sales are 
reported active but in most cases buyers are 
securing stock only as they need it, few manu- 
facturers being found with a surplus on hand. 
Supplies of beech, maple and birch are none too 
plentjful and dealers hold these woods at firm 
quotations. 


Kansas City, Mo., March 25.—Conditions in 
the hardwood market are fairly good. Dry stock 
-is harder to get, owing to bad weather in the 
South. Prices have taken on a little firmer tone. 
Demand for gum is steady and prices in that 
line are better than in others, both in factory 
stock and yard items. Oak finish is in light 
demand and oak flooring has been sagging as a 
result of selling pressure. Demand for maple 
flooring is good. 


Boston, Mass., March 25.—Hardwood buyers 
are in the market for more lumber and they 
appear able and willing to pay the firm prices 
quoted: The rather wide range of quotations 








Be Sure I[t Is 
The Genuihe 


SIMONDS 


Inserted Tooth 


SAW 


Since 1885 the SIMONDS IN- 
SERTED TOOTH SAW has been 
in popular demand. Its quality 
has been proved. The Genuine 
Simonds Inserted Tooth has been 
imitated but never equalled. 





Simonds Points are machine made and 
the ‘‘V’’ is machine milled. The whole 
plate is back of the point, and the points 
are held firmly in the plate. The teeth may 
be worn down full length without side-filing. 
There is perfect clearance and large throat - 
room. Backed by Simonds plates and ten- 
sion, the genuine Simonds Tooth gives 
greater satisfaction. Their record of nearly 
40 years of continuous success is in itself a 
wonderful recommendation. 


Write for catalog and prices. 


SIMONDS 


Saw and Steel Co. 


** The Saw Makers ’’ 
FITCHBURG, MASS. 


Chicago, Ill. Portland, Ore. 
Detroit, Mich. San Francisco, Cal. 
a = i Seattle, Wash. 

ptr weet : Montreal, Que. 


Memphis, Tenn. Vancouver, B. C. 
London, England St. John, N. B. 
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To Stock Craig Mountain Lumber : 


Lumber dealers are findingto light weight, soft - textured 


It Pays 


their profit that Craig Mountain wood is manufactured into the 
Quality Western White Pine is highest quality lumber. 


a ready seller and always gives 
complete satisfaction. 


Yard buyers will be espec- 
ially interested in our Finish, 


There are good reasons for Mouldings, Bevel Siding, etc. 


this. Our virgin timber grows 
in excellent soil at the ideal 


We also continue to manu- 


elevation of 4,000 to 5,000 feet. facture the well known Craig 


Mountain Shop and Factory 


In our up-to-date mills this Lumber. 





Craig Mountain Lumber Co. 


Write for Prices. 


WINCHESTER, IDAHO 


E. H. VAN OSTRAND, Pres. 
W. C. GEDDES, Vice Pres. and Gen. Mgr. 

















Order “ KILMOTH” 
Closet Lining in L.C.L. 
or carlots mixed with 
our 


“QUALITY” 
OAK FLOORING 


DeSoto Hardwood Flooring 


Sledge Ave. and Southern Ry. 


Make Homes Vermin-Proof 


Every clothes closet, in old and new homes, should be made 
vermin-proof by the use of 


“KILMOTH” Closet Lining 
Here is a profitable side-line for your business. Go after the orders today 
and we’ll keep you supplied with stock. 
Manufactured from Tennessee Red Cedar in 34x 2, 24 and 3% inch widths. 


MANUFACTURERS AND WHOLESALERS 


Company 


‘MEMPHIS, TENN. 














on some items is frequently accounted for by 
the corresponding variation in the quality of 
the stock and the proportion of desirable sizes 
Advices from the mills in all the principal pro. 
ducing districts emphasize the scarcity of dry 
stock and the certainty of a firm market fo; 
some time to come. Quotations, FAS, inch: 
Ash, white, $115 to $125. Basswood, $95 to $106. 
Beech, $80 to $85. Birch, red, $140 to $150; Sap, 
$120 to $130. Maple, $105 to $115. Oak, white 
plain, $110 to $120; quartered, $150 to $165. Poplar, 
$125 to $130. Flooring, {gx2% clear: Beech, $3 
to $95; birch, $90 to $98; maple, $105 to $108.59: 
oak, white, plain, $111 to $114.50; selects, $94 
to $96.50; No. 1 common, $68 to $76.50; No, 1 
maple, $92 to $94. 


New Orleans, La., March 24.—Reports indicate 
that the domestic market was a shade. quieter 
for the week. Call for sap gum has eased off 
temporarily and prices are said to be off a bit. 
For the moment there appears to be better cal} 
for thick oak than for the flooring items. Agh 
continues strong. Box stuff finds ready sale, 
Prices on the whole are fairly firm. Bad 
weather still hampers production and mill stocks 
rule broken. 





St. Louis, Mo., March 25.—Reductions of $1 
to $2 on several items of gum, and reductions 
of $3 on 4/4 FAS quartered red oak and all items 
of FAS plain red oak represent virtually the only 
price changes in southern hardwoods that have 
been made in the St. Louis market during the 
last thirty days. These reductions are the re- 
sult of accumulations of stock in some grades, 
There has been a little more business than last 
week. The market as a whole is inactive. Re- 
tailers are waiting for spring business, while 
wet weather in the South has not made it neces- 
sary for mills to make any concessions. 


Buffalo, N. Y., March 24.—Hardwood trade re- 
mains in fair volume, tho not a great amount 
of buying is being done for future needs of the 
industrial plants. Prices as a rule ‘hold firm, 
with white ash and maple among the strongest 
woods. Some declines have taken place lately 
in sap gum and common poplar. 


Omaha, Neb., March 24.—A good demand is 
reported for all hardwoods. Large orders are 
being placed with the mills. Some trouble is 
experienced in obtaining shipments from the 
South where excessive thawing and backwater 
prevent orderly milling. 


Cincinnati, Ohio, March 25.—Hardwood busi- 
ness has been quiet, with some easing off in 
prices, especially in the gums and in elm. But 
on the whole the price position is a steady one. 
Dealers are optimistic about the future. With 
good weather demand for building lumber should 
pick up. 


New York, March 25.—There has been little 
change in the, hardwood situation for the last 
two weeks. Demand is disappointing and the 
resistance to selling that cropped up about ten 
days ago is growing more pronounced. Chest- 
nut is scarce. Ash is in fair demand, but stocks 
are unsatisfactory. Oak and maple flooring are 
in heavy call. Poplar is enjoying a good run. 


HEMLOCK 


North Tonawanda, N. Y., March 25.—Much of 
the stock sold for delivery in February remains 
to be worked up because of the unfavorable 
weather for the movement or consumption of 
stock last month. Little buying has developed 
recently but dealers consider prospects bright 
for an active revival within a few weeks. Plans: 
for building are being prepared on an unusually 
heavy scale. 





Boston, Mass., March 25.—Demand for hem- 
lock from retail yards has been picking up # 
little the last few days. Only moderate offer- 
ings are coming on to the market and prices 
are steady to strong. Recent arrivals of western 
hemlock have been comparatively light, and 
this fact adds to the strength of eastern ané 
northern stock. Clipped hemlock boards, north- 
ern lengths, bring $39 to $40. Eastern clipped 
boards, 10- to 16-foot, are steady at $40. For 
random lengths $37 to $38 is quoted this week. 
Plank are in fair request. Dimension is moving’ 
rather slowly, but scantling offered a shade 
under eastern spruce or Douglas fir is getting 
quite a little attention. 


Buffalo, N. Y. March 24.—The outlook for 
hemlock has improved a little, because of the 
more moderate weather, and the inquiry has 
increased to some extent. No change in prices 
has taken place, and much advance at this time 
is not expected, as a good deal of competitiom 
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prevails. Mill stocks are not heavy and a slight 
rise in prices this spring is looked for. 


New York, March 25.—Deliveries for the port 
of New York have been under estimates for the 
spring thus far. What lumber there is on the 
market is in splendid call and with big cargoes 
expected in the near future dealers are optimistic 
and unusually confident. Prices have remained 
stationary for the month. 


NORTH CAROLINA PINE 


Boston, Mass., March 25.—North Carolina pine 
distributers who are going after business ag- 
gressively are securing a fair volume of orders, 
particularly from factory customers. Yard trade 
is beginning to pick up. The price situation is 
practically unchanged. There is a fairly wide 
range of quotations on rough edge, but for 
reaHy desirable band sawed stock, 4/4 under 
12-inch, $62 to $63 is the usual price. Low range 
of quotations on shortleaf flooring, 1x4: A rift, 
$90; B rift, $88; C rift, $70; &better flat, $55. 
Partition, B&better, }4-inch, $58.25. 


Baltimore, Md., March 24.—The North Caro- 
lina pine trade has experienced no important 
changes during the last week, but it has been 
able to maintain gains made and perhaps to 
enlarge them to some extent, with the range 
of prices well supported and with the milis 
still disposed to mark up their figures. Indica- 
tions for the continuance of a good demand, 
with perhaps an expansion in requirements, are 
regarded as promising. 


Buffalo, N. Y., March 24.—More strength has 
developed in some items of North Carolina pine 
during the last week, an advance of 50 cents to 
$1.50 having taken place in roofers and dimen- 
sion. Six-inch roofers are quoted here at $33 
and transit cars are less numerous than for sev- 
eral weeks past. Shortleaf 2x4 dimension is 
quoted at $35 for 10- to 16-foot lengths, with 
2x6 $33. Demand shows improvement, but quite 
a few dealers still hold off. 





New York, March 25.—Several telegrams ex- 
hibited by large dealers today show that mill 
conditions have improved in the last week or 
ten days, but manufacturers generally are still 
oversold and the dealer with a good assortment 
of lumber is a fortunate one. Prices hold firm 
with advances in prospect. 


FIR, SPRUCE, CEDAR 


Chicago, March 26.—Demand for Douglas fir 
is restricted, both on account of unfavorable 
weather conditions and uncertainty regarding 
prices, which have weakened further during the 
week, Wholesalers, however, report that it is 
harder to place business on the Coast than it 
has been for some weeks, due to the fact that 
manufacturers find the present price level too 
low and often refuse to accept orders based on 
it. In view of the curtailment of production, 
local distributers believe that the market has 
reached the bottom, and that prices will move 
upward quickly as soon as it becomes ‘“‘fair and 
warmer.”’ 


Kansas City, Mo., March 25.—Demand for 
Douglas fir still is moving within narrow limits 
and prices are soft. The northern and western 
parts of this trade territory are the best takers 
of west Coast lumber and the weather in these 
sections has been so bad that retailers are not 
willing to take on stock until there is a chance 
to begin moving some orders on hand. Present 
business is confined to orders to fill immediate 
requirements. 


Boston, Mass., March 25.—Demand for Douglas 
fir, western spruce and cedar is not so active 
as a short time ago. The milder weather of the 
last few days has stimulated trade for retail 
yards, and wholesalers are already beginning to 
feel the improvement. Prices are practically un- 
changed. Arrivals have been light. For 2-inch 
dressed fir, ship’s tackle, Boston, $37 is quoted, 
and $1 more for the rough. For 3-inch and 
Square fir the usual prices are $39, dressed, and 
$40, rough. 


Buffalo, N. Y., March 24.—The market for fir 
shows little change and prices remain unsettled. 
Some grades are weak, but it is difficult to get 
all the mixed car stock wanted. Production is 
Said to have been heavy of late, with a disap- 
pointing export demand, altho a good volume of 
business could be done in the East if there was 
4 larger supply of vessels to carry the lumber. 


New York, March 25.—Some dealers report a 
Splendid demand and others say the spring sea- 
Son thus far has failed to meet expectations. 

















Would You Care to Save $1200 


at the expense of building up good will and 
expediting deliveries? 


The answer is to keep your delivery equipment 
in motion. 


By the purchase of a Fruehauf-Ford combination 
and extra trailer your deliveries can be doubled 





right at a time when builders are clamouring 
Other Models for for lumber. Thus good will enters through service 
Log Hauling. rendered. 











Let us submit facts about savings the Fruehauf 
will make in your yard. 


Fruehaut Trailer Cou, hacen 
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White K.D 


Why don’t you order a car 
or two of assorted stock sizes 
and tell the early spring build- 
ers in your community that 
you are prepared to give them 
service on frames, and that 
the frames you handle are 


ELWOOD TATE, 
321 Park Ave., Rutherford, N. J. 











Bring in Trade Thru 
WHITE FRAMES 


Truly these are days of specialization and shrewd 
merchants in all lines are building up trade by 
featuring ‘‘leaders.”” Hundreds of retail lumbérmen 
in all parts of the country have found it profitable 
to feature 


* Pine 


Ask for quotations. 






Lumber Co. Dove 
BRANCH SALES OFFICES AND REPRESENTATIVES : 


OTTO KLENKE, 1617 Ames St., Saginaw, Mich. 








White 


Frames 


made to sustain a reputation? 
Builders these days like to 
know they are getting real 
values and you can bank on 
the quality and merit of White 
Pine frames made from kiln 
dried lumber. 





— L 
Se we > 
R,IDAHO 
HERBERT KING, 
P. O. Box 111, Maxwell Sta., Detroit 
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Prices hold firm, No. 1 common selling about 
$36, ship side. Arrivals are estimated at 8,000,- 
000 to 10,000,000 feet a week, which is slightly 
under the average last year. 


San Francisco, Calif., March 22.—The fir 
market in California is good as far as demand 
is concerned, but prices have declined to a low 
point on many items. With building active in 
San Francisco and Oakland, some good sales are 
being made here. Water shipments are equal to 
the demand, but there is no speculative buying. 
Building permits in southern California during 
the first two months of the year showed an in- 
crease over the same period of 1923, but heavy 
arrivals of lumber by water from the Northwest 
have caused prices to decline. Sales of random 
fir as low as $20 flat, have been reported at San 
Pedro. Even flooring has been sold at prices 
considerably lower than prevailed here. 


Omaha, Neb., March 24.—The Douglas fir mar- 
ket. holds its own with a perceptible strengthen- 
ing. of prices. Extensive orders for. straight 
shipments are not being placed, present demand 
seeming to be for mixed cars. 


ail ITA 








CYPRESS 


Chicago, March 26.—No change in the cypress 
market is reported. Retailers continue to buy 
cautiously, and are not likely to increase their 
takings before weather conditions improve 
enough to enable building operations to get un- 
der way. Industrial consumers remain fairly 
active on the market, but these also are buying 
cautiously and only what they immediately re- 
quire. Prices have shown no notable change. 


Kansas City, Mo., March 25.—Prices on Nos. 
1 and 2 common are stronger and there is an 
advancing tendency on common items. Volume 
of orders placed here has increased a little, 
with a better demand from country yards. Sales- 
men who have been visiting country yards 
say stocks are very low, but most retailers 
do not want to commit themselves until weather 
improves. 


Boston, Mass., March 25.—Until very recently, 
the weather has been unfavorable for retail 
trade and yard items in cypress have been mov- 
ing slowly. Industrial trade has been very fair 
and. some distributers speak this week of a little 
expansion in demand. Prices for most items on 


————__ 


the list are steady, but concessions from regular 
quotations are being given by some sellers on 
2-inch stock. Quotations: FAS, 4/4, $98 t» 
$105; 5/4 and 6/4, $103 to $110; 8/4, $108 t» 
$121; 12/4, $130 to $136. Selects, 4/4, $83 to $93. 
5/4 and 6/4, $88 to $98; 8/4, $95 to $101. Shop, 
4/4, $53 to $63; 5/4 and 6/4, $65 to $71; 8/4 
$75 to $35. 


Baltimore, Md., March 24.—Cypress remains 
perhaps the strongest item on the list of woods 
in general use, manufacturers being able to 
control the situation quite well because of con- 
ditions that obtain in the trade. Stocks in the 
yards here are very small, and the inquiry from 
users is sufficiently active to prevent additiong 
to assortments which might tend to exert pres- 
sure upon values. 


New Orleans, La., March 24.—Despite an en- 
couraging run of orders last Monday, cypress 
call was rated a little quiet for the week. Prices 
stood unchanged and well held, production ruled 
normal, and mill-end comment on market and 
outlook cheerful and confident. Efforts to build 
up mill assortments continue. 


St. Louis, Mo., March 25.—No price changes 
have been made in red or yellow cypress. De- 
mand for the former continues generally strong. 
The yellow cypress market remains inactive on 
the whole, tho there have been a few more 
inquiries during the week. Some interest in 
No. 2 common by glass concerns has beer 
noticed. 


Buffalo, N. Y., March 24.—Cypress trade is 
fair, but has not begun to show much spring 
activity. Wholesalers say some improvement is 
shown over a few weeks ago. Country yards 
have hardly recovered from wintry weather. 
Prices are steady. 


Omaha, Neb., March 24.—A renewed firmness 
has been noticed in the cypress market, occa- 
sioned by an increase in rural trade. Orders 
booked are not large but they are being placed 
with more frequency. 


Cincinnati, Ohio, March 25.—The cypress sit- 
uation is little changed. Business has not yet 
opened up to any large extent, but dealers ex- 
pect to get their share when trade does expand. 
Building prospects are excellent but have been 
held back by the late spring. Country yards 
have bought very little as yet. Prices have beer 
steady. 

New York, March 25.—Railroad conditions are 
in such excellent shape that dealers who last 
year and the year before went to water ship- 
ments say they will stick to the overland route 
in 1924. Prices of cypress hold firm, but de- 
mand has not rallied with the advent of spring 
as well as ‘had been expected. 


WESTERN PINES 


Chicago, March 26.—The market for western 
pines has shown no notable change. Industrial 
consumers are buying cautiously, but the sum 
total of their takings nevertheless makes a fair 
showing. There is some retail demand, an4 
much business from this source is expected 
after the weather has cleared up. Prices are 
about the same as last week. 


Kansas City, Mo., March 25.—With a consider- 
able volume of orders placed and their stocks 
not moving rapidly enough, industrial consumers 
of western pines have been slowing down On 
buying, most orders now being for fill-in items. 
Yard stock demand also is slower. 


Boston, Mass., March 25.—Distributers of 
western pines report fair business the last week. 
Call for yard items is still rather slow, but the 
request for factory lumber is about all that it is 
reasonable to expect at this season. Prices at 
eastern wholesale yards are unchanged, but 
within the last few days there has been a break 
of $2 on Nos. 2 and 3 common Idaho white pine. 
Wholesale quotations on Idaho white pine, f.0.b. 
Boston: 


1x4 1x6 1x8 1x10 
No. 1com...... $69.50 $70.50 $69.50 $72.50 
No. 2 com...... 57.50 58.50 56.00 56.00 
No. 3 com...... 39.50 43.00 44,50 44.50 





Buffalo, N. Y., March 24.—Business in the Cali- 
fornia pines is spotted and shows improvement 
in some sections where the weather has become 
more favorable to building. Sales on the sea- 
board show more activity than those in this 
section. Wholesalers find it difficult to set 
mixed cars filled at any one mill, but are able 
in many cases to fill in the needed lumber from 
yard stocks. q 
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Omaha, Neb., March 24.—A dullness in the 
western pines market is reported by dealers: 
Prices remain the same, altho there is little in- 
clination on the part of dealers to buy. 

New York, March 25.—Idaho white pine is one 
of the leaders on the market. There is not too 
much lumber available and there is no danger of 
an abundance at any time during the year, deal- 
ers say. Prices hold firm and in some sizes 
orders are difficult to fill. 


San Francisco, Calif., March 22.—There are 
inquiries for California white and sugar pine and 
altho several mills have made winter runs, stocks 
have diminished. Good shipments have been 
made with fine weather in the mountains during 
the winter. No. 1 shop and No. 3 clear are in 
demand in California white pine and some No. 
2 shop is moving. Prices are being well main- 
tained on No. 1 shop and most mills hold firm 
on No. 2 shop. 


REDWOOD 


Boston, Mass., March 25.—Demand for red- 
wood is gradually expanding toward normal 
spring proportions. Factory trade already shows 
seasonable proportions. Wholesalers report mill 
stocks low and broken and consequent difficulty 
in securing quick shipment of some items. For 
the most part prices are steady to firm, but 
concessions are occasionally given on certain 
items subject to strong selling pressure by east- 
ern wholesale yards. 

Kansas City, Mo., March 25.—There is a lot 
of room for improvement in the redwood market 
here, with not much encouragement in sight. 
The volume of orders from industrial consumers 
is disappointing and retailers, tho stocks are 
low, appear to be in no hurry to submit their 
requirements. 


San Francisco, Calif., March 22.—The redwood 
market is in comparatively good condition, with 
a fair California demand, altho the prolonged 
dry season affected business at some country 
yards. There are indications of a normal spring 
demand in the East. Mill production is averag- 
ing up well. Prices are being well maintained. 
A good supply of siding will be needed to take 
care of proposed building. There is a moderate 
supply of clears; large shipments were made to 
Australia during the last year. 


SOUTHERN PINE 


Chicago, March 26.—Southern pine trade in 
this territory has been only fair, weather con- 
ditions having been unfavorable to outdoor work 
and retailers as a rule showing no disposition 
to buy. Some of them say their sheds are filled 
with lumber, much of it sold for delivery when 
the weather clears up sufficiently for construc- 
tion jobs to start, and that they can not find 
place for new shipments. Others look for a 
price decline and refuse to buy on that account. 
A few are buying right along, but the volume 
is not great. 


Boston, Mass., March 25.—The New England 
market for southern pine has recovered some- 
what from the setback caused by the recent 
blizzard. The tone of advices from the southern 
Pine flooring mills continues confident. Some 
distributers here describe the market as firm and 
none speak of it as less than steady. Partition 
also is moving rather slowly just now, but 
prices show no change. Roofers have shown a 
little spurt and prices are inclined to fluctuate 
somewhat. The full range on 6-inch air dried 
roofers from Georgia is believed to be $32.50 to 
$33.50. High range of quotations on longleaf 
flooring, 1x4: A rift, $102; B rift, $97; C rift, 
$87.50; B&better flat, $65. Partition, B&better, 
tt-inch, $62. P 


New Orleans, La., March 24.—Mill reports in- 
dicate very little change in volume of bookings, 
cut and shipments for the week. Production ap- 
Parently declined by a hairline, with orders and 
shipments showing a slight gain. Another flurry 
of winter weather in consuming territory is gen- 
erally assigned as the cause of the failure of 
demand to increase. While the local report in- 
dicates quotations fairly well held by the larger 
concerns, there are rumors of concessions on 
some items by smaller outfits seeking to stimu- 
late sales. Mill stocks continue broken. 


Kansas City, Mo., March 25.—The southern 
Pine market shows some improvement after 
Several dull weeks. For one thing, the smaller 
mills, which were putting out low priced transits 
are reported about sold out and competition 
from the west Coast pine mills is not so keen. 
This has resulted in putting the southern pine 
market on a more settled basis. Weather condi- 





r 





626 Henry Building, Seattle 





‘eeaeiaere 





TIMBER PROPERTIES BOUGHT AND SOLD 





Timber Land Factors 


To the timberman seeking new timber re 
serves, our 44 years’ experience as owners, 
buyers, sellers and appraisers of standing tim- 
ber, is of particular significance. 


We shall gladly discuss the great possibilities 
on the Pacific Coast and submit specific prop- 
erties to responsible operators or investors. 


Established 1880 


James D. LA C E Yo Co. 


Timber Land Factors 
332 So. Michigan Ave., Chicago 


ESTIMATES—APPRAISALS—FINANCING 





350 Madison Ave., New York 
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Ross Carriers Save $93 Daily 





The Putnam Lumber 
Co., Jacksonville, Fla., 
operate four electric Ross 
Carriers at their Ortega, 
Fla. mill. -Mr. M. L. 
Fleishel, vice president, 
says these machines have 
displaced 24 mules, 24 
drives and 200 lumber 
buggies. The maintenance 
cost of this latter equip- 


24 Mules, 





ROSS 
Carriers 
Do the work of 


24 Drivers, 
200 Lumber 
Buggies and 
work day and night. 


pany’s own electric plant. 
The entire output of tim- 
bers and lumber is virtu- 
ally handled by three Ross 
Carriers because one of 
them is kept under charg- 
ing at all times. They wor 
day and night. Let our en- 
gineers study your opera- 
tions and tell you how eco- 
nomically Ross Carriers 








ment would be about $93 
daily,while the four carriers have no fuel 
cost as they are charged from the com- 


will handle the output of 
your plant. We make both electric and 
gasoline operated carriers. 


Write for list of other lumbermen who are using Ross Carriers. 


The Ross Carrier Co. 


Office and Plant 


Benton Harbor, : : Michigan 


MURRY JACOBS COMPANY 
69 Columbia Street, - - - - Seattle 
249 Monadnock Building, - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 
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SPOK 


Miss 
Spokane 
Invites 
Lumbermen 


to visit THE HUB of 
the largest Idaho and 
Western White Pine 
producing district in 
the world. 


Served by five trans- 
continental railroads. 


For Inland Empire 
Stocks, write 





NE 





the PINE 
CENTER 





Frank D. Moon Co. 


Lumber 
639 Peyton Bldg. 





Wendorf & Rogers 
East 3801 Sprague Ave. 











Bock & Wooster Lhr. Co. 
1128 Old Nat’! Bk. Bldg. 





Bert R. West Lumber Co. 
720 Old Nat’l Bk. Bldg. 











Hagenbuch Lumber Co. 
723 Old Nat’l Bk. Bldg. 











Duffy-Hamacher Lbr. Co. 
810 Old Nat’l Bk. Bldg. 
































‘tions continue to operate against any great im- 

provement in demand as well as to put a handi- 
cap on manufacturing operations. Buying is 
scattered and orders are small. 

Houston, Tex., March 25.—Clearing up of the 
weather this week is expected to bring a heavy 
demand for southern pine. Production has kept 
up fairly well in spite of long continued rains. 
Order files are heavy, prices are strong, and the 
outlook is exceedingly bright, in the opinion of 
Houston sales managers. 


St. Louis, Mo., March 25.—Generally bad 
weather in the consuming territory, especially 
in the North, is reported to have been a con- 
siderable detriment to trade in southern pine. 
At the same time, continued wet weather in the 
producing sections has kept prices firm. A very 
satisfactory volume of inquiries and orders for 
mill shipment indicates that business will be 
good as soon as the weather permits work in the 
consuming territory. While prices as a whole 
have not been any higher, there have been 
. slight advances during the week on 1x6 No. 2 
common S2S&CM, 1x8 and 1x10 No. 2 common 


shiplap and 1x4 No. 2 common KD flooring. 
There have been some inquiries for small tim- 
bers, other than 3x10 and 38x12. 


Buffalo, N. Y., March 24.—Southern pine prices 
are slightly stronger than for several weeks past 
and trade has picked up a little with the im- 
provement of the weather. More building work 
is being started, particularly in the cities. Re- 
tailers are not buying much ahead, waiting in 
many cases to clear out considerable lumber 
already on hand. 


Omaha, Neb., March 24.—Demand for south- 
ern pine continues rather slow, but prices hold 
their own. Farmers are now doing repair work 
and a slight increase has been noticed in the 
trade. Shipments are slow and uncertain. 


Cincinnati, Ohio, March 25.—The southern pine 
market has been running along on an even keel 
for the last two or three weeks. There has not 
been much actual business and prices have been 
rather soft. But in the last few days there has 
been a better undercurrent and dealers look for- 
ward to considerable improvement in business 


as soon as the weather opens up. Building 
projects are greater than a year ago. 

New York, March 25.—Railroad demand is 
easing off after a very active month, but other 
sizes are in good call and the market today is 
considered much improved over a month ago, 
altho prices have not gone up in the least. Ship- 
ments are coming in unusually well and no trans- 
portation difficulties are being recorded. 


SHINGLES AND LATH 


Columbus, Ohio, March 24.—There is a de- 
cidedly stronger tone to the shingle market and 
a fair business is being booked. Owing to the 
lateness of the building season retail stocks are 
pretty fair, altho orders from rural dealers are 
not uncommon. City dealers are also buying 
for the spring rush. Red cedar extra clears 
sell around $5.10 and extra stars at $4.20, de- 
livered. Demand for British Columbia XXXXxX 
is better and they sell at $5.75. Lath trade is 
steady and prices unchanged. 

Houston, Tex., March 25.—The shingle and 
lath business is looking better after some weeks 
of practically no sales. Prices haev stiffened as 
the result of more inquiries, and it is expected 
that the situation will show marked improve- 
ment within a short time. 


Kansas City, Mo., March 25.—Expected changes 
last week in the shingle market failed to ma- 
terialize and conditions here are unchanged, 
with prices depending largely on ‘where the 
orders are placed. Transit cars are a little 
scarcer, but demand so far has been met. Sid- 
ing is in slow demand and buyers show a pref- 
erence for mixed cars. Demand for lath also 
is slow, but a heavier demand is looked for this 
week, 


Boston, Mass., March 25.—Cedar shingle prices 
are being well maintained notwithstanding the 
rather slack demand. While fancy makes of 
white cedar extras are quoted up to $6, there 
are good serviceable brands on offer down to 
$5.50. The corresponding range on white cedar 
clears is $4.90 to $5.50. Advances on red cedar 
shingles are being predicted. For the present, 
there are chances to pick up the best British 
Columbia makes, XXXXX, at $5.81 or there- 
about. The lath market has continued to slip, 
and quotations have shrunk another 25 cents 
on spruce lath. For the present, 14-inch lath 
will not bring more than $8 or 154-inch more than 
$9. Western stock is offered at $7.25 in 144-inch 
and $7.75 for 15-inch, ship’s tackle, Boston. 
There are some No. 2 lath from Pacific coast mills 
on offer here at $6.50. Furring is in quiet demand 
but offerings are limited and $39 to $40 is paid 
for 1x2. Spruce clapboards also are in limited 
supply and the market is steady at $120 for 
extras and $115 for clears. 


New Orleans, La., March 24.—Another feature- 
less week is reported, with no indicated change 
in either price or demand so far as the cypress 
product is concerned. Mill stocks are none too 
abundant and mixed-car orders have preference, 
for that reason. 


Buffalo, N. Y., March 24.—The shingle market 
has been showing a declining tendency during 
the last week. Extra clears are quoted at $4.91 
and stars at $4.21, while British Columbia 
XXXXX are $5.61. Retailers are somewhat dis- 
turbed by the lower trend of quotations and 
will not place many orders, altho they are not 
as a rule carrying much stock. 


Omaha, Neb., March 24.—A slight increase is 
noted in shingle demand, due to renewed build- 
ing activity. Country dealers are leading in the 
call. Prices remain firm. The lath trade holds 
steady. 


New York, March 25.—This spring started out 
with supplies of red cedar shingles far below @ 
year ago. Prices on west Coast shingles range 
from $6.25 to $6.75 for 18-inch, and $7 is ex- 
pected to be the rate before another week 
passes. Eastern spruce lath are actually scarce, 
with shipments from Canada delayed and no 
over-supply at the mills. 


MAHOGANY 


Boston, Mass., March 25.—Demand for ma- 
hogany continues to hold up very well and 
there are signs of further expansion this spring. 
Nearly all classes of consumers are coming into 


.the market freely for their normal requirements 


and the strong demand is making it difficult for 
distributers to build up their stocks into well 
balanced assortments. Prices are firmly held. 
Quotations on solid mahogany, f.o.b. Boston, 
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log run for figure, air dried: 
4/4 5/4,6/4&8/4 10/4&12/4 


BS cc vincicg se $220 $225 $230 

No. 1 com.... 170@175 175@180 185@200 
No. 2 com.... 115 125 135 

No. 3 com.... broken lots only, $55 


BOXBOARDS 


Boston, Mass., March 25.—The New England 
market for packing lumber has been fairly active 
since the first of the year. Most industrial 
plants here are busy and they are buying boxing 
and crating stock freely as their needs develop. 
Reports indicate that the last winter’s crop of 
native boxboard logs will run fully one-third 
under the normal cut. Good pine boxboards, 
inch, are quoted at $40 and thereabout, and 
stock that can be offered as merchantable is 
priced at $34 to $37. Mixed lots of inch box- 
poards are offered at $25 to $30. 


Steam Feed Increases Mill Capacity 


Small or medium sized mills with limited boiler 
power have found cutting capacity largely in- 
creased, and consumption of steam lessened, thru 
the use as a carriage drive of the “Spee-D-Twin” 
steam feed engine, manufactured by the Soulé 
Steam Feed Works, of Meridian, Miss. For in- 
stance, the Thomas Lumber Co., of Jackson, Ala., 
has increased its cutting capacity 35 percent; the 
W. D. McRae Lumber Co., of Halsell, Ala., (user 
of fifteen ‘“‘Spee-D-Twins’’) increased the capacity 
of its mills 15 to 25 percent; and EB. W. Pridmore, 
of Ethelsville, Ala., has been able to increase his 
output 5,000 feet daily over the old friction feed. 
Results like these are obtained by the consumption 
of less power than is necessary with other types 
of carriage drive; F. Rempe & Son, of Martins- 
ville, Miss., say they are using only half the steam 
and cutting 4,000 to 6,000 more feet daily. There 
are over 490 of these ‘‘Spee-D-Twin” engines in use 
in mills cutting 10,000 to 20,000 feet daily, and 
they are invariably giving satisfaction. 

The ‘‘Spee-D-Twin”’ is a reversible engine, easily 
and quickly started, stopped, reversed and speed 
may be varied at will. It is what the manufac- 
turer—the Soulé Steam Feed Works—considers an 
essential machine for getting the most lumber out 
of a small mill. Under 100 pounds steam pressure 
and at 300 revolutions a minute, it develops about 
16 horsepower.’ When in use as a feed it consumes 
1 to 4-horsepower steam. The dimensions overall 
—floor space—are 44 inches long and 28 inches 
wide. For a foundation two timbers, 8 inches 
wide are used. The feed can be set in any available 
place ; inside or outside the husk, across the track, 
under the mill, or at one end of the track—and the 
sawyer’s upright lever brought to his position. 
The twin is compact, sturdy, speedy and powerful. 
It weighs about 630 pounds. By careful design 
and selection of proper materials for each part 
there has been produced a light engine that is 
strong and stands up to hard service. When using 
the “Spee-D” there is no loss of time due to break- 
downs, no belts to repair, no frictions to fill, no 
belts to slip. Considering the expense it will save, 
and the additional lumber that can be cut by using 
this feed, it will soon pay for itself. The expe- 
rience of users of the “Spee-D-Twin”, and detailed 
description of the equipment, are contained in two 
booklets which can be had on application to the 
Soulé Steam Feed Works at Meridian, Miss. 


SHRBBEGEGLBEGAEBLAEBAAAGS: 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
Patent and name of inventor when ordering. 


1,484,835. Adjustment for woodworking machines. 
Franklin L. Lane, Beloit, Wis., assignor to P. B. Yates 
Machine Co., same place. 

1,484,912. Log bark peeling machine. Emmet G. & 
John E. Stack, Marshfield, Ore. 


1,484,990. Cant hook. John V. Hogans, Argyle, Fla. 
Ate 064 Collapsible crate, Christian S. Lehman, 
n, Pa 

1,484,101 Swing saw. Julius Wegner, New York, 

1,485,114. Saw set. Otto Frisk, Kiron, Iowa. 


1,485,566. Offset for log carriages. Edward S. Ride- 
out, Klamath Falls, Ore. 

1,485,874. Portable bandsaw. Tulley O’Malley, Cor- 
dova, Alaska. 
77 °485,953. Machine for use in making boxes. Charles 
Cs Bombardie, Chicago, assignor to Wirebounds Patent 


reyt86,001. Saw set. Thomas C, Allison, Hohenhald, 


1,486,157. Saw tooth shaper. Louis Olson, Minne- 
apolis, Minn. 
1,486,288. Woodworking machine. William H. For- 


syth, Chicago, assignor to Boynton & Co., same place. 
1,486,354. Box strapping machine. William G. 
Mueller, Chicago. 
1400,440, Saw sh . ° A 
Rainburg. ind. sharpener William H. Kramer 
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J. A. THEURER, President 








Two Modern 48” and 54” Gang Saws in our big sawmill. 


MANUFACTURERS OF 


Douglas Fir and 
Western Hemlock Lumber 
and Fir Lath 


CAR OR CARGO 


Daily Mill Capacity 300,000 Feet. 


Canyon Lumber Company 


EVERETT, WASH. 


R. HAMBIDGE. Treas. and Mgr. 





A. G. WORTHINGTON, Vice President 
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TIMBER LAND SALES 


ELKINS, W. VA., Mar. 24.—A tract of about 700 
or 800 acres of timber land in Randolph County 
is to be developed by Howard H. Rennix of Elkins, 
formerly of Thurmont, Md., this timber being on 
Mill Run in New Interest District of Randolph 
County. Mr. Rennix has just secured the timber 
rights from the Johnson heirs and others, buying 
some of the land in fee. He will move his mill to 
the tract just acquired within the next few weeks 
and expects to have the mill ready for operation 
within a period of two months. In the meantime 
he will get out a large quantity of poles, ties and 
mine props. After the mill is started, Mr. Rennix 
expects to produce lumber, lath and dimension 
stock. He has been operating a mill at Thurmont 
very successfully for several years. 


MONTREAL, QUE., March 25.—One of the largest 
recent transfers of lumber property was recorded 
here when the Fraser Companies (Ltd.) took 
over the timber limits of Randolph & Baker (Ltd.) 
The limits are located on the Green, Quishis and 
Siegas Rivers in Madawaska County. The man- 
ufacturing of lumber by Randolph & Baker (Ltd.) 
has been conducted at Randolph, near St. John, 
This firm has recently been buying lands in Kings 
County and will remain in the lumber business. 
The limits taken over by the Fraser interests con- 


sist of 134% square miles chiefly on the Green 
River and are all the Crown land holdings of 
Randolph & Baker (Ltd.), in Madawaska. The 
Fraser interests will erect a big mill at the mouth 
of Green River in the spring. 


HAGERSTOWN, Mp., Mar. 25.—The White Lake 
Lumber Co., of Garland, N. C., owned almost en- 
tirely by local interests, has purchased 5,000 acres 
of timber land in North Carolina at $20 per acre. 
H. K. Startzman, of this city, is president, and 
Judge Frank G. Wagaman, is vice president of the 
company. The firm of William Danzer & Co. han- 
dles the entire output of the Garland mill. 





WHITESBURG, Ky., Mar. 26.—In the upper Big 
Sandy river section east of here the J. L. Mays 
Lumber Co., representatives closed a deal on about 
2,500 acres of eastern Kentucky hardwood timber, 
consisting of nearly all varieties. In the Beaver 
Creek valley the Beaver Creek Lumber Co is ne- 
gotiating for the old Hunter boundary of timber. 
It is expected that the deal will be closed this 
week. This is one of the ideal timber sections of 
the mountains. J. T. Whitaker and Ison closed a 
deal Friday last for several hundred acres of tim- 
ber lands along lower Rockhouse Creek, just out 
from Blackey, Ky. Mills will be installed at once 
and its development started. This firm is operat- 
ing mills at Storm King, Ky. 
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OBITUARY 


* JOHN J. COONEY, president of the Cooney- 
Eckstein Lumber Co., of New York city, died 
last Friday, March 21, at his home in that city. 
He was 73 years old and had been ill but a short 
time. Mr. Cooney was born in Troy, N. Y., his 
family later moving to Brooklyn. Mr. Cooney 
was founder of Cooney, Eckstein & Co., in 
1886 and was the senior partner until its incor- 
‘poration under its present name in 1908, when he 
became its president. He was one of the founders 
of the old Williamsburgh Trust Co. and the 
Broadway Trust Co. of Manhattan. Mr. Cooney 
was formerly president of the old Yellow _Pine 
Exchange and a director of the New_York Lum- 
ber Trade Association and other trade organiza- 
tions. He was a member of the Brooklyn Cham- 
ber of Commerce and the Maritime Exchange, 
and formerly of the Union League and Crescent 
clubs. He was also a director of the First Na- 
tional Bank of Brooklyn and the Dime Savings 
Bank of Williamsburgh and a member of Acan- 
thus Lodge, A. F. & A. M. He is survived by his 
wife, Laura S., two sons, Carroll T. and Russell 
$. Cooney, a daughter living in Syracuse and a 
sister. Mr. Cooney had a summer home at 
Waldeboro, Me., for thirty years. The towns- 
people of Waldeboro united in a telegram of 
sympathy to the widow. He was one of the 
leading citizens of Brooklyn and had been in- 
tensely interested in all civic movements in that 
city since he was a young man. 














" WALDO W. WITTENMYER, senior member 
of the firm of Wittenmyer Lumber Co., Harris- 
purg, Pa., died at his home in that city on Mon- 
ay, March 10. Mr. Wittenmyer had been taken 
ll while at the office of his lumber yard in 
Riverside and died within a few hours after be- 
jng taken home. Heart disease is given as the 
cause of his death. Mr. Wittenmyer was 74 
years old and had been a resident of Harrisburg 
for 19 years. He went there from Middleburg 
Where he had been a prominent business man, 
having organized the First National Bank of 
that city of which he was an officer and director 
for many years. He established the Witten- 
myer Lumber Co. upon his moving to Harris- 
burg, in partnership with his son, Samuel. They 
later sold that yard to the United Ice & Coal 
Co., and built the present wholesale and retail 
vard at Riverside. Mr. Wittenmyer is survived 
y four children: Samuel, Bertha and Mable 
Wittenmyer and Mrs. Edward M. Greene of 
Huntingdon. 





E. G. PHINNEY, prominent lumberman of 
New York city and the South, died at the hos- 
pital in Thomasville, Ga., on Wednesday, March 
19. Mr. Phinney was for many years a leading 
Iumberman of Jacksonville, Fla., and later es- 
tablished offices in New York city under name 
of E. G. Phinney (Inc.), with branches in Jack- 
sonville, New Orleans and Hattiesburg. He 
was making one of his regular business visits 
to the South when he was taken ill at Thomas- 
ville. He was one of the best known and liked 
lumbermen of the Georgia-Florida territory. 





R. S. POLK, former vice president of the 
Union & Planters Bank & Trust Co., of Memphis, 
Tenn., and vice president of the Memphis Lum- 
ber Corporation, committed suicide at his home 
in Memphis on March 24, after wandering in a 
dazed condition for several days. Mr. Polk had 
undergone a severe strain during investigation 
of the financial affairs of the bank and lumber 
company, during which he had been charged with 
a shortage. He steadfastly maintained his inno- 
cence and it is believed that his mental balance 
was upset by the trouble. 





J. D. BENNETT, who with his son Claude, 
operated a sawmill near Calhoun, Ky., was 
caught in the belting at the plant recently and 
sustained injuries that resulted in his death a 
day later. 


STEPHEN B. JONES, retired lumberman and 
box manufacturer of Chicago, died at his home 
in Oak Park on Sunday, March 23. He was for- 
merly vice president of the Tegtmeyer Lumber 
Co., and president of the Western Fuel Co. Be- 
sides his widow, Mrs. Mary A. Jones, he is sur- 
vived by three sons and four daughters. 





Plants Pecan Trees in Residence Yards 


EvizaBetH, La., March 24.—The Industrial 
Lumber Co., of Elizabeth, has planted two hun- 
dred pecan trees in the vards of the residences 
along the principal streets in town. These trees 
were planted and furnished by D. W. Griffing, 
horticulturist of the Texla Pecan Orchards here. 
The trees average about three years old and 
are expected to begin bearing in about four 
years. 


SREB SELREELBGAS 


TO HAVE HIGH IDEALS won’t avail much unless 


you are prepared to do a lot of hard hiking and. 


climbing. 








Advertisements will be inserted in this de- 
Dartment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length 
ne. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jdater will be placed. 
under heading Too Late to Classify. 


make one 





EXPERT LAND TITLE MAN 
Abstracts of title anywhere in the United States. Fif- 


teen years’ experience. Submit acreage and location for 
estimate. V. L. BEED, 847 Wilson Ave., Chicago. 





WANT TO SELL LOCOMOTIVES, CARS, RAILS 


Place your advertisement in the paper that reaches buy- 
ers. AMEKICAN LUMBERMAN, 431 S. Dearborn S8t., 
Chicago, Ill. 


GEOR SEEMS 


WANTED—ESTIMATOR 
USING COST “A” SYSTEM 
For large millwork plant specializing in large construc- 
tion. Give full information of ability. Address HAR- 
PER LUMRER & MFG. CO., Plant City, Fla. 


WANTED—YOUNG MAN 
Not over twenty-five. General otlice work—some expe- 
rience listing from plan, also typewriting necessary. 
Retail yard near Chicago. 
Address “T, 135.’’ care American Lumberman. 


WANTED—YOUNG LUMBERMAN 
Of observing habits and pleasing personality, who can 
write in an interesting way of things he sees, and what 
the other fellow said to him, that was worth repeating. 
Must have initiative, ambitious, willing worker. An 
opening with a large organization that is gathering facts 
and opinions of the lumber industry. Please give in de- 
tail what you have been doing the past five years, refer- 
ences, salary wanted. Correspondence confidential. 
Addreses “*T, 134,"’ care American Lumberman. 


WANTED—RETAIL YARD MAN 


For a yard doing gvod business, in good town near 


Ley roe! 
fof RAK 2, 














Chicago. Good job for right man and hard work. 
State if married. 
Address “T, 132,’’ care American Lumberman. 





WANTED—SHIPPING CLERK 
Capable of taking orders in Chicago Wholesale and 
Retail Lumber Yard. A good place for a good man. 
Answer giving experience and references. 
Address “T, 138,’ care American Lumberman. 


_ WANTED—TWO FIRST CLASS 
White pine, cypress or hardwood edgerman for night 
shift. Steady employment. Healthy location. 
BURTON SWARTZ CYPRESS CO., Perry, Fla. 








THE MAN WE WANT 
IS EMPLOYED 


But possibly is desirous of bettering himself by mak- 
ing a change where the opportunities for advancement 
are unlimited. 


He should be between 32 and 38 years of age, have 
a thorough knowledge of the wholesale sash and door 
jobbing business; must know selling, be a good corre- 
spondent, and capable of filling the position of Sales 
—- with a large institution located in the Central 

ates. 


To such a man a desirable connection is offered. All 
applications will be held confidential. 


Address “T. 131,’’ care American Lumberman. 





WANTED—FIRST CLASS PIECE BILL MAN 
Who can also act as assistant superintendent; all archi- 
tect’s details; special millwork. Must be accurate. 

ILFORD LUMBER MFG CO., 
Greensboro, N. C. 





B holesale lumbe: pag ng 4 
y wholesale lumber firm, in South, with well 
lished business an experienced man for office work on 


bat oe . pine and hardwoods wholesale 

nsiness essential. State experience aud gi 

: ee L give reference 
Address R. M., care American Lumberman, 


WANTED—ASSISTANT SALES MANAGER 
Yellow pine dept., large Chicago wholesaler. One with 
wholesaling experience preferred. Advise fully, statin, 
age, references and salary desired, . 

Address ““K. 144,"’ care American Lumberman, 


FOREMAN FOR RETAIL LUMBER & COAL YARD 
One familiar with all details necessary to successfy 
handle men and properly take care of stock, must be 
familiar with stock, sash, doors and trim. Answer fn 
own handwriting, stating age, experience, references 
when could begin and whether can arrange for inter. 
view. Location 50 miles east of Chicago, city of 25,000 
Address “S. 133," care American Lumberman, — 


AN UNUSUAL. OPPORTUNITY 
For some live, aggressive lumberman with wholesaling 
experience and established trade in Chicago and vicip. 
ity to become associated with high grade house with am- 
ple capital and exceptional facilities for the wholesale 
distribution of northern and southern hardwoods, lj 
classes of boxing and crating lumber and cut to size 
cng aa ee on results. Unlimited 
e poss es make 8 ve tt 
right kind of man. 7. 
ddress ‘““P. 138,"’ care American Lumberman, 


WANTED—LUMBER & TIMBER BUYERS (TWo) 
One for Florida-Georgia and one for Mississippi-Ala- 
bama. Good places open with large creosoting company 
for right men to buy yellow pine lumber, piles and ties 
for creosoting. Address ‘*S. 115,’’ care American Lun- 
berman, giving age, experience and references, Also 
state salary expected. 


WANTED—A FOREMAN 
For retail lumber yard in Chicago. Give references and 
telephone number. Steady job. 
Address “S. 112,’’ care American Lumberman, 


WANTED 
Young man experienced in wholesale hardwood lumber 
business to assist manager of New York office. Must be 























stenographer. Excellent chance to develop into sales. 
man’s position, 
Address “S$. 136,’" care American Lumberman, 





WANTED—PRACTICAL AND EXPERIENCED 
Man to superintend the operations of our fruit and veg- 
etable package manufacturing plant. Must be capable 
and have ability to get peak production. Give refer. 
ences as to your ability and suitableness for position of 
the kind in first letter. Address 

ROSELAND VENEER & PACKAGE CO., LTD., 
Roseland, La. 


WANTED—EXPERIENCED ESTIMATOR 
Large Wisconsin sash and door factory desires the serv- 
ices of an experienced estimator who can read plans and 
is fumiliar with Cost Book A. 

Address “*R. 127,’’ care American Lumberman. 


OPERATOR FOR NATIONAL DRY KILNS 
Who can dry Oak quickly and uniformly. Good op- 
portunity for capable man. 

Address “TT, 116,’’ care American Lumberman. 


WANTED—AN EXPERIENCED 
Estimator and salesman, capable of taking quantities 
from blue prints and interior trim from building. Must 
speak English and Polish languages. 
Addi ess “M. 128,’’ care American Lumberman. 


WANTED—MANAGER 
For small country station, operating general store, 
grain elevator and lumber yard. 
HOLCOMB-DUTTON LUMBER CO., 
Sveamore, Tllinois. 


BOOKKEEPER & ASSISTANT YARD MANAGER 
For retail yard in Central Illinois. An opportunity for 
young man with fair education and limited experience. 
State age, married or single, and salary expected. 
Address “T. 123,’’ care American Lumberman. 


WANTED—YOUNG MAN 

Who has had office and southern hardwood lumber it- 
spection experience to assist sales manager in our Chi- 
cago office. Must be able to handle sales correspondence 
and detail work. In replying state age and experience. 
High class references required. 

WISCONSIN LUMBER COMPANY, 

606 S. Michigan Ave., Chicago, Il. 


WANTED—BY INTERIOR FINISH CONCERN 
Located in Grand Rapids, Mich., reliable man_ capable 
of detailing special mill work and who has had experi- 
ence in estimating from plans. 

Address “T 108,’’ eare American Lumbermat. 


WANTED—YARD MANAGER 
For retail lumber yard in Central Illinois town of 1500. 
Must be good bookkeeper, competent Inmberman and 
good collector. Give references, experience, age, mar 
ried or single, and salary wanted, 
Address “T, 122,’’ care American Lumberman. 


MAN FOR LARGE RETAIL OFFICE 
Familiar with milkwork., to wait on trade, figure esti- 
mates and check up deliveries. Must be a nestle. 
Give previous experience and references and state 
first letter salary wanted. 

Address “Tl, 105,"’ care American Lumberman. 
































WANTED—MILL OPERATOR 
Experienced man capuble of managing operation from 
stump to car. Team skidding standard gauge logging 
railroad, both band and circular mills. Must understand 
mountain people and know lumber grades. Will only 
consider man who prefers staying with operations rather 
than in office. 

Adress T1038.’ care American Lumbherman. 


WANTED—EXPERIENCED 
Hardwood lumber inspectors. State references, length 
of employment, salary desired. Direct to BOX 6513, 
Detroit, Michigan. 








WANTED ts 
Estimator detailer and biller of special millwork. Sta 
age, experience and give reference. 
B. GOEDDE & COMPANY, 
2040 Illinois Avenue, 
East St. Louis. lilinois. 








BEST WAY TO GET EMPLOYMENT 
the 


Advertise in the Wanted—Employment columns of 
—— LUMBERMAN, 4381 8S. Dearborn St., 
cago, Ill. 
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